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BACK VIEW 
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We present to the jewelry 
trade of America, this new 
and beautiful pattern in 


A\VZ/V 


Sterling Silver Tableware. 
We are confident that it 
will commend itself to their 
cordial appreciation. 





Ready for Delizery Price List on Application 
ALVIN STERLING 


TRADE MARK 


ve ee ALVIN MFG. CO. 


Sag Harbor, New York 
NEW YORK CHICAGO SAN FRANCISCO 


? Maiden Lane 10 So. Wabash Ave. 717 Market St. 
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A gentleman from Missouri 
or any other state in the 
Union will see the reason 
why the 


Kant-Kum-Oft-Bow 


is on a watch to stay there. 
The familiar annoyance of 
pulling out his watch and 
getting the bow only can’t 
happen when those trusty 
pins are there. The Kant- 
Kum-Off-Bows are found 
only on 
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12 Size 
FAHYS PERMANENT CASE 


NS 
ARE MADE OF STOCK 
18foooTHICKNESS 


33 PER CENT 
4g orweens 


Cp © 















A certificate accompanies each 
filled case, showing the thick- 
ness of gold in the backs. 





WATCH CASES 


JOSEPH FAHYS & CO. 


Boston New York 


Chicago 
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It Is Clear 


that we can sell diamonds at lower prices 
than can be obtained elsewhere. Just 
figure it out for yourself. We import the 
‘rough stones:in large quantities direct 
from the African mine owners’ agents. 
We cut them in our own cutting works 
and sell direct to the retail jeweler. 
There are no middlemen to support, not 
even travelers, for we employ no sales- 
men, deducting their expenses from the 
selling price. You pay only one profit— 
and that a modest one. All we ask is this 
—when you need diamonds, before you 
order them elsewhere, let us send you a 
selection on memorandum. Golnnsinn our 
prices with others, quality for quality— 
that’s all. 


J. R. Wood & Sons 


Diamond Cutters 


170 Broadway, corner of 2 Maiden Lane 
NEW YORK 
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OURS IS THE BEST IN THE WORLD 


You will pay the same price, 
or more, for inferior ones. 


Of course you don’t have to get your money’s worth unless you want 
to, but if you do want to, here’s the place to come. 


By making rings in larger quantities than others, and marketing them 
at the smallest expense (no salesmen), we can give you the best value for 
NS vour money—sounds reasonable, does it not? 


== 


J. R. WOOD & SONS 


Wedding Ring Makers 
170 Broadway, Corner of 2 Maiden Lane NEW YORK. 
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WARNING !! 


Do not sell Stock Buckles 
until you have shown your 
customers the 
Monogram Buckles. 





You will be courting their 
displeasure if you do. 





Our attention has been called to this fact by 
so many Retail Jewelers since they have received 
our samples. Their customers have expressed 
displeasure at not having been shown these 
samples before they had purchased conventional 
stock buckles. The same jewelers also say that 
whenever they now show a @@® Monogram 
Buckle they cannot sell any other kind. 

This is proof that men do not simply want 
buckles but DO want 


Monogram Belt Buckles 


that have Character and Distinction 


Our large variety of patterns and wide range of 
monogram designs give purchasers an opportunity to 
exercise individual tastes. 

The most successful Jewelers throughout the countr¥ 
are featuring our Buckles as they attract the better class 
of trade without the necessity of carrying a stock. 

Write for folder illustrating complete line and our 
special offer of sample buckle. 





Sell the Buckle and Belt that 
will help you sell more. 





WENDELL & COMPANY 


Make Buckles equally well in all their factories 
NEW YORK CHICAGO KANSAS CITY 











LIST PRICES OF ABOVE BUCKLES. 
Heavy Gold Filled, each $9.00. Heavy Sterling Silver, $7.00, 





Gold Filled, each $10.00. Sterling Silver, $8.00. 
Eight Styles of Fine Belts at $2.00 to $3.50 list extra, 


























eel 
veer 
= 
— 
= 
me 
— 
— 
== 
i— 
ne 
mor 
— 
— 
— 
ae 
er 
oon 
wer 
ocaaed 
etme 
contain 
— 
— 
coated 
— 
a metiel 
—= 








MMMM MIMNIUUTUTUT UT UTU 





July 15, 2914. 








ee |, ees Fee 











: 
t 
i 
i 











r Ans 
Ghieveinents that  Gostle vi d utmost genius of m 
to her they ascribed their marvelous power to repre 
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THE VERSAILLES 


HE. Versailles pattern 
in R. Wallace Sterling 


exhibits some of the 
most salient characteristics of 


the Louis XVI school. There 


is grace and beauty of form in 
the contour and proportions of the 
pieces, and the decoration is beautifully 
modeled and brought out in minute 
detail by fine die work. Skilled crafts 
manship and. sterling metal of the 
finest quality make the construction 
all that could be desired. The finish 
is Butler, with the shields on the 
handles polished Bright. 3 


An increasing public appreciation 
of pure period styles in home furnish- 
ings insures a ready sale for a design 
marked by such exquisite taste and 
fidelity to the best models of an age 
noted for the beauty of its artistic 
expression. 
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Prices and further particulars may 
be had on application. 
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Write Your Jobber for an Assortment of 


Dueber-Hampden 3/0 Size Watches 















































Molly Stark—7 Jewels Diadem—15 Jewels Four Hundred—17 Jewels Adjd. 


Smallest, Dependable, Moderate Priced Watch Made 






























































ED Kail 


FULL 10 Kt. ntee 


All Dueber Gold Filled Cases are double stock and hand engraved 


FOR SALE THROUGH PROGRESSIVE WHOLESALERS 















































Made and Guaranteed by the 


Dueber-Hampden Watch Works, Canton, Ohio 

















- 
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Vanity Cases 
Are ALWAYS Timely— 


W & H Vanity Cases are especially so, because they’re so SATISFACTORY. 


We take special pride in these Vanity Cases—make them as fine as we can—sell them as reason- 
able as we can—on all points a little superior to any other make. 


That’s why they’re so satisfactory to US—to JOBBERS—to RETAILERS —and to PUR- 





CHASERS. 


And this general satisfaction is why they’re MONEY-MAKERS for the Trade. 


In Fine Rolled Plate, 1/4 
Gold, and Sterling Silver. 


Extra Thin, with Jewel 
Catches, Flush Joints, En- 
gine Turned and Engraved 
designs. 


A NEW FEATURE 


The Slide Coin 
Holder 


allowing the easy  with- 
drawal of change, Card Case, 
Powder Puff, Mirror, Cellu- 
loid Calendar, Pad and Pen- 
cil, all in one. 


THRU JOBBERS 


(Look over. YOUR stock 
and be sure it is up-to-date.) 














Patert Applied for. 


| Yiditnan beng 


Main Office and Factory: Providence, R. I. 
15-17-19 Maiden Lane, New York. 





704 Market St., Room 814, San Francisco. 
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ORDER THRU 
YOUR JOBBER © 
















Buy Them Because They’re Better 





|Untermeyer,Ropbins &@ 


71 Nassau St. oa New York City 4 | 
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A Bi 
MERICAN D 
Che 
DETACHABLE 
UTILITY” | 
Maybe detached at will 
and worn as an 
independent watch. 
Not only different: but better 
Order thru your Jobber 








Jntermeyer, R opbin 
WL Nassau Ste ~~ New York City 
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THE SAFETY BOW 
Used On All Star Watch Cases 




















SAFETY WATCH 








PATENTED: NO. 795665, JULY 25, 1905 
NO. 88576, MAY 21, 1907 
NO. 916809, MAR. 30. 1909 


The Safety Bow 


Licensed under Wachter safety 
bow patent No. 916809. 


PERFECT 


in every way; not an experiment but a positive Safety, Non- 
Pull-Out Pendant Bow, used on Star Watch Cases, the 
only one that gives absolute 


SECURITY 


to you and your customer. A permanent advertisement for 
the dealer. Made in all sizes. Solid Gold Bows on 25 years. 
Extra Gold Filled on 20 years. 


























Star Watch Case Co. 








On request we will be glad to 
mail our Illustrated Catalogue, 
also Window Signs and Show 
Pads. Kindly mention your 
Jobber when you order. 














New York: Silversmiths Bldg. Factory: Ludington, Mich. Chicago: Heyworth Bldg. 
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Brooches 

Scarf Pins 

Cuff Buttons 
Handy Pins 
Bouquet Holders 
Lingerie Clasps 
Sash Buckles 
Neck Chains 
Waldemars 





Hat Pins 

Tie Clasps 
Fobs 

Crosses 
Pocket Knives 
Pendants 

Bar Pins 
Lockets 

Lapel Chains 


Your 10K. Business 
Chis Fall 


We want the Retailers to wait 
for our travelers this year before 
placing their 1OK. orders. 


It will repay them wonderfully 
to do so. 


We have never before made such 
preparations, the new, snappy 
designs which we have added 
numbering up into the hundreds. 


Moderate Prices 
Tasty Designs 
Unequaled Finish 

and best of ali— 
Selling Qualities. 
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The Premier Line of Mesh Bags 


A Line That Embraces an Almost Endless Variety of New and Exclusive Designs in Machine Made Mesh Bags 


sz 








Practical — Serviceable = Durable 


At a wide range of prices. The most reasonable in the market for goods of like quality 


WHITING & DAVIS CO. 


PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHICAGO SAN FRANCISCO BRANCH FACTORY 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street Sherbrooke, P. Q., Canada 
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In This Large and Most Modern Factory 


Is made the well-known WHITING & DAVIS line of machine-made guaranteed mesh bags. 


We are showing this season machine-made mesh bags in 14 kt. Gold, Sterling Silver, 
Rolled Gold Plate, Real Gun Metal, German Silver (soldered and unsoldered links), and 
Fish Scale Mesh. In all the popular finishes: Green: Gold, Two Color Effects, etc., with 
Plain, Etched, Engraved and Engine-turned Frames. 


The Most Complete Line of Mesh Bags in the World 








FS Bry 





The mesh used in our bags is mach ne made, the superior qualities of which are well 
known. Our mesh machines are thoroughly protected by patents in the United States and 
foreign countries, and infringements on these patents will be vigorously prosecuted. 


When purchasing mesh bags, dealers therefore should avail themselves of the Guarantee 
and Protection offered by the Whiting and Davis Line. 


WHITING & DAVIS CO. — 


PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHICAGO SAN FRANCISCO BRANCH FACTORY 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street Sherbrooke, P. Q., Canada 
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The Success of These Handsome 


Trivets Was Phenomenal 








Such satisfactory sales 
can only be attributed 
to the fact that we are 
making just exactly 
what the people want. 

This applies to all 
our products and means 
much to you. 


WRITE US REGARDING 


Photograph Books showing any 
of these lines complete loaned to 
the trade on application for in- 
spection : 


Cut Glase 


Silver Plate 
Electric Portables 


Sheffield Reproductions 











The Pairpoint Corporation 


BRANCHES: 
LS ree. 88 Murray Street 
MONTREAL. .Coristine Building, St. Nicholas St. 
BAN PRANCISCO.. oi.50s 2006 717 Market Street 


os are a - 402 Columbus Building 


07124 TRIVET 


07136 TRIVET 





07137 TRIVET 














Factories : New Bedford, Mass. 


Dept. D. 
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The “DD” 


Excess Expansion Bracelet 


Waltham Convertible Bracelet Watch 


Excess Size 
Che Only Expansion Bracelet 
where size can be increased in 
excess of its normal expansion, 
enabling Bracelet to pass easily 
over the hand and finger rings. 


Dubois Watch Case Co. 
has applied for Patent 
on hook in United States 
and Canada. 


i 
ae r 
Convertible 

Waltham Convertible Watch and 
Pracelet may be worn separately 
at the same time. Extra links 


supplied to take the place of the 





Xeleasing Two End Links for Excess Size While Passing Over Hand. 


(Patent applied for.) 


Detachable 
Invisible Safety Hook absolutely 
secures the Watch; impossible to 
unhook itself without assistance 
of the wearer. [he Watch is 
positively secured with sliding 
link, opened or closed. 


Patent applied for in 


foreign countries. Brevet 


déposé dans tous pays. 
Auslands Patente ange- 
meldet. 


Self Adjusting 
Ihe only Detachable Bracelet that 
can be applied to the wrist with- 
nut the assistance from a second 
person by increasing the size by 
releasing two end Links while 











watch, passing over the hand. 








Interchangeable 


Strap, Ribbon 


Improved Safety Bar Lock (Patent applied for) 


Puckle bar 
pen. 


Strap attached. 


Bar lock open ready 
for strap or ribbon. 





The annoying necessity of being compelled to frequently replace leather straps, silk ribbons and elastic, 
due to the fact that they stretch, soil and wear out, means trouble to the Jeweler and inconvenience to 
the wearer. Our Interchangeable eliminates all this and allows the customer a choice of colors to change 
at will in the use of Leather, Ribbon or Elastic—an effective selling point and appeals to the buyer, as it 
is practical and safe. The Bar Lock cannot spring back by itself. We apply the above attachment to 
any watch—Platmum, Gold or Silver. We carry a complete assortment of English leather straps, French 
ribbons and Elastic in various colors. 








We guarantee all our Bracelets to be hard soldered, and have solid gold springs, manufactured under 
License Pat. No. 1,034,471. The strongest Bracelet made, giving perfect service to the wearer. 


JACQUES DEPOLLIER & SON 


DUBOIS WATCH CASE Co. 





Manufacturers of High Class Specialties Established 1877 


Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 


Complete American and Swiss Watches, Salesroom : 
Odd and Regular Shapes. 15 Maiden Lane, N. Y. 


Main Office and Factory: 
316 Herkimer St., Brooklyn, N. Y. 





and Elastic Wrist Watch 
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SOLIDARITY: 


‘‘The Case That Courts Comparison”’ 





Mer. Retailer: 
Ouietly 


for months and months we have been perfecting our Product 
in J2s cases (O. F. and Htg.). 


Today 


we have the most complete, most varied and prettiest shaped 
line on the market. 

WITH THIS GREAT ADVANTAGE 
So far as eye can perceive, these cases are as thin as the 
thinnest, yet they take any regular thick model 12s American 
or Swiss movements, 

and 

a thin graceful watch can be assembled at such price as your 
customer wishes to pay, as price can be regulated by the 
grade of movement used. 
This is an admirable feature in these days of thin model 
watches, and we are pleased to be able to offer it to you. 
We are remodeling our entire production along these lines and 
will be glad to submit samples to you through any watch 
jobber you suggest, upon request. 

ALL Watch Jobbers are Solidarity Jobbers. 


SOLIDARITY WATCH CASE CO. 


(Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President. LOUIS J. MONTAGNON, Secretary-Treasurer 
HARRY C. BALLAY, Vice-President GEORGE SALZGEBER, Assistant Secretary-Treasurer 
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A New 147245 Quality 


Backed by National Advertising 
Herles de Ceylon 


makes its bow to the women of America in the Fall 
issues of the big national magazines read by more than 
15 million people monthly. It has the distinction of being 


The first Nationally Advertised, Guaranteed Inde- 
structible and Insoluble Pearl String Retailing for $10 


—and its sales will be proportioned to the importance of this fact. A big idea is behind this 
quality. Its production in the La Tausca laboratories is an achievement that has engaged 
the attention and secured the admiration of gem experts the world over. 


Absolute permanence of lustre, tint and sheen, insolubility and a beauty as fine as the finest 
genuine Oriental; these, backed by the prestige of the “La Tausca” name and the La Tausca 
advertising, express briefly the unique attractiveness of Perles de Ceylon. 


Our Advertising Is Your Advertising 


It can sell La Tausca Pearl Strings for us—only 
as it sells them for you. 


The national magazine advertising is but part of our campaign, the full details of which 
are published in an illustrated booklet—now on the press. Write for a copy telling how we 
assist you to get full and complete results from the money we are spending to help you sell 
La Tausca Perles de Ceylon. 

The new quality Perles de Ceylon is not yet in the jobbers’ lines. Soon all of them 
will be showing it. We want you to see Peries de Ceylon immediately—to be the first in 
vour town to display them. 


A string will be sent you for your inspection at our expense 


Write for it, giving your jobber’s name 


THE LOW-TAUSSIG-KARPELES CO. 


PROVIDENCE PARIS NEW YORK 


Address All Communications to Providence 


THE GOLDSMITHS’ STOCK COMPANY, TORONTO, CANADA (Opa ps ate eee tame 
Sole Canadian Sales Agents for LA TAUSCA PEARLS aii the Genuine. 
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To All Who Use Crosses 


WE COMMEND THE THOROVGH AND CAREPVL COHNSID~ 

ERATION OF THE WAITE-EVANS LINE OF CROSSES, CRVCl- 

FIXES, ROSARIES, AND ACCESSORIES, WHEN MAKING UP 
STOCK POR THE FORTHCOMING SEASON se se se se oe 

| TAIS LINE IS FAVORABLY KNOWN FROM ATLANTIC TO PA~ 
' CIFIC FOR ITS VNVSVALLY VARIED ASSORTMENT; REMAR 
| KABLE VALVES.AND EXCEPTIONAL TRADE TERIMSse s- 


We Are Pioneers ~ NOT /mitators or Cor2petitors. 
Deal with 05 aro get the Best that Originality UL OES s« 


Waite. Evans © 


Jiew York City, 15 MaidenLane Factory, Providence. R. I. 
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Should Worry! ¢ 
If Times are Bad Or 


“Psychologically” Good 

















Iam a Boon to the JOBBER, 
A Joy to the RETAILER, 
A Treasure to the CONSUMER. 


No live Dealer can afford to be without ME. | 


Every smoker of cigarettes craves to HAVONE 
or more of ME, 


In Sterling or German Silver. 


When You send for ME in any of my many designs 
and finishes 





I get a through ticKet, as I never make 
| ROUND TRIPS 


So You Should Worry ana | 
HA VONE or more from | i 


HAVONE CORPORATION 


NEW YORK CITY 








21-23 Maiden Lane 
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WALDEMARS. 
No Price PerDoz. No. Price Per Doz. 
Se eee...” $24.30 ME Soha as arae SBA 32.40 
a rrr a. 28.36 Pre 21.60 
Aas 32.40 Soe 21.60 
a Sea 21.60 Ee ee 24.30 
ee eee 24.30 Sere 28.36 
ee roe 28.36 eee 32.40 
Circular Key Prices, subject to cash discount 
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Throw Them in the Assay 
at Our Expense 


When you buy A @®@ Z chains you save a 
clean twenty-five per cent. When you 
buy A @®. Z chains you pay no intermediate 
costs or profits. You receive your chains 
direct from one of the most modern and best 
equipped jewelry factories in the world. Each 
chain is made by our own machines 
operated by skilled workmen, thus eliminating 
intermediate costs which in many cases you 
are forced to pay. 


When you buy A @ Z chains you will 
find stamped upon them not only the name 
A @. Z, but the quality 1/190 Gold. Back 
of this you have our ironclad guarantee as to 
quality, finish and workmanship. With every 
A @. Z chain we guarantee you that it will 
give perfect satisfaction. Assay any A&Z 
chain and if it does not measure up to the 
standard set by us we will replace the same 
free of charge, at any time. 

You can buy A@®Z !/10 Gold Chains 
for what most manufacturers ask you for !/20 chains. 
Our exceptional facilities for reducing the cost of 
manufacturing make it possible for us to offer you 
A @ Z chains at prices which are lower than any 
other chain factory in the jewelry industry. 


A @Z Bead Necks, Lockets, Fobs, Link Buttons, 
Bracelets, Chatelaines and Chains of every description 
have stood the test of time and are tremendous sellers. 











A & Z Chain Company 


Providence, R.I., U.S.A. 
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OUR FACTORY AT 209-13 MULBERRY ST. NEWARK 











Hi) Everything in 10x and 14x Jewelry [iil 


A great modern factory where 






facilities and equipment join 






hands with experience to produce 






an unequalled line of 10 and 14k 







Jewelry. 


Selling to the Jobbing Trade. 
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ADVERTISING FOR| 


and in the cases, and you will find a great 
deal more interest will be shown by pros- 
pective purchasers. 


operate price your goods in the show window 


People do not like to ask questions, but they do 
like to display an intimate knowledge of what they 
are buying, and if you will give them all the infor- 
mation possible by printed description and prices, 
your percentage of sales to people “only looking” 
will increase. This is just one point where the 
store co-operates with the advertising. 

It’s the finer points, the little things usually over- 
looked, that make the difference between success 
and failure. The line between these two extremes is 
very finely drawn, and it must be realized that the 
smallest details require careful and intelligent con- 
sideration to crown your efforts with complete 
success. 


but the same principle applies to every busi- 
ness proposition and is the foundation upon 
which all successes must be built. 


Ti refers particularly to your advertising, 


DVERTISING is a science, and some of the 
highest paid brains of our time are devoted 
to its study and development. Psychology 

enters largely into every phase of its application. 
Some of the best advertising you see may not strike 
you as being unusual; in fact, the best advertising, 
like the best of everything else, appears plain, possi- 
bly ordinary, but its construction has been carefully 
planned with but one purpose; to lead the reader 
through to the end—to hold the train of thought 
upon the subject, and to present the arguments, or 
arrange the illustrations and descriptions in such 
manner as to cause the reader to forget all details, 
and form in his mind a wish to possess and a 


resolve to buy. 


HE advertiser who is content to spend his 

[ money and trust to fate to produce results is 

out of line with present-day advancement. 

The stock of goods, the window and case display, 

the newspaper advertising, the form letters and the 

catalog must receive team work from the sales- 
people to get the best possible results. 


DVERTISING has become a profession. The 
A manufacturer or merchant who assumes the 

role of advertiser for his own business is 
making the same error as if he should act as his 
own attorney. 


The Arnstine Bros. Company, 
MOOD, 
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E have made advertising the foundation of 

our business structure. Have focused all 

of our efforts upon the marketing of one 
line—Jewelry. Have perfected a complete adver- 
tising and selling system, based on our own experi- 
ence, and that of our customers. We know what 
can be accomplished because we have exact figures 
of what has been done. 

This system comprehends the requirements of 
big and little Jewelers, with various assortments to 
meet the needs of each. The greatest hindrance to 
the small Jeweler’s advertising has always been its 
cost, but by our methods, Retail Jewelers in all 
parts of the country co-operate in the use of the 
same system, modified to meet their geographical 
conditions, thus bringing the cost down to a point 
where it is justified by the results obtained. 

Following are a few logical questions asked and 
answered to give you as briefly as possible an out- 
line of our methods. 


QUESTION—What is the Arnstine Catalog 
System? 

ANSW ER—A scientifically prepared system of ad- 
vertising and sales plans for the retail jeweler. 


QUESTION—Of what is the System comprised? 


ANSW ER—Elaborately illustrated catalogs of vari- 
ous sizes to meet the requirements of the large 
or small Jeweler, folders, dainty announcements, 
especially prepared personal letters, window 
displays, prepared newspaper advertising, both 
locals and illustrated display; in short, a com- 
plete all-the-year-round advertising and selling 
campaign. 


QUESTION—When 


used? 


is this campaign to be 


ANSWER—It is especially centered upon those 
seasons when the giving of gifts prevails, such 
as Weddings, Anniversaries, Graduations, Birth- 
days, Party Favors, Christmas, ete. 

QUESTICN—In what manner might I—a retail 


jeweler—expect to receive the greatest 
benefit from it? 

ANSW ER—Through the illustrated Catalog as an 
all-the-year gift suggester. Its beautiful illus- 
trations awaken a desire of possession. We 
covet the things we see and admire, and the 
wish is father to the purchase. 
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R| THE RETAIL 


By cataloguing the goods you sell and carrying in 
stock the goods you catalog you stimulate your 
sales through specific and direct advertising. 


Through the illustrated Catalog is developed the 
highest art of Salescraft—the creating of a 
demand—making a market for your goods— 
effecting a sale where no thought of buying 


had existed. 





The issuing of a beautiful catalog adds prestige and 
importance and gives the store a standing in 
public estimation impossible to obtain in any 
other way. The catalog is your salesman, con- 
stantly, displaying your wares before the eyes of 
every family at the precise moment when the 
buying of gifts is occupying their minds. 

ii attracts more people to your store. Sales are 
practically made before the customer arrives. 
Many of them bring lists of numbers or illustra- 
tions cut from the catalog or folder. In busy 
times more customers may be handled and sales 
increased without adding to the running expense 
and without losing sales through inability to 


wait upon more customers. 





81% of the retail Jewelers 
who used the Arnstine Cata- 
log System last year in con- 
nection with their Holiday 
Advertising Campaign re- 
ported it a positive success 
for them. 


1142% Doubtful 
742% Failures 


According to the law of 
averages more than 712% of 
men are business failures in 
whatever they undertake. 
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JEWELER 


You compete with the mail-order houses using a 
superior quality of their own style weapon— 
the catalog—and defend yourself from the en- 
croachments of department stores and others, 
and you retain the profitable part of the trade 
that rightfully belongs to the local retail jeweler. 


QUESTION—What assurance has the retail 
jeweler of the success of the System? 


ANSW ER—There is no assurance that the sun will 
rise to-morrow other than the fact that it rose 
yesterday, and numberless yesterdays before. 
The Arnstine System has proven a success for 
the retail jeweler for thirty years. The exact 
figures for the last year (1913) is 81% positive 
successes, 1114% doubtful or not reported, 742% 
below expectations. This record is a fair aver- 

age of each year, and in view of the fact that 

more than 742% of men are failures in every 


business venture they undert ike, is evidence of 


the very , high efficiency of the Sy stem. 








The Arnstine Bros. Company, Cleveland, Ohio 
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y, 
FREE 


VA We have a num- 


I am interested in increas- 
ing my sales. 







PU Galena sr obntes / ber of little helps 
Seen aa {f for the retailer, such 
// as dainty little price 
City.............. / tickets for show case 
Sy Pc and show window, small 


price tags with silk strings 
a ff for watches, advertising 
onder, merely cards (some illustrated) for 
a request for f the show window and other 
pie waa appropriate places throughout 
ieahaae ha store, etc.—all designed with 
J the idea of making the store more 

attractive. We send these out 


e from time to time with our compli- 
ments to those who are interested. 






Do you want a set of Price Tickels Free ? 


e220 
000009000 00900880058500000050000000098001009000000500000 0000800008 008ECe 


js you want a set of Price Tickets, ~ 
fill-in this Coupon and mail to-day. 
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OUR attention is called to the phenomenal 
record of the Mount Vernon pattern. 
Designed in 1905 and became immedi- 
ately famous. [ach successive year it has 
steadily gained in sales and this 
year we are making more Mount 
Vernon Tableware than ever be- 


fore, notwithstanding the reported 





business depression. 
NINE solid years of popularity! 
Think of the many designs that 


have come and gone in this period: 


HERE IS INDEED A 
STANDARD 


Of proper balance, plain enough 
for service and ornate enough for 
that richness and dignity so de- 
sirable for the table. 


Catalogue No. 34 sent 


On request. 


Rogers, Lunt & Bowlen Co. 
Silversmiths , 


GREENFIELD, MASS. 


New York Chicago San Francisco 
“The Silver That Sells” 
@4¢ 


TRADE MARK BE STERLING 
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{ Jewelers’-\ 


Gold Solders Why You Should Use Ney's 
Beattie Jewelers’ Gold Solders 


eM 
org, Com ZA 





Last month, Mr. Daniel Guggenheim, of the family engaged in mining operations, 
testified under oath in Boston, in a litigation. 

He said his firm had spent $1,500,000 on a mine, then abandoned it ; also, that 
they never bought mining property solely on a laboratory test, but always had such a 
test followed by a ‘commercial test, as ‘‘a laboratory test is only an indication of what 
may be expected.”” That may be true of ores, for Artemas Ward said, ‘‘A mine is a 
deep hole in the ground with a fool sitting on the top.” 

But in manufacturing Gold and Silver Solders, and in many fields of industrial 
activity, a modern laboratory is absolutely indispensable. Such laboratories are far 
more than ‘‘an indication of what may be expected.” ‘They are infallible indicators of 
what is certain. Upon the formulae and processes used in the laboratories, the success 
of finished products largely depends, provided the raw materials be right. 

We would like every manufacturing jeweler to see our laboratories, and the 
conscientious precision work done therein. No “rule of thumb” gymnastics are 
tolerated. Each operation is conducted scientifically, and as carefully as if done for 
the first time. All of our work is performed in an atmosphere saturated with the 
success that attends 102 years of cumulative ‘‘ know how.” 

A Southern cook, whose cakes we have eaten, says, ‘‘No cook books for/me. I’se 
got my own recipe, and I’se done bake dese yere cakes ‘fore you’se was born.”’ But 
her cake is sometimes so soggy that it has to be thrown away, because unfit to eat. At 
other times her cake is delicious. 

Ney’s, Best since 1812, Jewelers’ Gold Solders are not made on that plan. They 
do not vary and are absolutely uniform—homogeneous thruout. It is impossible to 
successfully imitate them. To do so, there must be, back of all the formulae and 
processes employed, and the raw materials, that over a century of accumulated 
practical specializing we possess. 

You would not attempt to climb the Matterhorn without a guide, if you first see 
the graves in the little cemetery at Zermatt, lying near the foot of that pitiless Alpine 
peak. There are a dozen headstones which tell the fate of tourists who depended 
entirely upon themselves. They had felt sure no expert aid was needed. Had they 
not climbed mountains at home ! 


WHY GO TO THE TROUBLE, RISK AND ANNOYANCE OF MAKING 
YOUR OWN SOLDERS? Why not PROFIT by OUR EXPERIENCE? By 
using Ney’s, instead of making your own solders, not only will you save many dollars 
yearly, but you will have solid satisfaction. Ney’s Jewelers’ Gold Solders are always 
ready for instant use. You are never in doubt about them. With the greatest confidence 
we invite you to ORDER TO-DAY. Your work will show immediate improvement. 


THE oJ. M.NEY COMPANY. 


FOUNDED IN 1812. /Neyv/\ 
Geld Soldes 
? Pittont “18127 
THE J.M.NEY COMPANY 
HARTFORD, CONW., U.S.A. 


HARTFORD, CONN.U.S.A. 
CABLE Appress : “NEYGOLD, HARTFORD,’A.B.C.CoDE, 5th EDITION. 
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x DRESS SETS picresrsy BB 


If it were suggested 
to him, many a fellow 
would buy a new dress- 
set to take with him on 
his vacation. And if 
it were an attractive, 
moderately - priced 
“FOSTER QUAL- 
ITY” set, in a_ hand- 
some, satin-lined, leath- 
er box, the sale would 
result in a satisfied cus- 
tomer and a satisfied 
retailer. 





NEW YORK - 13 Maiden Lane 








CHICAGO - Heyworth Bldg. 
- - - i Ont. 
On a dark green velvet pad, in a black leather box CANADA angen Sa vin i : 
lined with cark green satin. ,, On a dark green velvet pad, in a black leather box 
Set No, 264. Sterling Silver, Platinum finished, Set lined with dark green satin. : ft 
Shell Pearl. wet No. 266, Sterling Silver, Platinum finished, 
Set No. 265. Rolled Gold Filled, Old English finish, Established 1873 Plack Enamel, Pearl Set. 
Set Shell Pearl. Set No, 267, Same as Set No. 266, with loose links. 
Manufacturing Jewelers Th d W F & B C 100 Richmond Street 
and Silversmiths eodore W. Foster ro. Co. Providence, R. I. 

















THE CLARICE 


An Expansible Watch Bracelet that will eventually supersede all others and be accepted as 


The Standard Expansible Watch Bracelet 


Retail Jewelers desiring 
the Standard Watch 
Bracelets will insist on 


Some Features of the 
“Clarice”: Beauty of 
finish, showing well de- 
fined outlines. Method 
of Attachment. The 
connection links do not 
draw away from watch. 
Connecting links made 


flange shape to conform Showing Old es <. re, Presenting a Weak, : i 
to contour of watch. tie ears inal, and get it. 


jobbers furnishing the 
“Clarice.” Don’t ac- 
cept substitutes. 





Insist upon the orig- 





(PATENT APPLIED FOR) 
Showing the “‘Clarice’’. Note Particularly Method of Attachment. 
AUSTIN & STONE, Inc. Manufacturing Jewelers Attleboro, Mass. 


NEW YORK, CHICAGO, ILL., LOS ANGELES, CAL., 
Room 1108, 9 Maiden Lane. 1201 Heyworth Bldg. 2709 W. Ninth St. 
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Briggs’ Best Sellers . 


Back of every design we produce is the practical 
knowledge based on 25 years of success in meeting 
public taste. | 


In all Briggs’ Chains, Fobs, Bracelets, Lockets and 
Chatelaines you get the tested experience that guarantees 
the ready salability of all Briggs Products. 
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Your jobber has Briggs Jewelry, 
' or will get it for you. 


The D. F. Briggs Co. if 


ATTLEBORO 
MASS. 
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. Sterling Silver Tea Balls 


AA convenience that has become 
almost a necessity 











The advantages of the tea ball 
are becoming apparent and 
the demand for them is con- 
stantly increasing. 

We have tea balls, of good 
substantial weight, in all the 
popular shapes and sizes. 

Our folders and catalogs 
illustrating various lines of 
our manufacture will interest 
you. 


R. Blackinton& Company 


Goldsmiths, Silversmiths and Jewelers 


Factory and Main Office New York Salesrooms 
North Attleboro, Mass. (R) a a 15-17-19 Maiden Lane 


7147 











14 More Silver 
On This Triple Plate 


Instead of the usual amount of silver to a gross of Tea Spoons in standard 
triple plate, our “‘triple sectional’ quality contains 25 per cent. more silver to the 
gross—than regular standard triple plate of other makes. 








This “‘triple sectional’’ grade is furnished in a full line of flatware, and the 
one-quarter additional silver is, in every instance, devoted to additionally re-enforc- 





ing the points of greatest wear. 


Illustration shows our new “JEFFERSON”’ design, which has become 


immediately popular because of its rich, exclusive design, and graceful outlines. 


The success of this Company’s productions proves that “‘giving a little more’’ 
in artistic design, quality and service has its own reward. 


We invite you to make the acquaintance of our line, by permitting us to send 


catalog and other particulars. 


Simeon L. & George H. Rogers Company 


71 Market Street, Hartford, Conn. 


NEW YORK - - - 15 Maiden Lane BOSTON - - 373 Washington Street 
CHICAGO - - - 909-910 Heyworth Bldg. PHILADELPHIA - ~ - 725 Sansom Street 
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American Beauty Rose 
Iced Tea Spoon 


Warm Weather 
Window Card 


ACTUAL SIZE 


NATURAL COLORS 


GENUINE SILVERWARE 


The unique feature of this card is that it displays the silverware 
as if in actual use (Iced Tea Spoon in glass of iced tea, Berry Fork‘ 








Carolina 
Ice Cream Fork 


in plate of blackberries and Ice Cream 
Fork in plate of ice cream). The card 
is equipped with invisible holders, so 
that the dealer takes from his stock, any 
Hoimes & Edwards pattern Iced Tea 
Spoon, Berry Fork or Ice Cream Fork 
and inserts them, making one of the 
most effective window displays ever of- 
fered and one that requires practically 
no time to set in place. 


Are you ready for the rise in tempera- 
turer Is vour stock of Summer silver- 
ware complete? This salesmaking win- 
dow display will be sent free with your 
order for a dozen or more of each article 
of silverware, in any one of the patterns 
illustrated, in Holmes & Edwards high 
grade plate. Orders will be shipped 
promptly. 








The Holmes & Edwards Silver Co. 


(International Silver Co., Successor) 


BRIDGEPORT, CONN. 














Dolly Madison 
Berry Fork 































Washington 
Iced Tea Spoon 
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GOLD - FILLED 
CHAIN SAUTOIRS 


Have a decided 
advantage over 
the ribbon Sau- 
toirs, because 
they wear 
longer, do not 
soil or fray at 
the edges. They 
are extremely 
popular this 
Spring, and the 
particular pat- 
terns we show 
here are as at- 
tractive in ap- 
pearance and as 
finely made as 
anything on the 
market. 


THEY 
REALLY 
DESERVE A 
PLACE 
IN YOUR 
STOCK. 


We also wish 
to call your 
attention to our 
new and_ sea- 
sonable line of 
Pendants, 
Léeeket's', 
Chains, Brace- 
lets, Plaques, 
Crosses, Rosa- 
ries, Novelties, 
etc., now being 
sold by leading 
jobbers every- 





where. 





Co 


DORAN, BAGNALL & CO. 
North Attleboro, Mass. 


9 Maiden Lane 29 E. Madiscn St. 150 Post St. 
NEW YORK CHICAGO SAN FRANCISCO 











The 
Tourist’s Companion 
A Four-in-one Case 






































7504. PLAIN (4 Pictures), $10.50 EACH. 
TWO PICTURE CASE IS No. 7307, $7 EACH 
(Prices subject to Jewelers’ Circular Key.) 


ADE of heavy sterling silver 
throughout. The _ inside 
covers are gold lined. Most appro- 
priate for travelers. Measures but 
21% inches long and is only 14 inch 
in thickness. Holds four pictures. 


FITS THE VEST POCKET 
as well as a Lady’s 
Pocket-Book 


The illustration shows our 
smallest size. We make minia- 
ture cases to hold one, two or 
four photos. 








WARWICK STERLING COMPANY 
PROVIDENCE - RHODE ISLAND 


NEW YORK SAN FRANCISCO 
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Leo Goldschmidt. 






















for this season’s requirements. 


until one of our representatives calls upon you. 


HENRY FREVUND @ BRO. 


ae TEagae 71 Nassau Street, NEW YORK — 
ASSECLALTY 929 Chestnut Street, PHILADELPHIA = se/'ers” 


“Ox 








E are busily engaged working on our Fall Stock. Our 
representatives will be pleased to call upon you in 

the near future. They will have complete lines of Gold 
Jewelry, Watches and Diamonds, and will show many 
exclusive designs in gold jewelry manufactured especially 


The prices, as well as the stocks themselves will interest you, 
and we strongly advise that you defer maKing your Fall purchases 
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Goods Stamped Are Guaranteed 
with this Trade NK Mark to Assay 
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COMPLETE STOCK CONSTANTLY ON HAND OF ALL 
LINES SHOWN BY MY EIGHT TRAVELERS. 


ORDERS FILLED SAME DAY AS RECEIVED. GOODS 
SHIPPED EXACTLY AS ORDERED. NO SUBSTITUTIONS. 


JONAS KOCH 


37 Maiden Lane New York 
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La WVallieres, Bracelets, Rings, Pins 


Calibre Work 


A general line of high grade Diamond Mountings in Platinum, 14 K and 18 K Gold 


Designs for remounting O10 Diamond Fewelryp into the latest up-to-date styles 
submitted with estimates on request. 


JULIUS WODISKA “ie six” 


Pearl Work 


























UR travelers are about starting out 
with the best line of Rings we have 


ever shown. 


LOUIS E. SMITH 
MATT STEEL - 

J. P. KERSTING - 
C. H. CHURCH 

J. H. McKINNEY - 
C. B. SMITH 


FRANK E. KNIGHT - 


To the Middle West 


From Denver to the Coast 
“Down East” 

South and Southwest 

New York, Pennsylvania, etc. 
City and Suburban 


M. B. BRYANT & CO. 


No. 7 Maiden Lane, New York 
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The Beginning and the End 


of every call of every shopper can be made a demonstration of the great “handiness” of 


Hedges Handy Pins 


to the jeweler. Some peo- 
ple come into your store 
without a definite idea of 
what they want to buy. 
You can suggest “Hedges 
Handy Pins” and feel 
pretty sure that you'll 
make a sale; for you can 
meet the needs of every 
taste, every purse and al- 
most every purpose with 
Hedges Handy Pins. 





That is why when a shop- 
per comes in for other 
things you can generally 
wind up by selling one or 
more Handy Pins in ad- 
dition—that is, if they 
are Hedges Handy Pins. 
In variety, range and cor- 
rectness of designs, these 
pins have no rivals. A 
selection package will 
prove it. 


A. J. Hedges & Co. 


Makers of 14 Kt. Jewelry 


Specialists in Mourning Jewelry 


12 to 16 John Street 


New York 














Bowden Seamless Wedding Rings 


are strictly correct in every particular, a thoroughly wrought 


seamless ring. 


Each ring is uniform in every particular, that is, all 
imperfections are avoided in our seamless rings. 


— = BOWDEN PLAIN GOLD WEDDING RINGS SEAMLESS=—— 
BOWDEN HAND CARVED WEDDING RINGS PATENTED SEAMLESS 














Established 1843 


Makers of Rings of Every Description 
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FACTORY : BROOKLYN, N. Y. 


Look for our trade-marks. 


Dealers in Diamonds and Other Precious Stones 


J.B. BOWDEN & CO., 


15-17-19 MAIDEN LANE 


NEw YORI == 
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America’s 


CUP 


Defender 
PENCIL HOLDER 


Entirely new and most 
seasonable specialty 
when men are discard- 
ing vests, yet must have 
a pencil. 


Made of fine Nickel 
Silver bearing a true re- 
production of the Yacht 
that will defend the Cup 


in the September Races. 





The pencil is of the maga- 
No. 100M. zine order, containing 
leads tof{last many months. 


Everything is thoroughly good, 
attractively displayed on a three 
color “Silent Salesman’ show 
card. 


Thousands are using our Auto 
Pencil Holders pinned to their 
negligee shirts or coats, and find 
them indispensable. 


Retail for 75 cents complete, 
cost you $9.00 per dozen list. 


Order now. 


Ketcham & McDougall 


15-17-19 Maiden Lane - NEW YORK CITY 





PLATINUM 
Expansion Bracelets 


Fine 8 Ligne Movements 


American Wateh ase Co. 


15-17 Maiden Cane, N. Y. 
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E. Blake @. 


Q Lhe James 


Makers of Jewelry and Silverware Since 1859 


trave-Mark Attleboro Massachusetts 
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Latest Parisian Vogue 


THE NEW COTTLE BAG 





Made in 
Various Sizes 


Sterling Silver Mesh Bag with Silver Tassel, to carry 
on wrist with silk handle equipped with a Sterling 
Buckle ornament. Handsome mirror and tablet ad- 
justed inside, making bag doubly useful. 


NATTY, UP-TO-DATE EFFECT—ENTIRELY 
NEW. 


Made exclusively by us. Will be great Fall success, 
so order early. 


S. COTTLE CO. 


In Its 49th Year of Jewelry Manufacture 
31 East 17th Street, New York City 


PARIS: 28 Rue D’Hauteville 
CHICAGO: H. M. Teeple, Heyworth Bldg. 
SAN FRANCISCO: A. E. Lee, Shreve Bldg. 














Are “Little Things” 
Important to You? 


Too much water in the milk—too much cotton 
in a suit—too much paper in a shoe—too much 
brass in a collar button—little things, perhaps. 
But they cost many a dealer many a customer. 
We have never met a dealer who had the second 
opportunity of selling a customer an inferior 
article. 


The smaller a thing, and the more it is used, the 
more marked is the buyer’s resentment when he 
discovers that he received less than he paid for. 
It’s good policy to give your customers a little 
more and keep them. Krementz Collar Buttons 
contain four times as much gold as any other. 
They give your customers that little more 
which means satisfaction and good will toward 
your store, and they give you a good profit. 


Try pleasing with little things. 


You will find it much easier to please with big 
things. 


This display case is the only assistance you need. 





CASE NO. 1K. 


This showcase is extra heavy plate glass, except compartments, 
which are made only in Mahogany. Front lights have beveled edge. 
Top lifts up. Invisible ball feet prevent scratching of showcase. 
Case and 200 copies of “‘The Story of a Collar Button,” imprinted 
with your name, are free with your order for two-gross assortment of 
Krementz 14K. Rolled Gold Collar Buttons, 


Order with the coupon. 


COUPON 
KREMENTZ & COMPANY, Newark, N. J. 
Please send me a two-gross assortment Krementz 14K. Rolled Gold 
Guaranteed Collar Buttons. With this I am to receive free, Case 


No. 1K. and 200 copies of ‘Ihe Story of a Collar Button,” imprinted 
with my name. Collar buttons prepaid. Case f.o.b. Newark. 


Sale e NMG v6 dc ccddtaddavaeds< Cems ebidsceEinvctdeceepedeees 


























































2 Mie eee 











THE JEWELERS’ CIRCULAR-WEEKLY 


July 15, 1914. 





NEWARK 


The Greatest Gold and Platinum Jewelry Manufacturing City in the World 





Riker Brothers tate 
Manufacturing Jewelers—14-Karat Only 


42-4-6 Court Street Mark 


Eastwood-Park Co. 


Silver Frhoreees. Novelties and Mesh Bags [Po 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 








TRADE 13-15 Franklin St. 


eC. and Theurer, lac. 
mark 14 KARAT LINES 


J.A.&S.W.Granbery 


(a corporation) 
The 10 kt. line that sells 


Trade Mark Kinney, Orchard and Scott Streets 








Pree: Sq Shafer . & risus of nee lnc. 
dl Fectery scstte Chty Holl 








Moyer & | on Gross 


Solid Gold Set High (arade 
401-407 Mulberry Street 


M. G. 
Trade Mark 





William Link Co. amine 


Makers of 14-K. Jewelry 





PENDANTS 
401-407 Mulberry Street 
Clark & Noon 
27 Ma:sha)l Street 
Headasarters for Cameo and Diethetege | joweles. 
14 kt. only. -_* Mark 





Osmun-Parker Mig. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 








James R. O*Donnell, | 
on me foul, Watch Cases, Emblems, 
White a ——- y. 
O Mulberry Street 





Frederick B. Weiss, Inc. 


_ . The Up-to-Date 10-Kt. Line 
Cs eetet 473-4765 Washington Street 





oe Bylor é & k Co., Inc Inc. 


88 ge meer -X if 
47 Chestnut Street «nam 











Battin, & Company | 3-2 
106 Ogden Street 
| 0K The Ki Keller t Jewelry Mig. Ce. 
xo oyok Of: by ry Nassau Street 
Stumpf & Binder 
Manefactarers of Fine Gold and he ve Chains, 
Swivels, Spring Rings, in Gold and Platinam. 


Salesroom, 320 Fifth Ave., N. Y. 
Factory 251 N.J.R.R. 
60-68 Columbia Street Newark, N. J. 





1se6 Champenois & Co. '®'2 


10-K. soncien, Satine Finish 
ie: 


TRADE C XK MARK 60 Wainut Street 








Barry & Company 


Well Made 10K Jewel 
ivade Mark Oger Trade Mark Your a 


10 Austin Street 


Burstow, Kollmar & Co. 
Bracelets and Bead Necks 
18 Columbla Street 


OVER $11,000,000 


is invested in the manufacture 
of Jewelry in this city. 








Nearly 150 factories, employ- 
ing about 5,000 persons, are 
daily putting out 


The Finest 
Specimens of 
Jewelry Art 


Anything in 10 to 14K Gold, 
Platinum, Diamond Goods, Sil- 
ver Novelties and Silverware 
can be supplied by the manu- 
facturers here—made by the 


Most Expert 
Artisans in the 
Jewelry World 


cas & Angell, Inc. 


oa * Austin Street 


K THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


ss Mod Base and General Line 
Y. Office, 9 Maiden Lane 
530 Mulberry Street 








Emil Abig 
Specialty 10 and 14-K. Bracelets and La Vallieres 
50 Columbia Street 





Geo. W. Heath & Co. 
Pencils and Fountain Pens 
206-208-210 First Street 





= 


358 Halsey Street 





THOMAS A. a 


Manufacturer of High Grade 
SWIVELS AND SPRING RINGS 
im Platmum, Gold and Gold Plate 


380 Jelliff Avenue 





J. D. Dalizell & Co. 


Manufacturers of Fine 14-K. Jewelry 
23 Marshall Street 


Trade 
ssp? 
Mark 





The Hayes Bros. Co. 


Manufacturers of exquisite 10-K. and 
HEB 14-K. Jewelry. 42 Hill Street 





f AK L. Fritzsche & — 
Fine Gold 
Pat. Horse Shoe wie, Bracelet } 0 K 


480 Washington Street 





oun 
Settings in Platinum and Gold 
Baker & Co., Inc. 
N. Y. Office, 30Church St. 408 N. J. R.R. Ave. 





La Pierre Mfg. Co. @ 
Silversmiths 
Candlesticks 60 Columbia Street 





La Seola, Fried & Co., Ine, 


(Gold and Silversmiths) 
Specialists in 7 Glass Cases, Purses, Vanities 


and Card Cases. 
97 Chestnut Street Tah Soe 





Mandeville, Horton & Tibbals, Ince. 





Strauss & & Strauss 
SX dvanced Styles 
Gold i ond | Dinner Rings 
“Rings that sell themselves. 
9 Clinton Street 


reenact Ziruth 
Chains—High Grade 10 and 
go) and Platinum Chains 
30 Court Street 


We SPECIALIZE in RINGS 














= W. Park 
——e 
Oliver and MeWherter Streets 








of every description 
332 Mulberry Street 
The Ledos M't'g Co. 
anufacturers of 
Watch Case ers... Findings 
No. at Bat St. ee N. J. 








MTGE ok fe 
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The above illustration is an exact repro- 
duction of one of our new ten per cent. 
iridium platinum bar pins containing seven 
diamonds. This bar pin embodies the 
highest character of artisanship and excels 
in perfection of detail and quality. List 
Price $130. Write us. 






Price subject to Jeweler’s Circular Key. 











SPECIAL NOTICE 


OUR TWELFTH ANNUAL EXHIBITION WILL BE HELD IN OUR 
“PETIT SALON” FROM AUGUST 3lst TO SEPTEMBER 5th, INCLUSIVE. 
BAR PINS OF ALMOST EVERY DESCRIPTION IN DESIGN, LENGTH 
AND ORNAMENTATION WILL BE A SPECIAL FEATURE. THE 
PRICES WILL BE ONE OF THE REASONS FOR THIS IMPORTANT 
DISPLAY. THEY WILL RANGE FROM $65 TO $1,500. 













POWERS ann MAYER, wc. 


8-14 West 38TH STREET 
Adjoining Fifth Avenue 


NEW YORK 






REG, IN U. S. PAT, OFF, 


LONDON 
Kimberley House PARIS AMSTERDAM 
15-17 Holborn Viaduct 51 Rue de Chateaudun Serphati Straat 32 






LONDON 





ADDRESS: ‘ON TOP,” 
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- SERVICE PLATES 


as made by 


GRAFF, WASHBOURNE & DUNN 


Are Accepted as Standard 
for Quality of Manufacture 
and Beauty of Design 


























Graff, Washbourne & Dunn 


SILVERSMITHS 


SERVICE PLATE Office and Factory, 142 West 14th Street, New York 
ay. 18.25, 1909 





Patented 4 
French Bo 











THE V PIN 


An Appropriate Gift for the Bride or 
Her Bridesmaids. 


The ideal wedding gift—a pin which can be 
adjusted to harmonize with the shape of the 
dress neck, as either a V or a bar. Made in 
14K. gold—plain, engraved, engine-turned or 
set with precious or semi-precious stones. 


We are the originators of the V Pin. 


T. W. ADAMS & CO. 


TRADE A 14 , MARK 
83 Union Street Newark, N. J. 


OFFICES 
PATENT APPLIED FOR NEW YORK CHICAGO 
15 Maiden Lane 31 N. State St. 
























































BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings, Mounted Jewelry 


Importers of Diamonds 
87 MAIDEN LANE 


Order Work a Specialty NEW YORK 
F Chicago Office, Heyworth Building . 


































 Oeebbbbbbdbdbbbbibidibbbbbbbbbbbbbbbibibbbiibbbibbibibiidd : 
eet ae 3 | PRACTICAL COURSE IN ADJUSTING 
@ 
LO S ® j b dj & Published Price, $2.50. 
Ul W. HRABA f ne Leat er G00 $ , 4 Special Reduced Price, $1.50, Postpaid. 
ee k & 
Ce ee Senile ie Sas ‘he Jewelers’ Ciroular Pub. Co., 11 John St., N.Y. 
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STANDARD LINES 
14-K JEWELRY 


Hat Pins 
Veil Pins 
Handy Pins 
Safety Pins 
Scarf Pins 





Lingerie Clasps 


Ladies’ Fobs 
reane OB} san 
. y 


Ribbon Fok s 
Match Boxes 
Sleeve Buttons 
10 and 14-K Gold Chains 
Platinum Chains 
Platinum and Gold Chains 
Key Chains Outing Chains 


seat OBR ans 
Lapel Chains Fob Guards 
“R.S.” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE : 
Head Building, Post St. and Grant Ave. 














Sautoirs 
Neck Chains 


Waldemars 
Lorgnette Chains 





Factory: 
NEWARK, N. J. 
































MANUFACTURING 


OSMERS, DOUGHERTY COM PAN ) JEWELERS 


i SEED 
PEARL 


P a ‘ - 
«= a “a.* <> : BK, ls 
ee: i= © atk " « «4 P 
P.. iy easttn ve ¢ a bs 4 > ae 
f . Qo . « . r - 
we: if = ap a2 Aw P ea eal ; 
Pde : A ts . Si a Gon ‘ok, Pe s 
a {97 ¢ dss ok a ~ » . aisia .%& . 2. 
-* mh é $. ae . as, a 
_ « As ook 2 , “+ > 44 = « 
ve re: . a . ; .e 
P - a . . om «e* ae -* 
; gh ‘*-* *. cr ono ® . 
pO . K ce > 
4 2 ‘a ° 
Earrings 








= @: of 
4454 3198 


Order and Repair Work 
of All Kinds Executed 
by Skilled Workmen 


SEND FOR OUR 
CIRCULAR 


291-293 SEVENTH AVENUE, NEW YORK 


Between 26th and 27th Streets Phone 913 Madison 
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T is as important to 
know who has made 
ce ee ae ne oe ee . the tubular bells as it 
is to know who made 
the works of a clock. 
Mr. R. H. Mayland, 
the celebrated bell spe- 
cialist, makes exclu- 
sively for us our bells. 
Each bell bears the pat- 
ent stamp Dec. 4, 1900. 
No tubular bells are 
imported, as the public 
is led to believe. 
Things change. Eng- 
lish clocks and fusée 
watches had once a 
reputation of superior- 
ity. Enterprise and im- 
proved machinery have 
enabled manufacturers 
of other countries to produce better 


LEATHER CHESS BOARDS goods and more variety. 
FOR TRAVELERS BAWO & DOTTER, Limited 


Aways Manufacturers of Chiming Clocks 
Trade ~R- Mark Established 1864 
18 to 28 W. 33d St., New York 
































Always ready for use under all conditions. 


Chess men are celluloid coated, securely held in po- 


sition, and can be placed in margin when not in use. 
C. F. RUMPP & SONS saa ig gS =o ae 


Manufacturers of Fine Leather Goods ennai Psat ws 0 
effie ate an glish Silver 
PHILADELPHIA Unique Patterns, Moderate Prices. Showrooms at 


NEW YORK SALESROOM: 683 and 685 BROADWAY 47 WEST 42d STREET, NEW YORK 
(TRADE ONLY) 














No. 88384a. 4%x9x % closed. 




































































JOBBERS Be rome TE WELERS JEWELRY 


Pip, 87 MAIDEN LANE. pct 
NEW YORK. 


TO THE S se = ie & WW pepe 10K. and 14K. 


Cech! Fai A Line Marked by Characteristics That Sell Jewelry sar } <a 


























































































































OUR CUFF BUTTON LINE 


eee AAI 
Mechanically Perfect in Construction. Most Satisfactory to the Consumer 


SCHLESS, BROD&Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 


26-28-30 Beecher St., Newark, N. J. 


NEW YORK OFFICE: 65 Nassau St. 
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ONSIDER our new ideas in Sterling Silver, Black 
Enamel and Dinner Rings. New designs for 
your approval every week. 

We make Electroplated, Gold Filled and Solid 
Gold Rings. 






















@® 





Send For Samples! 


V. SORRENTINO, Ine., 15 Calender St., Providence, R.I. 


HOOOOOOSOOOOOOOOGOOOOOOOOOHOOOOOOOHOOOOOOOOOOS 


OOOOOOOSHO1S SSH OOOH 
OOOS9OSOH$1OOO9H9OH 




















Ghe “| Jneeda Gem” Clutch | 
Does Not Infringe 


Automatically Holds Them All Hf 


i 
Mr. Jobber—Have you seen them? They i | 


are lower in price, better in construction, 





- eS 








neater in appearance, and more easily oper- 
ated than any other clutch in the market. i 


We will send samples or parts to anyone 
upon request 





Uneeda Gem Clutch Co., 82 Nassau St., New York . 
































THIMBLES ™ &::::" 
CASES i 

A Large Variety. All New. : 
Thimble Selling Made Easy. | 


Write for Catalogue efi 


SIMONS BROS. COMPANY | 


PHILADELPHIA 4 
NEW YORK CHICAGO SAN FRANCISCO 
13 Maiden Lane 31 -N. State St. 717 Market St. 
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Jet Jewelry—Black and White ‘Jewelry 
In Real Jet, Italian Jet and Imitation Jet You fg § usto mM eC tT 


Now in Stock, and Ready for Immediate Delivery ; 
will ask for an Expansible Bracelet 


LADIES’ FOBS—The Latest Parisian to hold his or her watch. You can 
Novelty. We have imported a great variety supply the want by buying Gaen 


of Patterns to meet the demand sure to come. 
Jet effects and Black and White effects in 


a variety of designs 





OOS? 


Jet Long Chains and Neck Chains, Black 
Onyx, with Rock Crystal Rondelles, Genuine 
Lapis Neck Chains, Indestructible Pearls, Jet 
Spanish Combs, etc. All recent importations, 


and THE PRESENT fads in Paris. 


Patented Dec. 238, 1918. 


Challenge Expansible 
Bracelet and Watch Holder 


all sizes, either for men or women. 
Perfect satisfaction; no rivets, no 
springs; always in repair. 


“/) \ Wr 4 HAIR 
oe ORNAMENTS 


A 


Manufactured and for sale by 


C.H. ALLEN & CO. 


also White Mfg. Jewelry Co. 
Attleboro, Massachusetts 


Are being worn 
abroad as perhaps 
never before. Be 


prepared for the 
LADIES’ FOBS demand. 


We especially rec- 
ommend to be the 


Illustration %4 Size. 


OC ad a a ay Oa tg Oa 





BOOg 











> coming fad from 





Paris. 
Illustration % Size. 


SELECTION PACKAGES SENT 
EXPRESS PREPAID 


M. GUGENHEIM, Inc. 


Importers of 


OTTO BUCHHOLZ 


Importer 


Dutch Silver 


1170 Broadway 
NEW YORK 





Parisian Jewelry Novelties 





362 Fifth Avenue, New York 


wo kt et te te te eee te te te ee te te te te tee ete 


OOOO QOQOQOQOOOHOOOOE 
SOOO OOOO OOOO IMM IMM MM MMMM MIMI MMMM IED MEDE MDE MOVEN 


Gems and Precious Stones 
Flexible Cover, postpaid, 50c. 
Practical Course in Adjusting 7.2%. schigiadiale acta 


Price $1.50. The Jewelers’ Circular Publishing Co., New York The Jewelers’ Circular Publishing Co, 
M1 John &t., New York 


























“The Watch of Matchless Merit ‘4 


SOLD EXCLUSIVELY TO REGULARLY 
APPOINTED FACTORY AGENTS 


OMEGA 


For particulars, address / 


United States Agency 


Made in all =o ond cee O Mi EG 7, WATG 7 C O. TheHigh oe ‘sie 


21-23 Maiden Lane, New York 
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Crystal Sets—Imported Crystal sets, heav- 


ART CHINA IMPORT CoO. 


47 West 36th Street, New York 


Dept. J. 


Everyone of our articles has the APPEARANCE, 
DESIGN AND WORKMANSHIP SUITABLE FOR 
THE JEWELER’S TRADE 
GRACE AND WEARING QUALITY. ASK FOR 
COIN GOLD ENCRUSTED PLACE PLATE, THE. 
COST IS ,TRIFLING ($1.50) AND CARRIES CON- 
VICTION. 


Special—Coin encrusted Dinner Sets of 





finest quality, 100 pieces in unexcelled 
designs, $64.00. 


ily coin gilded in our plant. Complete 
72-piece sets, $26.75. 


A COMBINATION OF 














| YOU HAVE CALLS 


, for cologne bot- 
tles that are of 





small capacity 
and price, yet 
large enough to 
be showy and of 
distinctive shape. 
Here are two 
that meet these 
requirements. 


Add these to 
your line and 
reap the bene- 
fits. 


Ask for prices; 
they are inter- 























esting. 
1414 Cologne Violet. 1818 Cologne Violet. 
7%” tall, 2-oz. ca- 5%” tall. 8-0z. ca- 
pacity. pacity. 
KELLY & STEINMAN, Inc. 
Mfrs. of Rich Cut Glassware Deposit, N. Y. 




















“‘Look for the Lenox Trade 
Mark when buying 
Sine China’’ 













Exclusive dinner- 
ware patterns for 
jewelers. Samples, 
special designs 
and estimates sub- 
mitted. 








Open stock pattern E-81—yxs etched gold border 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 





























Est.of A. O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL @00DS 


Toilet Articles a Specialty 
Repairing in all its Branches 
54 West Sith St. New York 








Gems and Precious Stones 
Flexib'e cover, postpaid, 50c. Published by the 
Jewelers’ Circular Pub. Co., 11 John¢St., N. Y. 

















from the plainest to the most elab- 
FAN orate, striking designs, lowest prices. 
_ Hand-made 14kt. Gold and Sterling Silver Jew- 
elry, Pendants, Necklaces, Brooches, Rings, and the 
fashionable Sautoirs and Lorgnette Chains, Amber 
and French Pearl Necklaces, Earrings, etc., etc. 


Come to see us or send for selection mentioning price 


LEWY & COHEN 


Importers and Manufacturers 


114-116 Fifth Ave., cor. 17th St. NEW YORK 
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ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—mountings—Diamonds 


AMERICAN GEM & PEARL CO. 
14 Church St. 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 


BIGALKE & ECKERT CO. 


Fine Imported Watches 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J. B. BOWDEN & CO. 
Ring Makers 


10-12 Maiden Lane 


15 Maiden Lane 


527 Fifth Ave. 


82 Nassau St. 
15 Maiden Lane 


R. A. BREIDENBACK 51-53 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St, 


Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


imp. and Cutters of Diamonds 15 Maiden La. 


M. B. BRYANT & CO. 
Ring Makers 


CARTER, HOWE & CO 


Manufacturing Jewelers 9-18 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


COOPER & FORMAN 8 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


7 Maiden Lane 














be aisles at atin 
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Making a Fortune 


Some one once remarked that it is harder 
to spend a fortune than to make one, though 
we have yet to meet a poor man who believes 
this; but whatever troubles you may be having 
in getting rich at the jewelry business, you can 
ease them greatly by right buying. You cannot 
expect to sell profitably unless you buy wisely, 


any more than you can expect to take a ride 








S. COTTLE CO. 


Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 


King Makers 51-53 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 
World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 54 Maiden La 


C. DORFLINGER & SONS 


Fine Cut Glass 86 Murray St. 


R. & J. DREYFUS 80 Maiden Lane 


importers of Diamonds 


WM. J. DURFEY 7 Maiden Lane 
Bargains in Diamonds, bought and sold for cash 


N. J. FELIX & SONS 56 John St. 
Watch Mtls., Tls. & Jwls’ tindgs, Case Reprg. 


a 


$1 E. 17th St. 





GATTLE, ETTINGER & CO. 
Diamonds and Prec. Stone Jly, 170 Broadway 


THE GINNEL MFG. CO.15 Maiden Lane 


Gold Plated Link Buttons, Bar Pins, ete. 


GOLDSMITH BROS. 20 John St. 


Gold, Silver and Platinum Bought and Sold. 


THE GORHAM CO. 
Fifth Ave. and 36th St, and 15 Maiden Lane 


HERPERS BROS. 85 Maiden Lane 


Settings 


J.L. HERZOG & CO. 45 Rose St., cor Duane 
Makers L K Rings and EL KAY Cuff Buttons 


I. HOCHBERGER & SONS 


Diamonds 85 Maiden Lane 


S. E. HOWARD’S SON & CO. 


Ebony Goods 15 W. 24th Se. 


ROBT. H. INGERSOLL & BRO. 
Watches 315 Fourth Ave. 


INTERNATIONAL GEM CO., INC. 
Lapidaries and Prec. Stones, 815 Fifth Ave, 
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in a train without first getting on board; and 


you cannot expect to buy wisely unless you do 


your buying in the market that has the best 
goods to offer and the most of them. 








L 
3 In the excellence and variety of goods 
: offered, New York stands alone and you get 
| the best terms and service there, too. Therefore 
it stands to reason that it must pay to 
INTERNATIONAL SILVER CO. NASSAU CLUTCH CO. 90 Nassau St. 
— Silversmiths 9-15 Maiden Lane Mfrs. Scarf Pin Clutches and Novelties 
DAVID KAISER & CO. 14 John St. LUDWIG NISSEN & CO. 182 Broadway 
Lane Fine Diamond Mountings Pearls and Precious Stones 
THE KELLER JEWELRY MFG. CO. OPPENHEIMER BROS. & VEITH 
an St. 10-Karat Gold Jewelry 64 Nassau St. Importers of Diamonds, Pearls 65 Nassau St. 
301 
_ KENT & WOODLAND 12 John St. | PAIRPOINT CORP’N 3g Murray St. 
Bracelets Cut Glass, Sheffield Reproductions, Electroliers 
tame WM. B. KERR CO. 15 Maiden Lane ENOS RICHARDSON & CO. 
7 Silversmiths Manufacturing Jewelers 21-28 Maiden Lane 
e 
KETCHAM & McDOUGALL ROGERS, LUNT & BOWLEN CO. 
‘himbles, Eyeglass Holders 15 Maiden Lane Silversmiths 15 Maiden Lane 
Juane 
ttons JULIUS KING OPTICAL CO. A. ROSEMAN 9 Maiden Lane 
Opera and Field Glasses 12 Maiden Lane Diamond Importer; Maker of Diamond Jewelry 
Lene JONAS KOCH 37-39 Maiden Lane W. I. ROSENFELD 1 Maiden Lane 
Jewelry and Watches Diamonds 
— LARTER & SONS 21-28 MaidenLane | WILLIAM L. SEXTON 65 Nassau St. 
Studs, Vest Buttons, Rings, Links & Lockets Platinum and Gold Jeweiry 
SAMUEL LAWSON 19 John St. SINNOCK & SHERRILL 21 Maiden Lane 
Ave. Coral and Black Onyx Mourning Jewelry Solid Gold Emblem Goods to Jobbers only 





MADDOCK & MILLER 54 Murray St. 


Royal Worcester China; Novelties & Staple Lines 














SLOAN & CO. 15 Maiden Lane 


Specialties in Fine 14-Karat Jewelry 


Cae ak eas a ee 
her 3 32 es > eve oe 
“ * “ as * 
. me ge 





STAIGER & SONS 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 
Diamonds 341 Fifth Ave. 


L. STRAUS & SONS 42-46 Warren St. 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 


Silversmiths 


WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. co. 
Silversmiths 1 W. 32d St. 


WARWICK STERLING na 
Sterling and Leather Novelties 15 Maiden La 


L. E. WATERMAN CO. 173 Broadway 


Waterman’s Ideal Fountain Pens 


HAYDEN W. WHEELER & CO. 


Diamonds and Mfg. Jewelers 2 Maiden Lane 


WHITELAW BROS. 


Diamond Set Jewelry 


FRANK M. WHITING & CO. 


Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 


Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 


3oxes, Trays, etc. 


J.R. WOOD & SONS 170 Broadway 


Diamond Cutters—Wedding Ring Makers 





17 Maiden Lane 


45 John St 


15 Maiden Lane 


30 W. 86th St. 


182 Broadway 


35 Maiden Lane 





2 Maiden Lane 
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Easiest Selling Merchandise in Your Store 


‘We find it attractive, requiring very little care, and a ready seller; in 
fact, we consider it The Easiest Selling Merchandise in Our Store. 
‘‘When a customer is shown a piece of silverware with the statement 


1847 ROGERS BROS.@ 


‘‘ Silver Plate that Wears ’’ 


the question of quality and desirability is immediately settled and nothing 
remains to complete the sale but the selection of the pattern.” 

Write to us for Circular 1245-J describing the advertising and display 
helps that will aid you in making 1847 RoGEers Bros. the easiest selling 
merchandise in your store. 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 


CHICAGO NEW YORK SAN FRANCISCO 
5 North Wabash Avenue 49-51 West 34th St.—9-19 Maiden Lane 150 Post Street 
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WITH WHICH ARE 


‘CONSOLIDATED 


THE HOROLOGICAL REVIEW 
€4_ = JEWELERS REVIEW 








Vot. LX VIII. 


WEDNESDAY, JULY 15, 1914. 


No. 24. 








Difficulties in Making Artificial Diamonds 
May Never ‘Be Overcome, Says 
Government Scientist. 


LASS is the obvious material to use in 
the production of imitation gems, and 
it has been so used from time immemorial, 
writes Dr. Noel Heaton in a report by the 
Smithsonian Institution. And in later 
times, while science was equipping the ex- 
pert in precious stones with the means of 
identifying them with certainty, the maker 
of imitations was also invoking its aid in 
the production of more successful imita- 
tions. Dr. Heaton says: 

“The finest of such modern paste bears 
little relation to the clumsy imitations of 
early times; the glass is specially prepared 
in order to combine, as far as possible, the 
necessary optical qualities with a fair 
amount of durability. 

“The trouble with glass is that the more 
you increase its refractive powers the softer 
and less durable it becomes, until you find 
that the very dense XX flint used for the 
refractometer, having a refractive index of 
1.8049, is so soft that it has to be handled 
with great care to avoid scratches, and so 
little resistant to decay that in ‘a compara- 
tively short time the exposed surface be- 
comes corroded, which is the one weak 
point of this instrument. 

“The most important point to remember 
about paste is its lack of durability; it is 
not only too soft to stand much wear, but 
its composition is so unstable that it rap- 
idly deteriorates and loses its brilliancy on 
exposure. Although there is, therefore, a 
certain legitimate scope for such paste imi- 
tations, they are very unsatisfactory substi- 
tutes for the genuine article. This being 
the case, as scientinc knowledge has ad- 
vanced, attention has been more and more 
concentrated on the problem of producing 
by artificial means the actual minerals found 
in nature, and thus obtaining what I have 
defined as artificial in contradistinction to 
imitation jewels, having both the beauty 
and durability of the natural article with- 
out the objectionable committant of enor- 
mous cost. 

“Commercially we are as far from being 
able to produce artificial diamonds as in 
the days of the alchemists. It is, perhaps, 
a bold thing to say that no such thing as 
an artificial diamond will ever be placed on 
the market, but one can safely assert that, 
so far as our knowledge stands at present, 
it is impracticable. 

“In saying this [ am quite aware that 
statements as to the commercial produc- 
tion of synthetic diamonds being an accom- 
plished fact have quite recently appeared 
broadcast in the public press, but those who 
are responsible for such statements are— 
sal’ we say?—under a misapprehension as 
to the“ treaning generally conveyed: by the 


term ‘synthetic,’ and are unable to follow 
the distinction I have drawn between an 
artificial gem and an imitation.” 





Remarkable Gold and Enamel Emblem of 
the Rotary Clubs. 


A lie meeting of the International Asso- 
ciation of Rotary Clubs at Houston, 
Tex., June 21-26 has brought to general 
notice a remarkable emblem designed and 
made in Los Angeles, Cal., and delivered 
to a committee representing the seven Ro- 





San Jose. Besides the larger wheels re- 
ferred to, the emblem contains 125 small 
wheels, representing the 125 Rotary clubs 
in the United States, Canada and Great 
Sritain. On the rim of the large wheel 
are the words “California Invites the 
World,” and in the center the figures 
“1915.” All the raised work is in solid 
gold, and finely engraved seals adorn the 
centers of each of the seven wheels repre- 
senting the California cities. 

After being exhibited in the south and 
east, it is proposed that the wheel shall re- 





REMARKABLE GOLD AND ENAMELED EMBLEM OF THE ROTARY CLUBS, 
NOW ON EXHIBITION IN THE SOUTH. 


tary clubs of California, by Feagans & Co.., 
of that city, who co-operated with the com- 
mittee in its production. 

The emblem is intended to convey to the 
world an invitation to visit California next 
year. It is made of gold and enamel, and 
comprises a large wheel, enclosed within 
the spokes of which are smaller wheels, 
each representing one of the cities, where 
the seven clubs of California are located, 
namely: San Francisco, Los Angeles, Sac- 


ramento, Oakland, San Diego, Stockton and-- 


main in Chicago until next year, and then 
be taken to San Francisco, to remain there 
during the Panama-Pacific Exposition. In 
view of its original cost and the expense 
attendant on its transportation and exhibi- 
tion, it has become familiarly known as the 
“$10,000 Gold Rotary Wheel.” 








A receiver has been appointed for the 
M. a Connell Co., Butte, Mont.; and one 
has also been appointed for the Hennessy 
€e.,-Inc.; of th . same city. 
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The Larter Automatic Stad is made in many varieties 
of styles—some with mother-of-pearl fronts—otiers with 
platinum or gold fronts ; some stone set—otihers plain, but 
all having the famous Larter Automatic Back. 


In Larter Studs nothing but the finest of mother-of-pearl— 
precious or semi-precious stones are ever used, and, of 
course, the gold is unquestionably the quality that it is 


_ Stamped. 


PACIFIC 
OAST 


They are made in a plant which is equipped with the most 
modern machinery and by an organization of skilled help, 
the equal of which is seldom found. 


Having made a specialty of shirt studs, and being rightly 
classed as the greatest manufacturer of them in the country, 
if not in the world, it will be to your advantage to look 
over this product when in the market, 


So that all may have an opportunity of carrying Larter 
Studs in stock, they are made in four qualities of gold: 


10K Gold and 
18K and 14K Gold 14K Rolled Plate 


Sold Direct Sold through 
Jobbers 


c 
REPRESENTATIVES 


A.LHALL & SON 
INCORPORATED 
JEWELERS BUILDING 
POST STREET 
SAN FRANCISCO 
CAL. 


Ju'y 15, 1914. 
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Reigning Jewelry Fashions in London. 








Written Expressly for The Jewelers’ Circular by Gertrude Kendall, 

















ROM the earliest days woman has 
loved to adorn herself with some 
form of jewelry. From barbaric begin- 
nings this taste has developed through the 
ages; and civilized woman is just as much 
thrilled by the artistic and Deautiful gem- 
work which is designed to-day as was her 
ancestors by the first crude decorative 
piece, for the love of ornamentation is an 
instinct almost as old as life. It is amaz- 
ing how far we have progressed even since 
the 18th century, and one has only to visit 
the museums and observe the clumsiness of 
design and crudity of setting to appreciate 
to the full the simple elegance and rare 
perfection of the modern craftsman’s pro- 
ductions. 

In nothing has fashion changed more 
during the last féw years than in the 
mounting and designing of jewelry. Every- 
thing has become more delicate and fragile 
looking, and the most beautiful setting for 
the stones of to-day is the one which is 
not seen at all, just as the most fashionable 
chain of the hour is of platinum, so fine as 
to be almost invisible. Again, the fact that 
any drawing room is liable to be cleared at 
any moment, and the social function in 
progress—no matter of how informal a 
character—converted into something dan- 
sant, has had a decided influence upon all 
phases of dress. Day frocks are nearly as 
décolletée as those designed for evening 
wear, and there is therefore an increased 
demand for necklets and pendants which 
would not a few years ago have been con- 
sidered in the best of taste for day wear. 

Perhaps the most characteristic note of 
the newest jewelry is the fashioning to- 
gether, apparently invisibly, of precious 
stones into a classical design—part of a 
symphony set with a rare sense of har- 
mony—presenting simply an appearance of 
shimmering gems, and it is only on looking 
at the back and sides that the delicate 
platinum mounting is seen. The designs 
also have changed almost as much as the 
fashion in clothes, and distinction and 
unique grace characterize the handiwork of 
our jewelry artists of to-day. 

For instance, the high, upstanding spiked 
tiara is very much a thing of the past, the 
newest style being of the “band” pattern, 
which may be worn slightly erect or laid 
quite flat across the crown of the head. 
These bandeaux are carried out in dia- 
monds and other precious stones in long, 
narrow designs, the Greek key or wave 
pattern being most popular. When laid 
flat on the hair they are mounted over a 
black velvet ribbon to show up the design, 
and the side coils of hair are drawn up 
over the ends. Although poised at a some- 
what different angle on the head, they are 
rather on the lines of the old “fender” 
tiaras. 

One beautiful example is built up of dia- 
monds in Greek key design, interspersed 
with three circular dentelle plaques, one 
forming a central ornament and one at 
either side of the band; in the center of 





each plaque is set a large cabochon em- 
erald, the whole forming a distinctive orna- 
ment when worn. in conjunction with the 
modish Empire coiffure. 

Another particularly striking hair orna- 
ment is a narrow band of pavé-set dia- 
monds, from the center of which springs a 
tall black ostrich quill set witha line of 
scintillating gems, curved into the simili- 
tude of a note of interrogation and held 
in position in the front of the bandeau by 
a diamond fleur-de-lys ornament. 

Jeweled buckles are prominent features 
of the house and evening shoe, and the 
correct position to wear them is at one 
side instead of in the center. The fan- 
shaped pleat and rosette, set in the center 
with a jeweled ornament, are also very 
chic; but so decorative in themselves are 
some of the brocade and tissue shoes that, 
in place of buckles or rosettes, tiny brilliant 


‘ buttons and clusters or fascinating little 


lover’s knots in paste are the sole orna- 
ment. One very striking and handsome 
pair of buckles, to be worn in conjunction 
with black suede shoes, is an exact replica 
in shape of the dragon-fly, with skeleton 
body outlined in French paste, while the 
wings are thickly encrusted with glittering 
stones. The head is set with a large 
doublet emerald and the antennz is of oxi- 
dized silver, terminating at each point with 
a small paste. 

Among a number of conventional de- 
signs is one carried out in the form of a 
double-loop lace bow, particularly notice- 
able on account of the delicacy of the den- 
telle work, which stands out in clear relief 
against the density of a black background. 
This is intended for wear at the side of 
the instep strap, thus avoiding the constant 
catching and tearing of a delicate chiffon 
underskirt, which so often occurs when the 
buckle is in the center. 

A fascinating novelty for evening wear 
is a narrow band of black velvet, worn 
tight and high around the throat, from the 
center of which is suspended a drop dia- 
mond ornament, something similar in de- 
sign to the typical Etruscan fringed ear- 
rings. These drop pendants, suspended 
from a band so high around the throat, do 
not lay on the neck at all, but hang quite 
loose and scintillate with every movement 
of the wearer, a fancy characteristic of the 
moment. 

Single drop stones attached to slender 
platinum chains are also very fascinating 
when hung from a velvet band worn high 
around the throat. These chic little throat 
bands are a smart accompaniment to the 
ubiquitous string of pearls, both for day 
and evening wear; but it must be borne in 
mind that even pearl strings are subject to 
the fluctuation of fashion, and the necklet 
now in vogue is composed of pearls of uni- 
form size, not graduating from small to 
large. 

There is a real fascination about the 
London Museum in Stafford House and 
no jeweler visiting London for ever so 
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short.a time should miss going there, for 
it is full of inspiration to the jewelry de- 
signer. The house: itself is beautiful still, 
although, of course, most of the charming 
things that adorned it as a ducal residence 
are gone. Those introduced instead—the 
exhibits—are full of interest. 

The recent great find of Tudor jewelry 
in London, supposed to be the stock of a 
jeweler concealed for some reason and lost, 
is so fresh-looking for the most part that 
one half suspects a hoax. The long enamel 
chains particularly are very beautiful. 
There are also several striking ornaments 
described on the official labels as “pen- 
dants” that must be earrings, for they are 
obviously in pairs; and, again, some of 
them are rounded in form, and not flat, ‘as 
pendants naturally are. Some delightful 
specimens of these so-called pendants are 
clusters of green grapes; two others are, in 
white enamel pagoda shapes, and there are 
some rather like miniature fan-holders in 
enamel and jewels. They have no wires to 
go through the ear-lobes; but it is known 
that at certain periods earrings were sup- 
ported on silk hung over the entire ear, 
although generally the lobe of the ear has 
been pierced. At all events, these Tudor 
jewels are charming. 

The Queen’s wedding dress, the corona- 
tion robes and other royal costumes attract 
special notice, and it is an exhibition to 
visit again and again. 








Free-Hand Simulation of Signature. 


N order to detect an imitated signature, 
which in most cases is simply a drawing 
from copy, says William G. Pengelly in the 
July Case and Comment, the lawyers’ maga- 
zine, comparison should be made with as 
many authentic signatures as convenient, in 
order to ascertain the probable range of 
signature habit of the individual whose 
name is concerned—at least a dozen; a hun- 
dred or more, if possible—and the date 
thereof should correspond as nearly as pos- 
sible to the date of the questioned signa- 
ture. 

Observe the method or process employed ; 
for any mechanical difficulty, after a little 
study, is readily discerned. Both kinds of 
forgery are apt to show an effort because 
the act is voluntary, whereas the authentic 
signature is but a gesture or an involuntary 
reflection of the mind, and is therefore real- 
istic in its lifelike and consistent appear- 
ance. 

First—Note the writing ability displayed, 
whether the movement shown by the sig- 
nature is easy and rapid, cramped and 
strained, vigorous or lethargic. By close 
scrutiny one gets a fair idea of what to 
expect in the quality of the writing of an 
individual. . 

If a person who is accustomed to writ- 
ing with the right hand is by force of cir- 
cumstances compelled to use his left hand, 
the difference will be apparent in the phys- 
ical effort displayed, and not in the general 
form of the signature itself, which has its 
imprint in the subconscious mind. 

Second—Observe closely the line quality 
—whether rough, smooth, uniform or di- 
vergent—from which condition the kind of 
pen used can ordinarily be determined. 
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ESTABLISHED 1363 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
OF 


DIAMONDS 


Operate the Largest Diamond Cutting 
Establishment in the United Stiates, 
equipped with the newest and most 
efficient machinery, and are in a 
position to offer advantageous values 
to importers and large dealers. 


DIATIONDS 


IN ALL QUALITIES AND SIZES 








Office, 66 Nassau Sf., New YorR 


Cutting Works, - 136-146 West 52d St., New YorR 
Chicago, 31 No. State St. Amsterdam, 10 Tulp St. 





We extend to Jewelers a cordial invitation to visit our plant, 
which will prove both interesting and instructive. Permission 
may be obtained at our main office, 63 Nassau Street. 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
OF 


DIAMONDS 
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Vice-Consul General Ives, Frankfort-on-the-Main, Reports on | 
Gem Cutting Industry of Oberstein-Idar. | 








WASHINGTON, D. C., July 8.—Vice-Con- 
sul General Ernest L. Ives, Frankfort-on- 
the-Main, Germany, has submitted an in- 
teresting report on the gem cutting indus- 
try of Oberstein-Idar to the Department of 
Commerce and Labor. 

The report is as follows: 

“Eighty-five miles southwest of Frank- 
fort on the Main and within this consular 
district, a large industry in precious and 
semi-precious stones is centered in the ad- 
joining towns of Oberstein (population 12,- 
000) and Idar (population 8,000). Ober- 
stein also manufactures chains, settings, 
and cheap jewelry. 

“The gem cutting and polishing industry 
of Oberstein-Idar is said to date back to 
the time of the Romans, but it was only 
70 years or so ago that it became impor- 
tant. Some of the stones used are secured 
in the vicinity, but the main supply is im- 
ported. From Brazil come agates, aqua- 
marines, topaz, emeralds, and amethysts; 
from the United States, rose quartz, black 
moss, and turquoise; India, green moss and 
bloodstones; Australia, opals; Uruguay, 
amethysts and topaz; Africa, diamonds, 
garnets and tigereyes. China, Japan, and 
other countries also contribute to the sup- 
ply. The trade in pearls too, is important. 
The less valuable stones are sometimes 
sold at auction in Oberstein-Idar, but the 
more valuable ones and those used less fre- 
quently are bought direct from the coun- 
tries supplying them. 

“Until recently water mills were chiefly 
used for cutting and polishing, and owing 
to their cheapness are still employed for 
the larger stones and by those doing 
cutting on a small scale. The leading firms, 
however, have power mills, especially elec- 
trical power, for the finer cuttings. Steam, 
gas, and gasoline engines are also used, but 
not to the same extent as electrical and 
water-power engines. The machinery is 
entirely of German manufacture, and in 
the water mills the old types are still seen. 

“Powdered diamond is used on the saws, 
which are of a special type and kind made 
in this district by a process known only to 
a few. Carborundum wheels are bought 
from the United States. 

“Only skilled labor can be used in this 
industry. Apprenticeship of three to four 
years is required. After three or four 
years of service a workman may become 
boss of an establishment or own one, but 
he can not use apprentices unless he has 
served first as an apprentice and workman. 

“Wages of skilled workmen are $1.19 to 
$1.42 per day. By piece work the prices 
depend on the hardness of the stone, size 
to be cut, fineness of the cutting and shape, 
and range from 36 cents to $2.38, and in 
some cases more, per dozen. Women are 
rarely employed except for cementing 
stones on the wooden sticks for cutting 
and polishing (receiving 60 to 72 cents per 
day for this work), and for packing and 
assorting. 

“Specializing among the workmen and 
factories is practised to a very great ex- 





tent, particularly among the cameo. and 
drilling workmen. The industry is not or- 
ganized. Some years ago a trade union 
was started but was not successful. 

The products of the Oberstein-Idar 
workshops are sent to practically all parts 
of the world, the United States taking the 
largest amount of unset stones. Exports 
of precious and semi-precious stones from 
the Frankfort consular district to the 
United States in 1910 had a total value of 
$643,466; in 1911, $542,871; in 1912, $498,- 


701, and in 1913, $557,926.” 








Flower Stone Recently Found in California 
A’ unusual stone (known locally as a 

flower stone) recently found on the 
beach near Redondo, Cal., a photograph of 
which is herewith reproduced, is described 
by S. B. Clem, proprietor of the Redondo 
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its great size and bright, clear colors this 
particular stone is remarkable. It will be 
cut in a great many pieces, in shapes suit- 
able for mounting in jewelry; while a large 
section will be kept for window exhibition. 
Mr. Clem said that as far as he is able to 
iearn this variety of stone is found nowhere 


else. 








Jewelry, Clocks, Watches, Silverware, 
and Kindred Lines Exported from 
New York. 


WASHINGTON, D. C., July &8—The fol- 
lowing were the exports of jewelry, sil- 
verware, optical goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 

Algoa Bay: 18 cases clocks, $236. 

Bagdad: 9 cases clocks, $339. 

Bombay: 628 cases clocks, $10,386; 1 case op- 
tical goods, $212; 5 cases plated ware, $406. 

Bremen: 1 case jewelry, $500; 8 cases optical 
goods, $1,159. 

Buenos Aires: 4 cases plated ware, $340. 

Cartagena: 3 cases plated ware, $21: 

Dublin: 2 cases optical goods, $134. 

Frankfort: 3 cases optical goods, $581. 





Glasgow: 5 cases clocks and material, $225. 
Havana: 49 cases clocks, $626. 














UNIQUE FLOWER STONE FOUND IN CALIFORNIA. 


Gem Co., which purchased the stone of a 
Mexican who found it. The photograph 
shows a section of the stone sawed, but 
not polished, and also two irregular pieces 
of stone and one cut stone. Mr. Clem 
says the cut stones show the markings of 
a white lily as perfectly as a miniature 
painting. 

The stone originally weighed six and a 
half pounds, and its length is about twice 
that in the photograph. It is between three 
and four times as large as any similar 
stone found previously. In quality it is a 
fine, very hard, semi-translucent jasper of 
black-brown color, with white flower-like 
figures scattered through the mass. These 
white figures assume a great variety of 
flower-like shapes, such as the iris, morn- 
ing glory, daisy and lily, and in the various 
stones found almost no two similar figures 
are ever seen. 

The stone is but rarely found in black 
with white figures. For this reason and 


Havre: 4 cases jewelry, $490; 1 case watches, 
$100. : 

Hong Kong: 41 cases clocks, $593. 

Liverpool: 2 cases silverware, $280; 1 case jew- 
elry, $250; 7 cases scopes and views, $851; 5 cases 
jewelers’ sweepings, $1,500; 1 case optical goods, 
$749; 23 cases clocks, $410. 

London: 6 cases watch cases and material, 
$5,557; 3 cases optical goods, $567; 21 cases 
clocks, $712; 42 cases watches and _ material, 
$5,584; 59 cases clocks, $2,348; 2 cases ther- 
mometers, $250; 8 cases optical goods, $7,306; 
2 cases optical goods, $214; 27 cases clocks, $746. 

Port au Prince: 10 cases clocks, $630. 

Progreso: 18 cases clocks, $231. 

Shanghai: 33 cases clocks, $326; 4 cases optical 
goods, $457; 12 cases optical machinery, $560. 

Sydney: 106 cases plated ware, $8,356; 8 cases 
optical goods, $605; 251 cases clocks, $3,833; 3 
cases watches, $1,920; 81 cases clocks, $1,495. 

Southampton: 1 case jewelry, $600. 

Trinidad: 5 cases clocks, $394. 

Yokohama: 10 cases clocks, $183. 








E. Dobrowsky, Tonopah, Nev., is re- 
ported to be insolvent. The assets are 
about $5,000, with liabilities of about 
$8,000. 
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UCCESS denotes favorable re- 

sults. Every merchant wants 
to succeed and favorable results can 
best be attained by having a stock 
of salable merchandise. 


Thoughtful and discriminating 
buyers will find it advisable to 
carefully inspect our stock when 
one of our representatives calls. 


Probably the largest and most 
varied assortment of 


DIAMONDS 





in America 1s to be seen in our 
New York offices. 


WE are permanently represent- 
ed by our buyers in the 


World’s diamond markets, and 
therefore in a position to offer the 
trade the very best values. 





ARNSTEIN BROS. & CO. 


170 BROADWAY - NEW YORK 


LONDON AMSTERDAM 
AUDREY HOUSE, ELY PLACE 6 TULP STRAAT 
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“Schoo! Teacher’’ Check Swindler Under 
Arrest at Rochester, N. Y., Identified 
as Man Who Fleeced Jewelers. 

Rocuester, N. Y., July 9.—William C. 
Wallace, alias “J. S. Barnes,” who also 
travels under various other aliases, among 
which are “E. E. Jones,” “C. B. Beace,” 
“D. E. Sales,” etc., was brought to this city 
recently from Syracuse, N. Y., to stand 
trial for worthless check operations here, 
as noted in the last issue of THE JEw- 
ELERS’ CIRCULAR. The man will be recog- 
nized from the accompanying photograph 
as none other than the “school teacher” 
check swindler who has visited jewelers in 
various sections of the country, leaving 
behind him a long trail of worthless 
checks. 

Reports have been received by THE JEw- 
ELERS’ CIRCULAR for some time past re- 
garding the operations of this man, and 
it is evident that he has spread the field 
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MAN CHARGED WITH CHECK SWINDLING HELD 
AT ROCHESTER, N. Y. 


of his endeavor over a considerable terri- 
tory. In practically every instance he 
passed as a school teacher, exhibiting a 
contract to teach school and other docu- 
ments to establish his identity, and then 
presenting a check purporting to be signed 
by a school trustee or some member of a 
board of education. With these checks he 
generally purchased cut glass, silverware 
or other articles, and allayed suspicion by 
asking that they be shipped to some ad- 
dress out of town. 

In every instance the checks were made 
out for an amount larger than the purchase 
price of the articles which he selected. 
After receiving the difference in cash be- 
tween the check and the article purchased 
he would disappear, and later the articles 
purchased were in some instances returned 
by the express companies because of failure 
to locate the persons to whom the articles 
were directed. 

In March, 1912, C. E. Gifford & Co., Fall 
River, Mass., cashed a check for a man 
believed to be the same swindler. This 
check, which was for $60, was drawn on 
the First National Bank of Brewster, N. 
Y., and given in payment for a silver dish. 





The balance was turned over to the man 
in currency. 

He was heard from again about April 
10, after he had visited the store of B. E. 
3rown, Bangor, Me., where he purchased 
cut glass to the value of $18, giving a check 
for $40 in payment. The check was drawn 
on the Welden National Bank of St. Al- 
bans, Vt., and was returned marked “no 
good.” The photograph of the man shown 
herewith was identified by this jewelry 
house as being that of the man who pre- 
sented the check. 

Another firm which he visited was the 
establishment of W. J. Lukens Co., Wheel- 
ing, W. Va., and he also visited one of the 
large department stores there. From the 
jewelry house the man purchased a bread 
bowl valued at $22, and ordered it shipped 
to a young woman at Clarksburg, W. Va., 
giving in payment a check for $32. He 
showed the jewelry concern a contract for 
next year as principal of the Bay City 
(Mich.) High School, and in other ways 
was apparently able to vouch for his re- 
liability. One thing that tended to throw 
off suspicion was the fact that he did not 
wish the silver piece shipped until five 
days from the date of purchase, which 
would seem to give the chance to verify 

the check. The jewelers took this chance 
and gave the $10 in change. The check, 
which was drawn on the National Bank 
of Bay City, Mich., was made out to the 
order of A. C. E. Smith and signed by B. 
Noack, treasurer. It was returned marked 
“no account,” and a letter from the bank 
stated that it was worthless and_ that 
neither of the parties whose names ap- 
peared on the check were known. 

Wright, Kay & Co., Detroit, Mich., also 
received a visit from the same man, and 
since he called at that store a warrant has 
been issued for his arrest. There he passed 
as a school inspector, giving the name of 
“W. M. Boyd.” He purchased a pitcher 
for $50 and requested that it be sent by 
express to a young woman at Bad Ax, 
Mich. He was given $30 in cash in change 
for the check, and the pitcher was later 
returned by the express company, as the 
young woman could not be located. The 
check was also returned. 

According to the record on file at the 
Pinkerton National. Detective Agency, the 
man is known as William C. Wallace and 
his residence is Scranton, Pa. By occupa- 
tion he is a bookkeeper. On June 6, 1910, 
he was arrested at Springfield, Mass., 
charged with passing a worthless check on 
a merchant in that city. He was convicted 
of the crime, but fined and released upon 
payment. On April 22, 1911, he was ar- 
rested at Fort Worth, Tex., and charged 
on the same day with having defrauded 
the Oriental Hotel, Dallas, Tex. In this 
case he repaid the hotel the $48, the charge 
was withdrawn and he, upon making the 
payment, was released. 








The Empire Trading & Mfg. Co., Inc., 
Lynchburg, Va., is the name of a concern 
which has taken out papers of incorpora- 
tion to engage in the jewelry business, with 
a capital of from $3,000 to $15,000. The 
incorporators are W. R. Winfree, president, 
and W. H. Steptoe, secretary, both of 
Lynchburg, Va. 
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Canton, O., Jeweler Is Robbed When 
Both Watch Dog and Revolver 
Fail Him. 


Canton, O., July 10.—Because his watch- 
dog failed to bark and his revolver missed 
fire, thieves were successful in stealing jew- 
elry valued at $800 from the store of Ed- 
ward Frishknecht, 412 Market Ave. S. Mr. 
Frishknecht has a store and repair shop, 
and sleeping quarters in the rear of the 
store. He has a little dog named “Teddy” 
that he has trained to sleep near the show 
window in the store to guard against bur- 
glars. 

The jeweler was awakened about 4 
o’clock Monday morning, when the dog 
came running back to Mr. Frishknecht’s 
room. At first he thought that the dog had 
caught a rat, a rat-trap having been set for 
that purpose, but instead two men had 
thrown a brick through the window and 
made away with the jewelry on display. 
The jeweler, who is of Swiss descent, 
rushed for his revolver and ran into the 
store, dressed only in his night clothes. He 
opened the front door and saw two men 
in front of the store.” Pointing the 
pistol at them, he fired four times, but none 
of the cartridges exploded. Mr. Frish- 
knecht saw the men disappear around a 
near-by corner. In a minute or two the po- 
liceman on the beat, hearing the cry of the 
jeweler, came running up; but the thieves 
had made their escape. 

At first thought Mr. Frishknecht did not 
believe the men had made a haul of the 
goods in his window, but when he made an 
inventory he found that one tray containing 
106 solid gold band rings and 44 gold set- 
tings. and one diamond ring, al) valued at 
$600, had been emptied by the robbers. He 
also found that they had taken 12 watches 
valued at $100, one small diamond laval- 
liere valued at $10, six lockets worth $18 
and 20 pairs of gold cuff links valued at 
$40. Acting Chief Ryan, upon making an 
investigation, found marks of the hammer 
of the jeweler’s revolver on four car- 
tridges, which he says substantiates the 
jeweler’s statement that he attempted four 
times to shoot the maurauders. 








A. C. Woods & Co., Fort Wayne, Ind., 
Offer Creditors 25 Cents on the 
Dollar. 

Fort WayNE, Ind., July 8—A. C. Woods 
& Co., manufacturing jewelers in the Elec- 
tron building, this city, are offering cred- 
itors 25 cents on the dollar. The nominal 
assets are reported to be $5,321, with lia- 

bilities of $4,631. 

The members of the firm are A. C. 
Woods and H. H. Rogers. The business 
was started in the Fall of 1910 by H. H. 
Rogers and William H. Modrick as the 
Modrick-Rodgers Co. This concern dealt 
in optical supplies and manufactured jew- 
elry. On Jan. 1, 1911, A. C. Woods, who 
up to that time had been employed by the 
Xohnson Optical Co., Detroit, Mich., came 
lere and purchased Mr. Modrick’s interest, 
the firm name being changed to the Mo- 
ilrick-Woods Co. Later the name was 
changed to A. C. Woods & Co. The busi- 
ness was formerly located in the People’s 
Trust Co. building, where it was conducted 
for a time. 












































































NCR 


Ss prin ce sare 


—— 


= 


2 i A AROS a ees 


es 


partenaires emagen 
ee ee nm 


ae ag 








THE JEWELERS’ CIRCULAR-WEEKLY 


July 15, 1914. 





ay 
> 


























Is 


Twelve 
Strand 


Case 


$24.00 





New York: Lorsch Bldg., 37-39 Maiden Lane. 














which will effectually banish the prevailing “psychological depression” 


Six Strand 


Case 


$13.00 


NET 


The Antidote for Bad Business 


the new “Orient” Pearl— 


of the famous “REGENT” LINE from the House of Lorsch. 


Of all imitation pearls, the “ORIENT” approximates the closest to 
the genuine stone, in LUSTRE, COLOR, and IRIDESCENCE. 


Competent judges have pronounced the “ORIENT” not alone the 
Acme of Perfection in Moderate-Priced Pearls, but also 


THE GREATEST VALUE FOR THE MONEY EVER OFFERED 
TO THE TRADE. 


Pearls are in demand to-day as never before, and this NEW 
“ORIENT” Pearl comes before the Trade as the greatest in Money Value 
and Satisfaction to the ultimate purchaser, and as a PROFIT MAKER 
to the Dealer. 


Be among the first to get this new pearl of greatest value in stock. 
We confidently affirm that once the Trade becomes fully acquainted with 
it, the “ORIENT” will sweep the country as the most popular pearl ever 
handled. 


Each string of pearls mounted with 10K. Clasp. 


Albert Lorsch & Co., Inc. 


New York Phones: 2161 and 2162 John 


Providence, R. I.: 131 Washington St. 
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Status of New York State Jewelry Man- 
ufacturers Under New Workmen’s 
Compensation Law. 

Since the new Workmen’s Compensation 
Law went into effect in the State of New 
York on July 1 inquiries have been re- 
ceived from various sources as to what is 
the status of a jewelry manufacturer under 
the new law. Since there is no specific pro- 
vision in the different groups which ap- 
plies directly to the jewelry trade, this mat- 
ter has been a mooted question and manu- 
facturers have not known just what course 
to pursue in regard to the law. 

There is now on file in the offices of THE 
JEWELERS’ CIRCULAR a copy of the new com- 
pensation law which gives the requirements 
which manufacturers must comply with in 
order to be within the law, and inquiry by 
THE JEWELERS’ CIRCULAR at the office of the 
State Workmen’s Compensation Commis- 
sion, Albany, N. Y., brought forth the in- 
formation that jewelry manufacturers are 
probably classed under group 23, which 
reads as follows: 

‘*Manufacture of small castings or forgings, 
metal wares, instruments, utensils and articles, 
hardware, nails, wire goods, screens, bolts, 
metal beds, sanitary water, gas or electric ax- 
tures, light machines, typewriters, cash regis- 
ters, adding machines, carriage mountings, 
bicycles, metal toys, cutlery, instruments, photo- 
graphic cameras and supplies, sheet metal prod- 
ucts, buttons.” 

The secretary of the commission, answer- 
ing the inquiry made by THE JEWELERS’ 
CIRCULAR, gives this group as the one 
which, in his opinion, covers the manufac- 
turer of jewelry, but does not wish the in- 
formation to be in any way binding upon 
the commission. His letter is as follows: 

AtBany, N. Y., July 8, 1914. 
The Jewelers’ Circular Publishing Co., 11 John 

St., New York: 

Dear Sirs—Referring to your favor of June 
26, 1914, while we do not feel that this Commis- 
sion can properly be asked to make rulings or 
interpretations, except in concrete cases coming 
before it for decision, nevertheless we would say 
in reply to your inquiry that jewelry manufac- 
turers come under the act and probably are cov- 
ered by Group 23 as to “‘metal wares.” 

Please understand that the above is not to 
be taken in any way to be binding upon this Com- 
mission, but to be merely an informal expression 
of opinion. 

We take pleasure in sending you a copy of the 
law. Very truly yours, 

H. Brown, Secretary. 


Consul Spahr, Breslau, Submits Report 
on Automobile Clocks in Germany. 

WasuHincton, D. C., July 10.—Consul 
Herman L. Spahr, Breslau, has submitted 
a report to the Department of Commerce 
and Labor regarding the automobile clock 
industry in Germany. 

His report is as follows: 

“Many automobiles sold in this district 
come from the manufacturers already fitted 
with a clock, the buyer having so ordered. 
The best customers for American keyless 
clocks would therefore be the motor car 
manufacturers in Germany. There is also 
a fair sale of clocks by dealers in auto- 
mobile accessories here. The clocks are 
generally round, but some are square and 
others octagonal. The cases usually are 
of brass, but often nickel plated. The 
cheaper timepieces run 36 hours without 
winding; the better ones eight days. Most 
of those sold in this district are wound 
with a loose key; others ‘have a non- 





detachable key, and still others are rim 
winding, 

“The prices range about as follows: Orig- 
inal Doxa clocks (Swiss), 36-hour, $8.46 
and $8.92, eight-day, $12.92 and $13.58; 
same works with German case, 36-hour, 
$5.92, eight-day, $9.92, nickel case 36 cents 
extra; German key-wind eight-day clock 
polished or oxidized brass case, with lock- 
ing etui, $9.52; a similar clock, octagonal, 
$10.71; one-day clocks, $3, $5.71 and $7.14. 
There is also a cheap eight-day clock sell- 
ing at $3.57. 

“These prices are taken from loose price 
sheets furnished for accessory dealers.” 
| These illustrated price sheets were for- 
warded by Consul Spahr and will be loaned 
by the Bureau of Foreign and Domestic 
Commerce, which will also furnish the 
names of two wholesale and retail dealers 
in automobile clocks and a list of retail 
dealers in automobile accessories in the 
district. ] 





Young Woman Check Forger Arrested 
in New Orleans, La., Jewelry Store 
and Confesses Her Guilt. 

New ORLEANS, La., July 8.—The watch- 
fulness of local jewelers for the past sev- 
eral weeks resulted yesterday in the arrest 
of the pretty 18-year-old daughter of a 
lieutenant of the New Orleans Fire Depart- 
ment, who was captured at the store of the 
Hart Jewelry Co., Common and Baronne 
Sts., on a charge of forgery. Shortly after 
her arrest her father was notified, and he 
arranged to secure the release of the young 
girl on a $250 bond, which was furnished. 

Several bogus checks drawn on the 
Whitney Central Bank, this city, for $25 
each, and signed “L. ‘C. Spencer,” were cir- 
culated by the young woman about town, 
and among her victims was A. B. Griswold, 
proprietor of one of the leading retail jew- 
elry stores in the city. 

The first check, purporting to be signed 
by L. C. Spencer, president of one of the 
leading local business colleges, was ten- 
dered the Whitney bank less than two 
weeks ago for payment by Griswold. The 
bank immediately detected the forgery, 
which was a crude one, and informed Mr. 
Griswold. The police were notified and the 
Pinkerton detectives put on the case. 

Mr. Griswold told the police that the 
young woman had presented the check in 
payment for several small trinkets which 
she purchased, and that she was given the 
difference in change. Mr. Griswold further 
told the police that he never suspected the 
girl, as she seemed to be in good faith and 
very attractive in appearance. 

The Underwood Typewriter Co. was the 
second victim. After the Griswold incident 
other jewelers were notified to be on the 
lookout for the young woman. No trace 
of her, however, was found until yesterday, 
although she has passed several checks 
since that time. When she entered the 
Hart jewelry store one of the clerks waited 
on her. She purchased several small pins, 
the total of which amounted to less than 
$2.50. After being pleased with the goods 
shown her, she presented the check signed 
“L. C. Spencer,” and for $25, in payment. 
The clerk took the check, telling her that 
he would have to consult Mr. Hart. 

Going to a private telephone in the rear 
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of the store, the clerk called Police Head- 
quarters, which is only two squares from 
the store, and within a few minutes De- 
tective Glynn appeared in the store and 
took charge of the young forger. She was 
ushered to headquarters, and there admitted 
her wrongdoing. “I heard how easy it was 
to forge checks, and did it,” she said. “1 
spent the money foolishly.” 








Court Appoints Receiver for Muncie 
Jewelry and Plating Works, 
Muncie, Ind. 

EvANSVILLE, Ind., July 8.—Frank R. Wil- 
son has been appointed receiver for the 
Muncie Jewelry & Plating Works, Muncie, 
Ind., by Judge Frank Anderson of the Fed- 
eral Court, on the petition in bankruptcy 
brought by the Cohn & Abraham Co., Pow- 
ers & Mayer and Zimmern, Rees & Co., all 
of New York. The petition alleges assets 
of about $90,000, with accrued debts 
amounting to $80,000. Jacob F. Kiser, 
Muncie, is president of the company. 

According to Mr. Kiser’s attorneys, the 
assets will more than cover the liabilities 
and an effort will be made to settle with 
the creditors out of court. 

The complaint filed in the United States 
Court sets out that Kiser has been insol- 
vent for some time and has been paying 
some creditors in preference to others. It 
is also alleged that he permits others to run 
his business a part of the time, and that 
the creditors would suffer unless a receiver 
was appointed. 

The suit for receiver was filed by a firm 
of Anderson attorneys, of which Frank 
Wilson is the Muncie representative. At- 
torneys for Kiser say that an inventory 
discloses the fact that the assets are $90,000 
and the liabilities only $80,000. They state, 
further, that the suit for receivership was 
against the wishes of the majority of the 
creditors. 

It is understood that a plan of action is 
being outlined which may enable this to be 
done in spite of the receivership. 

When Benjamin Guider, a Vicksburg, 
Miss., jeweler, last Wednesday afternoon, 
in the Circuit Court there, declared on the 
witness stand and before a jury that he 
could not swear positively that a woman, 
an alleged diamond thief and jail-breaker, 
had stolen the tray of diamonds from his 
store several weeks ago, all hopes of con- 
victing the woman were given up by the 
State. Following Guider’s testimony the 
case was placed in the hands of the jury, 
who were charged and within less than 30 
minutes returned with a verdict of “not 
guilty.” The young woman appeared in 
court without counsel and conducted her 
own case. After the State had tendered 
the jury panel, she was told that she was 
entitled to six challenges and might get 
rid of that number of jurors if she wanted 
to. She used four of the six challenges. 
It will be remembered that several weeks 
ago a woman went into the jewelry estab- 
lishment of Benjamin Guider and asked 
permission to use the telephone. While in 
the place, it was alleged, she slipped a tray 
of diamonds under a cloak and left the 
store. When a woman was arrested later 
several of the rings which Guider said were 
among those in the tray stolen were found 
on her fingers. 
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You Wouldn’t Put A 
Cheap Rhine-Stone In 
An Expensive Mounting 


No! Nor a costly Diamond in a brass 
ring. See the point? You can pretty 
nearly tell the type of a mounting by 
the type of stone it has. 


Every Jeweler knows, when you tell him 
that the stone in your mounting is a 
Heller stone, he gets the best stone- 
quality and value. Hence the certainty 
that the piece of jewelry you sell him 
is of the highest type all around. 





IMPORTERS AND CUTTERS 


PARIS, PROVIDENCE, IDAR 
SAN FRANCISCO 





68 NASSAU STREET, NEW YORK 
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Philadelphia Business Building Wrecked 
by Explosion of Hydrogen Tank in 
Jewelry Factory 
PHILADELPHIA, Pa., July 10.—With a de- 
tonation which could be heard for miles, 
a huge iron tank of hydrogen gas exploded 
this afternoon in the manufacturing jew- 
elry establishment of W. Bernstein on the 
second floor of 805 Sansom St., injuring 
many persons, damaging the building and 
blowing the windows out of structures for 

many yards around. 

The report of the explosion could be 
heard with distinctness throughout the 
business district. Crowds of shoppers hur- 
ried from Market, Chestnut and Walnut 
Sts. when the clang of fire engines which 
followed the explosion with startling sud- 


of scalp and face; Morris Green. Of 
these Maey is the most seriously injured, 
and is not expected to recover. He was 
blown backward down a flight of stairs. 

The crowds that followed the engines 
found the face of the building wrecked. 
\ heavy plate glass window measuring 12 
by 14 feet and weighing many pounds had 
heen blown cleanly away. Small fragments 
had crashed against buildings on the south 
side of Sansom St. In their flight many 
pedestrians were cut. 

In the display window of the office on 
the first floor occupied by William H. 
Doebele, a manufacturing jeweler, were 
cases of samples. The explosion distrib- 
uted the cases and their contents over the 
street. In a minute a score of small boys 














EXTERIOR OF THE WRECKED BUILDING DIRECTLY AFTER THE EXPLOSION. 


denness resounded along the busy thor- 
oughfares. 

The injured sent to the hospitals are: 
Pennsylvania Hospital—John Bansley, 45 
years old; Harry Goldberg, 24 years old; 
William Maey, 21 years old; John McClay, 
21 years old; Louis Zimmerman, 18 years 
old; Annie Bross, 16 years old; Mary 
Kosta, 17 years old; John Pepps. Pepps 
is also seriously injured. His right ear 
was almost completely torn off by the force 
of the explosion. Others were cut by fly- 
ing glass. Jefferson Hospital—Patrolman 
McKenna, Fifth district, hit by brick, not 
serious; Jacob Rothberg, 37 years old, cuts 


who had evaded the fire lines were on the 
scene picking up whatever the could find 
among the litter of broken glass and other 
debris. Later the children were chased 
away and made to disgorge their ill gotten 
jewelry. 

Morris Bernstein, a member of the firm 
which lost most heavily by the explosion, 
declared a small alcohol lamp accidently 
dropped from the work-bench. The flame 
ignited the bench and employes attempted 
to extinguish the flames before sending in 
a fire alarm. Just before the firemen ar- 
rived the flames reached an oxy-hydrogen 
hlowpipe used to melt platinum. 
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Both oxygen and hydrogen were flow- 
ing from huge iron tanks, a large supply 
being necessary to melt the hard metal. 
When the fire reached the tanks there was 
a terrific explosion. Tanks and _ other 
movable objects in the room were driven 
through the flooring of the second floor, 
crashing into the Doebele establishment. 

Most of the force of the explosion was 
directed outward. The space in front of 
the building was raked as if by shrapnel by 
flying glass. 

Every window in the building was shat- 
tered, the glass flying against structures on 
the opposite side of the street. Windows 
in a building on the southwest corner of 
8th and Sansom Sts. were also broken into 
bits. One large one was blown completely 
from the sash. Girls and women working 
in the place fled screaming in terror. 

A thousand dollars’ worth of old gold 
was carried out of the Doebele place by 
Morris Green, who was working on the 
first floor, and had only been slightly in- 
jured by the explosion. He gathered the 
valuables in his apron. A colored woman 
and her child who were cleaning the build- 
ing were brought down a fire escape by the 
police. 

The wrecked building is occupied by 
manufacturing jewelers and engravers. The 
Doebele establishment is on the first floor, 
while on floors above are: W. Bernstein, 
manufacturing jeweler; Albert Gottschalk 
& Co., jewelers; Earnest S. Goldy, en- 
graver, and C. G. Oelschlager. The third 
floor was formerly occupied by W. W. 
Fulmer & Co., but is now vacant. 

The force of the explosion was felt by 
many persons in near-by establishments. 

The manufacturing jewelry  estalish- 
ments of J. F. Clark and Harry E. Davis, 
807 Sansom St., were slightly damaged. 
Skylights were destroyed and several large 
mirrors cracked. In the Clark place a tall 
“grandfather’s” clock stopped at 2.37 
o'clock, which is the exact time of the 
explosion. 

The owner of the wrecked building is 
Louis J. Myer, 804 Wainut St. He re- 
fused to make any estimate to-day con- 
cerning his loss. He said the place was 
covered by insurance. 








Market Prices for Silver Bars. 

The following are the quotations of sil- 
ver bars in London and New York, as re- 
perted recently: 

New York 
selling price. 
London. .999 Basis. 


POR Wa awe. a aoc dace a eiatarae 25 15-16d. $0.58% 

ies Os. a aweetaw naan ein 25 7-8d. 58% 
7 a » 

Oouudndaewakinens eeur 25 13-16d. 58% 

BO ad cek ae we ode axel 25 11-16d. 577% 
Blat<vdasewishecuwiaes 25 3-4d. -58 

Bidvavembadacsetiuidas 25 11-16d 57% 








The Icy-Hot Bottle Co., Cincinnati, O., 
has just issued its new catalogue No. 17, 
which is the finest and most complete of its 
kind ever published. The catalogue con- 
tains 20 pages and the products of the con- 
cern are illustrated by the use of many 
cuts. The catalogue is bound in brown 
covers, is well arranged and presents a neat 
appearance. 
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Baltimore Jewelry House Accuses Sales- 
man of Stealing Diamonds Valued 
at Over $45,000. 
Battimore, Md., July 10.—The arrest of 
Louis Kappalman, a special salesman for 
the Castelberg National Jewelry Co., 106 
N. Eutaw St., here late Tuesday, brought 
to light the biggest diamond swindle that 
has been successfully perpetrated here in 
years. He was arrested on warrants is- 
sued by Justice McFaul at the request of 
Joseph Castelberg, the head of the Castel- 
berg company, on the specific charges of 
obtaining diamond goods to the value of 
over $7,000, but had previously confessed 
when cornered by Mr. Castelberg to the 
systematic robbery of diamonds to the 
value of $45,000. Kappalman was a special 
salesman well thought of by the Castel- 
berg’s, as he had been with them for 16 
years. He was so well regarded that his 
salary was fixed at $12,000 a year, and. why 
he should have gone wrong on this ample 
income is hard to comprehend by those at 
the Castelberg store. The specific charges 
laid against the salesman by Mr. Castel- 
berg are the theft of: A single stone Tif- 
fany diamond ring valued at $615; three- 
stone diamond hoop ring valued at $1,280; 
three-stone gypsy ring valued at $600; one 
pair diamond earrings valued at $1,000; 
single stone Tiffany ring valued at $800; 
single stone diamond ring valued at $999; 
fancy brooch valued at $775; platinum 
bow-knot brooch valued at $775; platinum 
stone belcher diamond ring valued at $385. 
The accused salesman had charge of 
what is termed the marine sales depart- 
ment of the Castelberg firm, and up to 
March, 1913, conducted his business hon- 
estly. Agents of the firm are also sta- 
tioned in Philadelphia, Newport News, 
Norfolk and a few other ports, and in- 
stead of reporting direct to the firm these 
agents relayed their transaction through 
Kappalman. It was with these orders that 
Kappalman began tampering, and orders 
sent in by these salesmen together with 
the trade of the stores at these points, made 
rather large calls on the firm’s stock. 
Kappalman’s scheme was to increase the 
orders over these actual sales, take out 
the goods on memorandum and then pawn 
them, delivering the goods actually or- 
dered. These articles that he pawned were 
recorded as sold, fictitious names and ad- 
dresses being entered on the books, and in 
order to completely cover up his tracks 
the salesman would keep up the monthly 
payments. These payments gradually be- 
came heavy and a burden, and in order to 
relieve the tension he would repeat his 
scheme, taking out more goods, pawning 
them, and with the proceeds keep up his 
old payments, with the additional burdens. 
These rapidly multiplied until the sales 
became enormous, so much so, in fact, that 
Mr. Castelberg became a little suspicious 
and opened the way for an investigation by 
sending a letter of congratulations from 
Atlantic City on the enormous proportions 
that his line had attained. Mr. Castelberg 
suggested .that a letter of thanks should 
be sent to every customer of Mr. Kappal- 
man’s, showing the firm’s appreciation of 
their trade. Kappalman balked at this, 


which made Mr. Castelbérg-believe that his ~ 





suspicions were well founded. The ac- 
cused man evidently saw the hand writing 
on the wall, for he followed Mr. Castel- 
berg to Atlantic City, and there after a 
conference broke down and confessed to 
the systematic manner in which he had 
been swindling the firm for the past year 
and several months. 

Mr. Castelberg said that Kappalman 
broke down and confessed that he had not 
sold the jewels but had pawned them and 
was keeping up the payments himself. “I 
was greatly surprised,” said Mr. Castel- 
berg, “but when he handed me a number 
of pawn tickets made out in Philadelphia, 
New York, Wilmington and Washington 
for big amounts and pledged in many 
names, [ asked him if he would give me 
a written statement, and he said he would, 
and accompanied me to a notary public, 
where he made the confession I now hold.” 

In this statement Kappalman declared he 
took the jewelry from the firm upon the 
promise to sell it to customers, but that at 
the time he had no intention of doing so. 
He pawned it and turned in the bogus 
contracts, paying the weekly instalments 
himself, never allowing these to lapse. 

“When he made this statement,” said Mr. 
Castelberg, “he produced pawn tickets to- 
taling more than $42,000, on which he had 
realized $21,000, or about 5 per cent. of the 
wholesale value of.the goods.” A greater 
portion of these pawn tickets showed that 
the orders had been pledged in New York 
city. According to Mr. Castelberg, he fully 
expects to recover a greater part of the 
jewelry, as he holds the tickets, and he is 
at present visiting the various cities with 
local detectives for this purpose. 

Following the confession at Atlantic City 
Mr. Castelberg returned to Baltimore and 
swore out the warrants for Kappalman’s 
arrest, and he was taken into custody at 
his elegantly furnished offices he main- 
tained on Gay St., near the water front, 
where he claimed he could keep in touch 
with his trade more satisfactorily than he 
could in small offices in the jewelry store 
on Eutaw St. At the station Kappalman 
declined to make a statement for the pres- 
ent. At a= preliminary hearing before 
Judge Heuisler in the Criminal Court the 
accused was released on $6,000 bail for the 
action of the Grand Jury. 








Jewe'ers’ Gold Bars Withdrawn and 
Exchanged at New York. 


Week ended July 11, 1914. 
The United States Assay Office reports: 


Gold bars exchanged for gold coin..... $307,769.49 
Gold bars paid depositors............. 100,426.62 
Lo) ae eee ee ey eee Pee 


Of this the gold bars exchanged for gold coin 


are reported as follows: 


See Qepde cn conwwe caw) yea ec elhw slam ls ware $67,970.30 
<p NOE RTS PO A Ce Te 46,478.75 
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The factory of the Leominister, Shell 
Goods Co., Whitney St., Leominister, Mass., 
has been closed for a week’s vacation 
Work will be resumed July 6. 
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Death of Charles R. Hettel. 

St. Louris, Mo., July 8.—Charles R. Het- 
tel, president of the C. R. Hettel Jewelry 
Co., 901 Washington Ave., died July 4 at 
his home, 3507 Pestalozzi St., at the age of 
59 years. He was one of the old and well- 
known jewelers of St. Louis. He had been 
in business for himself 25 years and had 
been very successful, accumulating a sub- 
stantial fortune. 


Before founding the C. R. Hettel Jew- 
elry (Co. he was for years with the Provi- 
dence Jewelry Co., then one of the large 
St. Louis concerns. He founded the Het- 
tel company at 504 N. 6th St. Later the 
business was moved to 710 Washington 
Ave., and for the past eight years it has 
been at the present location. 

Charles R. Hettel was born in St. Louis 
and lived here all his life. He is survived 
by a widow, Mrs. Martha Freymark Hettel, 
and a brother, William H. Hettel, teller of 
the Mechanics-American National Bank. 

The business is to be continued. A meet- 
ing was held Friday and reorganization ef- 
fected by electing Mrs. Hettel president, 
William H. Hettel vice-president and treas- 
urer, and Otto F. Freuler secretary. Mrs. 
Hettel was formerly a director of the com- 
pany. 

A special meeting of the St. Louis Jew- 
elry Jobbers’ Association was held Wednes- 
day to take action on the death of Mr. 
Hettel. A committee was appointed, con- 
sisting of J. Herbert Crompton, of the 
William Weidlich & Bro. Jewelry Co.; 
Samuel Kober, of the Harris-Kober Dia- 
mond Importing Co., and W. F. Kemper, 
president of the Kemper Supply Co., to 
prepare resolutions and report them at an 
adjourned meeting to be held in a few days. 

Mr. Hettel, by his will, left one-third of 
his estate to his widow, $500 to his sister, 
Mathilda T. Hettel, and the rest to his 
brother, William H. Hettel, in trust for his 
mother, Mrs. Augusta Hettel. 








Death of Albert Vogt. 

St. Louis, Mo., July 11.—Albert Vogt, 
one of the pioneer jewelers of Missouri, 
died Monday at nis home at Montgomery 
City, Mo., from the effects of heat pros- 
tration. He was the oldest jeweler in this 
part of the State, having established his 
business in Montgomery City in 1863. His 
business was conducted under the firm 
style of A. Vogt & Son. The son, George 
T. Vogt, who was associated with him, 
will continue the business. 

Deceased is survived by a widow and 
eight children, Dr. R. H. Vogt and Leo 
Vogt, Mrs. H. L. Field and Mrs. T. F. 
Renfro, of St. Louis; Mrs. R. L. Britt, 
Lexington, Mo., and George P., Corinne 
and Clara Vogt, Montgomery City. Leo 
Vogt is a member of*the Hess & Culbert- 
son Jewelry Co., St, Louis. 

Employes of the Hess & Culbertson 
firm sent a beautiful floral piece to the 
funeral, which took place Thursday from 
the home, and was conducted by the Rev. 
R. H. Cooper, pastor of the Methodist 
Church. 

\ll the business houses in Montgomery 
City closed during the funeral as a mark 
of respect to the deceased, who was uni- 
versally respected. 
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Employes of Providence Concerns En- 
joy Annual Outings at Various 
Summer Resorts. 

ProvipeNnceE, R. I., July 11—Taking ad- 
vantage of the.excellent. weather of this 
week a number of the manufacturing jew- 
elry establishments have held their annual 
outings, while the employes of the various 
department stores initiated the series of 
Friday afternoons off during the summer 

by making excursions. 

Fifty of the employes of the mechanical 
department of the Gorham ‘Mfg. Co. held a 
half holiday outing in Emery Park at 
Auburn to-day, going directly from the 
works to the grounds. After lunch, which 
was served immediately on the arrival of 
the party, a baseball game was played be- 
tween nines representing the toolmakers 
and the machinists, the former winning by 
a score of 18 to 3. Following the ball game 
a series of field sports were conducted, and 
at 4 o'clock a bake was enjoyed, during 
which vocal selections were given by 
Thomas Highland, W. Crissold and A. E. 
Carrigan, piano solos’ by H. Reeves and 
humorous recitations by M. E. Mackenzie. 

The Employes Relief Association of the 
Shartenberg & Robinson ‘Co., of Pawtucket, 
had their annual outing at Lake Pearl, in 
Wrentham, Mass., three special electric 
cars leaving the store shortly after 12 
o'clock, and immediately upon arrival din- 
ner was served. The afternoon was spent 
in dancing, field and aquatic sports and a 
baseball game, desirable prizes being of- 
fered. 

At about the same time that the Sharten- 
berg & Robinson excursionists were leav- 
ing for Lake Pearl special cars were bear- 
ing the employes of David Harley Co., of 
Pawtucket, to Rocky Point, where a shore 
dinner in a reserved section of the dining 
hall was served. An athletic carnival fol- 
lowed, including a baseball game between 
the single and married men, games for 
both men and women and dancing, with a 
return trip in the evening. 

About 200 employes of the Lyons Mfg. 
Co. left on special cars early this morning 
for Palace Gardens, where the annual out- 
ing and field day were held. Two special 
electric cars were waiting for the employes 
at Aborn and Sabin Sts., and at 9.30 o’clock 
the start for the Warwick resort was made. 
As soon as the cars reached the grounds a 
baseball game between the stone setters 
and a nine composed of men from other 
parts of the shop was staged and furnished 
great amuscment, and at its conclusion the 
party was served with lunch. Following 
lunch a fine card of athletic games, con- 
sisting of field and track events, was run 
off, including races for women as well as 
men, and each was well contested. At 3.30 
o’clock the gathering sat down to a shore 
dinner, and when this was over the games 
were continued. In the evening dancing 
was enjoyed and a musical program 
rendered. 

Between 150 and 200, mostly young 
women, employes of ‘Cherry & Webb en- 
joyed the firm’s hospitality yesterday after- 
noon, the party boarding chartered cars at 
1 o’clock and proceeding to the home of 
William S. Cherry, of the firm, located in 
Edgewood, fronting Narragansett Bay. 
The first thing to engage the attention of 


the guests’ was a clambake, and after that 
games, music and sociability made the hours 
until early evening pass quickly and de- 
lightfully. 

Promptly on the stroke of 12 yesterday 
noon the Outlet (J. Samuels & Bros.) closed 
its doors for the remainder of the day, and 
shortly after that hour about }200 em- 
ployes of that establishment left the city 
by special cars. — 

Over 60 of the employes in the auto- 
matic gear cutting, assembling and erect- 
ing departments of the Brown & Sharpe 
Mfg. Co. attended the annual outing this 
afternoon at the . Grover’ Club, in War- 
wick. The day was spent principally in 
running off an interesting card of sporting 
events and in eating. 

The annual field day and outing of the 
Shepard Co. Employes Beneficial \Associa- 
tion was held yesterday afternoon at Rocky 
Point. About 600 members, accompanied 
by a band, made the trip on special -electric 
cars. ‘Dinner was served, after which a 
lengthy program of outdoor sports pro- 
vided entertainment. 

The first half holiday of the season 
among the merchants of Olneyville was 
fittingly observed yesterday by the clerks 
in the employ of the J. O. San Souci Co. 
With about 150 in the party a trip to 
Crescent ‘Park was taken by special trolley 
cars, and guided by J. O. San Souci 
and E. J. San Souci, of the firm, the after- 
noon was spent in a most enjoyable man- 
ner. The trip was begun from in front of 
the store at 1 o’clock, and immediately upon 
the arrival of the party at the recreation 
park a shore dinner was partaken of. The 
disposition of the regular courses and side 
dishes was interspersed by short speeches 
and story telling, and at the conclusion of 
the dining an adjournment was taken to 
the baseball field, where a ball game and 
field sports were enjoyed. 

More than 100 members of the Parks 
Bros. & Rogers Co. Beneficial Association 
journeyed to Duby’s Grove last Tuesday 
for their first annual outing, and in spite 
of the cold and threatening weather the 
day’s program proved thoroughly enjoy- 
able. The sports program brought into the 
limelight a champion girl athlete, Miss 
Dorothy Thompson, who won easily in the 
100-mile dash for girls and threw a base- 
ball farther than many of the men who 
played in the star event of the day, the 
baseball game between the married and 
single men, were able to do. The usual 
clambake concluded the afternoon’s events. 








Death of Phineas C. Joel. 

Rocnester, N. Y., July 8.—Phineas CC. 
Joel, of the Joel Co., Inc., 30 South Ave., 
died Saturday, July 4, at the Hahnemann 
Hospital, aged 50 years. The funeral was 
held at his brother’s residence, 25 Rose- 
wood Terrace, on Monday afternoon, 
July 6. 

Mr. Joel was born at Mount Morris, Liv- 
ingston County, this State, and moved to 
Rochester when a lad. He served an*ap- 
prenticeship in the Harrington jewelry 
store on State St. In 1890 he commenced 
the jewelry and pawn business at 27 Main 
St., where he prospered and formed the 
Joel Co., Inc. The business was moved to 
30 South Ave. in 1912, and his brother, 
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Levi F. Joel, will: continue it at that ad- 
dress. 

Mr. Joel is survived by his parents and a 
widow, one son and two daughters. 








Philip J. Handel, Meriden, Conn., Com- 
_ mits Suicide While insane. 

Merwwen, Conn., July 13—While in a fit 
of insanity brought on by a three weeks’ 
nervous illness, during which time he had 
been subject to severe attacks of acute 
melancholia, Philip J. Handel, president and 
treasurer and active founder of the P. J. 
Handel Mfg. ‘Co., maker of colored shades, 
lamps, art glass and decorative ware, com- 
mitted suicide last Tuesday morning ina 
barn near his factory, by shooting himself 
over the right eye with a .32 caliber re- 
volver. Mr. Handel died at the Meriden 
Hospital a short time after without régain- 
ing consciousness, the bullet having pierced 
his brain. The doctors found there would 
be no use in probing for it. ‘Mr. Handel 
left a note addressed “To My Friends,” 
but it was of such a rambling nature that 
the local medical examiner said there was 
no doubt that Mr. Handel was insane when 
he committed the act. 

Mrs. Handel is prostrated as a result of 
her husband’s death. On Monday evening 
Mr. and ‘Mrs. Handel attended a private 
dancing party at the Hotel Taft, New 
Haven, Conn., and they were preparing to 
go to Montana for Mr. Handel’s health in 
the near future. 

The funeral of ‘Mr. Handel was held 
Sunday afternoon from his late residence, 
600 Broad St., the burial being in Walnut 
Grove Cemetery. The Handel plant is at 
present shut down for the regular July 
vacation, but will start operations to-day. 
General Manager Horace ‘W. Kingsley, 
who met Mr. Handel at the factory just 
before the latter shot himself, arranged to 
have all the employes of the Handel Co. 
attend the funeral in a body. 

Philip J. Handel was born 48 years ago 
and was one of four children, and 
his parents were Jacob and Catherine 
(Wuterich) Handel. 

At the age of 14 he left school and se- 
cured employment at the factory of the 
Meriden Britannia Co., but a month later 
he entered the works of the old Meriden 
Flint Glass Co. At the age of 19 Mr. 
Handel, with Adolph Eydam as a partner, 
began his career as a Meriden manufac- 
turer in his present line. Afterward he 
continued alone in the present factory until 
1904, when he incorporated the business. 

Mr. Handel was married in 1890 to ‘Caro- 
line Sutterlin, who died in 1904 after a 
lingering illness of two years. In the Fall 
of 1906 Mr. Handel married Miss Fannie 
Hirchfield, who survives him. The de- 
ceased leaves also two brothers, George and 
Fred Handel, and a sister, Emma, the wife 


of Dr. Franklin Drake, Galesburg, If. 








Early one morning recently thieves broke 
into the jewelry store of J. E. Roys, 
Bloomsburg, Pa., and escaped with $200 
worth of stock. Entrance to the store was 
effected through a window back of Vial’s 
tobacco store. It is thought that the thieves 
were amateurs at the business, as they took 
many things of little value. 
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Members of Rochester Retail Jewelers 
Association Hold Interesting Round 
Table Meeting. 

RocuesTer, N. Y., July 11.—Secretary 
Charles Dygert sent out a notice to mem- 
bers of the Rochester Retail Jewelers’ As- 
sociation to meet on Thursday, at 6.30 P. M., 
at the Haywood Hotel, on Clinton Ave. S. 
About 20 members assembled, and soon 
six touring autos, tooled by G. Andrus, 
L. G. Klee, Fred Rees, President Steven D. 
3urritt, A. J. Swezy and C. M. Hall, col- 
lected the party and headed for Lake Blvd. 

When they arrived at Ontario Beach, a 
Summer resort, President Burritt con- 
ducted the coterie to the Hotel Ontario 
dining veranda, where a table was awaiting 
them. A substantial dinner was served, 
while the band concert and a refreshing 
lake breeze added to the enjoyment and 
physical comfort. 

This was the preliminary to the regular 
monthly meeting of the jewelers’ associa- 
tion. After dinner the gentlemen ad- 
journed to the reception room in the hotel 
and President Burritt called the meeting to 
order. 

Secretary Dygert’s record of the previous 
meeting was approved and the round-table 
talk was continued, as at prior meets. 

Charles Sunderlin wanted to know how 
the new schedule of repair prices worked 
out in application. A. J. Swezy, of the Bas- 
tian Bros. Co., reported that he had experi- 
enced no difficulty in adopting the new 
standard repair tariff, and others present 
found it to their financial advantage. 

George Klee started a discussion on the 
advisability of charging customers for en- 
graving silverware, and particularly loving- 
cup engraving. Conflicting opinions and 
good reasons for each view were brought 
forth. In order to obtain some action on 
the matter the president appointed a com- 
mittee, consisting of George Klee, A. J. 
Swezy and Ellery A. Handy, to get the 
views of members and formulate a report 
for the next meeting. The expense of en- 
graving amounts to $100 a month, and over 
$200 in the holidays, in some jewelry stores. 

That a charge of 50 cents is fair for re- 
placing watch crystals was the unanimous 
opinion of all present, expressed by a rising 
vote. 

The most vexatious question to be solved 
by retail jewelers and other tradesmen is 
the new State compensation law. E. J. 
Scheer wrote the State commissioner in 
relation to its application to jewelers, and 
received a reply stating that watch and 
jewelry repairers come under group 23 of 
the law, with an insurance rate of 59 cents 
per $1,000 payroll. 

A. J. Swezy contended that jewelers 
who are not manufacturers are exempt 
from the compensation law. 

President Burritt appointed E. A. Handy 
to call on local Deputy Commissioner 
Fisher and learn the ins and outs of the 
new law as applicable to retail jewelers. 

Patience is at an end with the jewelers 
here on some of the advertisements which 
are appearing. The action of drug store 
display windows advertising alarm clocks 
at 79 cents, with a display card stating the 
same clock is sold by jewelers at $1, is un- 
just and far from facts. Department stores 
advertising Waltham watches at $6.98 for a 


watch similar to one sold by jewelers for 
$12 is not a statement of fact, the jewelers 
claim. Messrs. Handy, Ernisse and Scheer 
voiced the spirit of the meeting when they 
spoke in favor of running the advertise- 
ments to their lairs. Mr. Ernisse believed 
the most effective method of putting a 
stop to this practise was to secure one of 
the articles by purchase, thoroughly inves- 
tigate, and have the association place an ad- 
vertisement in the daily press stating the 
exact truth of the thing and let public opin- 
ion be the judge. 

The president authorized Mr. Ernisse to 
go ahead and make the experiment. The 
Ad Club is on record as opposing misrep- 
resentation in the daily press. 

A special business meeting will be called 
on Monday, July 27, at the Rochester Yacht 
Ciub rooms for a report on the compensa- 
tion law and other important matters. 








Death of Gardner H. Niles. 
eee | 
PRovipeNce, R. I., July 10—Gardner’ H. 
Nilesy prominent as a manufacturing jew- 
eler in North Attleboro, Mass., for many 
years previous to his retirement about 11 
years ago from the Bugbee & Niles Co., of 

















THE LATE GARDNER H., NILES. 


which he was one of the founders, died at 
his home, 14 S. Fair St., Pawtucket, R. L., 
early Tuesday morning, after a brief illness 
of only a few days. The cause of his death 
was oedema of the lungs, doubtless arising 
from kidney trouble. Mr. Niles, although 
a quiet and retiring man, was well and fa- 
vorably known in the jewelry trade 
throughout the country, and during his 
business activities was affiliated with the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association and the Manu- 
facturing Jewelers’ Board of Trade. 

Mr. ‘Niles was a native of Pawtuxet, 
R. I., where he was born June 17, 1830, the 
son of William and Harriet Niles, being 
the last survivor of five children. After a 
common school education in the town of 
Warwick, in which his native village was 
located, he went into the factory of Stone 
& Weaver, where he served for a number of 
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years learning his trade and as a journey- 
man. After severing his connection with 
this concern he engaged with Samuel 
Prince, who had a shop on N. Main St., 
where he took up engine turning. From 
there he obtained a position with Tifft & 
Whiting, in North ‘Attleboro, whom he left 
after a short time to enter the employ of 
Smith & Ginnodo. Upon the death of the 
latter the firm became C. E. Smith & Co. 
Mr. Smith died in 1887, and ‘Mr. Niles 
joined with samuel 'H. Bugbee, and in Jan- 
uary, 1888, formed the firm of Bugbee & 
Niles for the manufacture of diamond and 
solid gold jewelry. Mr. Bugbee died in 
August, 1896, and his interest was pur- 
chased by Alpin Chisholm, and in the fol- 
lowing December the business was incor- 
porated under the laws of Rhode Island as 
Bugbee & Niles, with Mr. Niles as presi- 
dent. 

Upon retiring from the business about 11 
years ago Mr. Niles took up his home in 
Pawtuxet. He was twice married. ‘Clar- 
ence F., a die cutter of this city, and Gard- 
ner B. Niles were born of the first union. 
On Nov. 29, 1860, he was married to Miss 
Sarah M. Bragg, of Attleboro, to whom 
one daughter and one son were born. The 
widow and all the children survive. 

The funeral was held from his late resi- 
dence and burial was in the Plainville Cem- 
etery at Plainville, ‘Mass. 








London Diamond Trade Improves Owing 
to Continuance of the Demand for 
Small Brilliants. 

Lonpon, July 4.—The diamond trade of 
this country has shown improvement in 
various ways, and even the Financial News 
of this city, which has been emphasizing the 
worst features for some time past and 
showing a pessimistic attitude in all its 
accounts, has been forced to change its 
tome and speak hopefully as to the im- 
proved conditions. In its issue of yester- 
day the Financial Times sums up the situa- 
tion as follows: 

“Since the appearance of our last week’s 
article our reports from the Continent in- 
dicate the arrival of a good many buyers 
from America and other parts, both in Ant- 
werp and Amsterdam, and, consequent on 
this, a better feeling exists in the trade. 
There have been further important sales of 
smaller sized brilliants, and the London 
Diamond Syndicate has decided to mar- 
ket the second shipment of German dia- 
monds on the 13th of this month, and to 
show the produce of the Bultfontein mine 
next week. It is anticipated that large 
sales will take place as far as the German 
diamonds are concerned, as the market, as 
previously pointed out, seems to be bare of 
this class of stuff, the finished article hav- 
ing been sold quite readily during the last 
month or two. This is certainly a great 
improvement in the position of the trade, 
and our reports again indicate a strong re- 
vival for the Autumn. 

“It is rumored that the conference of 
the producers is making satisfactory head- 
way. and that an official statement to this 
effect can be looked for within the next 
few days. If this really should prove to 
be the case it will be another step toward 
bringing the diamond industry to its for- 
mer prosperity.” 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, includiny the 
RAREST GEMS IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. 
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PLATINUM-DIAMOND Jewelry and Mountings hold the first 
place, both because of their intrinsic value and the superior 
brilliancy of the effects attained. The exalted standards associated 
with these important goods are here consistently maintained. @ A 
specialty is made of those exclusive designs which are appreciated 
by discriminating jewelers and their trade. 
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Wisconsin Jewelers Hold Rousing Convention. 
State Association in Three Days’ Session at Milwaukee, Where Members Discuss Trade 
Topics, Adopt Important Resolutions and Re-elect Officers, 














MILWAUKEE, Wis., July 10—The ninth 
annual convention of the Wisconsin Retail 
Jewelers’ Association, held in the Audi- 
torium in Milwaukee on July 7, 8 and 9, 
proved the assertion that the Wisconsin or- 
ganization is one of the most progressive in 
the country. From the standpoint of work 
accomplished the convention was one of the 
most successful of any of the annual gath- 
erings. There was an attendance of more 
than 200, numbering about 150 retailers and 
some 75 exhibitors, including manufactur- 
ers and their representatives. This was 
only slightly below the number present at 
the 1913 convention, when a new high mark 
was established. The near approach of the 
convention of the American National Re- 
tail Jewelers’ Association at Chicago, Aug. 
24 to 28, undoubtedly kept some Wisconsin 
jewelers from attending the Milwaukee 
gathering. During the convention sessions 
matters of vital trade importance were dis- 
cussed, officers for the ensuing year re- 
elected and important resolutions adopted. 
The social side of the gathering provided 
much enjoyment, and the exhibition of the 
merchandise of various manufacturers and 
wholesalers proved an attractive feature of 
the meeting. 


TUESDAY’s SESSION. 


The convention opened under most fa- 
vorable circumstances last Tuesday and 
there was every indication that the gather- 
ing would be successful in every respect. 
As in the past two years, the convention 
sessions were held in Walker Hall of the 
Milwaukee Auditorium, while the exhibit 
was held in Kilbourn Hall, adjoining. 

Tuesday morning was given up to an in- 
formal greeting of convention guests by 
the officers of the association and mem- 
bers of the reception committee. Every- 
body made it a point to look over the ex- 
cellent and and comprehensive display of 
goods made by manufacturers and whole- 
salers. It was estimated that nearly 
$1,000,000 worth of jewelry and allied goods 
were on display in the many handsome 
booths, and it was said by travelers who 
have attended various State conventions 
this year that the Wisconsin exhibit was 
by far the most extensive and elaborate 
of anything ever attempted by a retail jew- 
elers’ organization. 

The Tuesday afternoon session was 
called to order at 2.10 o’clock by President 
William H. Upmeyer, Milwaukee, who in- 
troduced Mayor G. A. Bading of Milwau- 
kee. Mayor Bading, in delivering his few 
well-chosen words of welcome to the jew- 
elers, said that it was the third consecutive 
year that he had had the pleasure of greet- 
ing the jewelers. He declared that Mil- 
waukee was one of the few cities of the 
country where the fullest personal liberty 
is possible, and he hoped that the jewelers 
would enjoy themselves in every way. He 
urged every jeweler present to boost for 
Milwaukee and for the State of Wisconsin. 





In his reply President Upmeyer urged 
Mayor Bading to co-operate with the Mil- 
waukee Jewelers’ Club in combating the 
jewelry “fakers” and auction sales people. 

President Upmeyer then delivered his 
annual address, complimenting Secretary 
A. W. Anderson, Neenah, Wis., and Treas- 
urer Henry F. Stecher, Milwaukee, for the 
earnest and faithful work which they have 
accomplished this year. He dwelt particu- 
larly upon the work of Mr. Stecher in ar- 
ranging the souvenir program. President 





WILLIAM H. UPMEYER, PRESIDENT. 


Upmeyer said that there are now 12 district 
jewelers’ clubs in Wisconsin, and predicted 
that it would not be long before the entire 
State would be organized. He urged the 
jewelers to give their fullest support to the 
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retary reports 331 members on our rolls, com- 
pared with 323 last year, a net gain of eight. 

Undoubtedly the Wisconsin association is here 
to stay, as it has had a constant record of advance- 
ment since it was established. . This is due to the 
fact that we have in this State a great number 
of members who are ready and willing to aid in 
organization work whenever called upon. It is 
indeed a pleasure to serve aS an officer in this 
association on account of the enthusiastic co- 
operation given by all our members, and espe- 
cially the untiring efforts of our secretary, A. W. 
Anderson, who has done the lion’s share. 

Some years ago the jewelers of Wisconsin de- 
cided that in order to best advance the interests 
of our members the State should be divided into 
districts, each with its local organization. You all 
know what has been accomplished by this. In 
many districts the jewelers are getting together in 
social sessions, thus getting actual cash profits, 
and each one of these meetings proves still further 
the need for closer relationship. While so much 
time was spent by your officers the past year in 
work connected with the Mutual Limited Fire 
Insurance Co., it is my pleasure to report the or- 
ganization of still another district club, known 
as the Wisconsin Valley Jewelers’ Club, organized 
at Warsau Nov, 5, 1913. 

Plans are under way for a big series of meet- 
ings of the various district clubs this Fall, a 
regular revival of enthusiasm, which will no doubt 
culminate in the most noteworthy gatherings of 
jewelers that have ever taken place in Wisconsin. 
The plan is to have the district clubs meet for their 
Fall sessions on consecutive dates, at which some 
of the State officers will be in attendance. A big 
addition to the membership is confidently looked 
for as a result. 

Fifteen district clubs was the original number 
planned for Wisconsin. Twelve of these have 
been organized and no doubt before the next con- 
vention we shall be able to report further 
progress. 

Financially our association is in good shape in 
spite of the fact that our dues are very low. This 
is due to the good work of our treasurer, H. F. 
Stecher, who has handled the financial affairs of 
the association in such splendid manner for a 
number of years. 

You will all agree that the exhibits are a credit 
to the exhibitors and the association alike. Wis- 
consin has had the reputation for securing a good 
line of exhibits in former years, and in spite of 
the fact that the great national convention wil] be 
held so close to Milwaukee and so near our dates, 
we have again been able to interest the jobbers 
and manufacturers to come here and show their 
wares. I trust that when this convention is over 
the exhibitors will be well satisfied with the busi- 
ness they have received from the jewelers of Wis- 
consin and upper Michigan. Plenty of opportunity 
will be given to look over the different lines, and 
their inspection should in no way interfere with 
your attendafice at the convention sessions. 

Our 1914 souvenir program is another good piece 
of work to the credit of Treasurer Stecher, and 
of which we will make a detailed report. 

I would call your especial attention to the great 
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new Jewelers’ Mutual Limited Fire Insur- 
ance ‘Co. of Wisconsin. 

His address was as follows: 

ADDRESS OF PRESIDENT UPMEYER, 
To the Members of the Wisconsin Retail Jew- 
elers’ Association: 

The ninth annual convention of the Wisconsin 
Retail Jewelers’ Association opens with our or- 
ganization breaking all records for number of re- 
newals actually paid up, number of members on 
our rolls and low percentages of lapses. The sec- 





THE CONVENTION WAS HELD. 


number of advertisers who have patronized our 
souvenir program. We recognize them all as most 
worthy representatives in their respective lines of 
business. They are friends of ours, many patron- 
izing our program year after year. I hope they 
will be able to say that the jewelers of Wisconsin 
appreciate their aid in getting out this pro- 
gram. The secretary issued a circular letter to 
all members, dated June 26, asking all members 
to keep in mind the exhibitors and the advertisers 
in our program when in need of goods. Such ac- 
tion on the part of the members will assure us 
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patronage of these exhibitors and advertisers 
another year. 

The secretary will report in full concerning the 
fire insurance company, which I am proud to say 
has been established after several years of waiting 
and work. Mr. Anderson did the lion’s share of 
this work alsc. Wisconsin has the distinction of 
being the first in the field in the insurance line, 
and. in fact, this is the only company in existence 
writing insurance for jewelers only. Let us make 
it a credit to our association, to those who have 
worked so long for its establishment, and to our 
State. 

The program this year has been arranged so as 
to give the greatest amount of time for discussion 
of every-day business problems. We want every 
jeweler present to take part in the discussions and 
in that way get the greatest possible amount of 
benefit from his attendance at this convention. 

The social features will be most delightful, and 
the ladies especially will enjoy this happy occasion 
and find many pleasures awaiting them. I hope 
thev will increase their membership in the auxiliary 
and bring a still greater number of members to 
the convention next year. As long as we can 
have the help of the ladies our association is 
bound to grow and prosper. 

I want to assure the membership in general that 
the members of the executive board have been 
most faithful in attendance of meetings called 
the past year. The work accomplished by this 
association is largely due to the splendid manner 
in which all members of the board work together. 
Your association could not be as great and pros- 
perous as it is were it not for the fact that every 
officer and board member is doing his best to keep 
Wisconsin in the front rank of jewelers’ organiza- 
tions, especially Secretary Anderson and Treasurer 
Stecher. 

Secretary A. W. Anderson, Neenah, Wis., 
who is also secretary of the American Na- 
tional Retail Jewelers’ Association, in pre- 
senting his annual report, dwelt particularly 
upon the growth of the association, the 
work of the district clubs and the progress 
of the association in fighting fraudulent 
advertising. He said that in 1909 the asso- 
ciation had only 128 members, but that in 
1914, at the opening of the convention, 
there were 331 members, representing 176 
towns. He gave out the interesting infor- 
mation that a series of meetings of the 
district jewelers’ clubs about the State is 
planned for this Fall. 

His report was as follows: 

REPORT OF SECRETARY ANDERSON, 
To the Members of the Wisconsin Retail Jewelers’ 
Association: 

Fellow Jewelers—For the fourth time it is my 
honor and pleasure to report to yeu the work and 
progress of this association, and it is a particu- 
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larly gratifying duty this year on account of thé 
successful establishment of our mutual fire insur- 
ance company, a project that for a number of 
years has been little more than a hope for the 
future. As this company will be reported on 
separately I will only refer thus briefly to it here. 

Ever since its organization this association has 
had a record of steady and sturdy growth. Its 
old members have remained loyal to a remarkable 
degree, in fact up to date Wisconsin can show 
yearly renewals of 92 per cent. of the old mem- 
bers, which is probably a record not surpassed by 
and other State jewelers’ association. 

As far as the figures are available, here is the 
record of past years as to membership on the 
opening days of our State convention: July, 1909, 
128 members in 75 towns; July, 1910, 180 mem- 
bers in 96 towns; July, 1911, 233 members in 
115 towns; July, 1912, 297 members in 159 towns; 
July, 1913, 323 members in 175 towns; July, 
1914, 331 members in 176 towns. 

The largest town in the State in which we have 
no member is one of 6,000 population, and there 
are but eight towns in the State with populations 
exceeding 2,500 in which we have no members. 

Less active recruiting was done in the past 
year than during the three years previous on 
account of the great amount of work necessary 
on fire insurance matters, but in spite of this we 
have made a distinct gain in membership, about 
half of the members being secured by personal 
solicitation of officers while working on the fire 
insurance matter. 

Following the usual custom we have stricken 
from the rolls 12 jewelers in the past year for 
non-payment of dues. Twelve others went out of 
business and dropped their memberships on this 
account, and one firm was carrying two member- 
ships, one for each partner. This firm has now 
been given a single membership. This makes a 
total deduction from last year’s rol] of 25, and 
I am satisfied that we have remaining only those 
who intend to stick 

A most encouraging indication of the loyalty of 
our membership is the large percentage of re- 
newals up to date. Never before have we had 
so many paid in full members on the opening 
day of our State convention as we have this year, 
and there is no reason to believe otherwise than 
that every member listed to-day will remit his 
lues some time before the close of the current 
year. 

For the three years we have either led all 
other States or been next to the top in member- 
ship, and for the last two years we have led tue 
next highest by a comfortable margin. While this 
is distinctly to our credit still it is a condition 


that is unnatural, because of the fact that several 
other States have anywhere from 50 per cent. to 
100 per cent. more jewelers than the Badger 


I 
State and should therefore lead us in point of 
membership. But while the honor of being the 
biggest State organization is ours we have the 
right to be proud of it, and also to be proud 
of the fact that we will undoubtedly again return 
the greatest number of members to the national 
association for the year, the exact number of 
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which I estimate will be 325, an increase of two 


over 1913. 

No association that meets but once a year could 
maintain the growth that this association has. It 
is because of the fact that our jewelers get to- 
gether so often in local and district clubs, thereby 
keeping up the enthusiasm for organization and 
getting the immediate benefits, that we yearly see 
so many of the old members renew and so many 
outsiders converted. 

In spite of the fact that little work along the 
line of recruiting new members was done the 
past year, compared with other years, we can 
still announce a total of 31 new applications for 
membership since the last annual report was read. 
These applications were from the following jew- 
elers: W. & E. Schmidt and Jos. Holzbauer, Mil- 
waukee; J. H. Cartwright, Dodgeville; Gustfason 
& Prader, Baraboo; A. S. Putnam & Co., Manisti- 
qua, Mich.; Blomstrom & Peterson, Escanaba, 
Mich.; L. Krasney, O. H. Nehs, Bringe Bros. and 
Anthony Leising, Milwaukee; Clarence Slocum, 
Rosholt; Aug. Manecke, Merrill; H. S. Wright, 
Wausau; W. T. Irvine and Wm. Hellfach, La- 
Crosse; Ben. E. Gillett, Hubbell, Mich.; Aug. 
Spaeth, Milwaukee; Henry Fischer, Jefferson; 
Earle W. Johnson and J. M. Sheer, Kaukauna; 
Swenson, Menasha; Geo. H. Wilke, Wau- 
Say; John M. Regner, 
Manitowoc; E. A. 
Beberlein, Fennimore; A. B. Peterson, West 
Salem: Carl Newton, DeForest; H. E. Hinners, 
J Hartford, and N. P. Lar- 


oe. & 
sau; Halfpap Bros., Green 
Kenosha; John J. Koehler, 


Racine; U. S. Briggs, 
son, Denmark. 
DISTRICT ORGANIZATION. 


As reported by President Upmeyer one new 4d 
2 I ) 


1s- 
trict club was organized in the past year, that of 
the Wisconsin Valley Jewelers’ Club. Many meet- 
ings, some of them notable for good attendance 
and enthusiasm, were held by clubs previously 
organized. 

Experience has proven beyond any doubt that 
in these loca] and district clubs lie the strength 
of our State and national organizations, and here 
also is the source of greatest benefit and profit to 
our members, and the support of these clubs can- 
not be urged too strongly All of your State 
officers are keenly aware of the constant need of 
getting the jewelers together locally in order 
that they may gather the greatest possible amount 
of good from their membership, and accordingly 
plans are being laid for a great revival among the 
consecutive meetings of the district 
Wisconsin, which shall be attended by some of 
our State officers and other active workers. In 
this way it is confidently expected that much 
material good will ensue to the members and that 
many jewelers not yet with us will join us in 


clubs of 


this great work. 
MISLEADING ADVERTISING. 

During 1912 and 1913 the Wisconsin State as- 
sociation conducted a campaign against misleading, 
untruthful and fraudulent advertisers of watches, 
jewelry and kindred lines. It was attended with 
a considerable degree of success as reported to 
you at the last two conventions. In September, 
1913, this fizht was turned over to the national 
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association to be conducted in its name and at its 
expense. As a report will be made at the Chicago 
convention I will not go into detail here, but will 
say that we have made considerable progress the 
past year, and that a number of magazines and 
farm papers have been added to the list of those 
which now refuse questionable jewelry ads. 

Only recently the publishers of a group of 
farm papers, with a monthly circulation of 
1,500,000 copies, sent representatives to the presi- 
dent and secretary of the national association. 
They agreed to eliminate all advertising that had 
been objected to in this group of papers, and 
sought to establish themselves in the good graces 
of the legitimate jewelers by thus cleansing the 
advertising columns and by writing a series of 
articles on wares featured especially in jewelry 
stores, thus trying to educate their readers to buy 
silverware, cut glass, clocks, etc. In return for 
which we are to recommend to legitimate manu- 
facturers that they use the advertising columns of 
these great rura] journals which actually reach the 
people of the middle west who have the buying 
power. This looks like a fair and square co- 
perative proposition, and we believe that it 1s 
bound to help the jewelers in the smaller towns, 
especially as many of the prosperous farmers, 
who should be their customers, have never been 
» by manufacturers in our lines be- 


advertised t 
cause these manufacturers have not patronized 
the great rural papers to any extent. 

LEGISLATION. 

Never-has there been a time when the jewelers 
of the country have had so good an opportunity 
of demonstrating their loyalty to the principles 
of our associations as during the past year. Never 
have they been called upon to work for the passage 
of legislation of vital interest to themselves as 
they have in the present year. While this question 
has been entirely in the hands of the national 
officers and a special legislative committee, Wis- 
consin jewelers have probably been as active as 
those of any other State in behalf of the Owen- 
Goeke, the Stevens and the Steenerson bills. 
About 1,000 letters and circulars were sent from 
the national secretary’s office to the members of 
the Wisconsin Retail Jewelers’ Association, ask- 
ing them to urge their Senators and Represent- 
atives to support these three measures. That the 
jewelers of Wisconsin took an active and intelli- 
gent interest in this fight is evident from the great 
number of replies they received from their repre- 
sentatives in Congress, many of which are on file 
at the office of the national association. While at 
this time it is not possible to make any satisfac- 
tory prediction as to when the legislation we are 
interested in may be placed on the statute book, 
we are satisfied that ultimately these bills will 
be enacted into law. But it behooves us not to be 
idle in the meantime for the enemy is very, very 
busy, and we must not relax our vigilance or our 
efforts until the fight is over. 

THE FUTURE OF OUR ASSOCIATION. 

So long aS we can maintain at a temperate heat 
the interest in our organization, its success and 
growth is assured. We will do this and it will 
be done through the local clubs, the district or- 


ganization and the State association. It is more 
certain now than ever before because of our fire 
insurance company, which will return to our mem- 
bers actual dividends on their memberships. Our 
association will prosper because we have so many 
in its ranks who are ready at a moment’s notice 
to jump into the work anywhere and do some- 
thing for the good of the cause. We owe thanks 
as usual to the Wisconsin wholesalers and job- 
bers whose representatives are always good 
boosters for this association, nor do I overlook 
the travelers who come from outside the State, 
many of whom are constantly preaching the bene- 
fits of organization to unattached jewelers. Our 
present strength is due largely to the traveling 
men who call on Wisconsin jewelers, and we owe 
them once more a sincere and hearty vote of 
thanks. 

Your executive committee as usual held regular 
meetings during the past year, and President Up- 
meyer has stated the members of the committee 
have been most faithful in attendance upon these 





duties. The splendid team work shown by this 
body of men is but a sample of the conditions 
that prevail among our entire membership. Wis- 
consin jewelers work together, thdt’s why we can 
ee nothing but a promise of greater things for 
the future. 

While most of the traveling done by your off- 
cers during the past year was in the interest of 
the fire insurance company, numerous visits were 
made to local clubs by Treasurer Henry F. 
Stecher, L. L. Littlefield, of the board of di- 
rectors, and the State secretary. Meetings of the 
following organizations were attended: Milwau- 
kee District Jewelers’ Club, Madison JDistrict 
Jewelers’ Club, Western Wisconsin Jewelers, 
Fox River Valley Jewelers’ Club and_ the 
Wisconsin Valley Jewelers’ Club. In every 
instance either new members were taken into the 
association or applications for fire insurance re- 
ceived, thus more than justifying the expenditure 
of time and money on the part of the officers. 
Right here I want to say that absolutely nothing 
more than actua] hotel and traveling expenses 
were allowed any of the officers personally in ad- 
dition to a source of real expense to the officers 
personally in addition to the time given to the 
work. This association owes a vote of thanks to 
the officers, excepting the secretary, who have 
given so freely of their time and efforts to ad- 
vance the best interests of the association. 

Wisconsin jewelers are known for their loyalty 
to their association. They are boosters. Eighty- 
five of them attended the great national conven- 
tion at Chicago last year, and of these 81 were 
members of this organization. The success of this 
organization is due to the splendid support the 
officers get from all the members. No set of 
officers could fail to make a good showing with 
uch support to back them. I want to thank all 
nembers for the generous manner in which they 
always respond to all requests from the secretary, 
from the call to pay dues to the call to help in 





ase of our work. [ trust that my successor 





treated as splendidly by you as I have 


veen. If he is he cannot fail to make good. 














ENDED THE GREAT CONVENTION AT 
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You may note from our treasurer’s report that 
the office expenses have been heavy. The fire 
insurance company has been quite a drain on our 
treasury, and this association has a moral claim 
for money advanced which some time later should 
be repaid. Our dues are very low, covering only 
a portion of our expense, and it is due to the 
good work and careful management of Treasurer 
Henry F. Stecher that we are able to make as 
tavorable a report as he will render. I trust his 
valuable services, always so freely given to this 
association, will be fully appreciated. 

President Upmeyer read a list of the va- 
rious committees, and then Vice-President 
A. J. Stoessel, Milwaukee, reported on the 
work of the Wisconsin delegation at the 
last annual convention of the American 
National Retail Jewelers’ Association in 
Chicago, and told of how the Wisconsin 
men advocated the system of auditing all 
expenditures in the national association 
work. He also spoke of the election of 
A. W. Anderson, Neenah, secretary of the 
Wisconsin organization, to the similar office 
in the national organization. 

President Upmeyer then announced that 
the session was open to general discussion. 
A motion was passed adopting Secretary 
Anderson’s report, while another motion, 
made by W. A. Pfister, Sheboygan, Wis., 
was passed unanimously, thanking Secre- 
tary A. W. Anderson for his efficient work. 

Secretary Anderson then read a telegram 
of congratulations to the Wisconsin or- 
ganization from President T. L. Combs of 
the American National Retail Jewelers’ As- 
sociation, which was sent from Denver, 
Colo., where Mr. Combs was in attendance 
at the annual convention of the Colorado 
jewelers. He telegraphed as follows: 

Denver, Colo., July 7, 1914. 
A. W. Anderson, Secretary Wisconsin Retail Jew- 
elers’ Association, Milwaukee: 

Heartiest greetings to all Wisconsin jewelers and 
visitors from Colorado and from myself. Wiscon- 
sin enterprise and progress is the pride of all. 
May this convention be your happiest and most 
historical. Colorado convention is a ‘“*hummer.” 

T. L. Comes, 


Telegrams were also read from _ va- 
rious members of the Wisconsin asso- 
ciation who found it impossible to be pres- 
ent. Greetings were also read from the 
Nebraska jewelers through C. S. Clinton, 
president of the State association. 

J. R. Chapman, Oshkosh, Wis., president 
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of the Fox River Valley Jewelers’ Club, 
the first district club in Wisconsin, then 
spoke briefly regarding the essentials neces- 
sary for making a district club a success, 
particularly mentioning faithful attendance 
and the offering of a worth-while program, 
such as has always been arranged for his 
club by A. W. Anderson, who is also sec- 
retary of this organization. Vice-President 
Stoessel spoke of the success of the Mil- 
waukee Jewelers’ Club, which meets once 
each month, and made the suggestion that 
perhaps the district clubs might find it more 
profitable to meet more often than twice 
each year. 

German Scherzinger, a veteran jeweler 
of Fond du Lac, Wis., one of the oldest 
active jewelers in Wisconsin, if not in the 
United States, was on hand on the opening 
day, as usual, greeting his hosts of friends 
among the dealers, manufacturers and trav- 
eling men. 

The convention adjourned about 
until Wednesday morning. 

The Ladies’ Auxiliary of the Wisconsin 
association met at the Auditorium Tuesday 
afternoon and were then taken in automo- 
biles to visit the public museum and library, 
after which the ladies enjoyed refresh- 
ments at the Princess. 

At 7 o’clock in the evening an interesting 
entertainment, including a vaudeville pro- 
gram and musical features, was given in 
the Auditorium for members, their ladies 
and visitors. 


3.30 


Weduesday Morning Session. 


The Wednesday morning session did not 
prove very eventful, as the delegates were 
_ delayed in arriving and several features 
scheduled were postponed on this account. 
President W. H. Upmeyer called the con- 
vention to order at 10.30. 

The following were elected members of 
a nominating committee: Hiram J. Smith, 
Milwaukee ; George F. Durner, Milwaukee; 
R. W. Bayley, Beaver Dam; F. H. Coburn, 
East Troy; Thomas J. Dale, Kenosha, and 
L. L. Littlefield, Delavan. The committee 
met later and was instructed to report at 
the afternoon session. 

The address of P. J. Jacobs, Stevens 
Point, was postponed until the afternoon 
session. Secretary A. W. Anderson then 
read a telegram from C. T. Evans, Utica, 
N. Y., first vice-president of the American 
National Retail Jewelers’ Association, con- 
gratulating the Wisconsin association and 
expressing regret that he could not be 
present to deliver his scheduled address. 
The telegram was as follows: 

Wm. H. Upmeyer, Milwaukee: 

Please extend to the members of the Wisconsin 
Retail Jewelers’ Association my hearty congratula- 
tions upon the progress they have made during 
the past year, and my hope that their success will 
encourage them to more exalted usefulness. It is 
a matter of extreme regret that I forego the pleas- 
ure of meeting my good fgiends in Wisconsin and 
to hear the discussions of the various matters at 
present engrossing the attention of the asso- 
ciation. I hope to have the invitation extended 
again and to be able to accept same. My kind 
regards to all. Cuarves T. Evans. 

[His paper, which was read at the Thurs- 
day session, appears on page 126 of this 
issue. ] 

A telegram was also read from Gustave 
Keller, Appleton, Wis., former president of 
the Wisconsin association and chairman of 
the resolutions committee, that he would 


arrive in Milwaukee Wednesday afternoon. 

Adjournment was then taken until after- 
noon, 

Wednesday Afternoon Session. 

The attendance was greatly increased 
Wednesday afternoon and more than 200 
jewelers, manufacturers and their friends 
lined up in front of the Auditorium at 2 
o’clock to pose for the annual photograph. 

President Upmeyer called the meeting to 
order at 2.30 and Secretary Anderson read 
several telegrams from absent members 
who found it impossible to attend. 

P. J. Jacobs, Stevens Point, Wis., secre- 
tary of the Wisconsin Hardware Dealers’ 
Mutual Fire Insurance Co., then delivered 
an interesting address on “How to Prepare 
a Proof of Loss,” showing the jewelers 
just how they should start with their last 
inventory, figure in consecutive purchases, 
and take into account the stock sold, de- 
preciation, profit on the goods, etc. In 
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other words, the jeweler should keep a com- 
plete set of books so as to be prepared in 
case fire came. He said that the business 
man should always protect his property 
after a fire, preventing further loss and 
aiding the adjusters in every respect. He 
believed that a business man should carry 
policies containing uniform provisions, so 
as to avoid complications. Mr. Jacobs said 
that, in his opinion,..the jeweler should 
carry insurance equal to the amount of last 
inventory. A motion was then passed 
thanking Mr. Jacobs for his instructive ad- 
dress. 

The convention was then thrown open to 
the manufacturers and their representatives, 
several of whom gave five-minute talks, 
among them J. B. Ash, Rockford, IIl.; Ed- 
ward J. Koch, Chicago; E. E. Mench, 
Beaver Dam, Wis., representing the Rock- 
ford Silver Plate Co., and G. E. Herring, 
of the Associated Silver Co., Chicago. 
Most of the speakers dwelt upon the na- 
tional legislation now pending which is of 
interest to jewelers. 

Officers and directors of the State asso- 
ciation were then re-elected by unanimous 
vote, after the nominating committee had 
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reported in favor of this. The officers and 
directors as re-elected follow: President, 
William H. Upmeyer, Milwaukee; vice- 
president, A. J. Stoessel, Milwaukee; sec- 
retary, A. W. Anderson, Neenah, and treas- 
urer, Henry F. Stecher, Milwaukee. Di- 
rectors: Gustave Keller, Appleton; John P. 
Hess, Fond du Lac; Thomas J. Dale, Ke- 
nosha; L. L. Littlefield, Delavan, and W. A. 
Pfister, Sheyboygan. 

The delegates to the annual convention 
of the American National Retail Jewelers’ 
Association, to be held in Chicago during 
the latter part of August, were chosen as 
follows: Henry F. Stecher, Milwaukee; 
Gustave Keller, Appleton; L. L. Littlefield, 
Delavan; A. J. Stoessel, Milwaukee, and 
L. R. Moore, Sparta. Alternates were 
chosen as follows: J. R. Chapman, Osh- 
kosh; Thomas Bruhy, West Bend; E. F. 
Rohn, Milwaukee; Joseph Wellstein, Mil- 
waukee, and P. H. Sperry, Marinette. 

Gustave Keller, Appleton, who served 
with honor as president of the association 
for so many years and is now postmaster 
of Appleton, Wis., besides keeping up his 
jewelry business, did not wish to be re- 
elected director, but was finally prevailed 
upon by his friends to accept the office for 
another year. 

A. J. Stoessel, Milwaukee, vice-president 
of the Wisconsin association, then deliv- 
ered a most interesting talk on pending na- 
tional legislation which is of interest to the 
jewelers. Mr. Stoessel took up each one 
of the three most important measures—the 
Owen-Goeke bill, the Stevens bill and the 
Steenerson bill—explaining each in detail 
and urging the Wisconsin jewelers to work 
for the interests of these measures. Fol- 
lowing his talk, the convention passed a 
motion extending the thanks of the gather- 
ing to Mr, Stoessel, j 


r 
ADDRESS OF A. J. STOESSEL. a 
Gentlemen—It is the rule, that if a man is 
asked to read a paper at a gathering of this kind, 
he is allowed to choose his own topic, for the 
very valid reason that he will select something 
on which his mind is pleased to dwell more or 
less profoundly, and that he therefore will be 
in a position to give to his audience the best that 
is in him. 

Here the case is different. I have not only been 
assigned to read a paper before you, but been also 
assigned a topic which, to use slang, “isn’t in my 
line.” Inasmuch, however, as your directors 
thought the subject would at this time prove of 
interest, and as each and every man of them 
said in substance, ‘“‘Let George do it,” they, as an 
autocratic board, resolved to select a “George” 
to do it and saddled it on to me. So, gentlemen, 
do not expect the best that is in me but only the 
best that I can give on this particular topic. 

There are at the time three bills pending in 
the Congress that are of more or less direct in- 
terest to the jewelers of the country: 

The Owen-Goeke bill, or watch case bill. 

The Stevens bill, legalizing fixed selling prices. 

The Steenerson bill on fraudulent advertising. 

I shall take and discuss these three bills in the 
above order and shall comment on them as I go 
along. 

The Owen-Goeke bill. What is it? 

Before starting to discuss this bill, which is 
perhaps the most important of all pending bills, I 
wish to dwell briefly on the events, which led to 
its introduction into both houses of Congress on 
behalf of a committee of the A. N. R. J. A. 

In the year 1912 resolutions were submitted to 
all State conventions by representatives of the 
watch case manufacturers, setting forth the evils 
that had arisen through the stamping of time 
guarantees in filled cases, and asking for the en- 
actment of Federal laws prohibiting that practise. 
These resolutions were of stereotyped wording and 
most State associations passed them in the sub- 
mitted form. Wisconsin, not liking to swallow 











July 15, 1914. 


predigested fcod, but still believing in the prin- 
ciple of such legislation, passed the following: 

Resotvep, That we strongly recommend the 
passing of a law forbidding the stamping on all 
forms of time guarantees on articles made 
wholly or in part of precious metals, and that 
we recommend the stamping of a registered 
trade-mark denoting the quality instead. 

At the national convention of the same year at 
Kansas City the following resolution pertaining 
to the subject was passed. 

ReEsotvep, That the American National Retail 
Jewelers’ Association recommend the passing of 
a law forbidding the stamping of all forms of 
time guarantees, or the printing of same upon 
any tags or certificates which might be attached 
to, enclosed within, or wrapped about any article 
of merchandise made, wholly or in part, of pre- 
cious metals, and further recommend the stamp- 
ing of a registered trade-mark thereon. 

It is important to remember the wording of these 
resolutions, as part of the objections raised at a 
later date against the Owen-Goeke bill were based 
on the fact that the bill was not drawn in con- 
formity with the resolutions. 


Mr. Stoessel at this point in his address 
quoted some of the provisions of the Owen- 
Goeke bill as introduced. 

Continuing, he said: 

You will see that the legislative committee 
which was appointed by President Combs, of the 
A. N. J. R. A., and which caused the bill to be 
drafted, did not adhere strictly to the resolutions 
as passed at the convention of 1912, in that they 
provide only for the regulation of watch cases 
instead of all merchandise made wholly or in 
part of precious metal, as the resolution demands, 
and also, that they undertake to provide for a 
minimum standard in gold cases and in addition 
for a stamping of watch movements, on both of 
which the resolution was silent. 

However that may have been as to 1912 was 
rectified at the convention of 1913, by the com- 
mittee reporting the bill to the convention, and 
by the convention accepting the report and thank- 
ing the committee. 

Besides the indorsement by the A. N. R. J. A. 
the above bill received the indorsement of the 
National Wholesale Jewelers’ Association, and of 
the manufacturers of filled cases, with the ex- 
ception of one, who only objected to the pro- 
vision making it unlawful to export cases bearing 
a time guarantee. 

All branches of the trade teemed to favor the 
bill, when the National Jewelers Board of Trade 
appointed a special committee of six to study 
the bill, and when that committee brought in a 
Teport signed by five of its six members, severely 
attacking the bill on the strength of which report 
the National Jewelers Board of Trade opposed the 
bill before the Congressional committee. 

I shall read to you the report of the majority 
of the committee of the National Jewelers Board 
of Trade, as well as the minority report signed 
by George E. Fahys, the only case manufacturer 
on that committee, and in reading shall elaborate 
on some of the points each side makes. 

Gentlemen, it is impossible to search mens’ souls 
to ascertain their motives, neither is it all im- 
portant. When the watch case manufacturers 
sought our help for the enactment of legislation 
to curb manifest fraud, we more than suspected 
their motives, but nevertheless pledged our sup- 
port, because we felt convinced that greater hon- 
esty in merchandising would result. When we 
read the report of the special committee of the 
National Jewelers Board of Trade, we must admit, 
if we are not biased, that no matter how many 
“niggers” there may be in their wood pile, they 
have presented some very good and sound argu- 
ments against the Owen-Goeke bill in its present 
form. 

There is no doubt that the legislative committee 
of the A. N. R. J. A. has exceeded the authority 
conferred upon it, by including in the bill the 
regulation of gold cases and of movements, and 
by the exclusion of other merchandise made 
wholly or in part of precious metals. It is true 
that the national convention. of 1913, by adopt- 
ing the report of that committee embodying the 
Owen-Goeke bill, absolved that committee from 
blame, but the fact remains nevertheless, that the 
burning question of the hour, the one that 
prompted all the State as well as the national 
convention of 1912 to take a stand, was the frauds 
committed in connection with the promiscuous 
guarantees in gold-filled watch cases and other 
gold-filled and plated merchanise. 

Now, if, as the report of the National Jewelers 





Board of Trade so conclusively points out, the 
present provisions of the Owen-Goeke bill would 
on the one side fail to prevent frauds, unless sup- 
plemented by like laws in every State, and on the 
other side practically deliver the market to the 
manufacturers of established reputation to the 
exclusion of any one who would want to enter 
the field later, it seems to me, that the bill should 
be amended along the lines of a minimum thick- 
ness and quality of gold required as a basis for 
any specific time guarantee, and in this case per- 
mit time guarantees to be issued, or the true 
stamping of thickness and quality of gold on every 
filled case without time guarantee. Either one of 
these provisions would leave the market open and 
at the same time protect dealer and consumer. The 
provisions for regulating the marking of solid 
gold cases and watch movements, while desirable, 
are in my opinion of less importance and need 
not be pressed at this time. 

The reason that I have taken so much time to 
explain the Owen-Goeke bill is that it was intro- 
duced as a distinct jewelers’ bill at the instigation 
of jewelers. 

There is another bill pending in Congress which, 
if it becomes law, will be of far reaching influence 


to the retail jeweler. I speak of H. R. 13305, 
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known as the Stevens bill. It is a bill to prevent 
discrimination in prices and to provide for pub- 
licity of prices to dealers and the public. 

This bill provides that it shall be lawful to 
‘tate in any contract between a manufacturer and 
any wholesale or retail dealer for the sale of the 
manufacturer’s goods, the price at which these 
goods should be sold. The exception is, if the manu- 
facturer has a monopoly for articles belonging 
to the same general class of merchandise, or has 
a price agreement with competitors in the same gen- 
eral class of merchandise, in other words is in 
a trust. 

The manufacturer is required to file in the 
3ureau of Corporations his trade-mark or spe- 
cial brand, together with the price at which the 
article is to be sold to the wholesaler, the retailer 
and the public, from which price there shall be no 
discrimination by any special discount or other 
means to anybody. After having acquired such an 
article covered by contract price, it may be resold 
at a lower price only if the dealer wishes to wind 
up his business, goes into bankruptcy, or if the 
article has become damaged, deteriorated or sold, 
provided that in either case the article has been 
first offered to the manufacturer at the same price 
the dealer had paid for it, and the manufacturer 
after a reasonable time shall have refused or 
neglected to accept the offer, also provided that 
any damaged or deteriorated article shall there- 
after only be offered to the public with a promi- 
nent notice that the article is damaged or de- 
teriorated. 

The only amendment that I should like to be 
offered to this otherwise excellent bill is one 
that provides that in case it should develop, after 
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dealers have bought such articles under contract, 
that the manufacturer has a monopoly or is a 
party to a price agreement, and that therefore the 
contract is void, the: manufacturer or ‘‘vendor,’”’ 
as he is designated in the bill, be obliged to 
rebuy all such articles from the dealers at the 
price paid for them. 

This bill, if enacted, will enable manufacturers 
who wish to distribute their product through 
wholesale dealers to the retailer to bind the latter 
to maintain the fixed selling price. Manufacturers 
of patent articles who sell to the retailer directly 
still have the right, as I explained at last year’s 
convention, the very much misunderstood decisions 
of the United States Supreme Court notwithstand- 
ing, to bind the seller to maintain the fixed price. 

The last, although by no means the least import- 
ant to the jewelry trade of the bills now pending, 
is H. B. 10944, introduced by Mr. Steenerson, 
and entitled, “‘A bill prohibiting false and mislead- 
ing advertising.” 

This bill, which contains only 10 lines, provides 
for a fine of $500 or imprisonment up to one year 
for anybody who causes the insertion of a false 
or misleading assertion as to the quality, genu- 
ineness, value or method of production of any 
merchandise in any medium to be carried in the 
mails as a supplement to State laws, this bill 
should fill a long felt want. 

These bills are the only ones that have a direct 
bearing on the welfare of the retail jewelry busi- 
ness, although there are certain passages in the 
anti-trust legislation which may at one time or 
other become of importance. 

Gentlemen, I believe that a full discussion of 
the Owen-Goeke bill and of the conclusions that 
I have drawn in this paper shall be had either at 
this time or at the executive meeting, so that our 
committee of resolutions may embody our senti- 
ments properly, and so that our delegates to the 
nationa] convention may get the necessary in- 
structions in this matter. I thank you for your 
patience and your attendance. 

Gustave Keller, Appleton, the honored 
ex-president of the association, then deliv- 
ered a stirring talk on pending national 
legislation, and scored those manufacturers 
who are opposing the three important bills 
—the Owen-Goeke, the Stevens and the 
Steenerson measures. He declared that 
those manufacturers who are fighting the 
Owen-Goeke bill “don’t want the door 
closed to fraud.” He endeavored to im- 
press upon the jewelers the importance of 
the three bills in question, which tend, as 
he said, “along the line of honesty.” Mr. 
Keller’s remarks were greeted with a storm 
of applause, showing that the Wisconsin 
jewelers are united in their support of these 
three important measures now before Con- 
gress. 

Col. J. L. Shepherd, well-known repre- 
sentative of the Keystone Watch Case Co., 
and without whom no Wisconsin con- 
vention of jewelers would be complete, 
then arose and declared that there was not 
a watch-case manufacturer of standing in 
the United States who did not favor the 
Owen-Goeke bill. He said that the manu- 
facturers were sincere in their stand, and 
promised their hearty support in the work 
of reform. 

President Upmeyer then announced the 
appointment of A. Michael, Green Bay, as 
a member of the resolution committee, suc- 
ceeding Alva Snider, Beloit, who was not 
present. 

Secretary A. W. Anderson, who is also 
secretary of the Jewelers’ Mutual Limited 
Fire Insurance Co. of Wisconsin, then de- 
livered a comprehensive report on the or- 
ganization of the mutual and its entry into 
the insurance field. 


FIRST ANNUAL REPORT OF THE JEWELERS’ 
MUTUAL LIMITED FIRE INSURANCE CO, 
To the Members of the Jewelers’ Mutual Limited 
Fire Insurance Co. of Wisconsin: 
Fellow Members—This first report to your State 
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CAMEO BROOCHES 


Our stone Cameo Brooches are conspicuous for 
the quality of the carving—clean, sharp cutting 
that brings out every detail. The mountings, 
set with pearls and in other ways, are exception- 
ally artistic and all are Wheeler Workman- 
ship, which means highest quality at fair prices. 


Cameos are again popular and we have some of 
the finest examples in the market; the kind that 
help you make sales. 








HAYDEN W. WHEELER & CO., Inc. 


Manufacturing Jewelers 
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A very select assortment of 


DIAMONDS 


and other precious stones. 


A. LUDEKE & CO. 170 BROADWAY, N. Y. 


We will gladly send a memorandum selection to any responsible dealer on request 
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convention after being chartered by the State is 
necessarily a story of the efforts made to found 
this company, rather than of its work after that 
time, for the reason that there has been no 
chance as yet to go after business. 

Several past State conventions have endorsed 
the mutual fire insurance proposition, but it was 
always the consensus of opinion that we should 
make no further effort to start this company until 
our membership showed 300. 

At the convention in July, 1912, our member- 
ship stood at 297, and the convention accordingly 
went on record as in favor of the re-establishment 
of the fire insurance company, a mail canvass of 
the State in May and June having brought 115 
promises of support. At the quarterly meeting of 
the board of directors, Aug. 28, 1912, the first 
steps were taken to carry out the wishes of the 
association. The secretary was instructed to begin 
active work to procure the necessary 200 appli- 
ations for insurance in time to begin business 
Tan. 1, 1913. 

Right here we ran up against the first snag await- 
ing the prospective company. The insurance com- 
pany desired us to drop the first charter granted 
to Wisconsin jewelers for a fire insurance com- 
pany and to begin all over again. After a great 
deal of correspondence covering this point and 
visits of President Keller and the State secretary 
to the Insurance Department this action was de- 
cided on at a meeting of the board of directors, 
Jan. 18, 1918. 

On March 12, 1913, formal application as made 
for a new charter and articles of organization 
effected and filed March 13 with the Department 
of Insurance. 

The following 15 iewelers signed the new arti- 
cles of organization: Gustave Keller, W. H. Up- 
meyer, Henry F. Stecher, John P. Hess, T. J. 
Dale, A. J. Stessel, L. L. Littlefield, E. F. Rohn, 
Theodore Schelle, J. H. Strouthamer, O. L. Glahn, 
Jac. Meinzer, Jr., G. E. Gasch, Edw. H Motl and 
A. W. Anderson. 

The first nine signers of these articles under 
the law have acted as a board of directors, their 
services terminating as soon as this convention 
shall elect a new board. 

The acting board has been President W. H. 
Upmeyer, A. J. Stoessel, Henry F. Stecher, John 
P. Hess, T. J. Dale, L. L. Littlefield, Gustave Kel- 
ler, R. F. Rohn and A. W. Anderson. 

Active work was begun soliciting for the fire 
insurance company April 28, 1913, almost en- 
tirely by mail At the State convention, July 10, 
1913, the progress of the work was reported, 
showing 60 bona fide paid applications for in- 
surance received up to that date. At the sugges- 
tion of President Keller, the roll of members 
present was called and each one asked to pledge 
some business to the new company, provided they 
have not already made such application. In this 
way 45 new applications were taken. The secre- 
tary was instructed to continue a vigorous cam- 
paign for applicants in an effort to reach the 200 
mark by Fall. 

I will not go into full details of all the time 
spent, the efforts made, the means taken and the 
work done to secure the necessary 200 applicants. 
They were not secured without a great deal of 
hard labor of a number of your officers and 
members. 

Milwaukee was thoroughly covered by auto- 
mobile and on foot. The jewelers and whole- 
salers of the city responded splendidly, with the 
result that 55 of our 205 policyholders in the State 
are located in this city. 

The State was pretty well covered by Treasurer 
Henry F. Stecher and the secretary in the inter- 
ests of insurance. Many district club meetings 
were attended, at which insurance was discussed, 
and about 150 jewelers were interviewed in their 
places of business. The following cities and 
towns were visited by your officers on this mis- 
sion: Milwaukee, Racine, Kenosha, Beloit, Janes- 
ville, Madison, Prairie du Chien, La Crosse, Wau- 
kesha, Sheboygan, Watertown, Beaver Dam, Eau 
Claire, Chippewa Falls, Columbus, Portage, Fond 
du Lac, Kewaskum, West Bend, Green Bay, Wau- 
sau, Merrill, Depere, Appleton, Oshkosh, Stevens 
Point and Mt. Horeb. 

In the 14 months elapsing between the time of 
beginning the campaign for applicants and the 
date of writing the first one several thousand 
pieces of mail were sent out on this subject. Fol- 
low-up letters, special delivery letters, registered 
letters and telegrams were used to get business. 
I estimate the number of miles traveled by your 
officers in securing business for the fire insurance 
company to be 6,000. 
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We are also under obligation on this account to 
our friends the jobbers and wholesalers of Wis- 
consin, especially to Charles Kuesel, George W. 
Fink, Theodore Leubusher, E. E. Thomas, R. E. 
Webster and R. C. Smith, whose good work in 
our behalf brought us much business. 

On April 27, 1914, one year after starting the 
active canvass for business, the 200th application 
for insurance was received. Five more were re- 
ceived after that date from Wisconsin jewelers. 

On May 6 the applications, books, finances, etc., 
of the company were examined by L. L. Johnson, 
representing the Insurance Commissioner of Wis- 
consin, Hon. Herman L. Ekern. 

On that date the total of applications were 204; 
total amount of insurance applied for was $148,- 
250: average amount of insurance applied for was 
$702.96; average rate per $100, $1.30; average 
amount collected from each applicant, $9.15; pre- 
miums paid in, $1,867.24; premiums collected since 
that date, $21.75; interest earned on money in 
Neenah State Bank, $8.55; total on hand to-day, 
$1,897.52. 

Commissioner Ekern granted us a license to do 
business on May 9, Examiner Johnson having 
given us a very good recommendation. 

Three weeks were consumed in getting policy 
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bianks and other supplies printed, and the first 
202 policies were issued under date of June 1. 
Five applicants have failed after repeated re- 
quests to furnish necessary information, so that 
we are holding back their policies, although the 
premiums are paid in full. I hope to clean these 
matters up at this convention if the applicants are 
present. 

Up to date only one policy is in force outside 
of the State, that one being in Michigan City, 
Ind. We will, however, be able to secure business 
from other States through mail solicitations, per- 
sonal work being out of the question, because 
we are not licensed to do business elsewhere as 
yet. 

Three of the applications were reduced from 
the amounts applied for to $2,000 each. Under 
the law the largest policy must be for an amount 
not exceeding three times the amount of the 
average. As our average was $702.96, we fixed 
$2,000 as the largest amount to be written on any 
one risk at the present time. Refunds will be 
made to these applicants and to others whom small 
sums are due on account of changes in rates or 
for other reasons just as soon as our warrants 
and checkbooks are received from the printers. 

At a meeting of the board of directors May 25 
last the members of the board selected the fol- 
lowing officers to serve until the next board 
comes into power: President, W. H. Upmeyer; 
vice-president, A. J. Stoessel; secretary, A. W. 
Anderson: treasurer, H. F. Stecher. 

The Neenah State Bank presented a very favor- 
able coffer in the event of its being made the de- 
pository of the company. Two and _ one-half 
per cent. will be allowed on the checking 


account, interest to be added monthly. The board 
voted to make the Neenah State Bank the de- 
pository of the company. 

Our good financial’ statement is possible only 
because the Wisconsin Retail Jewelers’ Associa- 
tion has financed the insurance company to date. 
While it is not possible to exactly determine how 
much money was spent to promote this company, 
on account of a good deal of the work being done 
in connection with regular association business, I 
believe the following figures will fairly show the 
expense: printing, $150; postage, $100; traveling 
expenses, $150; sundries, $25; total, $425. 

This amount should be a good and valid claim 
against the fire insurance company, to be repaid 
to the association as soon as the finances of the 
insurance company will permit. Fortunately we 
have not yet incurred any losses by fire and our 
entire premium account is therefore intact. 

In the canvass of Milwaukee Messrs. Durner, 
Stoessel, Stouthamer and others gave generous as- 
sistance to Mr. Stecher and the secretary, and 
elsewhere in the State we are indebted for aid 
to T. J. Dale, J. R. Chapman, F. C. Hyde, L. L. 
Littlefield, L. R. Moore, J. W. Lucas and John 
P. Hess. ; 

A vote of thanks should be given to Treasurer 
Henry F. Stecher for his splendid work in behalf 
of this company. Had he not given his services 
so freely I fear we would still be short of the 
200 mark. 

The encouragement always extended by Presi- 
dent W. H. Upmeyer and other members of the 
board of directors was of great help in 





is Cam- 
paign, and the splendid enthusiasm of ex-Presi- 
dent Keller carried the work safely through some 
exceedingly trying times. 

To all those members who made early applica- 
tions for insurance and allowed them to remain 
in force through month after month while the fate 
of the company hung in the balance we owe our 
warmest thanks. They showed their deep loyalty 
to the association by so doing and I am proud to 
say that not one member who made regular appli- 
cation and paid his premium afterward withdrew 
it, with the exception of three, who went out of 
business. 

To P. J. Jacobs, secretary of the Hardware 
Dealers’ Mutual Fire Insurance Co. of Wisconsin, 
and to his assistant secretary, M. J. O’Brien, we 
shall always be indebted. Their valuable experi- 
ence was shared with us, their office was open to 
us on any and all occasions and their methods 
of doing business has been an open book. We 
should be proud to imitate this great and success- 
ful trade insurance company. 

Gentlemen, this finishes my report. Your duties 
here to-day are to endorse the articles of organiza- 
tion and by-laws as adopted by the board of 
directors and to elect nine members to compose 
the board for the coming year. 

It is my belief that by constant hard work this 
Jewelers’ Mutual Limited Fire Insurance Co., the 
only jewelers’ fire insurance company in existence, 
can be made a great success and a splendid monu- 
ment to the progressive jewelers of Wisconsin. 

rhe by-laws of the mutual fire insurance 
company proposed some time ago were 
then adopted by unanimous vote. The offi- 
cers and directors of the State association 
were then elected directors of the fire in- 
surance company, after a suggestion to this 
effect had been made by Treasurer Henry 
F, Stecher and a motion to accomplish this 
had been made by Hiram J. Smith, Racine. 

Directors of the fire insurance mutual 
include: Three-year period—William H. 
Upmeyer, Milwaukee; August J. Stoessel, 
Milwaukee, and A. W. Anderson, Neenah. 
Two-year period—Henry F. Stecher, Mil- 
waukee; Gustave Keller, Appleton, and 
John P. Hess, Fond du Lac. One-year 
term—W. A. Pfister, Sheboygan; Thomas 
J. Dale, Kenosha, and L. L. Littlefield, 
Delavan. 

One of the popular delegates at the 
Wednesday session was W. H. Thorp, vet- 
eran jeweler of Beaver Dam, Wis., one of 
the oldest jewelers in Wisconsin. Mr. 
Thorp first entered the jewelry trade in 
1857 and engaged in business for himself in 
1860. He, together with German Scherzin- 
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WM. S. HEDGES & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS 


Precious Stones and Pearls 
170 Broadway, Corner Maiden Lane, New York 











SAUNDERS, MEURER & CO. 


=== IMPORTERS 


PEARLS 


Necklaces — Studs — Scarf Pins 


Fancy Diamonds siichiaainalil 65 Nassau Street 
Colored Stones ~~ New York 
































GOOD CUSTOMERS 


are the most particular. They want the unusual—the rare. 
They patronize the jeweler who can give them what they 
want. Don’t compel your good customers to go elsewhere 
when they want fine, precious stones. Find out their re- 
quirements. Then communicate with “Gemfinder.” If the 
stone exists, he will locate it. Let him co-operate in pleasing 
your most particular customers. Cable ‘““Gemfinder’”’ or write. 


Diamonds, Pearls F " A. JEANNE 


and Precious Stones 5 SQUARE DE L’OPERA, PARIS, FRANCE 
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Gold, Silver and Platinum 
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Diamond Cutters in New York | 
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& CO. 
PEARLS 


AND 
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1 Maiden Lane 
4th Floor 











JOS. LEUDAN CoO. 


DIAMONDS 


87 Nassau Street 
New York 


Amsterdam: Sarphatistraat 32 
Antwerp: 27 Boulevard Leopold 














“A Guide for Gem Buyers” 
SENT FREE 
Just issued. A hand- 


some|y illustrated 
book containing 
much information 
for the retail jeweler 
and his customer. 
We will send it gratis 
to jewelers on request. 


Espositer, Varni Co. 45-47 John St. 


Gem Dealers and Cutters :: New York :: 
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45 John St., New York 


LAPIDARIES PRECIous 


EMS in Unique Cuttings 
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ger, Fond du Lac, the oldest active jeweler 
in the State, was the center of various in- 
teresting groups during intermissions. 

Members of the Ladies’ Auxiliary en- 
joyed a trip to Lake Park Wednesday 
afternoon, where a picnic lunch was served 
and the following officers elected for the 
ensuing year: President, Mrs. Edward J. 
Jensen, Milwaukee; vice-president, Mrs. 
Henry F. Stecher, ‘Milwaukee; secretary, 
Mrs. P. A. Haertl, Neenah; treasurer, Mrs. 
A. Fuchs, Milwaukee. 

Wednesday evening an informal recep- 
tion and dance was held in Juneau Hall of 
the Auditorium, attended by most of the 
jewelers, the manufacturers and _ their 
ladies. Refreshments were served and the 
exhibit hall was thrown open for inspec- 
tion. 


Thursday Morning Session. 

The discussion of live topics of interest 
to the trade, with the question of establish- 
ing a schedule of minimum repair prices as 
the feature, took up most of the time on 
Thursday morning. President W. H. Up- 
meyer called the convention to order at 
10.45, when the question box was opened 
and its contents discussed. 

The question, “Should a schedule of re- 
pair prices be adopted by jewelers?” 
brought out a lively discussion. <A. J. 
Stoessel, vice-president, said that such a 
schedule had been adopted by the Milwau- 
kee jewelers and had worked out most sat- 
isfactorily. L. L. Littlefield, Delavan, sug- 
gested that this matter be taken up by the 
jewelers in their local and district club 
meetings, and this seemed to be the con- 
sensus of opinion. P. H. Sperry, ‘Mari- 
nette, said different jewelers in his vicinity 
had different price systems for their repair 
work and inspecting of watches. 

Col. John L. Shepherd, New York, de- 
clared that the jeweler who charged only 
$1 for cleaning a watch was cheating him- 
self, and he said that the jewelers need not 
fear the operation of the Sherman law if 
they wanted to establish uniform prices for 
repair work, as this would come under the 
classification of labor. ‘Secretary A. W. 
Anderson told of the action of the Fox 
River Valley Jewelers’ Club in adopting 
uniform minimum prices for repair work 
and said that the scheme had been highly 
successful. 

Vice-President A. J. Stoessel suggested 
that the secretary write to the head watch 
inspectors of the different railroads in re- 
gard to the alleged action of some in- 
spectors in cutting prices, as related by P. 
H. Sperry, Marinette, and H. C. Hoppe, 
Sheboygan. Thomas J. Dale, Kenosha, 
urged the jewelers to take this matter up 
at their various club meetings. 

The question of which is the most 
preferable, a safe or a vault, in storing 
valuables in the jewelry store took up quite 
a bit of time, and the opinion seemed to be 
that the vault was far safer in case of fire. 
J. R. Chapman, Oshkosh, related instances 
where the contents of a safe had been 
damaged by moisture after a fire. 

The question as to how the jeweler could 
compete with the so-called jeweler who had 
a second-story location and made capital of 
lower rent paid to sell cheaper, brought 
out the answer that such a jeweler would 
not remain long in the field and would 





probably not be a serious competitor. The 
jeweler who had inserted the question as 
to how to determine the value of gold and 
gold filled goods was told to learn the 
jewelry business. To maintain fixed selling 
prices the jewelers were told to support the 
Stevens Bill, now in Congress. 

The question as to whether or not a well 
known wholesale house of ‘Chicago sends 
its catalogues to anyone except jewelers 
threw something hke a bomb into the con- 
vention, especially after one jeweler pres- 
ent told of the instance of a blacksmith in 
his town having received a catalogue from 
the house. One or two other similar in- 
stances were related. The officers of the 
Wisconsin association expressed their be- 
lief that the concern was one of the most 
honorable in the country and that the in- 
stances related must have resulted from 
mistakes of some sort, probably in mailing 





GUSTAVE KELLER, DIRECTOR. 


or in a similarity of names. Gustave Kel- 
ler, Appleton, recommended that Secretary 
Anderson call the attention of the house 
to the instances related in the convention. 

Charles F. Manahan, Chicago, second 
vice-president of the ‘American National 
Retail Jewelers’ Association, then took the 
floor and said that he believed the concern 
under discussion was one of the cleanest 
and most honorable wholesale houses in 
the country. Mr. Manahan’s subject had 
to, do with the coming national convention 
in Chicago, Aug. 24 to 28, but he said that 
he would not confine himself to this sub- 
ject and spoke a few words on the question 
of repair prices. 

He declared that watches should be “put 
in order” and that the term “cleaning a 
watch” should be abolished, as the jeweler 
usually finds that a watch needs general 
overhauling. He believed that in time the 
public would become educated to higher 
prices for repair work. Mr. Manahan said 
that he did not believe it was necessary to 
urge Wisconsin jewelers to attend the com- 
ing national convention, and declared that 
he expected this State to have the largest 
delegation at Chicago. He went over the 
program for the coming national gather- 
ing and spoke of various new entertainment 
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features for this year. He said that more 
time would be given at this session for the 
discussion of practical questions of inter- 
est to the jeweler. 

Mr. Manahan believed that some mem- 
bers of the National Jewelers Board of 
Trade must have personal reasons for their 
objections to the Owen-Goeke Bill, now 
before Congress, and declared that this 
stand of the Board was certainly not in ac- 
cord with the views of jewelers all over 
the country. 

Adjournment was then taken until 2 
o’clock in the afternoon, after Chairman 
Gustave Keller, of the resolution commit- 
tee, had announced that his committee was 
prepared to report. 

Thursday Afternoon Session. 

The Thursday afternoon session was 
called to order at 2.15 by President Up- 
meyer. After the reading of several let- 
ters from absent members, who expressed 
their regret at not being able to be pres- 
ent, Secretary Anderson read the address 
of C. T. Evans, Utica, N. Y., first vice- 
president of the American National Retail 
Jewelers’ Association, who was unable to 
be present. The paper, “As a Man Think- 
eth,” was an excellent piece of literature 
which had for its text the teaching of King 
Solomon, that “As a man thinketh in his 
heart, so is he.” He urged that the jew- 
eler should build up his character as well 
as his business, and that square and honest 
dealing would bring its reward. 

The text of Mr. Evans’ speech appears 
in full on page 126. 

The resolutions were then read by Gus- 
tave Keller, Appleton, former president of 
the association and chairman of the reso- 
lutions committee. These resolutions, ex- 
pressing the strong and fearless stand of 
the Wisconsin association on various mat- 
ters of wide interest, were passed by an 
unanimous vote, and are as follows. 


The Resolutions. 

We, the menibers of the Wisconsin Retail Jew- 
elers’ Association, in convention assembled, hereby 
voice our gratification at the very satisfactory con- 
dition of our association, and beg to express to 
our officers and all who in any way contributed 
toward that condition, sincere thanks and grateful 
appreciation. 

We hail with joy the successful launching, after 
most trying difficulties and discouraging disappoint- 
ments, of our fire insurance department, and beg 
to express our admiration for the perseverance 
and patience of those officers, members and trav- 
eler friends who had this matter in hand and 
brought it to successful conclusion. We ask for 
this department the most loyal support of every 
member. 

We view with great satisfaction the work done 
by the officers of the American National Retail 
Jewelers’ Association in the advancement of na- 
tional legislation looking to greater honesty in the 
manufacture and sale of watch cases, movements, 
and other goods of our line as expressed in the 
Owen-Goeke bill, the Stevens bill, H. R. 133805, 
having reference to a fixed selling price, and the 
Steenerson bill, H. R. 10944, having reference to 
fraudulent advertising, and “heartily commend the 
action of our national officers and pledge them 
our best support, to this end be it 

Resotvep, That our secretary be and he is 
hereby instructed to write on behalf of the asso- 
ciation to each of the Senators and Representatives 
in Congress from our State, strongly urging the 
passage of these three bills and earnestly soliciting 
their support. 

* a * 

We view with dissatisfaction the result of the 
ruling of the Interstate Commerce Commission 
denying to commercial travelers the right to de- 
liver goods to their customers from the trunks 
when same are carried as baggage. This has cre- 
ated a great inconvenience and an unnecessary 
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Black Opal 


Nature’s Masterpiece 

A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 
these gems apart as examples of Nature’s 
finest handiwork. 

Black Opals are getting scarce and they 
will probably go the way of Hungarian, 
Queensland and White Cliff Opals. 

The supply of these varieties seemed at 
one time to be inexhaustible—to-day they 
are counted among rare precious stones. 

Black Opals cost no more than White 
Opals of the same quality. 


BUY FROM THE CUTTERS 








American Gem & Pearl Company 
44-16 Church St., New York 


LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudun 


FROM MINES TO MARKET 























THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pima 
for all sizes of scarf- etc. 
pin wire. Guaranteed. 


ro! 


EAR WIRES 


for unpier ced ears 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to an 

work where pin tongues 
i) used. 


Open Closed. = = 
Descriptive Circular on Application. 
Pear) Orilling and Adjusting a Specialty 
Speciai Order Work and Repairing. 
Cc. IRVING WASHBURN. 45-49 John Street, N.Y 





Onyx Cameos 


in all sizes ‘and 


Fine Mexican Opals 
Mayer & Miller Co. 


Lapidaries and Importers of 


PRECIOUS STONES 
12-16 John Street, New York 














DIAMOND CUTTING 


and Polishing 
Rough Cutting, Repairing and Matching 


S. A. VAN MOPPES 


Est. 1895 106-108 Fulton St., New York 
Formerly 40 John Phone, John 3831 





Two Stack 
Suit Case 


JEWELERS’ 
SHOW CASES 





Jewelry Trunks and Cases 


Send for Illustrated Catalogue 





Crouch & Fitzgerald 


177 Broadway, New York City 
154 Fifth Avenue, 14 W. 40th Street 








Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 
the World to Produce a Better Case. 


F.C. JORGESON & Co. 


159 to 167 ANN ST., CHICAGO 
Makers of all kinds of 


JEWELERS’ FIXTURES 


Write for our New Catalogue 
Our Motto: The Best of Everything 





Hall Clocks 


Elliott’s Celebrated Tubular 
Chime Clocks 


Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 


Sole Agents to the Trade 


J. J. ELLIOTT & CO, 
LONDON 


Formerly at 12 Barclay St. 
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burden and expense to the trade and opened the 
door for law breaking to the unscruplous and 
conscienceless; be it therefore 

REsoLveD, That our secretary be and he is here- 
by instructed to address the Interstate Commerce 
Commission protesting against this ruling and re- 
spectfully requesting a reversal of its decision. 


* + * 


We again condemn as unethical and unfair the 
practise on the part of some manufacturers, job- 
bers and commercial travelers of selling outside of 
the legitimate trade, or to individuals for their 
private use or to employes to be resold by them. 
We commend most heartily those manufacturers, 
jobbers and travelers who continuously show their 
loyalty to the jewelry trade and call upon our 
membership to give them the benefit of their 
patronage. That this may be better done we 
again urge upon our national officers to cause to 
be prepared at the earliest possible moment a list 
of those who continuously extend to us their 
friendship and good will. 

+ * * 


We view with surprise and alarm the attitude of 
the National Jewelers Board of Trade toward the 
Owen-Goeke bill, designed for no other reason or 
purpose than that of common honesty. We cannot 
conceive differently than that this Board, organ- 
ized mainly for the enforcement of honesty, has 
been seriously deceived or misled, and we call 
upon it most respectfully to review and revise 
its attitude. 

Resotven, That the secretary be and he is hereby 
instructed to file a copy of this resolution with 
said Board. 

* aa * 

We gratefully commend the American Fair 
Trade League for the great assistance given in the 
fight for the principle of a fixed selling price; 
be it 

Resotven, That the secretary be and he is hereby 
instructed to express to the League most sincere 
thanks and ask for the continuance of its efforts. 

We again strongly urge and recommend to all 
manufacturers the placing of a trade-mark upon 
their ware, for the purpose of easy identification. 

* * * 

We urge again most strongly the solidifying of 
our district jewelers’ clubs, recognizing in them 
the very bulwark of our State and national asso- 
ciation. 

* * * 

We condemn most strongly such as under the 
guise of avowed friendship for the jeweier, as- 
sinilate to themselves a reputation for their ware 
by erstwhile confining the sale of their goods 
to the jewelers, and when a reputation has been 
established change their policy for selfish reasons 
and sell indiscriminately, even though the selling 
price be maintained. 

We beg to express to the Western Clock Co. our 
profound surprise at their change of policy, which 
we regard as inimical to the best interests of the 
jewelry business and respectfully request them to 
reconsider and return to their former most friendly 
policy. 

* * - 

We make hereby most grateful acknowledgment 
to His Honor Mayor Bading, for his courteous 
words of welcome and his assurance of support 
in ridding the city of “fake” business concerns, 
all of which we assure him we greatly appreciated. 

* * * 


To all the exhibitors for the grand displays 
made, and call upon all present to visit the various 
exhibits and favor the exhibitor with such order 
as can he given. 

To all advertisers who assisted in making our 
annual souvenir a success. We commend all to 
the thoughtful consideration of our members 
throughout the State when making purchases. 

To the trade press for the presence of their 
representatives and the valient work in the in- 
terest of the cause which they do throughout the 
year. 

To the press of Milwaukee for the attention 
given in their columns to our convention and other 
courtesies shown. 

To our friends, the manufacturers, jobbers and 
traveling men who have again assisted throughout 
the year in the work of our organization and have 
helped to make this convention a success. 

With true gallantry, native to our craft, we 
salute the fairest gems, we call our own—our 
ladies. Again they have graced our gathering and 
added charm to it. We thank them for their pres- 
ence; for all they done to assist us and most 
cordially and lovingly invite them to be with us 
again next year. : 


We record with deep regret the death since the 
last convention of the following members: Adam 
Imig, Sheboygan; Joseph F. Mirlach, Beaver Dam; 
Holsten O’Brager, Mt. Horeb; Endre Gilbert- 
son, Madison, and Joseph Chero, Iron River, Mich. 
May they rest in peace and their memory serve 
aS an inspiration to us to preserve the best tradi- 
tions of the craft. 

The convention then went into executive 
session and later adjourned, after select- 
ing Milwaukee as the place for the 1915 
convention. 

Thursday afternoon the ladies enjoyed 
“The Spendthrift” at the Shubert Theater. 

The Banquet. 


The ninth annual banquet, held Thursday 
evening in Juneau Hall of the Auditorium, 
was, as usual, a great success. More than 
200 were in attendance, including jewelers, 
manufacturers, their ladies and friends. 

Gustave Keller, Appleton, Wis., for 
many years president of the association, 
again presided as toastmaster, and from 
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SKETCH BY A LOCAL CARTOONIST, 


the time that he was introduced by Presi- 
dent William H. Upmeyer until the festivi- 
ties were closed he kept his audience in the 
best of humor by his apt stories and flashes 
of wit. He declared that he regarded it as 
an honor to again have the privilege of 
presiding over the closing function of the 
State convention, and he deemed it a pleas- 
ure to come annually to Milwaukee, “where 
the beer is always getting better and the 
girls more beautiful.” 

While there were not so many speakers 
scheduled on the program as in former 
years, they made up in quality what they 
lacked in numbers. Col. John L. Shepherd, 
of the Keystone Watch Case Co., who 
is always a popular speaker at the Wis- 
consin banquets, lived up to his reputation 
and strengthened his hold upon the Wis- 
consin ladies by toasting the fair sex. His 
poem on “Wisconsin Girls” displayed his 
literary genius and won the admiration of 
his hearers. He urged the jewelers to al- 
ways bring their ladies to the annual con- 
ventions and to treat them royally, “because 
if it were not for the ladies there would 
be little jewelry worn.” He delved into 
history, and showed that the less clothes 
women wear the more jewelry they re- 
quire; and he declared that the present-day 
fashions of women, while not greatly to his 
liking, were coming to the point where the 
jeweler ought to get the lion’s share of the 
clothing trade. 

Charles F. Manahan, Chicago, secretary 
of the Illinois Retail Jewelers’ Association 
and second vice-president of the American 
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National Retail Jewelers’ Association, was 
the next speaker, and declared that it 
would be difficult for him to keep up with 
the pace set by Colonel Shepherd in getting 
into the good graces of the ladies. He re- 
lated some of the experiences that he and 
Colonel Shepherd had had in attending 
jewelers’ conventions and banquets from 
Maine to North Carolina, and he declared 
that Colonel Shepherd read his poem at 
every State gathering, substituting the name 
of the particular State in which he hap- 
pened to be. He praised the Ladies’ Aux- 
iliary of the Wisconsin organization, and 
urged the jewelers to bring their ladies to 
the national convention in Chicago on Aug. 
24 to 28. 

The Hon. E. H. Bottum, a prominent 
Milwaukee attorney, was the last speaker. 
He said that President Upmeyer had asked 
him to defend the jeweler in the suit of the 
world vs. the jeweler, but he expressed the 
belief that the jeweler needed no defense. 
He gave some interesting bits of history 
regarding the excellence of the jewelry art, 
even as far back as 5,000 years ago. He 
said that the beauty and value of a jewel 
was enhanced by its setting, and in his be- 
lief the jeweler was the creator of beau- 
tiful things that aid in making life worth 
living. 

Jack R. Hampel, head of J. R. Hampel & 
Co., a Milwaukee engraving concern, pro- 
vided an impromptu balloon ascension by 
leasing two large balloons in the banquet 
hall bearing various placards. An orchestra 
provided excellent music during the eve- 
ning. 

The following menu was served: 

MENv. 

Consomme en Tasse. 
Olives. Radishes. 
Broiled White Fish, Sauté Menier. 
Saratoga Chips. 
3roiled Spring Chicken. 
Green peas. Mashed Potatoes. 
French Rolls. 

Ice Cream. Assorted Cakes. 
Demi Tasse. Cigars. 


The banquet brought to a close one of 
the most profitable and enjoyable conven- 
tions ever held by the Wisconsin Retail 
Jewelers’ Association and one which will 
long be remembered by those who attended. 





Milwaukee manufacturers and _ whole- 
salers were represented by unusually fine 
displays in the big exhibit maintained at 
the Wisconsin convention. The Kuesel 
Bros. Co., the L. Block Jewelry Co., Theo- 
dore Leubusher & Co., the Milwaukee Op- 
tical Mfg. Co., E. H. Warnke & Co., O. H. 
3ingenheimer & Co., the Fink-Boszhardt 
Co. and the Reliance Mfg. Co. all main- 
tained large booths filled with compre- 
hensive displays. Edward M. Loeser, of 
the L. Block Jewelry Co., won the thanks 
of the delegates by arranging a convenient 
table with stationery and postals, where the 
jewelers could write their messages home. 


Roster of Exhibitors and Representatives 

A. C. Kuesel, Kuese] Bros. Co., Milwaukee; 
Keystone Publishing Co., E. M. Fife; A. F. West- 
lake, Bradley Institute, Peoria, Ill.; A. G. Stromme, 
Koch Cut Glass Co., and Edward J. Koch, Chi- 
cago; R. C. Smith, South Bend Watch Co., South 
Bend, Ind.; R. F. Weckerle, O. H. Bingenheimer 
Co., Milwaukee; C. J. Tompkins, South Bend 
Watch Co., South Bend, Ind.; W. F. McCombs, 
Waltham, Mass.; Robert E. Smith, Milwaukee 
Daily News; Edward M. Loese, L. Block Jewelry 
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NOTICE 


The entire jewelry stock of R., L. & M. FRIEDLANDER, 


30 Maiden Lane, consisting of a fine line of loose and mounted 
diamonds, a large assortment of high grade watches, gold and 


gold filled jewelry, etc., has been purchased by JOSEF FRENKEL. 








This entire stock will be disposed of to the trade within ninety 
days at greatly reduced prices. 


Out-of-town jewelers will find it to their advantage to inspect 
these wonderful values while in town. 


JOSEF FRENKEL 


30 Maiden Lane New York 




















What Have You to Offer? 


sia Pearls 


Borrelli & Vitelli 


The Largest Coral House in the World 


ALL KINDS OF 


CORAL NECKLACES eenenncaiies 


PINK, WHITE AND WHITE WITH PINK nalts tical FOR OASH 





Ti Nassau St. HENRY MEVER Newyork 








Solid Gold Coral Jewelry 


Brooches, Scarfpins, Rings, Earrings, Bracelets, 
Pendants, Festoons and Lavallieres. 











Large Assortment of Coral Roses 
ALL SIZES—ALL SHADES—ALL PRICES 


Coral and Shell Cameos a Specialty 


Send immediately for a selection package 


BORRELLI & VITELLI 


CORAL MANUFACTURING COMPANY 


401 Broadway New York 





Valuable Optical Books 











RETINOSCOPY. By Thorington. Carefully revised. 
Illustrated. Price, $1.00. 


BEFRACTION, THE Sea. ConsE- 
UVENCES ‘or ANOMALIES OF. By De Donders. 
ith portrait and illustrations. Half 

Morocco, $1.25. 


SPECTACLES AND EYEGLASSES. By Phillips. 
Their prescription and adjustment, 49 illustra- 
tions. $1.00. 





The Optical Publishing Company 
11 JOHN STREET NEW YORK 














July 15, 1914. 


Co., Milwaukee; S. E. Gibson, “Big Ben,” La 
Salle, Ill; Wm. White, L. Block Jewelry Co., 
Milwaukee; R. W. Amidon, Rockford, Ill; E. E. 
Wench, Beaver Dam, Wis.; Mrs. E. E. Wench, 
Beaver Dam, Wis.; Fred Fuchsberg, Chicago; 
E. Bagge, Waltham Watch Co.; Theodore Leu- 
busher, Theodore Leubusher & Co.; Milwaukee; 
W. M. Simon, Theodore Leubusher & Co., Mil- 
waukee; C. J. Finnegan, Evening Wisconsin, Mil- 
waukee; R. E. Webster, Federal Optical Co., Mil- 
waukee; Edward M. Wols, Reliance Mfg. Co., 
Milwaukee; O. H. Bingenheimer, O. H. Bingen- 
heimer & Co., Milwaukee; George W. Fink, Fink- 
Soszhardt Co., Milwaukee; Col. J. L. Shepherd, 
Keystone Watch Co., New York; Milton C. Hess, 
Chicago; A. J. Fairbairn, Milwaukee Optical Mfg. 
Co., Milwaukee; H. B. Lunstad, Milwaukee; J. 
W. Sutherland, Chicago; Geo. H. Scholz, Jr., Mil- 
waukee; Otto Ludesme, Chicago; G. L. Leitz, The 
Bassett Jewelry Co., Providence, R. I.; Charles P. 
Crane, Miss C. Crane and Chas. S. Purdy, Chi- 
cago; W. C. Schoelkopf, Mrs. O. H. Bingenheimer 
and Gertrude Bingenheimer, Milwaukee; E. H. 
Warnke, E. H. Warnke & Co., Milwaukee; Arthur 
T. Wanthley, Milwaukee; L. Block, L. Block Jew- 
elry Co., Milwaukee; J. B. Ash, Rockford, IIl.; 
J. H. Berg, Chicago; Henry Zwengel, Milwaukee; 
J. M. Rosenbach, Rockford Watch Co., Rockford, 
Ill.; J. G. Ferry, Waterbury Clock Co., Meriden, 
Conn.; Alva H. Cook, THe Jewelers’ C1rcuLar; 
C. J. Gillmann, “Big Ben,’ La Salle, Ill.; E. E. 
Thomas, manager Milwaukee Optical Mfg. Co., Mil- 
waukee; Chas. T. Higgenbotham, South Bend 
Watch Co., South Bend, Ind.; James M. Lovett, 
Milwaukee; Thos. F. Monks, “Big Ben,” La Salle, 
Iil.; John H. Carr, Elgin National Watch Co., 
Elgin, Ill.; H. C. Kuesel, Kuesel Bros. Co., Mil- 
waukee; John Drexler, Drexler School of Watch- 
making, Milwaukee; J. H. Havlista, O. H. Bingen- 
heimer Co., Milwaukee; Edward Maas, Milwau- 
kee; Gus. Weinfeld, Despres, Bridges & Noel, Chi- 
cago; T. O. F. Randolph, Federal Optical Co., Mil- 
waukee; Katherine Randolph, Federal Optical Co., 
Milwaukee; W. H. Hibbs, Springfield, Ill.; H. L. 
Bley, Bley & Hornstein, Chicago; H. E. Stout- 
hamer, Milwaukee; C. P. Stouffer and S. E. 
Prince, Chicago. 


Roster of Retail Jewelers. 

Henry F. Stecher, Milwaukee; Roy C. Win- 
chester, Amery; W. H. Brewer, Oshkosh; Oscar E. 
Lentz, Clintonville; Henry G. Fischer, Jefferson; 
Chas. Erickson, Gladstone, Mich.; W. H. Up- 
meyer, Milwaukee; A. W. Anderson, Neenah; 
Scott Hilton, New Glarus; O. E. Lange, Racine; 
C. Meller, Milwaukee; R. W. Bayley, Beaver 
Dam; Trace Christenson, Stoughton; W. A. Pfis- 
ter, Sheboygan; Ernest Wegener, Beaver Dam; 
Otto Georg, Milwaukee; U. S. Buggs, Hartford; 
F. J. Guffin, Waupun; J. R. Chapman, Oshkosh; 
E. Meiners, Mayville; E. E. Doenning, Waterloo; 
John Armbruster, Cedarburg; Wm. Endlich, Ke- 
waskum; John Armbruster, Jr., Cedarburg; Rein- 
hold Hille, Menomonee Falls; Ray M. Johnson, 
Neshkoro; Louis Krasney, Joseph Wellstein, Art 
B. Meyers and Edward H. Motl, Milwaukee; E. 
W. Mueller, Wausau; E. J. McGraw, Waterloo; 
O. L. Glahn, Milwaukee; German Scherzinger, 
Fond du Lac; Smith Bachmann and Theo. Twel- 
meyer, Milwaukee; S. Dolin, West Allis; Rudolf 
Kaempf, Brillion; Alf. W. Fuchs and R. W. Thien, 
Milwaukee; A. H. Sperry, Marinette; M. Krieger, 
Jacob Meinzer, Jr., F. C. Buegge, A. E. Gasch, A. 
C. Hentschel and R. K. Danfurth, Milwaukee; C. 
L. Dersch, Dodgeville; Carlos Weber, Albert 
Weber and W. M. P. Davis, Fennimore; R. G. 
Foss, Oconomowoc; A. J. Nivermann, Edward J. 
Jensen and Geo. Durner, Milwaukee; E. W. John- 
son, Kaukuna; J. H. Southamer, E. E. L. Lungston, 
A. J. Stoessel, Hans C. E. Kueyse, L. Miller, F. J. 
Theleman, Jr., and G. Bergeman, Milwaukee; W. 
T. Stetson, Lake Mills; L. L. Littlefield, Delavan; 
Thomas Bruhy, West Bend; Fred Armbruster, 
Cedarburg; Car] M. Toft, Stanley; W. E. Pauer, 
West Bend; L. H. Holbrook, Kenosha; A. F. 
Smith, Fond du Lac; F. H. Coburn, East Troy; 
Hiram J. Smith, Racine; J. A. Buckmaster, Madi- 
son; Math. Schaefer, Campbellsport; Harry 
Stouthamer, Milwaukee; H. E. Haertel, Gillett; 
P. H. Haertel, Neenah; H. E. Hinners, Racine; 
E. G. Longcroft, Berlin; Sigmund Hoffmann, Jef- 
ferson; Albert Martin, Fort Atkinson; E. F. Mied- 
ing and Joseph H. Goebl, Milwaukee; H. F. 
Scherzinger and wife, Fond du Lac; A. Michael, 
Green Bay; W. H. Thorp, Beaver Dam; Louis 
F. Stark, Hilbert; G. Wendling, Chilton; W. P. 
Sargent, New Lisbon; R. B. Donaldson, Lafarge; 
H. C. Christianson and H. S. Bostock, Racine; 
Edward Imig, Sheboygan; Rudolph _ Steller, 
Milwaukee; O. S. Swenson, Menasha; E. A. 
Wendt and_ wife, Horicon; Marion Cobb, 





Iron River, Mich.; H. Coratzky, Sr., Mil- 
waukee; R. S. Doering, Berlin; O. E. Gruenhagen 
and wife, Oshkosh; E. J. Ballard George Arm- 
bruster, Cedarburg; M. H. Haug, Cambridge; Wm. 
Erb, Milwaukee; W. P. Ortscheid, Cassville; L. 
A. Van Ess, Milwaukee; Car] L. Stark, Madison; 
John M. Regner, Kenosha; H. K. Rich, Friend- 
ship; John Brown, Two Rivers; Thomas J. Dale, 
Kenosha; E. A. Wendt, Horicon; R. P. Rasmus- 
sen, Racine; E. F. Rohn, Milwaukee; E. E. Doer- 
ing, Waterloo; W. F. Notbohm, Oconomowoc; Carl 
Newton, DeForest; M. J. Karst and Morris Meier, 
Racine; Gustave Keller, Appleton; John P. Hess, 
Fond du Lac; Edward Kupper, Milwaukee; Chas. 
F. Manahan, Chicago; Robt. Boling, Hustisford; 
E. S. Austin, Delavan; Henry C. Hoppe, Sheboy- 
gan; C. F. Graff, Elkhorn; Jos. Grasser and wife, 
Wm. Grasser and Miss Marie Grasser, Sheboy- 
gan; A. F. Mirlach, Beaver Dam; Wm. E. Schmidt, 
Milwaukee. 








Trans-Atlantic Voyagers. 


TO EUROPE, 


A. Groenman, New York, accompanied 
by his family, will sail July 18 on the Lap- 
land. 

James J. Loeb, of Lowenthal, Loeb & 
Co., New York, sailed on Monday on the 
Lusitania. 

J. J. Cohen, Philadelphia, sails for the 
European diamond markets Aug. 4 on the 
Lusitania. 

L. S. Hinman, American agent for Theo- 
dore S. Haviland & Co., sailed recently on 
La Savoie. 

Frank Jeanne, of William S. Hedges & 
Co., New York, sailed yesterday on the 
Nieuw Amsterdam. 

E. M. Gattle, of E. M. Gattle & Co, 
New York, accompanied by his wife, sailed 
last week on the Vaterland. 

Edward Holbrook and Mrs. Holbrook, 
New York, sailed Saturday on the Olympic. 
E. Frank Aldrich, Providence, sailed Sat- 
urday on the same boat, accompanied by 
Mrs. Aldrich. 

FROM EUROPE, 

M. Gugenheim, New York, returned re- 
cently on the Vaterland. 

B. H. De Jong, New York, returned last 
Friday on the Lusitania. 

O. D. Wormser, of Joseph Frankel’s 
Sons, New York, and M. S. Rodenberg, of 
Dunn & Rodenberg, Providence, R. I., ac- 
companied by his father, return to-day 
on the Imperator. 








Fred Meissner, Kentwood, La., Goes 
Into Bankruptcy. 


NEw ORLEANS, La., July 8—Fred Meiss- 
ner, a jeweler of Kentwood, La., was ad- 
judged a bankrupt on his own petition filed 
in the United States District Court here 
Wednesday. He gives his debts as $648.08 
and his assets as $384. Meissner has been 
conducting a jewelry establishment at 
Kentwood for several months. The peti- 
tion was filed by Attorney William A. 
Houghton. 

Meissner gives his assets as follows: 
Stock in trade, $300; machinery and tools, 
etc. (exempt), $50, and debts due on open 
accounts, $34. His liabilities are: Unse- 
cured claims—N. O. Optical Co., $25; 
W. E. Taylor Co., $113; Grunewald Bros., 
$26; Adrian J. Morris, $390; Kentwood 
Bank, $25; Walinstein, Mayer & Co., $33; 
Brook-Scanlor Co., $10; E. B. Kennon, $15, 
and Mike Mixon, Kentwood Commercial 
and Kentwood New Era for small amounts. 
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Birmingham Jewelers to Exhibit at 
British Pottery and Glass Fair 
in.1915. 

WasuHincton, D. C., July -11.—Consul 
Robert S. S. Bergh, Burslem, in reporting 
to the Department of Commerce and La- 
bor regarding the British Pottery and 
Glass Annual Fair, states that as a result 
of the success of the potteries fair held in 
February last by the china manufacturers 
at Stoke and Burslem town halls it is 
planned to embrace in the 1915 fair many 
of the other manufactures and trades cen- 
tered in the Midlands. The report says: 

“Instead of being confined to the earth- 
en ware, china and glass industries, as was 
the 1914 fair, it is proposed to devote a sec- 
tion to the jewelers from Birmingham, 
others to carpet weavers, cotton and wool 
industries, and so on, somewhat on the 
lines of the great fair held annually in 
Leipzig. 

“From a business point of view the pro- 
posal holds hopes of very great promise. 
The pottery fair attracted buyers from all 
corners of the earth, as far distant as 
South America and Australia, and there is 
little doubt that by enlarging its scope 
greater publicity would be obtained and 
increased business would accrue. The pot- 
tery towns form an ideal center for such 
an industrial fair. They are almost in the 
center of England, being thus easy of ac- 
cess from any direction, and are fortunate 
in possessing such large and commodious 
town halls, eminently suited for exhibi- 
tions. 

“Official motor cars would be at the dis- 
posal of buyers to enable them to conve- 
niently visit the exhibits at the different 
town halls, similar to the arrangements in 
force when the pottery fair was held.” 








{mportations at the Port of New York. 





Weeks ended July 5, 1918, and July 4, 1914. 


China, glass and earthen ware: 1913. 1914. 
aie len ee ree $72,862 $37,608 
PaethGt WEPE oe ois < cacaes 8,776 14,106 
| 23,844 28,570 
COpReE) BIGE asee cit enews 936 1,422 

Instruments: 
ne errr ee 7,032 13,383 
CINMENE sg oe ws ckcepewuaees 8,840 21,219 
Philosophical ........... 3,593 hee 

Jewelry, etc.: 

OMG s « 65.cdawesnauage 17,747 16,636 
Jewelry boxes ........... 566 nx 
Precious stones ......... 675,791 394,032 
WE «sts wands capous 17,589 63,2 

Metals, etc. 

NE. iaic.caaaeern'sa 900 216 
Oe eee 20,076 50,790 
Dutch metal ...00.sccees eases 1,855 
J ee ee eee 118,374 137,688 
SHeerWale 2. vcéoccveuas 1,106 4,054 

Miscellaneous: 

Alabaster ornaments .... 215 222 
PS asain cle horace dlafaliee are 10,638 30,342 
CHORE i on eneueens<caee 8,756 7,546 
FO sckccwventeescdcss 1,398 1,284 
FaNCE GO0ER ov-duc.'s dese 15,836 31,640 
RUGS, cuchuscasdecceees js 7,895 5,695 
Ivory, manufactures of.. 101 115 
Marble, manufactures of. 2,266 15,443 
SCQIMOTY  6.0.ceeccins tusen 3,393 5,845 








Sam T. Hayes & Co. have opened an es- 
tablishment for business in a new location 
at 307 W. Broadway, Muskogee, Okla., with 
the Queen City China Co. The Hayes com- 
pany has been in business at Muskogee for 
five years at the old location at 213 W- 
Broadway. 
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Good Crops Mean Good Business 





HE most satis- 

factory crop in 
years is the outlook, 
and that means a 
splendid Fall busi- 
ness for you. 

Are you prepared 
to make the most of 
this opportunity? 
Have you our win- 
dow display in your 


your customers, our 
new line of rings on 
display? If you 
have not, you are 
missing the best 
opportunity of the 
season. 

Drop us a postal 
and we will submit 
for your approval 
the best selling rings 


July 15, 1914. 


MNALZNZZZZZA ZA 


A 
Zokt 


on the market and 
the reasons why 
they sell. 


window, our special 
catalogue for dis- 
tribution among 











Queen City Ring Manufacturing Company 
BUFFALO, N. Y. 


ee i. 
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WARNING! 
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SHOLD-ON” CLUTCH 


O00055 


6060606 


14 kt. GOLD PLATE 
SUPERIOR TO ALL OTHERS 
Price 50 Cents 


ATO SEPT. 2 








ADVANTAGES: 
» It Holds -'The harder you pull the tighter it 
. To Release--Ruise the clatch aud pull the ball. 
- All One. Piece+No parts to lose. 











The trade is hereby notified that 
there are various clutches now on the 
market, some similar in construction 
except the pin is inserted through the 
ball end, which are infringements of 
the Max H. Fischer patent, under 
which we are sole licensees. This 
patent has been tested in the Courts 
and adjudicated. All persons han- 
dling or selling infringing devices are 
hereby warned not to handle or sell 
same, as we intend to stand on our 
legal rights, and prosecute all persons 
or firms manufacturing or selling 
infringing clutches. 

The “Hold-On” is the best, and has 
been for years. Why incur any risks 
by handling an infringement? 


Hold- On Clutch nn 85 John St. NEW YORK 

















July 15, 1914. 


Death of Charles L. Krugler. 

Charles L. Krugler, one of the oldest 
members of the watch trade, who had been 
in business in the Maiden Lane district, died 
at his home, 447 E. 34th St., Brooklyn, on 
Saturday, as the result of complications 
due to old age. 

He had for years been engaged in the 
watch business and was well known by the 
older generation of New York jewelers. 
He was 85 years of age. 

Charles L. Krugler was born at Thune, 
Switzerland, Oct. 31, 1829, and came to 
this country with his people when he was 
about a year old. His parents settled in 
New Jersey, but a year later moved to 
New York city, where in due course of 
time he was sent to school. His first 
business enterprise was the selling of 
newspapers and matches on the streets. 
Subsequently he entered the employ of 
the later P. T. Barnum, for whom he 
worked from 1840 to 1845. 

In the latter year he obtained employ- 
ment with Frederick L. Mathez, an im- 
porter of watches at 4 John St. Mr. Ma- 
thez went to California during the gold 
rush of 1848 and Mr. Krugler conducted 
his business for him. He remained with 
Mr. Mathez until 1859 and then joined F. 
Quinche, forming the firm of Quinche & 
Krugler, which carried on its business at 
60 Nassau St. as importers of Swiss 
watches. The firm had agents in various 
parts of the United States and developed 
one of the largest watch importing busi- 
nesses of the time. 

The partnership was dissolved later, 
when Mr. Krugler was joined by his son 
and son-in-law, the firm style being Krug- 
ler, Kimball & Co. The firm continued 
the watch importing business, its office 
being located at 17 Maiden Lane. The 
firm dissolved about 1890, Mr. Krugler and 
his son continuing as Charles L. Krugler 
& Son at 36 John St. 

Deceased is survived by a widow, one 
son and two daughters. Funeral services 
were held on Monday evening at 8 P. M., 
the Rev. Mr. Snow officiating. 








Richter Mfg. Co., Providence, R. I., 
Offers Creditors 25 Cents on 
the Dollar. 

ProvipeNce, R. I., July 10.—A meeting 
of creditors of the Richter Mfg.-Co. was 
held yesterday at the offices of the Manu- 
facturing Jewelers’ Board of Trade, at 
which there were present or represented 
creditors whose claims aggregated about 
$5,800. Mr. Richter stated that the affairs 
of the corporation reached a climax when 
an attachment was placed on the place of 
business, and as a result of the present 
financial condition an offer of 25 per cent. 
in full settlement in cash was made. 

A recent inventory showed the follow- 
ing condition: Equity in accounts receiv- 
able, $700; finished merchandise, $2,250; 
glass, $3,781.42; furnace, $1,000; dynamos, 
$275; solutions, $1,000; motor, $150; fix- 
tures, $200, making the total assets, $9,- 
356.42. The total liabilities are estimated 
at $11,350. It was explained that among 
the liabilities are two claims aggregating 
$6,300, secured by real estate of Mr. Rich- 
ter, Sr. The debtors stated that they would 
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be unable to continue the business unless 
they should reorganize and establish a 
proper selling organization. 

The creditors appointed a committee to 
investigate, composed of A. C. Brown, of 
the Rueckert Mfg. Co., and Horace M. 
Peck, manager of the Manufacturing Jew- 
elers’ Board of Trade. That committee 
will report the result of its investigation 
in writing within a few days. 








President and Secretary of Heffron Co., 
Syracuse, N. Y., Again Indicted by 
Federal Grand Jury. 

Utica, N. Y., July 11—Judge Ray, in the 
United States Court at Watertown, yes- 
terday adjourned until next Friday all pro- 
ceedings returnable in the bankruptcy mat- 
ter of the Heffron Co., the Syracuse mail- 
order house. This includes application to 
confirm the sale of the real estate to Mar- 
cus Rosenbloom, Syracuse, for $41,000, and 
the report of Charles P. Ryan, holding that 
the mortgage for $50,000 held by Daniel P. 
Tolman, Montclair, N. J., was a valid lien 
against the estate, and that the judgment 
claim of L. Alpern & Co., of New York, 
was not a valid lien against the estate un- 
less the Supreme Court ordered canceled 
an order suspending a lien of judgment 
secured by the New York house. 

The Federal grand jury which has been 
in session in Watertown this week again 
indicted William E. Heffron, president, and 
George E. Loop, secretary and treasurer of 
the company, but no bill was returned 
against William H. Stansfield, vice-presi- 
dent of the company and until recently a 
prominent knit goods manufacturer. Offi- 
cers of another bankrupt company, includ- 
ing a New York lawyer and a New York 
broker, are on trial at Watertown for al- 
leged illegal use of the mails in mailing to 
banks for sale and discount notes of finan- 
cially weakened and insolvent corporations 
with intent to defraud. Heffron has been 
subpoenaed as a witness against the men 
now on trial, as it is alleged the Heffron 
Co. had some dealings with the other bank- 
rupt concern, whose officers have been un- 
der the surveillance of the American 
Bankers’ Association. 

Heffron, Stansfield and Loop were in- 
dicted at the Albany term of court in Feb- 
ruary, but District Attorney Gleason did 
not see fit to try the men on the indict- 
ment returned them. The new indictment 
is said to be more specific as to dates and 
alleged wrongful uses of the mails. 


The jewelry store of R. S. & J. D. Pat- 
terson, on Military St. Port Hudson, 
Mich., was robbed one night recently of a 
quantity of jewelry and other articles. The 
burglars effected an entrance through the 
rear basement. After gaining an entrance 
to the store the thieves went to one of the 
show windows and most of their plunder 
was taken from the display. The safe in the 
store was not touched and, as far as known, 
none of the heavy silverware which was 
on display in showcases was removed. 
When the police began an investigation 
they found a pearl brooch which had been 
dropped at the rear of the store, and in 
the areaway a fountain pen was also found. 
These had been dropped by the thieves. 
The stolen articles are worth over $200. 
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Newark Retail Jewelers Confer with 
Local Manufacturers About Retail- 
ing by. Employes. 


Newark, N. J., July 10—Another step 
in the abolition of retailing by manufac- 
turing jewelers was taken Thursday, when 
the officers of the New Jersey Retail Jew- 
elers’ Association were the guests of the 
Newark Manufacturing Jewelers’ Associa- 
tion at luncheon at the Down Town Club, 
Kinney building. For some time past such 
a meeting has been in the minds of mem- 
bers of the retail jewelers’ association, but 
all efforts to hold one seemed to be in vain. 
Last week’s meeting was a success, absolute 
friendliness marking the whole affair from 
start to finish. 

The facts presented by Jean R. Tack, 
president of the New Jersey Retail Jewel- 
ers’ Association, and his associates aston- 
ished the manufacturers. It was admitted 
that there was some retailing done by some 
firms, but none of the manufacturers 
thought that the practice was so universal 
and so harmful to the retailers as Mr. Tack 
showed. 

Such an impression was made by the re- 
tailers that a meeting is being arranged for 
the near future, at which time all the mem- 
bers of the manufacturers’ association will 
be present and some solution will be 
sought to the problem, which is beyond 
doubt working hardships to the retailers of 
Newark and near-by cities and towns. 








Herman J. Dietz, New York, Pleads Not 
Guilty to Charges of Smuggling 
Diamonds. 

Herman J. Dietz, a diamond dealer, for- 
merly in business at 87 Nassau St., New 
York, who, together with his son, Charles 
Dietz, was recently indicted by a Federal 
Grand Jury in Manhattan on the charge 
of having engaged in a conspiracy to 
smuggle diamonds over the Canadian bor- 
der into this country, appeared before 
Judge Grubb in the United States District 
Court last Wednesday and entered a plea 
of not guilty. The defendant was released 
under a $7,500 bail. His son, it is expected, 
will return to New York shortly and will 
probably appear to plead to his indictment. 

As reported in the last issue of THE 
JEWELERS’ Crrcutar, the finding of the 
indictments against Dietz and his son was 
the result of a most vigorous and thorough 
investigation carried on by the Govern- 
ment. These indictments, the authorities 
also say, are only the first step in disclos- 
ing a gigantic smuggling plot. During the 
time it is claimed that the band of smug- 
glers, of which, it is alleged, the Dietzes 
are members, has been operating the au- 
thorities allege that approximately $700,000 
worth of diamonds have been smuggled 
from Canada into the United States. 

The case already has developed into a 
nation-wide affair, and it is said that be- 
fore it is completed it will implicate a 
number of merchants now doing business 
in the United States and Canada. 








Tyler & Gregory, auctioneers, 37 S. Wa- 
bash Ave., Chicago, are closing out the 
stock of G. L. Taylor, Aurora, Ill. Mr. 
Taylor has been in business in Aurora for 
the past 30 years. 
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Colorado Retail Jewelers’ Convention Great Success. 


Members of State Association Again Hold Annual Gathering at Denver and Elect New Officers 
After Acting on Many Important Trade Topics. 











Denver, Colo., July 
10.—The sixth annual 
convention of the 
Colorado Retail Jew- 
elers’ Association, 
which held a_ two 
days’ session on Mon- 
day and Tuesday of 
this week at the 
li t EWES Adams Hotel here, 
PIL was the most success- 

etavis ful of any similar 
BAYS gathering ever held 
by the association. 
While the attendance 
was not as large as 
had been expected, 

THE COLORADO the num b et was 

CONVENTION BADGE, larger than that of 

the convention a 

year ago, and the harmonious work of the 

gathering will, it is believed, bring results 

that cannot fail to be of real benefit to 
every member of the association. 

In calling the convention to order Mon- 
day morning, President A. J. Stark wel- 
comed those present in a few well-chosen 
words and reviewed the work of the asso- 
ciation during the past year. He also 
pointed out the benefits to be derived by 
membership in the association, and stated 
his belief that were these benefits more 
generally known among the jewelers of the 
State the greatly in- 
creased. 

Following the approval of the minutes 
of the 1913 meeting, the report of the 
treasurer, Fred F. Syman, was read and 
approved. President Stark then appointed 
an auditing committee, consisting of D. J. 
Kramer, Charles J. Doersam and C, A. 
Weenmark. 

General discussion by the members took 
up the balance of the time allotted to the 
opening session. President T. L. Combs 
of the American National Retail jewelers’ 
Association urged the adoption of impor- 
tant methods for increasing membership 
and holding their interest which had been 
successfully tried in other cities, especially 
in Omaha. He also urged the complete 
elimination of all petty grievances, and 
stated that harmony was the necessary 
qualification for the successful upbuilding 
of any institution. His advice and counsel 
upon the different matters brought out by 
the members were manifestly appreciated, 
and he was unanimously voted a “live 
wire,” judging from the demonstration by 
those present. 

D. J. Kramer, Salida, spoke of existing 
ideas held by jewelers in outside towns. 
He said that the jeweler in the more re- 
mote towns, especially those as far re- 
moved from Denver as those doing busi- 
ness on the western slope of the Rockies, 
did not view matters relating to the asso- 
ciation in the same light as the jewelers of 
Colorado’s metropolis. The item of ex- 
pense was an important consideration, he 
said, and he gave several valuable sugges- 
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interest would be 


tions on how to bring more jewelers to- 
gether. He recommended that the annual 
convention be held at the time of the many 
national gatherings in Denver, so that low 
rates could be secured. 

Mr. Kramer was followed by H. H. Fru- 
mess, Denver, who called attention to gen- 
eral conditions existing at the present time. 
He stated that problems of great vital in- 
terest were to be solved, and that the as- 
sistance and moral support of every jew- 
eler were necessary that the right results 
might be obtained from the work of the 


association. 


D, J. KRAMER, PRESIDENT-ELECT, 


Lincoln H. Hall, Alamosa, was called 
upon, and outlined the large part that dol- 
lars and cents play with the average man. 
He also gave suggestions on how to in- 
crease the membership and secure a larger 
attendance at annuai conventions by secur- 
ing a reduction of the expense. 

Mouday Afternoon S¢ssion. 

The afternoon session was called at 3 
o’clock. The report of Secretary J. C. 
Bloom was read, followed by the report of 
the auditing committee, which had ap- 
proved the records of the secretary and 
treasurer. The grievance committee an- 
nounced that it had nothing to report. 

Secretary Bloom then read several let- 
ters expressing the regret of jewelers who 
were unable to be present, and also com- 
munications from Washington regarding 
the Owen-Goeke bill. 

On motion of Fred F. Syman, a memo- 
rial committee, consisting of W. F. Plam- 
beck, Jes I. Hansen and D. J. Kramer, was 
then appointed. This committee later re- 
ported and resolutions were passed in 
micmory of the three members of the as- 
sociation who have died since the conven- 
tion of last year. They are Patrick F. 
O’Neil, Stephen D. Cook and Rufus N. 
Hawkins. All were prominently identified 
with the jewelry business in Denver. 
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National President Combs, Omaha, then 
addressed the convention as follows: 


ADDRESS OF PRESIDENT COMBS. 


Mr. President and Fellow Jewelers—Perhaps 
from the great amount of popularity brought to 
my name through trade journals and _ other 
sources, you are expecting something great in the 
way of a speech. That is not my mission nor 
purpose. Al] I want to do, fellow jewelers, in 
coming here to-day, is to tell about the asso- 
ciation, its purposes and accomplishments. It is 
a difficult thing, coming here as I have at this 
time, with the knowledge of the general conditions 
in Colorado and what they have been for some 
few years, and notice the lack of interest that 
many Colorado jewelers seem to have in the as- 
sociation and what it is trying so hard to accom. 
plish, to know just what to say. 

I have been thinking it over to-day and trying 
to come to some conclusion on what I could say 
in the way of the most benefit for all concerned. 
A letter received from Mr. Stark a little over a 
week ago seemed to indicate or show signs of the 
white feather—in other words, a streak of yellow, 
as the slang phrase goes. So if I can help in any 
way to give you a little lift in the way of en- 
couragement, I will consider that my mission has 
been worth while. 

I want this to be considered an open ‘“‘heart to 
heart’ talk. I am going to read you a few things 
that will be of great interest to all present, and 
I want you to feel free to ask any questions that 
you may wish. Don’t be afraid of interrupting. 
I ask it of you to do so. We are simply here to 
benefit one another, and this seems to me the best 
way to get at any issues not clear to anyone 
present. 

I have given some good subjects for 
thought since attending the second national 
convention in Chicago. Many ideas that I will 
try to bring out you must not give me credit for; 
they are not original with me, but have been 
picked up from time to time, and I have made 
record of them because of their seemingly import- 
ance to us. We must learn to think individually 
and to act collectively if we would accomplish all 
that we desire to accomplish—all that we should 
accomplish or attain by efforts of the human head 
It is necessary that we work together 
is only by the union of social 


been 
ever 


and heart. 
in harmony. It 
life that we can expect to succeed in this business 
or any Other. 
The retail 
right and 
importance, 


merchant must distinguish between 
wrong. This is a matter of no small 

Don’t think I am trying ‘to give you 
a lecture on morals, although we need a little 
morality in a business way. The straight, upright 
retail merchants will succeed nine times where the 
one who calls dishonesty good business will fail. 
You hear many men every day speak of what they 
call good business. They take an erroneous mean- 
ing of the word, and they are not only poor citi- 
zens but failures in a business way. What is 
the result of this? One result is that they do a 
vast amount of harm to their brother tradesmen, 
as well as to the people whom they try to de- 
fraud. The fraudulent methods adopted by many 
jewelers is one of the chief reasons for the poor 
business conditions of to-day. Let us make an 
energetic attempt to increase the membership in 
our State and national associations, because as @ 
rule, members in these associations represent the 
highest standard and type of men to uplift the 
general conditions as they exist at present. 

* * * 

Personality is a great asset in building up an 
enterprise, but personality alone will not do much 
in the way of building up trade unless it carries 
with it the cheerful dispositon. There is the point. 
The cheerful disposition is an absolute necessity. 
In all trying circumstances the man who keeps his 
temper not only has shown what kind of metal 
he is made of, but he has advanced several steps 
in more ways than one; he has helped others and 
the final outcome usually results in his financial 
betterment also. 

What are the results of underselling? Some 
men think it is worthy of credit because they have 
managed to carry through a sale by underselling 
their competitor, and they call that good business. 
This is one of the greatest evils in modern busi- 
Let us all reach a common level of equal 
having reached that plane, remain 


ness. 
footing, and 
there. 

In conducting our business it is vital to buy 
right, but more vital to sell right. This cutting 
of prices, in the long run, is far from being an 
advantage in gaining trade, and finally results in 
one of great detriment, because when the cutting 
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method has been once started there is no stopping 
it. 


* * * 


Another idea for association work lies in the 
value of keeping one’s word. I may be called a 
preacher on some subjects, but I would have given 
a great deal if some of these fundamental princi- 
ples had been instilled into me at the beginning 
of my business career. A great deal is said now- 
adays about teaching and training the young along 
the lines of honesty and upright living, but this 
seems to be a sort of a joke in one way, because 
as soon as a young man enters into business he 
is usually taught all forms of trickery and means 
by which in some underhanded method he may 
get the best of someone in any way at his hand, 
only in so far that his deception is not apparently 
discerned. 

It is of the utmost importance that business 
men and jewelers above all should be men of 
their word, because if they would achieve a mark 
reaching anywhere near the plane they might call 
success, it is necessary that they can be relied 
upon. If they hold that confidence of the people 
that they should hold, and that a jeweler above all 
other professional men must hold in order to 
reach even a mediocre station, they must be men 
of their word. Remember the promises that do 
not come back are the kind that bring the cus- 
tomers back. 

* * * 


o£ a square deal, always give your 


Speaking 
customer a square deal. When you represent a 
thing to be so, be sure it is so. Do not attempt 
to take advantage of anyone because they seem to 
display ignorance along a line. That is displaying 
the worst form of folly in a business way, as well 
as in a moral sense. 

s * «# 

If one retailer can do a job for a little or prac- 
tically nothing, while another to do the same job 
must charge what seems to the customer an exor- 
bitant price, is it any wonder that the jewelry 
business seems to be on the decline? Let us face 
these facts openly and arrive at some method 
whereby any person posing under the name of a 
jeweler and using every fraudulent method in his 
power simply to obtain the almighty dollar, can 
quickly be put out of business—and it is no more 
than fair that they should be put out of business. 

In the last five years the national association 
has done for the jewelry business what irrigation 
has done for the American citizens at large, and 
it promises to do a great deal more in the years 
to come. The results of its growth may have 
seemed slow to many, but I can already see good 
resulting from it in some parts of the country. 
Here in Denver, of course, I am unable to say 
what its effect has been so far. 

I want to call your attention to the Owen-Goeke 
bill, and would also speak a few facts concerning 
the Stevens bill, but I think we are all more or 
less familiar with the latter. The Owen-Goeke Dill 
has three main considerations in view. First, to 
eliminate time duration for gold-filled watch cases; 
second, to make it necessary to stamp either the 
trade-mark or name, or both, in each watch case 
manufactured; and also establish a minimum 
thickness in gold-filled cases; third, each must show 
the number of jewels and number of adjustments 
in each movement. 

Many things had to be taken into consideration; 
our indivdual retail jeweler was the first in our 
minds. We have Imd some difficulty and some 
opposition to our bill so far and naturally we 
could expect it from certain sources—open opposi- 
tion from the Burlington Watch Co. and Mont- 
gomery, Ward & Co., by their representatives, in 
a general way representing the mail order business 
of the country. Our greatest surprise came from 
sources least expected on the part of a special 
watch committee appointed by the National Jew- 
elers’ Board of Trade, in New York. 


A general discussion covering the main 
points of the Owen-Goeke bill followed 
Mr. Combs’ address, many questions being 
answered by the national president. 

President Stark announced a nominating 
committee, as follows: Messrs. Kramer, 
Plambeck, O’Keefe, Hansen, Doersam, Al- 
len, Walker, Bowley and Weenmark. 

The session ended with the announce- 
ment that free tickets were available for 
an evening’s entertainment at the Denham 
Theater for members and theif ladies. 
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Tuesday Morning Session. 

D. J. Kramer, Salida, who was later 
elected president of the association, deliv- 
ered an interesting address Tuesday morn- 
ing on “The Commercial Side of the Jew- 
elry Business.” He said in part: 

Mr. President and Brother Jewelers—It is with 
a great deal of brotherly feeling that I have the 
pleasure of standing before you once more. 

The past year has marked many changes for 
us, some of our worthy brothers have passed to the 
great beyond, others have met with reverses, all 
for which we can only express our most profound 
and deepest sympathies. 

For we have learned to be as one big family, 
we have learned to express an interest in each 
others’ welfare, from the fact of personal ac- 
quaintance, which gives us confidence in our 
brother dealer, a confidence which gives us strength 
to stay by our business principles and convictions, 
but it is pitiful indeed to note the attitude which 
some of our competitors assume in planning their life 
work: instead of being united and working for a 
common cause and the betterment of their own 
business and commercial interests, they seek to 
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destroy the last vestage of commercialism, destined 
for their support. 

I will not attempt to explain to each of you 
how you shall conduct your business affairs, to be 
financially successful, but I aspire to kindle some 
smouldering spark that will develop into a greater 
flame of prosperity. 

First let us lay aside enmity and petty jealousy, 
let us realize that we are working for a common 
cause, that it is the legitimate profits upon our 
disposed merchandise that we seek, that we cannot 
attain these profits without concerted action. This 
friendly feeling is certainly one of the greatest 
assets in our possession, we should not be satis- 
fied to see how little we can get for an article, 
but how much, along established legitimate cus- 
toms; it is not that we seek to obtain exorbitant 
prices, but to establish a uniform price on mer- 
chandise of a known and guaranteed quality. This 
gives the little distributer an equal chance with 
the big one in the handling of this merchandise. 

Price cutting is not as essential for the attrac- 
tion of trade as personality, or conditions, there- 
fore, where can we gain anything by wasting our 
time and money for advertising merchandise car- 
rying no profit to us, why not use your energy 
creating a demand for goods that at the end of 
the day you can show up a profit. 

This brings us to a point where we can most 
emphatically indorse the excellent work being 
done by our national officers, for no one knows the 
vast amount of work connected with a movement 
of this kind. 

They are endeavoring to make it possible for 
us to stay in business with barely a living salary, 
and a little dead stock on our shelves at the end 
of the year, by attempting to enact laws whereby 
the thoughtless retail dealer and the heartless 
catalogue house will be compelled to recognize a 
legitimate calling, and where the retailer will make 


a living salary, as is allowed to our better class 
of laboring men of to-day. 

It has been carefully estimated that the average 
monthly salary of skilled labor to-day is $150, or 
$1,800 per year, with no responsibility other than 
to perform their duties as outlined, and from this 
may save from $300 to $500 per year. 

What about the jeweler? How much does he 
receive per month for his services? We will take 
the average small-town jeweler, for example, a 
town of 5,000 population, with four jewelers, as a 
rule, sometimes more. We will assume that he 
does a business of $1,000 per month, $12,000 per 
year. The average jeweler doing this amount of 
business hires a watchmaker; therefore, we must 
assume this expense. The following figures are 
not absolute, but carefully gone over from experi- 
ence and notations from other business houses, 
and can be relied upon to quite a large extent, 
with houses doing this ameunt of business in the 
smaller towns, and especially during dull times: 


Average yearly business..........ecseeees $12,000 
Kelty a8. 920 pet Weelts. «26 <xeusecss $1,040 
All forms of advertising, at $10 per 
CNS. 6.5: 88 eine enn ia «dhadamed 120 
Light and fuel at $10 per month.. 120 
CC ree 125 
BGUREMOR Gel StGCK <<< 66 cok cece 60 
Five per cent. interest on $15,000 to 
Se MOO ocd ecctiwes nuns 750 


Suppose your credit business is 
$5,000, your collections $4,400, 





pee a BOGE. OB s.c 6 dow ccsmucece 600 
Salary of $150 per month........ - 1,800 
All other forms of expense........ 100 
Depreciation, om stack... .....-c<ee- 1,500 
TR ORME ae a's oad ster so onal $6,215 12,000 
Leaving a cash balance over expense $5,785 
Amount of goods purchased during 
I & Gawd aad ane eae renkes bass 6,500 


We now add the expense and cost of 


goods, making ........ euetebaee $12,715 


From this we deduct the total cash 
and find we have lost the dif- 
ference between cash and _ sales, 
NR da in diva casevccateaven $715 
Using the rule, loss or gain, divided by the 

cost, we find the total cost of goods for the year 

to be $12,715. Our loss, $715, divided by our 

cost gives us the per cent. of loss, which is 5.6 

per cent. on gross cost, or 11 per cent. on the 

prime cost. 

So you will readily see that a reduction in 
operating expenses or a higher per cent. of profit 
added to your goods must be your ultimate goal. 
Now, is it any wonder that we seek to have ade- 
quate established prices on standard advertised 
merchandise? Such merchandise which only al- 
lows you 20 to 30 per cent. above prime cost is 
actually being sold at a loss. 

Suppose we take a ring at $18 per dozen. A 
merchant says he will add 50 per cent. This ring 
costs prime $1.50. He would then mark the ring 
to sell for $2.25. But he has not figured the sec- 
ondary cost as tabulated in the above list of ex- 
pense, which is 50 per cent. To mark this ring 
at 50 per cent. profit he must mark the ring to 
cost gross $2.25; to this he adds his 50 per 
cent., which then allows him to sell the ring for 
$3. This gross cost should always be added to 
your merchandise; then mark your merchandise 
and you have a working margin, and the fact that 
your profit is not made until the merchandise is 
sold further adds to its cost. Therefore the jew- 
elry business must carry the Dutchman’s 1 per 
cent. or better on a large portion of its merchan- 
dise, as its product is a luxury and very seldom 
turned once a year. 

The grocer, the meat market and many other 
forms of business can be done on a much smaller 
per cent. of profit, as the capital is turned several 
times a year and carries with it a net profit each 
time it is turned. The department store and the 
catalogue house are a menace to the jewelry busi- 
ness, as they can readily carry our lines and ad- 
just their prices, carrying a heavy per cent. of 
profit on certain articles which the public is not 
familiar with and reducing the per cent. on stand- 
ard lines which the purchaser is familiar with, 
through factory advertising campaigns, thus lead- 
ing the public to believe they are selling mer- 
chandise at less profit than the jeweler can afford 
to sell same. 

Every jeweler should know his business is pay- 
ing by using some sort of an accounting system. 
Study this matter and you will be surprised at 
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what you have been doing and actually wonder 
how you ever remained in business as long as you 
have, and why you have to use borrowed money 
and resort to all sorts of schemes to pay your 
wholesale bills. 

It is up to each one of us to formulate some 
accounting method whereby we will have some 
idea of what we are doing. A very simple form 
may be as follows for the smaller merchants: 
Cash sales—Credit sales—Total sales—Collected 
on account—Total cash—Paid for -merchandise— 
Paid for all forms of expenses*-vaid yourself a 
living salary—Cost of merchandise per year—In- 
ventory of stock cach year. } 

This will give you an outline of how your busi- 
nes is going and put you to thinking and figuring 
on a better day’s profit. 

A letter of greeting was then read from 
C. S. Clinton, president of the Nebraska 
association, and also a telegram from 
A. W. Anderson, national secretary. 

Tuesday morning’s session was preceded 
by a trip through the factory of the Elgin 
National Watch Co. by way of the moving- 
picture route. The films were shown at 
the Colonial Theater and were explained 
by Major Caughey. 

A well-received talk on “Competition” 
was given by Lincoln H. Hall, Alamosa. 
Mr. Hall gave up the jewelry business a 
few months ago to enter the banking busi- 
ness. 

The election of officers for the ensuing 
year resulted as follows: President, D. J. 
Kramer, Salida; vice-president, Charles J. 
Doersam, Denver, and secretary-treasurer, 
W. C. Hansen, Denver. Members of the 


executive committee: W. E. Mount, Pueblo, 


and W. F. Plambeck, Denver. 


Tuesday Afternoon Session. 

Just before the delegates assembled for 
the final session Tuesday afternoon, George 
Jochum, of Enos Richardson & Co., re- 
peated his prize-winning story which won 
the cup at the 24-Karat Club’s outing in 
New York. The story made a decided hit. 
W. E. Beckhardt, secretary of the State 
Board of Optometric Examiners, delivered 
a very interesting address on “The Rela- 
tionship of the Jeweler to the Optician,” 
which was well received. 

The following resolutions were unani- 
mously adopted: 


The Resolutions. 


We, the Colorado Retail Jewelers’ Association, in 
session assembled, hereby express our hearty thanks 
and most sincere appreciation to T. L. Combs, 
President of the American National Retail Jew- 
elers’ Association, for his visit to our convention, 
and the most interesting and instructive talk to our 
members. 

Resotvep, That this Association tender a vote of 
thank to the jewelers, Denver papers, the Adams 
Hotel management, the speakers and all who have 
in any way helped in the success and entertain- 
ment of this Association. 

Reso.tvep, That we extend our most sincere 
thanks and appreciation to the management of the 
Elgin National Watch Co., and to Major Caughey 
for the most interesting and instructive lecture on 
the motion pictures of the workings of the Elgin 
watch factory. 

Resotvep, That we tender our appreciation to 
the management of the Colonial Theater, for lend- 
ing us the use of the theater and apparatus, for the 
display of the Elgin pictures. 

. * 7 


Resotvep, That we fully endorse the Stevens Bill 
No. 13805, in favor of price maintenance and 
strongly urge our Senators and Representatives to 
have it enacted into a law, and a copy of this reso- 
lution be forwarded to each of our Representatives 
in Congress. 

* * o 

Resotvep, That we heartily endorse the Steener- 
son Fraudulent Advertising Bill, and we hereby 
pledge our support to enforce such a law. 

* 


* * 


Resotvep, That the Colorado Retail Jewelers’ As- 
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sociation express its thanks and appreciation to the 
retiring officers, for their untiring efforts in mak- 
ing this association a success. 

* * * 

Whereas, we feel impelled to take recognition of, 
and to strongly endorse the following’ proposed re- 
forms and already enacted laws, therefore be it 

Resotvep, That we individually and as an asso- 
ciation do hereby commend the effort that The Re- 
tail Jewelers of Newark, N. J., are making to have 
retailing by manufacturers and their employes 
stopped. 

* * * 

ResotveD, That we highly commend the recent 
law, permitting the sale of uncalled for repairs, by 
New York jewelers. 

o 7 * 

Resotvep, That we further endorse the efforts 
of the Jewelers’ Protective Union, to have the de- 
livery of jewelry from travelers’ stocks legalized. 

* * * 

Resotvep That we do also highly commend the 
efforts of the American Fair Trade League and the 
Chamber of Commerce of the United States in their 
conspicuous efforts to assist Congress and all 
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American retail interests in securing fair and equit- 
able legislation. 

* * + 

ReEsotvepD, That we desire to express high admi- 

ration of the activities of the Ameican National 
Retail Jewelers’ Association in organizing and con- 
ducting the legislative work, and urge a large at- 
tendance at the Chicago Convention. 

. . . 


Being advised by our national officer of the 
status of the Owen-Goeke Bill and noticing through 
trade journals, that the only apparent opposition to 
this Jewelers’ Watch Bill comes from the mail-order 
houses and the National Jewelers’ Board of Trade, 
therefore, be it 

Resotvep, That we, the Colorado Retail Jewelers’ 
Association, assembled at Denver, July 6 and 7, 1914, 
can readily see the reason and purpose of the mail- 
order houses opposition, who are daily encroaching 
upon western and rural jewelers’ territory and pat- 
ronage, but that selfishness must be so self-apparent 
to our Congressmen as to excite no sympathy for 
their opposition, but to find the National Jewelers 
Board of Trade opposing this most commendable 
bill is disappointing and mysterious, and we com- 
mend our sister States for protesting against this 
opposition, and we vigorously join them in their 
protest. 

Whereas, the Owen-Goeke Bill providing for the 
elimination of the time duration guarantees from 
gold-filled watch cases and the honest stamping of 
numbers of jewels and adjustments of movements, 
is still before Congress and has the wish of every 
retail jeweler of America for its early passage, 
therefore, be it 

RESoLvep, By the Colorado Retail Jewelers’ Asso- 
ciation in convention assembled at Denver, July 6 
and 7, 1914, that we most heartily reindorse the 
Owens-Goeke Bill, with its present proposed amend- 
ments and urge our Senators and Representatives 
of Colorado to support this bill and work for its 
passage, and that our President and Secretary sign 
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and forward a copy of these resolutions to all our 
State Congressmen, 

The following delegates were elected to 
the next convention of the National Re- 
tail. Jewelers’ association to be held in Chi- 
cago next month: Gorton Rushmer, 
Pueblo; W. E. Mount, Pueblo, and N. S. 
Larson, La Junta. Alternates: A. J. Stark, 
Charles J. Doersam and Frank P. Allen, 
all of Denver. 

The next annual convention will be held 
in Denver, at a date to be selected by the 
officers of the association. 

A banquet to delegates and ladies at the 
Adams hotel was given Tuesday evening, 
presided over by A. J. Stark, retiring presi- 
dent of the association. Nearly 90 guests 
attended and thoroughly enjoyed the ex- 
cellent menu, and the remarks and enter- 
tainment offered them. 








Stranger Who Threatened. Pittsburgh 
Pawnbroker Identified as Man Who 
Held Up Timekeeper. 
PittspurGH, Pa., July 13.—Daniel F. 
Cox, who says he is a _ structural iron 
worker by trade, threatened to brain Frank 
Rothous, a pawnbroker at Third Ave. and 
Grant St. following a hold-up of the 
night timekeeper at the new Rosenbaum 
building late Saturday night. Pointing a 
gun at George A. Wilwohl, he directed 
that he open the safe and give him all the 
money it in, but the timekeeper raised his 
hand, swearing he did not know the com- 

bination. 

Cox backed out of the office covering the 
man with his revolver and then went to 
the pawnshop, where he at first endeavored 
to pawn the pistol. Rothous examined it 
and found that it was loaded and removed 
the bullets. The pawnbroker handed the 
weapon back to Cox, who started to re- 
load it and made a threatening motion 
toward Rothous. The latter called his 
wife from the second story and grabbing 
his police whistle ran to the front door 
and blew it loudly. 

Lieut. William E. Crehan and several 
other officers responded and when they 
reached the doorway found the pawn- 
broker on the sidewalk and his customer 
immediately behind him. Cox was swing- 
ing a heavy rifle above the pawnbroker’s 
head. Lieut. Crehan caught the butt end 
of the weapon just as it was about to 
descend, and with the assistance of other 
policemen placed Cox under arrest. It 
was not until Cox was arrested, however. 
that the police noticed the resemblance of 
the man to the description of the hold- 
up man at the Rosenbaum building, sent 
out earlier in the evening to the police. 

Cox was taken to Central Police Station, 
where he was identified later by the time- 
keeper of the Rosenbaum building and 
others. Cox is said to have come to Pitts- 
burgh from Lowell, Mass. Whether Cox 
intended to rob the pawnbroker is not de- 
termined, but his actions earlier in the eve- 
ning would indicate he had that in mind. 

The hold-up occurred between 11 and 
12 o’clock, and at a time when Rothous 
was about to close up his place of business 
for the night. 








Tom M. Price, Cooper, Tex., has been 
succeeded by M. Gottlieb. 
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National Jewelers Board of Trade Defends Its Work. 


Briefs Filed on Lawyer's Application to Have Attorney-General of New York Bring Suit to 
Cancel Board’s Charter on Various Grounds, 














Briefs have been filed with the Attorney- 
General of the State of New York by both 
the attorneys for the National Jewelers 
Board of Trade and by Charles L. Apfel, 
a New York attorney, who made an appli- 
cation to have the Attorney-General of 
that State bring proceedings to cancel the 
Board’s charter. Mr. Apfel’s contention 
was that the Board was violating its char- 
ter, and also the statute law of New York, 
in that it maintained a collection agency 
and generally practised law, which a cor- 
poration is forbidden to do; that it had 
exceeded its rights as a corporation, and 
that its charter should be annuled. The 
hearing on the lawyer’s petition took place 
before Assistant Attorney-General Kellogg 
in the city of New York and the de- 
tailed evidence produced at the hearing 
was published in THE JEWELERS’ CIRCULAR 
at the time. 

The answer of the National Jewelers 
Board of Trade was a general denial of 
Apfel’s claim, and in the brief filed by its 
attorneys it lays stress on the evidence 
which clearly shows that the Board never 
attempts to collect claims itself or through 
its employes, but always sends the same to 
attorneys selected from a list of bonded 
lawyers; that it never appeared in bank- 
ruptcy proceedings in its own behalf, but 
only in behalf of its member creditors; 
that its employes never act as proxies in 
bankruptcy proceedings, nor do they nor it 
do any law business. Emphasis is also laid 
on the fact that members are not required 
to place all their claims with the Board for 
collection, but only those in failure and 
extension cases. 

The brief goes on to show the functions 
of the Board in the proper protection of 
the trade, the relentless fight the Board 
has made against fraud and dishonesty, its 
refusal to compound felonies for the sake 
of settlements in the prosecution of dis- 
honest debtors, and its work in the interest 
of the welfare of the trade at large. The 
brief shows that the members have a right 
to, and do, give their law business, outside 
of bankruptcy, to any attorney they please. 
It shows that the collections made through 
the Board were made in the interest of the 
members, and not for the Board to make 
money. 

As a matter of law, it is contended that 
the Attorney-General should determine that 
no public interest admits the commence- 
ment of any such action as was asked for 
by Apfel; that the Board’s work in al) 
cases was one for public welfare, and not 
against public welfare. 

As to the claim that the Board practised 
law, it was urged that the statute referred 
to as forbidding a corporation to so prac- 
tise refers to those corporations which 
make it a business to practise as attorneys- 
at-law, and not those who collect and su- 
pervise the claims of members and see that 
they go into proper legal hands; that the 
Board acts no differently from a number 
of associations formed for-corrective pur- 


poses, such as the Society for the Preven- 
tion of Cruelty to Animals, the Society for 
the Prevention of Cruelty to Children, the 
Committee for the Suppression of Vice, 
and many other organizations doing good 
work. The organization does not fall 
within the condemnation of the decisions 
against certain corporations, as the Board 
obtains ratification of its acts from the 
creditors for whom it reports and under 
whose direction all its functions are exer- 
cised. It is urged that the Board is a vigi- 
lant, virile, public body, seeking without 
profit to insure better trade conditions, and 
there is no question as to violation of the 
penal law. 

The brief refers to the intervention in 
these proceedings of the New York ‘County 
Lawyers’ Association and its committee on 
unlawful practises, and also to the corre- 
spondence between the attorneys for the 
Board and this committee, saying that there 
is only one point in which there was dis- 
agreement, all others referred to by the 
committee having been agreed to by the 
Board. 

The brief winds up by explaining the 
necessity of preventing trade abuses in such 
an industry as the jewelry trade, showing 
that from the time of the Jewelers’ Guild, 
formed in Strasburg in 1438, jewelers have 
had to organize and provide methods to 
safeguard their property and to dissemi- 
nate information. It tells of the evils that 
have crept into the trade and how the 
3oard has had to combat them; of the way 
it has safeguarded the interests of both its 
members and all jewelers generally by ad- 
vice, criticism and trade arrangements, and 
shows that there is no finer example of 
what is best in our commercial life than 
just such service as the Board has per- 
formed. It submits that the Board’s 41 
years of achievement prove its worthiness 
to retain its privileges and franchises 
granted to it by the people of the State of 
New York in the original charter of the 
first organization formed in 1873, of which 
the present National Board is the out- 
growth. 

The brief ends with copies of the letters 
that have passed between the New York 
County Lawyers’ Association and its com- 
mittee and the attorneys for the Board. 

The brief filed in behalf of the petitioner, 
as submitted by Chas. Apfel himself and 
also by Mr. Cass, his partner, relies par- 
ticularly on the point that where a corpo- 
ration has offended against any act under 
which it was created, violated any provi- 
sion of law or exercised any privilege not 
conferred upon it by law it can be dis- 
solved. The brief starts in with a history 
of the old Jewelers’ Board of Trade and 
the New York Jewelers’ Association, and 
the charters under which they were incor- 
porated. It then traces the various changes 
in the organization up to the present cor- 
poration. No criticism is leveled at the 
charter or against its constitution, but the 
attack is made on the by-laws of the body 
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as illegal and attention is particularly di- 
rected to those creating the “fighting fund,” 
those expelling members, those relating to 
the annual dues and the reference book, 
and those that relate to the establishment 
of the collection bureau. 

It is charged that as a membership cor- 
poration the Board is engaged in business 
for profit by operating a collection agency 
and mercantile credit agency, and that as 
a corporation it is engaged in the business 
of practising as an attorney-at-law. 

Mr. Apfel analyzes the testimony to 
prove (1) that the Board was engaged in 
the operation of a mercantile collection 
agency and that fees collected in this way 
in 1913 amounted to nearly $43,000, and 
lays emphasis on the evidence relating to 
the solicitation of claims for collection by 
draft; (2) that it operated a mercantile 
agency similar to Dun’s or Bradstreet’s, 
which is not contemplated under the pro- 
vision of the Membership Corporation 
Law; (3) that it is systematically violating 
the provisions of section 280 of the Penal 
Code of New York, prohibiting corpora- 
tions. from practising law, by furnishing 
legal advice, services and counsel, etc., and 
soliciting claims for the purpose of repre- 
senting persons in the pursuit of civil rem- 
edies, and not alone does it practise law 
but is engaged in unfair competition with 
attorneys. 

The brief goes into detail as to the evi- 
dence relating to the expulsion of one 
Jacob Schoen, who failed to comply with 
the by-law which required him to put his- 
claim in the hands of the Board’s attorney 
in a failure case. 

Point four of the brief is on the claim 
that the Board has so abused its power an& 
charter rights as to dictate the annulment 
of its existence, while point five is de- 
voted to the illegality of the assessments 
upon members for the fighting fund. 

After taking up the answer filed by the 
Board in its defense and analyzing the tes- 
timony of Mr. Stone and Mr. Rothschild 
to prove his point, the attorney concludes 
by saying that every allegation in the peti- 
tion has been proven substantially through 
documentary evidence or by the admission 
of the Board’s secretary. 

He denounces the Board as a gigantic 
rating and collection agency engaged in 
connection therewith in the practise of law, 
and says that it is a source of injury and 
oppression and that public interests require 
its abatement. He concludes by saying: 
“Tgnoring the insistent and noisy pretenses 
of the National Jewelers Board ot Trade, 
the time has arrived for the enforcement 
of the law.” 








In connection with the recent Fourth of 
July celebration there was on exhibition at 
the D. T. Reamer jewelry store, Meadville, 
Pa., a display of articles taken from the bat- 
tleship Maine, which was raised in Havana 
Harbor some months ago. The articles 
were secured by “Nick” Dickson, a brother 
of Mrs. A. C. Gilbert, of Meadville. Mr. 
Dickson, at the time of the outbreak of 
the Spanish War, was a member of Com- 
pany B, 10th Regiment, N. G. P. At the 
time of the raising of the battleship Mame 
he was in Havana and at that time secured 
the relics. 
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A Pattern That Has 
Stood the Test of Time 


GOOD thing is a good 
A thing all the time. 




























































The most popular pattern of Silver Table- 





ware ever designed is the famous Gorham 





Chantilly, and it is just as good a seller 
to-day as it was yesterday or the day be- 
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N a recent letter, 
President JT. L. 
Combs, of the A. N. 
R. J. A., has made the 
suggestion to manufacturers generally that 
the most appropriate time and place to 
demonstrate their new lines for the Fall 
is at the national convention of the asso- 
ciation, which is to be held at the Sherman 
Hotel in ‘Chicago during the week of Aug. 
24. Mr. Combs points out that the associa- 
tion has engaged three floors to house the 
exhibits of the various manufacturers, and 
from present appearances everything points 
to the fact that this will be the most largely 
attended gathering of jewelers ever held in 
America. In fact, the convention will be 
the Mecca of the enterprising retailer in 
all sections of the country, even for those 
who are not already members of the asso- 
ciation. Many jewelers will go to Chicago 
to see the exhibits even if they are not 
interested in the proceedings, as the chances 
are that this will prove the greatest trade 
show that the retailer has ever had a chance 
to attend. 

President Combs’ suggestion that the 
convention hall be made the place where 
the manufacturers show their lines for the 
first time to the retail trade and that it be 
the place where the utmost effort is made 
to educate the jeweler as to what lines he 
can handle with profit should be given 
careful consideration. If it is feasible and 
can be adopted it will greatly increase the 
value of the exhibits to both the jeweler 
and the manufacturer and add an addi- 
tional interest to the annual gathering of 
the retailers each year. 


New Lines at the 
A. WN. Re d. A, 
Convention. 





HE importance to 
the jeweler of 

a proper technical 
and commercial 
knowledge of gems is a subject that is often 
spoken of at trade conventions and in the 
trade press, and although jewelers are real- 
izing the value of such knowledge to them 
and their clerks, but little is being done to 
help along the student in gemmology. Out- 
side of the Summer course at Columbia 
University, that has so often been spoken 
of in these columns, retail jewelers have 
little opportunity of getting a knowledge 
of the technical side of gems except by 
studying a few of the standard works, such 
as Bauer’s “Precious Stones,” Kunz’s 
‘Book of the Pearl” and the hand-books of 
Streeter, Emanuel, Cattelle, Rothschild, 
Smith and a few others. The National 
Association of Goldsmiths of Great Britain 
has given the subject sufficient attention to 
at least conduct examinations in gem- 
mology, for which certificates of proficiency 
are issued to those who pass. These in- 
clude preliminary and diploma examina- 
tions, the latter including a practical as 
well as a theoretical examination. The last 
examination of this association took place 
April 23, and there was considerable in- 
terest as to what the questions covered. 
When the official papers arrived in ‘this 
country it was seen that the examination 
required the student to have a well-rounded 
knowledge of gems, but a number of 
American jewelers to whom the papers 
were shown commented on the fact that 
there was practically no simple work at 


Instructive Articles 
on Gems Soon to 
Appear. 
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hand which would permit the ordinary jew- 
eler or gem dealer to obtain the knowledge 
necessary to answer these questions in de- 
tail, and the criticism of- our recent edi- 
torial suggesting examinations of this 
character by the jewelers’ associations here 
was based principally on the fact that no 
one or two works at the hand of the Amer- 
ican jeweler would give him the informa- 
tion necessary to pass such an examina- 
tion. 

The suggestion was made that the ques- 
tions in the last examination in gemmology 
of the N. A. G. be fully answered in THE 
JEWELERS’ CIRCULAR, and to do this we have 
made arrangements with Prof. Frank B. 
Wade, whose articles on synthetic and nat- 
ural gems in these columns have often 
elicited favorable comment. Mr. Wade, 
who is the head of ‘the chemistry depart- 
ment of the Shortridge High School, In- 
dianapolis, Ind., will take up the questions 
in the examination one by one and give 
the answer not only in general terms, but 
in detail, going into the causes and ex- 
planations such as will be necessary to 
make the subject clear to one who has no 
knowledge of the laws of physics or 
mathematics on which some of the answers 
must necessarily be based. In other words, 
the series of articles answering the ex- 
amination questions will in themselves be 
a course on gems that is bound to be of 
assistance to those who are studying the 
subject with the aid of any standard work. 
Some of it is distinctly rudimentary and 
of value only to the beginner in this sub- 
ject, while other parts will be found of 
interest to jewelers and gem dealers of 
years of experience. 





ITH the great 
movement in 

favor of honest ad- 
vertising spreading 
throughout the country the retail jewelers 
have long been in sympathy and, to a cer- 
tain extent, were the pioneers among busi- 
ness men to help in giving it impetus; but 
since the retail jewelers first took up the 
subject by denouncing fraudulent adver- 
tising in particular and indorsing laws 
against misleading advertisements of all 
kinds the movement has gained the great- 
est headway throughout the business world, 
and to-day statutes forbidding misrepre- 
sentation in advertising have already been 
passed by many States, and even cities, and 
the campaigns to enact these ordinances 
generally are having universal support in 
all business lines. The advertising men, 
and the publishers especially, have put forth 
considerable effort to fostering this move- 
ment in various ways, not the least of 
which have been the adoption of standards 
of practise for advertising agents at the 
recent Toronto convention and the adoption 
of standards or codes of ethics by the dif- 
ferent departments of the publishing busi- 
ness applying to all branches of magazine, 
trade, business, technical and even daily 
publications. The essence of these stand- 
ards of practise or codes of ethics is hon- 
esty— absolute honesty in representation— 
and the jeweler, the one merchant above 
all. who has keenly felt the curse of mis- 
representation in the past, should be among 
the first to rejoice that the cornerstone for 


Honesty as an As- 
set to the 
Jeweler. 
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Stand Up and 
Deliver the Goods 


Is a popular phrase, but it ex- 
presses just what we are doing. 


OUR SALESMEN 


Are starting now on their Fall 
trips with a complete line of 
everything new in_ jewelry. 
An entirely new line of popular 
priced diamond jewelry in ten 
and fourteen karat will be our 
strongest feature. Don't fail 
to drop us a postal card and 
have our representative show 
you a live, up-to-date line. 
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23 MAIDEN LANE - - NEW YORK 


For over fifty years we have been delivering the goods. 
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a revolution in business methods is being 
laid by this fight for truth in advertising. 

As one of the main beneficiaries of the 
movement, the retail jeweler should con- 
tinue to be in the vanguard of the fight; 
and not only should he back up the general 
movement in mercantile lines looking for 
the elimination of fraud and misrepresenta- 
tion wherever possible, but, by example as 
well as precept, he should stand out as a 
leader in such work and demonstrate the 
efficacy and efficiency of honesty in busi- 
ness, not only in the written but in the 
spoken word as well. He can, and should, 
make has attitude on this question a valu- 
able asset to him as a business man by im- 
pressing upon his community in every way 
the fact that he stands for no misrepre- 
sentation of any kind, and that, irrespective 
of the customs of trade or what have been 
deemed to be the “permissible exaggera- 
tions” used in selling methods, he, at least, 
stands for absolute exactness and truth in 
all his representations; also that he is a 
man of his word in the literal as well as 
the general sense. 

It is only by such a reputation in his 
community, by being considered as a spe- 
cialist instead of a mere seller of goods, 
and as an expert whose talents are exer- 
cised in almost professional capacity for 
his cliens, that the jeweler can reap the 
full share of business that is his by right 
as well as by tradition. 


M. J. Kennedy, | para me) Ve 

Enters Judgment Against Creditors 

Who Filed Bankruptcy Petition 
Against Him. 

ScHENEcTADY, N. Y., July 11—There has 
been entered in the United States Court an 
order, signed by Judge Ray, confirming the 
report of Referee Van Voast, of Schenec- 
tady, as Special Master, and authorizing 
Michael J. Kennedy, jeweler at 265 State 
St., this city, to take judgment against cred- 
itors who were instrumental in petitioning 
him into bankruptcy recently. 

The order was entered on the stipulation 
of all parties interested, including the cred- 
itors who filed the petition against Ken- 
nedy, A. Paul & Co., Boston; the Ilgen & 
Wakefield Co. and G. Klein & Sons, New 
York, and the National Surety Co., which 
provided the bond required when the bank- 
ruptcy petition was filed. Kennedy is au- 
thorized to take judgment for $410, at- 
torneys’ fees, cost of bankruptcy, allowance 
for rent, wages, etc. 
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The Havone Corporation is enlarging its 
quarters at 21. Maiden Lane. 

M. Gugenheim, 362 Fifth Ave., returned 
to this city recently on the Vaterland, after 
a trip to the European markets. 

Frank Jeanne, of William S. Hedges & 
Co., 170 Broadway, sailed for Europe on 
the Nieuw Amsterdam yesterday. 

Julius Williams, of Eichberg & Co., 65 
Nassau St., returned on Saturday of last 
week from a trip through the west. 

T. K. Fishel, of the Fishel, Nessler Co., 
manufacturing jewelers, 184 Fifth Ave., 
was in Boston during the past week. 

O. D. Wormser, of Joseph Frankel’s 
Sons, Inc., 578 Fifth Ave., sailed from Eu- 
rope July 9 on the Imperator, due here 
to-day. 

G. E, Heywood, local representative for 
the Horton, Angell Co., is spending a three 
weeks’ vacation at West Barrington, R. I. 

H. B. O’Brien, sales manager of the 
Alvin Mfg. Co., 54 Maiden Lane, is calling 
on the jobbing trade in Boston this week. 

John W. Sherwood, president of the 
Solidarity Watch Case Co., returned to 
this city Friday after a trip to Providence 
and Boston. 

The territory formerly covered by Sam 
Greenspan for Charles H. Eulhardt, fine 
jewelry manufacturer, 90 Nassau St., will 
be taken care of hereafter by George 
Williams. 

Josef Frenkel, who recently purchased 
the entire stock of diamonds, watches and 
jewelry of R. L. & M. Friedlander, 30 
Maiden Lane, is now offering this stock 
for sale at the above address. 

Julius Wodiska, 4 John St., has taken a 
temporary office on the second floor of the 
building pending the installation of a new 
elevator. I. Schoor, an employe, is spend- 
ing a two weeks’ vacation at Belgrade, Me. 

A. R. Kanberg, president and manager of 
the F. N. Gear Watch Co., jewelers at 41 
Colonial Arcade, Cleveland, O., was a vis- 
itor in this city last week and among the 
callers at the offices of THE JEWELERS’ CiR- 
CULAR. 

Louis Winckler, a jeweler who was for- 
merly in business at 73 Fulton St., has been 
ordered by the United States District Court 
to show cause why he does not turn over 
to his trustee in bankruptcy the stock of 
L. F. Winckler & Co. 

Howard W. Dunk, sales manager for the 
Electrolytic Art Metal Co., 10 E. 33d St., 
has returned to his desk and resumed his 
duties after having undergone an operation 
for appendicitis that necessitated. his being 
confined at-home for over three weeks. 

Lawrence Percival, of D. C. Percival & 
Co., Boston, Mass., won the series of chal- 
lenge races between the Marblehead Yacht 
Club and the Indian Harbor. Yacht Club in 
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his 35-foot racing yacht Sally XII. The 
races were sailed on the Long Island Sound 
last week. 

L. S. Hinman, American agent for Theo- 
dore Haviland & Co., sailed for Europe re- 
cently on La Savoie to confer with the 
heads of the concern regarding the new 
season’s lines. Mr. Hinman goes direct 
{o Limoges and expects to return to this 
city in about four weeks. 

E. M. Gattle, of E. M. Gattle & Co., re- 
tail jewelers, 448 Fifth Ave., accompanied 
by his wife, sailed for Europe Tuesday of 
last week on the Vaterland. While abroad 
Mr. Gattle will visit the European diamond 
markets and Paris. He is expected: to re- 
turn about the middle of August. 

The Publicity Clock Co. is the name of 
a concern which has been incorporated un- 
der the laws of the State of New York 
at Albany, N. Y., to engage in business in 
this city. The capital stock is $95,000, and 
the incorporators are C. Rose, J. U. Barr 
and F. F. Weiss, all of New York. 

S. Glenn Walmsley, of Herman Baum, 
Inc., 90 William St., and his family left 
last Friday for a four weeks’ vacation. 
They will spend the first two weeks at 
Milford, Pa., as the guests of T. M. Morse. 
The latter two weeks will be spent in 
camp with his brother at Lake Sunapee, 
N. -H. 

Frank Johnston, with Joseph Fahys & 
Co., 54 Maiden Lane, is on a trip to Phila- 
delphia. He finds business very good. E. 
T. Harmon, of the same concern, left last 
week for Larchmont to take part in the 
yacht races which are to be held there. 
T. Schafer has started out this week as 
one of the Fahys missionaries. Mr. 
Schafer -will travel in New York State. 

Personal property belonging to the Union 
Jewelry Co., 49 Maiden Lane, against which 
bankruptcy proceedings were instigated re- 
cently, will be sold at public auction at the 
bankrupt’s place of business on July 20, at 
12 o’clock noon. The stock consists of a 
large quantity of gold and plated jewelry 
and kindred merchandise, as well as fix- 
tures, safes and trays. 

Personal property belonging to the estate 
of Samuel Magen, individually and as sur- 
viving member of the firm of A. Franken- 
stein & Co., jewelers and pawnbrokers, 74 
Delancey St., against which a petition in 
bankruptcy was filed, will be sold at public 
auction on July 21, at 10.30 a. m. The sale 
will be under the direction of the trustee, 
Charles P. Sanford, and includes a quan- 
tity of jewelry, watches, clocks, silverware, 
optical goods, jeweler’s safe, jeweler’s 
scales, fixtures, etc. ; 

Judge Hand, in the United States Dis- 
trict Court, last Thursday appointed John 
C. Lyttle receiver for Louis Koffman, an 


CIRCULAR-WEEKLY 91 


a a hy PAN 
HAH on 


eat BZ ‘| 
it alll! SS 


ayy 


align 

—— ii! HU : i _ 
ae mT O MIS 
a a Ul nT Papo 


s Sm ar 


instalment and credit dealer in jewelry at 
625 Jefferson Pl., Bronx, against whom an 
involuntary petition in bankruptcy was filed 
on June 30, under a $500 bond. The peti- 
tion appointing the receiver alleges that in 

December, 1913, Koffman entered into a 
composition agreement with his creditors 
whereby he was to pay them 100 cents on 
the dollar. This obligation was payable in 
weekly instalments of $20 each. The 
money was to be turned over to Morris Zin, 
who, it is alleged, was selected by the 
creditors as the trustee, and he in turn was 
to distribute it to the creditors. As a 
security for the performance of the com- 
position agreement Koffman, it is alleged, 
assigned and transferred to Morris Zin 
certain outstanding accounts which he then 
possessed. Koffman, it is also alleged, only 
paid $160 under the composition agreement 
and it is the belief of the creditors that 
since the agreement was made Koffman has 
contracted other liabilities with intent to 
defraud his creditors. The assets, which 
consist of outstanding accounts, are said to 
aggregate about $500. 

The National Jewelers Board of Trade 
reports the following dividends paid dur- 
ing the week: J. A. Tromblay, Sault Ste. 
Marie, Mich., first and final dividend of 34 
per cent.; Western Jewelry Co., Oakland, 
Cal., first dividend of 20 per cent. net; A, 
Giambetto, Chicago, composition of 50 per 
cent.; H. F. Hahn & Co., Chicago, first 
dividend of 20 per cent.; A. De Luca, 
Utica, N. Y., first and final dividend of 7% 
per cent.; Boston Cloak & Suit Co., Bos- 
ton, Mass., second and final dividend of 
2 per cent.; J. B. Witman, Brooklyn, N. Y., 
composition of 30 per cent.; D. A. Walter, 
New Orleans, La., 2% per cent. on ac- 
count; Rauch & Levy, Minneapolis, Minn., 
composition of 18 per cent.; Dunbar & Nel- 
son, North Yakima, Wash., second divi- 
dend of 16% per cent.; L. L. Moore Co., 
Seattle, Wash., 6 per cent. paid on account; 
B. Gerson, Pensacola, Fla., second divi- 
dend of 10 per cent.; W. A. Schiess, Los 
Angeles, Cal., first and final dividend of 
13.7 per cent.; E. N. Griffin, Detroit, Mich., 
5 per cent. paid on accourt; Edw. Koenig, 
Green Bay, Wis., first dividend of 5 per 
cent.; E. Steinman, Sacramento, Cal., sec- 
ond dividend of 5 per cent. net; H. S. Hart, 
Shreveport, La., first and final dividend of 
3.43 per cent.; I. Kleinman, Gary, Ind., first 
and final dividend of 4.28 per cent.; Metro- 
politan Jewelry Co., New York, first and 
final dividend of 1 per cent. 

Judge Hand, in the United States Dis- 
trict Court, last Monday appointed S. Ganz 
receiver, under a $2,500 bond, for M. 
Michel and Joseph Michel, doing business 
under the name of M. & J. Michel, against 


(New York Notes continued on page 93.) 
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whom a petition in bankruptcy was filed 
last week Tuesday. The receiver will con- 
tinue the business for 10 days. The assets, 
it is alleged, aggregate about $5,000, with 
liabilities of $8,000. 

The firm of Vechsler & Blitzer, manu- 
facturing jeweler at 102 Clinton St., has 
been succeeded by the Vechsler Jewelry Co. 

Edwin S. Simons, of the firm of Simons 
Bro. & Co., New York and Philadelphia, 
is spending a few weeks’ vacation at North 
Hatley, Can. 

Charles Preusser, president of the H, E. 
Heacock Co., Manila, P. I., is spending a 
few days in Providence and Attleboro. Mr. 
Preusser, it is expected, will return shortly, 

Mr. Lehr, of Lehr & Sherman, 87 Nas- 
sau St., has left this city for an extended 
trip. He will cover the southern and south- 
western States and will probably be away 
10 weeks. 

B. H. de Jong, 170 Broadway, returned 
last Friday on the Lusitania from a pur- 
chasing trip abroad. Hereafter the busi- 
ness will be conducted under the name of 
David Belais. 

R., L. & M. Friedlander, 30 Maiden Lane, 
are offering for sale their stock of watch 
materials, tools and optical goods, with 
privilege of free rent in the store until 
Dec. 31, 1914. 

Alfred Nathan, representing Henry 
Baschkopf, 47 Maiden Lane, is detained in 
Colorado Springs, Colo., for a few days on 
account of illness. He will resume his 
western trip as soon as possible. 

Edward Holbrook, president of the Gor- 
ham Mfg. Co., with Mrs. Holbrook, sailed 
on the Olympic Saturday. After their 
usual stay at Hamburg they will take an 
extended motor trip through Normandy 
and Brittany. 

T. Sorensen, formerly with Tiffany & 
Co., has opened a trade school at 709 Pine 
St., St. Louis, Mo. The school will be 
known under the name of the Missouri 
School of Engraving, Designing Jewelers’ 
Craft and Watchmaking. 

Walter V. Ghislin, manager of the Gor- 
ham Mfg. Co.’s Chicago office, stopped over 
several days at the New York office last 
week on his way home from the travelers’ 
convention at Providence. He made his 
headquarters at the Biltmore. 

M. S. Rodenberg, of Dunn & Rodenberg, 
Providence, R. I., it is expected, will return 
to this city on the /mperator to-day with 
his father, George Rodenberg, who was 
taken sick while on a trip to Germany. The 
Imperator will dock here to-day. 

A. Groenman, diamond cutter and dealer 
in diamonds, 71 Nassau St., accompanied 
by his wife and daughter, will leave Sat- 
urday for Europe on the Lapland on a 
business and pleasure trip. While abroad 
he will visit Paris, Antwerp and Amster- 
dam and expects to return about the latter 
part of August. 

James J. Loeb, of Lowenthal, Loeb & Co., 
importers of diamonds and precious stones, 
68 Nassau St., left last week for the Eu- 
ropean diamond markets on the Lusitania. 


During his stay abroad Mr. Loeb will visit 
London, Paris, Amsterdam and Antwerp. 
William A. Loeb, of the same concern, re- 
cently returned after a western trip of five 
weeks, 

Among the out-of-town department store 
jewelry buyers in this city during the past 
week were: Miss J. Armstrong, of Hoch- 
schild, Kohn & Co., Baltimore, Md.; 
Miss Levy, of W. & A. Bacon, Boston, 
Mass.; Miss A, Roberts, of Bullock’s, Los 
Angeles, Cal.; J. Rothschild, of Sanger 
Bros., Dallas, Tex., and J. Strauss, with the 
Kaufmann & Baer Co., Pittsburgh, Pa. 

The business of A, F, Jammes, a retail 
jeweler with stores at 428 Fifth Ave. and 
6 W, 37th St., was incorporated under the 
laws of this State during the past week. 
The incorporators are Felecie Susbielle, 
268 W. 44th St.; Martha Both, 241 W. 
115th St., and Lester Loble, 574 W. 176th 
St., all of this city. The business will 
hereafter be conducted under the name of 
A..F, Jammes, Ince. 

On Saturday a fishing party was given 
by Commodore John Sylva on his private 
vacht The Dutch to a number of his friends 
in the jewelry business, Among those who 
attended were Chief Steward Fitzhenri, 
“Doctor” Billy Hobbs, of the New Haven 
Clock Co.; Louis Aisenstein, William Ais- 
enstein and David Woronock, of Aisenstein 
& Woronock, and Messrs. Herskowitz and 
Holtz. All enjoyed a pleasant sail to Sea 
Bright and fine fishing, 

Arthur Lesser, traveling representative 
of John Silberfeld & Son, precious stone 
dealers at 35 Maiden Lane and president 
of the 14-Karat Club of New York, will 
be married to-night to Miss Selma J. Low- 
enthal. The ceremony will take place at 
the Hotel Cecil, 929 West End Ave., after 
which a supper will be served. The fol- 
lowing morning Mr. and Mrs. Lesser will 
leave for a two weeks’ honeymoon in the 
Catskill Mountains, after which they will 
return and take up their residence in this 
city. 

Early on Wednesday morning of last 
week thieves gained entrance to the jew- 
elry store of Schneider & Friedman, 19 
Eldridge St., by forcing a door from its 
hinges. Immediately upon entering the 
store the thieves turned on the lights and 
a woman who lives in the rear of the store 
was awakened by the light from the store 
flashing into her window. She saw the men 
prowling around inside of the shop and 
started to scream, her cries frightening the 
robbers away. A crowd soon gathered, but 

all trace of the men was lost. 

Among the recent accessions noted in the 
July Bulletin issue of the Metropolitan Mu- 
seum of Art are the following: Vase, 
Chinese, Ming dynasty (bequest of John 
L. Cadwalader); clock, Dutch, 18th cen- 
tury (bequest of Frederick Townsend 
Martin) ; bronze statuette, fantasy, by Al- 
bin Polasek (purchase). The following 
were included in the loans: Jug, English, 
1810-1820 (lent by Hon. A. T. Clearwater) ; 
bas-relief, portrait of Mariana Griswold 
Van Rensselaer, by Augustus Saint Gau- 
dens (lent by Mrs. Schuyler Van Rens- 
selaer). 

The Triumph Novelty Co.; manufactur- 
ers of jewelry boxes, formerly located~at 
574 Belmont Ave., Brooklyn, has been con- 
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solidated with the International Case Co., 
94 Fulton St., this city. The new consoli- 
dation during the past week obtained in- 
corporation papers at Albany incorporating 
the business of both firms under the name 
of the International Case Co, The capital 
is placed at $10,000, with the following 
as the incorporators: Bernhard Cohn, 
Sigmund Gertler and Beckie Cohn, all of 
3rooklyn. Since the consolidation a branch 
factory has been opened at 35 Frankfort 
St. 

Nessler & Co., manufacturers of jewelry 
cases, 159 W. 24th St., suffered consider- 
able damage to their stock last Thursday 
night as the result of water pouring 
through the ceiling from two floors above 
where the firemen were at work trying to 
extinguish a fire. The blaze, which 
wrecked the two upper floors of the build- 
ing, was discovered shortly before 8 o’clock 
and it was only after two alarms were 
turned in that the firemen succeeded in 
getting the flames under control. The ex- 
act amount of damage done to the stock 
and machinery of the jewelry case manu- 
facturers has not as yet been ascertained, 
but according to_a statement made by one 
of the firm to a JEWELERS’ ‘CIRCULAR re- 
porter almost the entire stock of material 
and finished products were totally de- 
stroyed. This loss, he stated, was fully 
covered by insurance. 

Among the decisions rendered by the 
United States Board of General Appraisers 
in this city during the past week was one 
on the protest of the United States Ex- 
press Co., regarding the duty on a consign- 
ment of silverware and Sheffield plate. 
These articles, the importers contended, 
were entitled to enter this port free of 
duty as artistic antiques and objects of 
art, under Par. 717 of the Act of 1909. The 
question arose as to whether the articles 
were produced more than 100 years ago and 
whether they were of such an artistic na- 
ture as to allow them to be classified under 
the paragraph claimed by the importers. 
The board, after being shown a silver gilt 
snuffer tray and another article, abandoned 
these two pieces, but allowed the rest to 
stand as claimed by the importers. The 
original classification of the Collector was 
reversed except on the two named pieces. 

A meeting of the creditors of the Fried- 
lander Diamond Jewelry Co., Inc. 87 
Maiden Lane, was held at the offices of the 
concern last Monday. At this meeting 
Philip W. Friedlander, representing the 
firm, stated that as he was no longer able 
to raise money enough to continue the busi- 
ness he desired to have the creditors look 
into the affairs of the company and agree 
upon some settlement. The assets, Mr. 
Friedlander stated, approximated $11,000, 
consisting of about $10,000 in merchandise 
and $1,000 in outstanding accounts. The 
liabilities he placed at about $20,000. A 
committee of five was thereupon appointed 
to investigate the affairs of the company 
and it is expected will be in a position to 
make a report to the creditors within the 
next few days. The investigators selected 
to serve on the committee are: M. Rosen- 
berg, of Rosenberg & Daniel; Leo Herz- 
felder, of Herzfelder & Kohn; M. Hoch- 
berger, of Stein & Hochberger, S. Krengel 

and Morris Straitman, 
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Mr. and Mrs. George Busch have opened 
their Summer home at Bradley Beach. 

Harry F. Bliss, East Orange, is stopping 
at the Loch Arbour, Allenhurst, N. J. 

Mr. and Mrs. Albert E. Allsopp are stop- 
ping at the Budd House, Budd Lake, N. J. 

E. H. Ackley, of Eckfeldt & Ackley, 
Austin and Murray Sts., is on his vaca- 
tion. 

Mr. and Mrs. Arthur Moore will spend 
most of the Summer at Bradley Beach, on 
the Jersey Shore. 

Plainfield, N. J., jewelers will close their 
stores at 6.30 p. M. except Saturdays dur- 
ing July and August. 

Otto Kollmar, of this city, has been en- 
tertaining several friends at the “Sand 
Shore” bungalow at Budd Lake, N. J. 

Henry S. Daniels, 1600 Republic building, 
Chicago, has been secured as a resident 
salesman by the Flanagan-Keil Co., 18 Co- 
lumbia St. 

The sponsors of Newark’s industrial 
show in September report that space is 
going rapidly and that by the end of July 
all available space will have been taken by 
exhibitors. 

An exhibition of Gaelic art is being 
given at the store of L. S. Plaut & Co., 
Broad St., by members of the Gaelic 
League of Ireland. Included in the ex- 
hibition is an interesting display of jew- 
elry from the Emerald Isle. 

The factory of A. J. Hedges & Co., 
manufacturing jewelers of this city, will 
close July 18 for the two weeks’ annual 
shutdown. Repairs will be made and the 
factory will be given a general overhauling 
before being reopened on Aug. 3. 

August Henke, a jeweler at 8 Montclair 
Ave., Montclair, N. J., who recently under- 
went an operation for a serious attack of 
appendicitis, is now able to return to his 
place of business. Mr. Henke was inca- 
pacitated for nine weeks because of his 
illness. 

Titus Pantellon, who has been conducting 
a retail jewelry store for the past 23 years 
at 215 Mulberry St., has retired from busi- 
ness, having sold his store to his watch- 
maker, Herman Perritt. Mr. Pantellon has 
gone to Yulan, N. Y., to spend the Sum- 
mer months. 

Miron Ulrich is on an extended trip 
through the south in the interests of A. 
Rosenberg, 50 Columbia St. Victor L. 
Kurtz, whose headquarters are at 900 
Chestnut St., Philadelphia, Pa., has been 
at the office and factory here during the 
past two weeks getting his Fall line ready. 

Michael Kohn, a jeweler at 815 Elizabeth 
Ave., Elizabeth, N. J., who recently pur- 
chased the three-story brick building at 831 
Elizabeth Ave. from ex-Mayor George 
Horning, is now remodeling the premises, 
which will be used as an up-to-date jewelry 
store. He expects to occupy his new store 
about Aug. 1. 

T. Jefferson Marshall died at the home 
of his daughter, Mrs. G. W. Woolsey, 77 
Third Ave., last week Monday, after an 
illness of about five months. He was a 
jeweler by trade and worked for several 
years for Durand & Co., although recently 


he had been employed in the office of the 
Railroad Employe. 

The championship of the Jewelers’ 
League has gone to the team representing 
Durand & Co., with a clean score of 1,000, 
this being the first year that this team has 
won the championship since the league was 
organized four years ago. All the mem- 
bers of the team entered the shop of Dur- 
and & Co. as apprentices. 

Curtis R. Burnett, of the American Oil 
& Supply Co., formerly president of the 
Newark Board of Trade and the Newark 
Association of Credit Men, has issued an 
appeal to the business men of this city ask- 
ing aid in the movement for one-cent let- 
ter postage. The project has been indorsed 
by both the Board of Trade and the local 
credit men, and is under the auspices of the 
National One-Cent Letter Postage Associa- 
tion of Cleveland. 

The jewelers of New Brunswick, N. J., 
are expressing dissatisfaction over the fact 
that the prizes for the Fourth of July ath- 
letic meet were purchased outside of New 
Brunswick. Before the celebration a com- 
mittee of jewelers visited the secretary of 
the Board of Trade and a jeweler visited 
Mayor Scott. They were powerless, as the 
matter was not in their hands. A member 
of the general committee stated that the 
articles were not purchased out of town, 
but through the agency of a well-known 
local men’s furnishings and sportings goods 
firm, so that the commission stayed in New 
Brunswick. The jewelers replied that they 
did not care for the commission and that 
they did not feel the least personal ill-will 
to the firm through which the purchase was 
made. What they objected to was that the 
goods should have come from out of town, 
even through the agency of a local firm. 








Savannah, Ga. 





Mrs. F. C. Wilson, of this city, won the 
Van Keuren trophy in the recent contest 
of the Savannah Gun Club. 

Mr. and Mrs. R. Van Keuren and a party 
of friends traveled by automobile to Au- 
gusta, Ga., on the Fourth of July. 

E. D. Wells, of the Wells Jewelry Co., 
who is captain of the Chatham Artillery, 
has returned from the camp of instruction 
held recently at Tobyhanna, Pa. 

Andrea Desbouillons was a member of 
one of the baseball clubs contesting at the 
annual outing of the Retail Merchants’ 
Association of Savannah, held at Daufuski 
Island recently. 

B. B. Bostwick, of the Bostwick Op- 
tical Co., will attend the National Opto- 
metrical Congress that meets in St. Louis, 
Mo. While away Mr. Bostwick will take a 
post-graduate course in optics in the Poly- 
technic Institute of Chicago and Colum- 
bia University. Mr. Bostwick is vice- 
president of the American Optical Associa- 
tion and president of the Georgia State 
Association. 





A New York jewelry peddler arrested 
by Detective Rooney, at Schenectady, N. Y.., 
charged with violating the city ordinances 
by peddling without a license, pleaded 
guilty in the police court one morning re- 
cently and was allowed to go under a sus- 
pended sentence. 
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Worcester, Mass. 





All the jewelry stores of this city will 
close Wednesdays at ‘12 o’clock noon until 
the first Wednesday in September. 

J. Walter Flagg, of Flagg Bros., the only 
balloon pilot in Worcester, is preparing to 
make a flight to the Atlantic Coast soon. 

A committee representing the manufac- 
turing jewelers, trade repairers and whole- 
salers arranged for a banquet at Edgemere 
Tuesday evening. 


The store of Arthur E. Pero was en-° 


tered early one morning this week, the 
burglar smashing a window by using a 
large stone covered with a cloth. He was 
evidently frightened, as two watches valued 
at $5 each were the only things missed. 

Lieut. A. P. Trombly, of the Trombly- 
Allen Jewelry Co., leaves Saturday morn- 
ing with B Battery, Massachusetts Field 
Artillery, for the annual encampment at 
West Barnstable, Mass. This is Lieutenant 
Trombly’s 17th year in the service. 

Perreault & Girard have formed a co- 
partnership for the repairing and selling 
of jewelry and the manufacturing of op- 
tical goods. They have leased a portion of 
the lower floor at 78 Front St. Mr. Perre- 
ault was formerly of Perreault Bros., jew- 
elers of this city. Mr. Girard was for- 
merly of the Campbell & Girard Optical 
Co., also of this city. 








Denver. 





G. A. Bailey, Dallas, Tex., automobiled 
from that city to Denver, arriving in time 
to attend the jewelers’ convention. He will 
stay until the close of the Elks’ convention. 

T. Finley Wylie, president of the Wylie- 
Mackey Jewelry Co., wholesale jewelers 
in the First National Bank building, has 
returned from an eastern purchasing trip. 

M. R. Meade, western representative of 
Reed & Barton, has leased a cottage near 
Colorado Springs, where he and his family 
will enjoy a Summer outing during July 
and August. Mr. Meade, whose home is in 
New York city, exhibited his samples to 
convention delegates at the Adams Hotel. 

Many jewelers who attended the conven- 
tion last Monday and Tuesday remained in 
Denver to be present during the conven- 
tion and golden jubilee of the Elks, which 
began July 13. It is estimated that 25,000 
Elks are already here and many more are 
expected. 





New Haven, Conn. 





The Brainard & Wilson Co., Danbury, 
Conn., is reported to be in the hands of 
trustees. 

Willimantic (Conn.) jewelers will close 
their stores Thursday afternoons during 
July and August. . 

E. R. Crofut has moved his watchmaking 
establishment from the old Main St. rail- 
road .station to his new location at 16 
White St., Danbury, Conn. 

A man was arrested one night recently 
by Detective Sergeant Edward C. Cronan 
on suspicion of having stolen small quanti- 
ties of silver from Handy & Harman, 
Bridgeport, Conn. He had been employed 
in the shop and is believed to have appro- 
priated some of the material used there. 
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J. W. Heller was a business visitor in 
New York during the past week. 

The plant of Streeter & Co., 46 Chestnut 
St., will be closed July 25 for one week. 

Frank P. Eddy was registered as a guest 
at the Eureka Hotel, Block Island, the past 
week. 

Mr. and Mrs. J. W. Peacock are spending 
the month of July at the Revere, at Narra- 
gansett Pier. 

The Jewelers’ Supply Co. has given no- 
tice that its factory will be closed from 
July 18 to Aug. 3. 

Mr. and Mrs. Martin S. Fanning are the 
guests of relatives at Inglemere Villa, at 
Narragansett Pier. 

The E. A. Eddy Machinery Co. has pur- 
chased the plant of the Uniform Plating 
Co., electroplaters, 197 Eddy St. 

Mr. and Mrs. Joseph Samuels have rent- 
ed the Watson villa on Boston Neck at 
Narragansett Pier for the season. 

Mr. and Mrs. E. Fred Gottschalk are 
enjoying a sojourn of several weeks at 
the Cold Spring House, Wickford. 

Bernhard Boas, head of the jewelry de- 
partment of the Outlet, was in New York 
the past week on a purchasing trip. 

C. J. Roehr, Chicago, of the Bassett Jew- 
elry Co., is spending a few days at the 
factory of the concern in this city. 

E. Thomaberg, Humboldt, Saskatchewan, 
was in the city the past week placing or- 
ders for the western Canadian trade. 

The factory of the Irons & Russell Co. 
will be closed from July 25 to Aug. 10, 
this being the annual vacation period. 

Louis Lyons, of the Lyons Mfg. Co., has 
been granted a_ patent on a design for a 
pin, ring or other articles of jewelry. 

Mr. and Mrs. George W. Parks are 
spending the month of July as guests at 
the Saunders House, at Saunderstown. 

Gustave Saacke, of Wildprett & Saacke, 
is spending the Summer with his family at 
their seaside cottage at Prudence Park. 

William E. Westfield and Levi S. Win- 
chester, have been drawn for jury duty 
by the Town Council of East Providence. 

Mr. and Mrs. Edward B. Lederer and 
Walter Lederer, were registered at the 
Mathewson, at Naragansett Pier, last week. 

Wolf Kaplan is owner-of the Weybosset 
Diamond Co., not of the Weybosset Jew- 
elry Co., as stated in this column last week. 

George N. Steere, of Payton & Kelly Co., 
and wife, were among the guests at the 
Saunders House, Saunderstown, last week. 

The Bugbee & Niles Co. has registered 
with the patent department its trade mark 
“B. & N.,” to be used on articles of jew- 
elry. 

Frances A. Buxton is owner of S. E. 
Buxton & Co., 25 Calender St., according 
to her statement, filed at the City Clerk’s 
office. 

William Loeb filed a statement the past 
week with the City Clerk that he is the 
owner of the Rhode Island Ring Co., 21 
Eddy St. 

The Cory & Reynolds Co. has completed 
the new office building at 92 Niagara St., 


and has made a complete rearrangement of 
the offices. 

Charles Altschul, New York representa- 
tive of the Castiglioni Co., has returned 
after a 10 days’ visit to the factory, 70 
Ship St., this city. 

Raymond J. Blanchard, assignor to the 
Gorham Mfg. Co., has been granted a 
patent on a_ case for storing forks, spoons 
and _ similar articles. 

The G. E. Munson Co., 25 Calender St., 
has gone out of business, the machinery of 
the plant having been purchased by the E. 
A. Eddy Machinery Co. 

FE. Merle Bixby, superintendent of the 
silverware department of the Shepard Co., 
was in New York last week in search of 
new goods and novelties. 

Mr. and Mrs. Charles W. Battey re- 
turned last Monday to their Summer home 
on Royal Ave., Conimicut, after a two 
weeks’ yachting trip to Maine. 

The Federal Novelty & Supply Co., 758 
Branch Ave., is being conducted by Archer 
Neven and Oscar Poirier, according to in- 
formation filed at the City Hall. 

George T. Bynner, Chicago, western rep- 
resentative of Thomas Quayle & Co., has 
been visiting the firm’s factory, 100 Rich- 
mond St., the city, the past week: 

Frederick D. ‘Carr, president of the 
Manufacturing Jewelers’ Board of Trade, 
sailed Saturday for Europe and expects 
to remain abroad until about Oct. 1. 

Abraham Colitz, Woonsocket, who is 
Exalted Ruler of Woonsocket Lodge, left 
last week to attend the annual convention 
of the Order of Elks, at Denver, Colo. 

Mr. and Mrs. Albert Russell spent the 
past week with Mr. Russell’s parents, Mr. 
and Mrs. Charles A. Russell, at Hillcrest, 
their summer home, at Thompson, Conn. 

The George H. Cahoone Co. is receiving 
satisfactory reports from Reuben W. 
Cohen, the Chicago representative, who is 
visiting the trade through the middle west. 

Howard L. Carpenter has filed a state- 
ment with the City Clerk’s office that he is 
owner of the wholesale jewelry concern of 
the Albert Walker Co., 152 Weybosset St. 

Letters addressed to the Egyptian Nov- 
elty Co., the Providence Optical Co., and 
the Watson Wholesale Jewelry Co., re- 
main uncalled for at the Providence Post 
Office. 

Joseph W. Beliveau and Patrick J. Beli- 
veau are owners of the business at 157 
Orange St., conducted under the style of 
3eliveau & Beliveau, according to their 
statement filed at the City Hall. 

D. Gus Schneider, of North Providence, 
and Nathan W. Schoenberg, of this city, 
are the owners of the S. & S. Specialty 
Co., 511 Westminster St., according to their 
statement filed with the City Clerk. 

J. Samuels & Bro., Inc., is defendant in 
a suit for $5,000 filed in the Superior Court 
Saturday by Elodie Turcot of this city, 
who claims to have slipped and fallen on the 
floor of the defendant’s store Dec. 19, 1913. 

M. F. Williams & Co., have discontin- 
ued the manufacture of mother-of-pearl 
goods and the machinery and tools used in 
that branch of their plant have been pur- 
chased by the E. A. Eddy Machinery Co. 

E. Frank Aldrich, a director of the Gor- 
ham Mfg. Co., accompanied by Mrs. Ald- 
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rich, sailed last Friday for Europe for 
about a month’s trip. They will visit Eng- 
land and motor in Normandy and Brittany. 

A trade certificate has been filed with the 
City Clerk of Pawtucket, by Benjamin 
Hoffman, of this city, and Robert Cross, 
Pawtucket, that they are the owners of the 
Crown Art Co., 45 Highland St., Paw- 
tucket. 

N. Levy, imitation stone dealer of this 
city, sailed from New York last week for 
Paris, accompanied by his wife. Austria, 
Germany and other European centers will 
be visited for business and pleasure before 
their return. 

Theodore W. Foster & Bro. Co., of this 
city, is among the concerns that have taken 
space in the exhibition in connection with 
the convention of the American National 
Retail Jewelers’ Association at Chicago, 
next month. 

Mr. and Mrs. Horace F. Carpenter re- 
turned recently to their home in this city 
after a four-months’ trip visiting Palm 
Beach,. Fort Myers, Tampa, St. Peters- 
burg, Jacksonville, Savannah and other 
points in the south. 

J. McCarthy, of the Ely & Walker Dry 
Goods Co., St. Louis, Mo.; Oscar Kind, and 
Louis Block, of S. Kind & Sons, Philadel- 
phia, and Frederick Teitz, of C. B. Rouss, 
New York, were among the buyers noted 
in the city the past week. 

The case of Adolph Lederer against Jos- 
seph A. Hogan et al, was heard before 
Judge Rueckert in the Civil Session of the 
Sixth District Court last Tuesday. De- 
cision was entered for the plaintiff for 
$433.95, the defendant not appearing. 

In the case of Louis lLenther against 
Robert E. Budlong, Jr., for damages for 
alleged injuries in an automobile accident, 
the plaintiff was allowed last week by 
Judge Barrows in the Superior Court to 
increase the ad damnum asked for to $20,- 
OOo 


William Loeb, of the Rhode Island Ring 
Co., has transferred to the Mohr Realty 
Corporation a lot of land with improve- 
ments thereon on the east side of Reservoir 
Ave., also on south side of Adelaide Ave., 
which the latter has mortgaged back to Mr. 
Loeb for $3,000. 

R. L. Curtis, receiver of the Atlantic 
National Bank, of this city, in which a 
number of manufacturing jewelers were 
depositors, is paying a fourth dividend of 
10 per cent., making a total of 60 per cent. 
that has been distributed. The amount 
distributed to creditors at this time is $209,- 
255.43. 

John S. Holbrook, vice-president of the 
Gorham Mfg. Co., with Mrs. Holbrook, is 
spending July at the Imperial, Narragan- 
set Pier. E. Frank Aldrich, a director of 
the Gorham Mfg. Co., sailed on the 
Olympic last Saturday, with Mrs. Aldrich, 
for their customary vacation trip abroad. 
They will visit England and the Continent 
and will be gone until the middle of 
August. 

By the shutting down of the power of 
the Lederer building, corner of Steward 
and Conduit Sts., for the annual over- 
hauling of engines, boilers and machinery, 
the plants of S. & B. Lederer Co., Provi- 
dence Stock Co., J. H. Manning Co., Man- 
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chester Mfg. Co., Brown & Mills, Inc., J. 
H. Gallagher & Co., and Ivory Co., are 
closed for a couple of weeks. 

The following officers have been elected 
by the Gorham Savings Bank and duly 
qualified the past week: President, John S. 
Holbrook ; vice-president, Barton P. Jenks ; 
treasurer, Henry V. Gardiner; clerk, Henry 
V. Gardiner; trustees: John S. Holbrook, 
Barton P. Jenks, William E. Keyes, John 
F. P. Lawton, E. Frank Aldrich, Joseph 
Baker, Jr., Christopher Webster, Ambrose 
R. Peck, George H. Sherman, Elisha W. 
Crocker, Henry V. Gardiner; board of di- 
rectors: John S. Holbrook, Barton P. 
Jenks, Joseph Baker, Jr., Christopher 
Webster, Ambrose R. Peck, Henry V. Gar- 
diner and Elisha W. Crocker. 











The Aetna Mfg. Co.’s plant will be 
closed for a vacation from July 25 to 
Aug. 3. 

An automobile belonging to William H. 
Saart, a local manufacturer, was stolen in 
Providence last Friday afternoon. 

The owners and employes of the Free- 
man, Daughaday Co., Chartley, enjoyed a 
clam bake at Prudence Island Sunday. 

Joseph Mills has resigned his position 
with the Sturdy Bros.’ Mfg. Co. to accept 
a position as traveling salesman for a 
Waterbury machinery manufacturing con- 
cern. 

The employes of the Robert Earl Co. 
last week presented the superintendent, O. 
W. Hawkins, with a handsome dinner set 
in honor of his marriage in Jersey City a 
week ago Saturday. 

Samuel Sodikson, a prominent jeweler 
and pawnbroker of East Cambridge, was 
united in marriage last Tuesday to Miss 
Ida Friedman, of Attleboro. 

The annual outing of the employes of 
the Leach & Garner factory was held Sat- 
urday afternoon of last week at Dumont’s 
farm. A varied program was carried out 
and an excellent dinner served. 

A North Attleboro man was arraigned 
before Judge Byram last Wednesday morn- 
ing on a charge of burglary. He pleaded 
not guilty and the case was continued until 
July 14. According to the police, a Pink- 
erton detective was in North Attleboro in 
connection with the larceny of the sample 
case from W. G. Clark & Co., and while 
following up several clues secured evidence 
which connected the man with the theft of 
$600 worth of jewelry from Codding & 
Heilborn on April 8. 

The manufacturers’ committee and the 
special committee of the school board for 
the selection of subjects to be taught in 
the vocational schools held a meeting last 
week, and although they made no definite 
selection of the work to be taken up, it 
was the unanimous opinion of the mem- 
bers that tool making should be one of the 
subjects. The cost of installing the ma- 
chinery for this study will be $1,500, but 
it is thought that this will be greatly re- 
duced by contributions from the various 
jewelry manufacturers who are interested 
in the success of the school. 








The factory of the J. D. Bergen Co., cut 
glass manufacturer, will open on Monday, 
July 20, not July 13, as previously an- 
nounced. 

William H. Pooley, formerly an officer 
of the J. D. Bergen Co., cut glass manu- 
facturer, but now connected with the Con- 
solidated Cut Glass Co., Suffern, N. Y., was 
a visitor here over the Fourth of July. 

Second story burglars visited the resi- 
dence of George C. Edwards, Bridgeport, 
Conn., vice-president and manager of the 
Holmes & Edwards Silver Co. (factory B 
of the International Silver Co.), last week 
Tuesday evening and stole over $1,000 
worth of jewelry. 

The new cottage of Homer A. Curtiss, 
president of the Meriden Cutlery Co., which 
has been in the process of erection for the 
past few months at Haycock Point, Conn., 
has been completed, and President Curtiss 
and Mrs. Curtiss have taken possession 
for the Summer. 

The Barbour Silver Co. (factory A of 
the International Silver Co.) resumed oper- 
itions last Monday after a short annual 
shutdown. The William Rogers Mfg. Co. 
(factory H of the International Silver Co.) 
also started work in its various departments 
last Monday after being closed since 
July 3. 

Under the direction of a will made on 
Feb. 11, 1914, by the late Mrs. Elizabeth A. 
Perkins, New York, one-fourth of the 
estate, which is valued at $41,238.92 net, 
goes to Clifford W. Perkins, a clerk with 
the International Silver Co. in this city. 
Mr. Perkins’ share is $10,309.73, and it is 
left to him as a life estate. 

John H. Russell, a salesman in the em- 
ploy of the Meriden Cutlery Co., South 
Meriden, Conn., has been notified that he 
has fallen heir to several thousand dollars 
as a result of the death of his cousin, Major 
William Russell, New York. N.S. Wood, 
foreman at the factory of the Meriden 
Britannia Co. (factory E of the Interna- 
tional Silver Co.), is spending his annual 
vacation at Oak Bluff, Mass. 

George M. Curtis, treasurer of the Inter- 
national Silver Co., was pilot representing 
this city when a devout band of Pilgrims, 
all members of the Sons of the American 
Revolution, arrived in Meriden on the way 
to Cambridge, Mass., in commemoration of 
the trip George Washington made 139 years 
ago to assume command of the Continental 
army. The party of guests was entertained 
at luncheon at the Maynard House. 

Howard C. Bates, with the E. A. Bliss 
Co., jewelry manufacturer, formerly a 
senior second lieutenant of Co. I, C. N. G, 
passed the examinations in Hartford re- 
cently and is now an appointed and com- 
missioned first lieutenant of his company. 
President William E. Bliss, of the E. A. 
Bliss Co., who is captain of Co. I, and 
First Lieutenant Bates left with their com- 
pany early Saturday morning for a week’s 
camp at Camp Baldwin, Niantic, Conn. 

George Washington Hope, a veteran of 
the Civil War, who for the last 50 years 
has been a foreman at the factory of the 
Meriden Britannia Co. (factory E of the 
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International Silver Co.), died at his home, 
40 Cottage St., last Wednesday morning 
after a two weeks’ illness of heart trouble. 
Mr. Hope was 74 years old and a native 
of New York. He served for three years 
during the war in the 4th N. Y. inde- 
pendent battery. He was a member of 
Center lodge, F. & A. M., and Merriam 
post, No. 8, G. A. R. The funeral was 
held from his late home Friday afternoon, 
burial being in Walnut Grove Cemetery. 











George W. ‘Cheever has opened his Sum- 
mer cottage at Oak Bluffs. 

W. H. Bell has been making a short trip 
in the interests of his concern. 

Percy Clap has been spending the past 
week in town with his parents. 

John Miller, of Doran, Bagnall & Co., 
spent the week end at the Cape. 

Foster Clark returned home this week 
from a month’s outing in Maine. 

North Attleboro’s share of the State 
tax will be $1,700 more this year than last 
year. 
Charles T. Perkins left last week for a 
business trip in the interests of R. Black- 
inton & Co, 

Frank Waite 1s back from Montreal, 
where he has been in the interests of the 
Webster Co. 

The Codding & Heilborn Co. resumed 
work last Tuesday morning after a 10 
days’ shut down. 

Carl Hempl, of F. L. Shepardson & Co., 
represented the Universalist Sunday 
School at the recent Boston convention. 

Frank P. Kennedy, salesman for the 
Paye & Baker Mfg. Co., left last week 
for a business trip in the interests of that 
concern. 

Mandalian & Hawkins, E. I. Franklin & 
Co., J. H. Peckham & Co., the H. D. Mer- 
ritt Co. and the L. E. Freeman Co. are 
closed this week for the annual vacation 
period. 

Miss Florence McGettrick left North 
Attleboro last Saturday for Kansas City, 
where she will take charge of a large force 
of girls who are employed by a jewelry 
concern in that city. 

Riley & French, the W. & S. Blackinton 
Co., the G. H. French Co., G. C. Hudson 
& Co. and C. Ray Randall & Co. resumed 
operations Monday morning after a two 
weeks’ shut down to allow for the annual 
vacations. 

The Whiting & Davis Co. last week re- 
ceived several large orders for mesh 
purses and their working force has been 
increased by 25 during the past week. The 
salesmen of this concern look for a big 
season, 

The Sturtevant-Whiting Co. has been in- 
corporated under the laws of Massachu- 
setts, with. Louis Kurtz, president; Fred 
Brigham, vice-president, and George Whit- 
ing, secretary-treasurer. The above of- 
ficers constitute the board of directors. 
The new concern. takes over the business 
formerly conducted by Sturtevant & 
Whiting. 
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BUFFALO 


for Rings, Fine Jewelry and Art Metal Goods 
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H. BOASBERG Ss. H. COHEN N. BOASBERG 


H. Boasberg Sons & Co. 


Manufacturers of 


DIAMOND RINGS 





IMPORTERS OF 


DIAMONDS 


OFFICE AND FACTORY 


210-212-214 Pearl St. Buffalo, N. Y. 








There are more FINE RINGS made and sold in BUFFALO than in any other city. Its fame for FINE JEWELRY, ART 
METAL and ART LEATHER GOODS is known throughout the North American Continent. 





Stratford Paper Knife 


Jewelers intent on pleasing their patrons 
with new ideas, should investigate the 
Stratford Paper Knife. 

It is made of German Silver and Copper. 


The owner’s signature is applied in sterling 
silver on the copper handle. The blade is 


German silver. 

The Stratford Paper Knife is a beautiful 
bookish possession. Illustration and infor- 
mation gladly supplied on request. 


Che Fart ork Shop 


441-449 Ellicott St. BUFFALO, N. Y. 














248-254 PEARL ST., BUFFALO, N. Y. 





Rings of Distinction, Combining Quality with a Profit-to-Dealer 
Factor, at the same time priced to meet the publie demand. 

Every Ring from our factory has our guarantee—It’s “Ring 
Insurance’’ for you and consumer; added to this we agree 
with any dealer to exchange any ‘unsold rings of our make 
for other set rings of ours. 4 








Send for a Selection To-day!! 
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J. H. Leasure, formerly of this city, has 
opened a store in Charleston, S. C. 

Extensive alterations have been made to 
the store of Leo Levey, Chester, Pa. 

Louis Sickles, head of M. Sickles & Sons, 
spent last week in New York on business. 

R. H. Thomas, 711 Sansom St., spent 
some time in Lancaster on business last 
week. 

J. Cruzer, an employe of D. V. Brown, 
has been confined to his home for a week 
with acute indigestion. 

Arthur Bowman, formerly of Lebanon, 
Pa., has accepted a position with H. A. 
Cain, 2924 Ridge Ave., this city. 

R. T. Chapman, Atlantic City, stopped 
off in Philadelphia for a while last week. 
He is on a business trip through New York 
State. 

After being associated for many years 
with Riggs & Bros., H. H. Watkins has 
accepted a position with the Hollingshead 
Co., Camden, N. J. 

Herman Rosenblatt, Germantown Ave., 
and I. Bedichimer, Walnut and 12th Sts., 
sailed for Europe last week. They will be 
gone for the best part of the Summer. 

Among the many visitors to Philadelphia 
last week were: D. H. Krause, North 
Wales; E. K. Bean, Lansdale; H. B. Mc- 
Farlan, East Dowingtown, and H. S. Kratz, 
Souderton, 

Because of the depression in business, 
Harry Clark, 3414 Haverford Ave., has 
announced his intention of retiring from 
business and accepting a position with a 
Philadelphia jeweler. 

Jacob J. Cohen, diamond -broker, 1011 
Chestnut St., this city, will sail for Europe 
on the Lusitania Ayg. 4 to visit the Eu- 
ropean diamond markets and purchase 
goods for Fall business. 

Robert Milner, 1319 Point Breeze Ave., 
who is enlarging his ‘store after purchasing 
the building next door, last week bought 
the large safes formerly-in the establish- 
ment of Davis & Galt, 730 Sansom St. 
The latter concern is no longer in exist- 
ence. ‘ 

Louis, the young son of A. I. J. Dorn, 
834 Market St., Camden, N. J., was badly 
injured on July 4 by the delayed explo- 
sion of fireworks. He lighted a piece and 
thought the fuse had burned out because it 
failed to explode. Stooping over to ex- 
amine closely, he was badly burned about 
the face and neck when it finally went off. 

Last Saturday marked the inauguration 
among many jewelers here, both wholesale 
and retail, of the all-day closing on Satur- 
days during the months of July and Aug- 
ust. The movement was started by Col. 
J. Warner Hutchins, president of the Jew- 
elers’ Guild of this city and a member of 
the Walnut St. Business Association. 
Colonel Hutchins’ recommendation was 
heartily supported by the Hon. John Wana- 
maker, who announced his intention of 
closing every department in his vast estab- 
lishment all day Saturday during the 
months of July and August. The other 
large department stores quickly followed 


the -lead of Colonel Hutchins and Mr, 
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Wanamaker, as did likewise many of the 
leading wholesale and_ retail jewelers 
throughout the city. While the movement 
so far does not have the unanimous sup- 
port of all the jewelers, it is expected to 
grow in popularity, and many who do not 
close their stores now until 1 o’clock Sat- 
urday afternoons, it is thought, will soon 
adopt the same plan as is being followed 
by their fellows and suspend business from 
Friday night until Monday morning. 

That an era of great prosperity is in 
store for the business men of’ the United 
States was the prediction made by E. J. 
Berlet, of Maxwell & Berlet, at a testi- 
monial dinner tendered to him last week 
on his return from Houston, Tex., where 
he attended the annual convention of the 
International Association of Rotary Clubs 
and was elected a vice-president of the or- 
ganization. Mr. Berlet was the guest of 
honor at a dinner given by the Walnut St. 
Business Association, of which organiza- 


-tion he is also the president. He said the 
nation would see a period of unprece-, 


dented prosperity in the near future, be- 
cause the -so-called hardship period was 


about at an end. 








Mrs. Robert F, Obenauer, was among the‘ 


prize winners in the baby show held at 
Erie Beach last week by the Fraternal 
Order of Orioles. , 

Albert Zilliox had a narrow escape from 
serious injury last week while driving his 
automobile on Seneca St. When he reached 
the front.of the car company’s barns, where 
the employes were switching cars, he was 
struck by a car said to have taken the 
wrong switch. Fortunately he was-driving 
at a moderate rate of speed, otherwise se- 
rious results would have followed. His 
automobile was badly damaged, but he es- 
caped without personal injury. 

President Benjamin T. Ash of the New 
York State Retail Jewelers’ Association, a 
well-known retail jeweler_of Binghamton, 
N. Y., passed through Buffalo July 9 en 


“ route to’ the Alden baths, where he will 


remain. for about two -weeks taking treat- 
ments for rheumatism, from which he has 
been suffering ever since the State conven- 
tion about two months ago. He is accom- 
panied by Mrs. Ash and their son. He 
came in his automobile and went to Niag- 
ara Falls on Sunday. While in Buffalo he 
called upon several of the retail jewelers. 
Alden is about 12 miles from this city. 

Papers are being prepared for the appeal 
of the decision of Judge Albert Hartzell 
of the City Court, who decided the anti- 
auction jewelry law to be unconstitutional. 
The matter received the serious and earn- 
est considération of the local jewelers at 
the meeting held in the Teck Cafe Thurs- 
day night, and there is a determination to 
take the case to the highest court in the 
State should the decision of the interme- 
diary courts be affirmative of the judgment 
of the lower court. The local jewelers are 
disappointed but not disheartened at the 
decision, and will endeavor to have the law 
sustained on appeal. 
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The proposition of program advertising 
received a severe jolt at the hands of the 
Buffalo Retail Jewelers’ Association at a 
meeting held Thursday evening which was 
called for the specific purpose of threshing 
out this question. The rule prohibiting ad- 
vertising in programs by the members. of 
the association is several years old, and:as 
a general proposition it had been strictly 
adhered to. A few instances were noted, 
however, in which it had been violated, and 
it must be said, in justice to the members 
who transgressed the rule, that the condi- 
tions under which it was done were almost 
excusable. After hearing the explanations 
of the transgressors, and after considerable 
debate, it was decided to open the question 
and resubmit the proposition to the mem- 
bership.- In order that every member of 
the association might have an opportunity 
to vote upon the question it was determined 
to have a referendum vote by mail, and 
Secretary Alfred O. Bald was directed to 
send two questions to every member, re- 
questing his vote by return mail. The ref- 
erendum questions were published in THE 
JEWELERS’ CIRCULAR last week and substan- 
tially were as follows: Question 1—Shall 
all program advertising be prohibited? and 
Question 2—Shall the jeweler be empow- 
ered to-use his<discretion? The voting 
blank also contained a clause in which the 
voter bound himself to abide by the result. 
When the ballots were counted it was 
found that proposition No. 1, declaring 
against program advertising in any form 
whatever, had been voted for by a large 
majority. In fact, proposition No. 2 re- 
ceived only five votes; and when the result 
was announced, a motion to make the vote 
unanimous for proposition No. 1 was cat- 
ried without a dissenting vote. 











Leonard Krower is back from an ex- 
tended business trip through the north and 
east. ed 
Alterations have been made to the Cohen 
Loan & Jewelry Co.’s store, 507 S. Ram- 
part St. The interior of the place has been 
remodeled and is easily one of the best 
jewelry shops along S. Rampart St. 

Emile ‘Karlen, watchmaker and jeweler, 
who opened a watch repair shop at 421 
Carondelet St., is contemplating putting in 
a stock of jewelry after the Summer. sea- 
son. Mr. Karlen was formerly connected 
with Ferdinand Morqus & Son, Arcadia, 
Fila. 

T. Hausmann & Sons recently completed 
an order for 500 badges for the City Board 
of Health. The badges were furnished the 
rat catching squads now doing duty in the 
city under the direction of the Federal 
health authorities, who are here taking 
charge of the bubonic plague situation. , 

Accompanied by Mrs. Taylor, W. E. Tay- 
lor, the well-known wholesaler, will leave 
Thursday for New York and Boston. Mr. 
Taylor will combine business with pleasure 
and will be absent from the city for sev+ 
eral weeks. The Taylor establishment, dur- 
ing Mr. Taylor’s absence, will be looked 
after by E. A, Mugnier, the manager, - -- 
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Wireless Time 
Signals 


The Illinois Watch Company is pleased to 
announce that it is now sending daily time 


signals from its astronomical observatory at 


Springfield. 


The signals begin at 11:55 and continue 
until 12 noon Central Time. Similar signals 
are sent from 7:55 to 8 P.M. Central Time. 


A number of jewelers are availing themselves 
of this service and the Company will be glad 
to correspond with others who wish to install 


receiving stations. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





O. A. Starke, of the Star Watch Case 
Co., was a visitor here last week. 

H. T. Boyie, El Paso, Tex., stopped over 
here last week on his way to New York. 

Mrs. B. Lanski, mother-in-law of Paul 
3raude, of Emil Braude & Bro., died here 
recently. 

Tom Stanek was appointed mayor of the 
Methodist encampment at Desplaines, III, 
last week. 

Wm. Lambrecht, retail jeweler at 1956 
Milwaukee Ave., is on a three months’ trip 
to Europe. 

A. Harper, general manager of the Amer- 
ican Silver Co., Bristol, Conn., was here 
several days last week. 

Albert M. Dueber and Mose Loeb, of the 
Dueber-Hampden companies, were here 
for a few days last week. 

A. Mendel, retail jeweler, has removed 
from room 608, 100 W. Washington St., to 
room 806, 7 W. Madison St. 

F. S. Goldberger, of S. Buchsbaum & 
Co., is spending his vacation with his 
family at Brown’s Lake, Wis. 

B. Smith, formerly of Smith & Monheit, 
and Sam Caro have opened a jewelry store 
on W. Madison St., near Market St. 

Harry E. Scharling, of Scharling & Co., 
Newark, N. J., was here last week with 
his bride on a trip to the Pacific Coast. 

Ernest Thomberg, of Humboldt, Sas- 
katchewan, was here last week on a visit 
to Fred W. Radcliff, of M. A. Mead & Co. 

Norman Kennedy, the four-year-old son 
of Thomas F. Kennedy, fell and broke his 
right arm last week while playing at his 
home. 

W. H. Joers, of the Hoefer Jewelry Co., 
Kansas City, visited here last week with a 
party of friends who made the trip in an 
automobile. 

The old concern of Hall & Sayles, 
Janesville, Wis., recently dissolved, Mr. 
Hall retiring and W. P. Sayles continuing 
the business. 

David Harris, formerly employed as a 
watchmaker by Sears, Roebuck & Co., has 
opened a retail business of his own at 1947 
W. Chicago Ave. 

H. J. Hodges, credit man for the A. C. 
Becken Co., is on a trip to Porto Rico in 
the interests of the concern. He will be 
absent two months. 

Harold Schneider, a suspect in the 
Logue murder case, was brought back to 
Chicago last week. He is held on a charge 
of receiving stolen property. 

30th of the brothers Baneroft, Co- 





_—_—_—— LA . 


lumbus, O., were here last week looking 
over the store fixture market for fixtures 
for their new store in Columbus. 

Ferdinand Sitt, retail jeweler, has re- 
moved from 1007 Irving Park Blvd. 
to 3950 Sheridan Road, just around the 
corner from his previous location. 

E. S. Baker and Fred Klein, with the 
Juergens & Andersen Co., have returned 
from Ruth Lake, Minn., where Mr. Klein 
has a Summer home and a fine yacht. 

C. T. E. Smith, with the Reed & Barton 
Co., recently returned from Taunton, 
Mass., where an annual meeting of the 
sales force of that corporation was held. 

Max Starke and his son, Alfred, promi- 
nent wholesale and retail jewelers of Leip- 
sic, Germany, were here last week. Their 
visit was part of a tour of the principal 
cities of the middle west. 

George Washington Bleecker, of the 
Martin, Copeland Co., is making a trip to 
New York with his family. They are trav- 
eling by the Great Lakes to Buffalo, and 
then by rail to New York. 

Maximilian Ellbogen, of the Stein & EIl- 
bogen Co., returned last week from a two 
months’ trip to Rio Janeiro, South Amer- 
ica, accompanied by his wife and their son, 
Albert Ellbogen, and Mrs. Bella Stein. 

J. A. Limbach, Chicago manager for 
the Theodore W. Foster & Bro. Co., is on 
a visit to Providence, R. I., accompanied 
by his wife. L. W. Williams, with the 
same concern, is traveling in the south. 

Creditors of Albino Giambitto, 851 S. 
Halsted St., received checks last week for 
50 per cent. of their claims as a result of 
accepting his compromise offer for that 
amount. The indebtedness was _ about 
$2,200. 

Edwin F. Sutter, retail jeweler at 1853 
W. Madison St., is on a trip to London, 
Ont., the home of his wife, and, accom- 
panied by her, will visit his own native 
town of Medina, N. Y., before he returns 
to Chicago. 

Mr. and Mrs. I. W. Lederer will sail for 
a two months’ trip to Europe on July 18 on 
the steamer Imperator. They will be ac- 
companied from Chicago to New York by 
Mr. and Mrs. Sid H. Israel, who will wish 
them bon voyage. 

During the absence of Mr. and Mrs. 
A. W. Levy from their residence, 5140 
Greenwood Ave., one evening last week a 
thief broke open a bureau drawer and stole 
a three-stone diamond ring, belonging to 
Mrs. Levy, valued at $1,000. 

L. G. Cobb, formerly of L. G. Cobb & 


Co., who sold ovt his interest in that cor- 


poration last April, has opened a new retail 
and mail-order jewelry business in room 
511, Columbus Memorial building, under 
the name of The Diamond & Watch Co. 

The Chicago office of the National Jew- 
elers Board of Trade reports excellent 
business for May and June last. In these 
two months the branch office collected 
more money for members than ever be- 
fore for the corresponding months in other 
years. 

Upon the arrival from Europe last week 
of Mr. and Mrs. J. T. Brayton, Mr. Bray- 
ton was taken to the Presbyterian Hos- 
pital on account of illness. Mr. Brayton is 
in need of absolute rest and quiet, and it is 
hoped that a short stay at the hospital will 
benefit him. 

Walter V. Ghislin, manager of the Chi- 
cago office of the Gorham Mfg. Co., and 
Wm. Willis, John Irons and A. A. Hall- 
berg, of the traveling force of that cor- 
poration, were in Providence, R. I., where 
they attended the annual meeting of the 
sales force of the Gorham company. 

Geo. Levitt, formerly manager of the 
optical department of Gordon & Morrison, 
this city, who a year ago was accused of 
larceny by the firm, has been cleared of the 
charge. The case was dismissed by Judge 
Pettit before it came to trial, owing to lack 
of evidence, and Levitt was discharged. 

The stock and fixtures of the estate of 
Jos. A. Schoenthaler and the J. U. Rulis- 
hauser Co. in the Columbus Memorial 
building was purchased last week by H. 
C. Kionka & Co. for about $13,000. Mr. 
Kionka has sold the fixtures, the good will 
and the corporate name to Leo Turney, 
formerly manager of the Schoenthaler 
business, who will continue under his own 
name as successor to the two concerns. 

A deed transferring six acres of land at 
California and Lawrence Aves. from the 
ownership of Francis A. Hardy to the 
Newsboys and Bootblacks’ Association was 
filed last week. A $100,000 home for boys 
is now in course of construction, and it is 
the hope of Mr. Hardy, who gave the land, 
and others who have contributed to the 
building fund, to see about 125 boys housed 
in the new building Nov. 1. The home 
will take care of needy boys of from 8 to 
16 years of age. 

The business of the Peoples’ Jewelry 
Co., 503 W. Division St., August Bellavia, 
proprietor, was turned over June 3 to 
Franklin N. Wood under a deed of trust 
for the benefit of the creditors. Mr. Wood 
made a thorough examination and found 
that the liabilities exceeded $5,000, and the 
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assets were worth about $250.. Mr. Wood 
has succeeded in getting Mr. Bellavia to 
secure the financial assistance of same of 
the latter’s friends, and an offer is now 
before the creditors of 30 cents cash for 
t jeir claims. 

Henry Hofmeier, of Hofmeier & Ott, 
Cincinnati, O., was'a guest over the Fourth 
of July of J. W. & O. V. Heckman, of 
the Becker-Heckman Co., watch case man- 
ifacturers and repairers, 803 Heyworth 
building. 

Jolin Koren, retail jeweler at 1526 W. 
Chicago \Ave., has filed a petition in bank- 
ruptcy, with liabilities of over $2,487 and 
assets of $650, of which he claims $100 to 
The creditors for less than 
25 are: Meyer, Joseph & Co., Hirsch & 
Yppenheimer, A. B. C. Novelty Co., W. J. 
Feely Co. and the William L. Gilbert Clock 
Co.,- while the larger creditors are: 
Sproehnle & Co., $88; Walker, Blake Co., 
$227; R. H. Ingersoll & Bro., $71; A. A. 
Waterman Co., $47; Eppstein, Rosenberg & 
Klein, $236; Heintz Bros., $104; Alfred 
Elsner, $55; Queen City Ring Co., $131, 
and the New Haven Clock Co., $37. 

One of the greatest games of baseball 
ever played in Washington Park took place 
on July 5 between employes of Despres, 
Bridges & Noel and the “Seco” specials of 
the Stein & Ellbogen Co. The latter nine 
won by a score of 30 to 22. Fifteen of the 
30 runs were made in one inning. The 
game lasted so long that some spectators 
starved to death while watching it. Both 
sides used 10 pitchers. So many runs were 
made that one of the scorers hurt his arm 
keeping a record of them, and the players 
were so exhausted from running the bases 
that the trips around the sacks were made 
in motorcycles. Altogether it was a great 
game. 

Buyers in town last week included: M. O. 
Cockrum, Oakland City, Ind.; G. Anderson, 
Taylorville, Ill.; A. Anderson, Rankin, III. 
R. L. Jenkins, Amboy, IIl.; H. C. Cheer, 
Rock Island, Ill.; J. M. Scheer, Kaukauna, 
Wis.; Ernest Thomberg, Humboldt, Sas- 
katchewan; S. K. Mosiman, Bluffton, Ind. ; 
C. F. Graff, Elkhorn, Wis.; W.. B. Jac- 
card, Kansas City, Mo.; Albert Weber, 
Fennimore, Wis.; W. T. Brown, Sterling, 
Ill.; S. O. Adams, Polo, Ill.; Messrs. Ban- 
croft, of the Bancroft Bros. Co., Colum- 
bus, O.; J. R. Mercer, Kansas City, Mo.; 
J. R. Chapman, Oshkosh, Wis.; D. B. 
Phelps, Waterloo, Ia., and L. S. Hopkins, 
of Hopkins & Witty, Dubuque, la. 

During the trial of the negro for the 
murder of Ida Leegson last week, Edward 
R. Nierman, a pawnbroker, of 3020 S. State 
St., gave some damaging testimony against 
Bond. Nierman identified a watch as being 
the same. one that was pawned at his store 
by a negro Oct. 5. He said that the watch 
which was pawned in his store bore the 
monogram of I, G. L. Nierman testified 
that the pledger, a negro, wanted $5 for 
it, but took $4. The watch bore the mono- 
gram I. G. L. When I asked him what 
the letters stood for he said “Ida G. Leeg- 
son.” I asked him who Ida Leegson was, 
and -he said that she was his sister. He 
gave his name as J. Leegson. Nierman 
said that he did not seé the face of the 
negro and was not sure whether the man 
on tria: was the same one or not. 
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T. F. Ferguson, of Bonne Terre, Mo., 
was a visitor in St. Louis during the past 
week. 

Mr. and Mrs. O. C. Stegmaier, Jefferson 
City, spent a part of the past week in St. 
Louis. 

J. F. Kober has been appointed floor 
manager of the Mermod, Jaccard & King 
Jewelry Co. 

Clarence Petter, formerly of Hannibal, 
Mo., has taken a position with the Elliott 
Jewelry Co. 

J. E. Riley, traveling representative of 
the W. F. Kemper Supply Co., has returned 
from a six weeks’ trip. 

The Mermod, Jaccard & King Jewelry 
Co. has filed suit against Charles D. Mc- 
Lure on an account of $422.60. 

L. A. Fassett, of Weiss & Fassett, will 
sail from New York July 18 for Europe, 
to buy diamonds. He expects to sail on his 
return trip Aug. 15. 

J. P. Cerf, manager of the M. Bonn Jew- 
elry Co., has returned from Pittsburgh, 
where the parent house is located, and from 
a trip to New York. 

The Rohwedder-Freymann Jewelry Co., 
St. Louis, Mo., has been incorporated by 
O. F. and W. N. Rohwedder and P. P. 
Freymann, with a capital stock of $10,000. 

President S. H. Bauman, of the Bauman- 
Massa Jewelry Co., acompanied by his wife, 
left Sunday night for Charlevoix, Mich., 
where they will spend the next two months. 

The interior of the jewelry establishment 
of Harry S. Aller, in the Globe Democrat 
building, has been remodeled by the re- 
moval of partitions, increasing its conve- 
nience, 

F, L. Priest, of the Hess & Culbertson 
Jewelry Co. has gone to Europe for six 
months’ travel. A. Abrahams, of the same 
company, is spending three weeks with rel- 
atives in North Dakota. 

E. J. Poursine, of the F. W. Drosten 
Jewelry Co., returned Wednesday from his 
old home in Tennessee, where he spent his 
vacation with relatives. Charles Wester- 
meyer, of the Drosten company, is now on 
his vacation. 

Morris Eisenstadt, president of the Eis- 
enstadt Mfg. Co., left July 6 for Denver to 
attend the annual convention of the Benev- 
olet Order of Elks, of which he is an active 
member, having been a high officer in the 
St. Louis lodge. 

F. L. Steiner, vice-president of the St. 
Louis Clock & Silverware Co., leaves 
to-day on a trip to New York. Leo Ham- 
merschlag, of this firm, has started on a 
trip through the south, and T. S. Simral 
has gone to Texas.. 

F. W. Drosten, president of the Freder- 
ick W. Drosten Jewelry Co., left recently, 
accompanied by Mrs. Drosten, on an ex- 
tended tour of Holland, Switzerland, 
France and Italy. They will not return to 
St. Louis until Autumn. 

S. E. Bamber, secretary of the Hess & 
Culbertson Jewelry Co., in order to avoid 
a prolonged absence from buniness, and at 
the same time have a chance to play golf, 
is taking his vacation a day each week, and 


spending each-day at the-Glen Echo Coun- 
try Club. 
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L. L. Gerber, of the Maschmeyer-Rich-> 


ards Silver Co., left Wednesday on an ex- 
tended trip through the southern States. 
E. A. Schoenle started through the west- 
ern States, and J. K. Venable started 
through the northwestern States. 

F, W. Hoyt, president of the Hoyt Jew- 
elry Co., has started on a trip through 
Arkansas and southern Illinois. C. M. 
Fairley has gone to-his Texas territory and 
I. T. Fuller is traveling in northern Mis- 
souri, Jowa and Kansas. They will all be 
out the greater part of two months. 

\: L. Blankenmeister, of the St. Louis 
Clock & Silverware Co., accompanied by 
his wife, has been spending two weeks at 
Lake Geneva, Wis. ~ George Oberting, of 
the same firm, and his wife, have returned 
from San Antonio, where they spent two 
weeks. A. H. Mark and wife have been at 
Eagle River, Wis. Lawrence Oberting has 
been visiting at Louisiana, Mo. 

Joseph Auer, of the Bauman-Massa Jew- 
elry Co., returned Friday from a _ two 
months’ trip to Europe. He left Monday 
on a trip through Mississippi, Alabama and 
Louisiana. W. E. Susong came down from 
his home at Des Moines, Ia., and after 
spending a few days in the city, left on a 
trip through Iowa and the Dakotas. S. L. 
Lowenstein left Sunday night on a trip 
through Illinois, Missouri and Arkansas. 

Richard Thomas and August Knies, 
Breese, Ill., while seining for minnows 
recently in the Okaw River, near Carlyle, 
Ill, caught half a dozen-clams. Thomas 
broke one open and found a pearl which is 
said to be the largest ever found in the 
vicinity of St. Louis. They were in St. 
Louis a day or two ago exhibiting it to 
jewelers, who united in saying that it was 
very valuable. The men ask $2,000. for it. 








Cleveland. 


N. M. Wiegand, Addison Road, has re- 
turned from a two weeks’ vacation in Mich- 
igan. 

A. J. Leinwand has taken his brother into 
the business, and hereafter the firm will 
be known as A. J. Leinwand & Co. 

Wm. Martin has just completed the in- 
stallation of a wireless station in his store, 
12407 St. Clair Ave., where he will receive 
Washington time. 

Mrs. W. J. Higgins, Shelby, O., will 
leave shortly for Seattle, Wash., where she 
will visit Frank Higgins, her son, who is 
stationed there. She expects to be gone 
several months. 

A. B. Sprosty is a candidate for County 
Commissioner on the Republican ticket. 
Mr. Sprosty has served on the City Cotin- 
cil for one term, and is well qualified for 
the position he is seeking. 

A. R. Kimpton, Oberlin; E. H. Holter, 
of the W. H. Deuble Co., Canton; W. J. 
Higgins, Shelby; Geo. A. Clark, Lorain; 
Frank Presswell, Akron; L. E. Shute, 
Fairport Harbor, and Mr. Arrick, of Vin- 
cent Bros., McConnellsville, were in Cleve- 
land last week. 








L. A. Krall, Tyndall, S. Dak., has dis- 
posed of his jewelry business to Anton 
Cerny. 








A. P. ‘Craft has returned from a trip to 
Wisconsin. 

F. G. Reber, formerly in business here, 
has located at Lexington, Ky. 

Goodman & Co. have completed altera- 
tons which largely increased their floor 


space. 

Carl F. Walk, of Julius C. Walk & Son, 
has returned from a motor trip to northern 
Indiana. 

Clinton Wallace, who recently returned 
from California, has-moved into his Sum- 
mer home on White River. 

Joseph E. Reagan, general manager of 
the Baldwin-Miller Co., has returned from 
a vacation spent at Ludington, Mich. 

G. A. Solomons & Co., wholesale jewel- 
ers, have moved from ‘Washington and 
Delaware Sts. to the Pembroke Arcade. 

Mr. and Mrs. A. Kiefer Mayer, Mrs. 
Charles Mayer and Mrs. Charles Mayer, 
Jr.. are spending several weeks at Walloon 
Lake, ‘Mich. 

Among retail jewelers in the city last 
week were W. A. Petro, Swayzee; D. W. 
Brattin, Brazil; J. W. Campbell, Edin- 
burg, and John W. Hudson, Fortville. 

Claude Howard, Frankfort, who recently 
sold out to the Killmer-Arnkens Jewelry 
Co., was in the city last week. He has not 
decided definitely where he will locate. 

Miss Mary Boerstler, who, was recently 
registered as an optometrist, has located 
with her sister, ‘Miss Elizabeth Boerstler, 
who conducts a jewelry store at Batesville. 

Morris Goodman has taken a position 
with Goodman & ‘Co. Henry ‘Paulman, 
traveler for the company, is in Iowa. Carl 
S. West, also a traveler for the company, 
is in Illinois. 

The case against Augustus Vosburg, 
charged with selling an imitation diamond 
to a girl for $35, has been continued in- 
definitely and Vosburg has been released 
without bond, because the prosecuting wit- 
ness did not appear. 

The Chamber of ‘Commerce of Laporte 
is planning elaborate entertainment for the 
Indiana Retail Jewelers’ Association, which 
holds its annual meeting at Laporte, July 
20, 21 and 22. There is to be a banquet, a 
vaudeville entertainment, automobile rides, 
a visit to the Gunness farm of murder 
fame, and a trip to the Indiana ‘State 
Prison at Michigan City, where lunch will 
be served by Warden Edward J. Fogarty. 
The program for the convention is almost 
completed and will be placed in the mails 
about July 16. There is to be a large dis- 
play of jewelry by manufacturers, jobbers 
and wholesalers. Indications are the at- 
tendance will be the largest of any con- 
vention in the history of the association. 

One of the brilliant society events of the 
season was the marriage on the evening of 
July 7 of Miss Anna Mantel, daughter of 
Mr. and Mrs. Emil Mantel, to Dr. Morris 
Fishbein, of Chicago. The ceremony was 
performed in the Florentine room of the 
Claypool Hotel, in the presence of a distin- 
guished gathering of friends and relatives. 
There were 150 guests. ‘After the cere- 
mony there was a wedding dinner in. the 
Chatau ‘Cafe, followed by a.dance. There 
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were guests from many cities, including 
Chicago, Billings, Mont.; Dorchester, 
Mass.; Fort Wayne, Lafayette, Terre 
Haute, Cincinnati, Syracuse, N. Y., and 
New York city. Dr. and Mrs. Fishbein 
have gone east and will reside in Chicago. 
The bride for some years has assisted her 
father as buyer for his jewelry business. 














Henry F. Stecher, head of the August H. 
Stecher Co. and treasurer of the Wisconsin 
Retail Jewelers’ Association, spent a week 
recently with his family at the Stecher 
Summer home at ‘Cedar Lake, Wis. 

The United States Diamond Importing 
Co. has been incorporated in Milwaukee 
with a capital stock of $10,000 by E. N. 
Solomon, Solomon Kleinman and Peter C. 
Wolf. E. N. Solomon is at the head of 
the Radium Jewelry concern in the Caswell 
building. 

Gustave Sliwinski, Oconomowoc, Wis., is 
in financial difficulties and lists liabilities of 
$963, claiming all assets amounting to $216 
as exempt. He is a watch repairer and 
was formerly in business in Chicago. He 
went to Oconomowoc in 1900. 

Arthur Kuesel, of the traveling sales 
force of the Kuesel Bros. Co., wholesale 
jewelry concern, 208 Enterprise building, 
was married on June 4 to Miss Ruth Rein- 
hart, a daughter of C. F. Reinhart, of the 
Reinhart Mitten Co. The ceremony was 
performed at the home of the bride, fol- 
lowed by a reception at the Deutscher Club. 
Mr. and Mrs. Kuesed spent their honey- 
moon in an automobile tour and at the 
Kuesel Summer home at Okauchee Lake, 
near Oconomowoc, Wis. Mr. and Mrs. 
Stecher will be at home to their friends 
after Sept. 1 in a new bungalow which 
they are erecting at Newhall and Lindwood 
Aves. 

The funeral services for Endre Gilbert- 
son, a member of the jewelry firm of Gil- 
bertson & Anderson, of Madison, Wis., 
who died on June 26 at a sanitarium in 
Waukesha, Wis., following a long illness 
with Bright’s disease, were held at the 
Bethel Lutheran Church in Madison on 
June 29. All the jewelers of Madison, the 
capital city of the State, were in attend- 
ance. Mr. Gilbertson had been a resident 
of Madison for nearly 20 years and had 
made hosts of friends in that city. He had 
been associated with the late W. J. Gamm, 
well-known Madison jeweler, for several 
years, but engaged in business for himself 
in 1903. With the exception of two cousins, 
Mr. Gilbertson had no relatives in this 
country. He was a native of Norway, 
where two brothers survive him. 








With his left hand blown off, the flesh 
torn from his right leg and his skull frac- 
tured, Sheldon Vaughan, 10-year-old son of 
a prominent jeweler at Suffolk, Va., was 
taken to a hospital last week in a preca- 
rious condition. The youngster was 
wounded by the explosion of a shell, sup- 
posed to be a relic of the Mexican War, 
with which he was playing on Tuesday of 
last week. 





R. L. Carter, Ashley, Mich., has gone out 
of business. 

H. D. Bowman, Almont, was here last 
week on a short vacation trip. 

E. Burlingame has opened a new jewelry 
Store at 2085 E. Jefferson Ave, 

John Lane, manager of the silver depart- 
ment of Wright, Kay & Co., has gone for a 
lake trip of two weeks. 

M. W. Majesterkiewicz has removed his 
business from 1442 Michigan Ave. to 
Riopelle St. and Canfield Ave. 

J. Schreidell, who moved last year from 
Gratiot Ave. to the corner of Oakland and 
Euclid Aves., has offered his creditors a 
settlement on the basis of 20 per cent. His 
statement shows assets of $2,000 and liabili- 
ties of $5,000. 

The July meeting of the Detroit Jew- 
elers’ Board of Trade was called off on ac- 
count of the fact that two of the officers 
were suffering from injuries received in 
an automobile accident, while the other 
officers were out of the city. 

Three prominent wholesalers were in- 
jured in an automobile accident the eve- 
ning of July 5. Robert L. Weyhing, of 
Weyhing Bros. Mfg. Co. and president of 
the Detroit Jewelers’ Board of Trade, and 
Richard E. Rogers, of Kunz & Rogers, sec- 
retary of the same body, were riding with 
J. C. George Ruttmann, president of the 
George Ruttmann Co., in the latter’s ma- 
chine. They had left the Wheelmen’s Club 
about 9 o’clock and had gone but a short 
way when in avoiding another car which 
came along a cross street at a high rate of 
speed the car was overturned. Mr. Rutt- 
mann was caught underneath and sustained 
a severe cut on his head, painful bruises 
and torn ligaments in his left arm. -The 
other two were thrown clear of the car 
and sustained only minor cuts and bruises, 
although they were both badly shaken up 
by the accident. 

The new divisional committee of the 
Board of Commerce, composed of retail, 
wholesale and manufacturing jewelers and 
retail and manufacturing opticians, has 
Started its work of organization and prose- 
cution in a vigorous manner. This com- 
mittee is headed by Charles W. Warren, of 
C. W. Warren & Co., Washington Arcade, 
and several meetings have been held. A 
committee of this committee called upon the 
police commissioner and put it up to him to 
have complaints made against merchants 
violating the auctioneers’ ordinance. This 
he promised to do and the organization will 
follow up the prosecutions. Next it is 
proposed to carry on a campaign against 
fraudulent advertising, and the Attorney- 
General of the State has been consulted in 
regard to the validity and meaning of the 
Monteith bill, enacted by the last Legisla- 
ture. As soon as the committee is sure of 
its ground, it will institute proceedings un- 
der this law. In furtherance of these plans 
it is probable that one or more general 
meetings of the trade will be called and 
that a vigorous advertising campaign will 
be conducted to show up frauds and 
“fakers.” 
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WALLENSTEIN, MAYER & CO. 





Just Arrived from Paris 


Made of the Very 
Finest Leather 


The Latest Novelty of the Year 


Beautifully Silk 


“Party Cases’ at 


All orders will be filled as promptly as possible, as the demand is exceptionally big. 
None of these cases will be sent out on memorandum or approval. 


No. 1—$6.00 


Exira fine Genuine Seal Leather, with leather handle 
and snap fastener. Silk lined. ‘Contains the following 
articles: Mirror, Memorandum and Pencil, Silk Coin Bag 
with Chain, Powder Box, Perfume Box, Talcum Box, Nail 
File, Shoe Buttoner and Rouge Holder, with space for 
other articles. Size when closed, 6% inches long, 2% 
inches high, 24 inches wide. 


No. 3—$3.75 


Fine Genuine Seal Leather, with leather handle and 
snap fastener. Contains the following articles: Mirror, 
Memorandum and Pencil, Silk Coin Bag, Powder Box, 
Talcum or Perfume Box and Rouge Holder, with space 
for other articles. Size when closed, 5 inches long, 2% 
inches high,, 34% inches wide. 


No. 2—$3.00 


Fine Genuine Pin Seal Leather, with leather handle and 
snap fastener. Silk lined. Contains the following articles: 
Mirror, Memorandum and Pencil, Silk Coin Bag, Powder 
30x, Talcum or Perfume Box and Rouge Holder, with 
space for other articles. Size when closed, 5 inches long, 2%4 
inches high, 34% inches wide. 


No. 4—$4.50 


Extra fine Genuine Seal Leather, with leather handle 
and snap fastener. Silk lined. Contains the following 
articles: Mirror, Memorandum and Pencil, Silk Coin Bag 
with chain, Powder Box, Nail File, Shoe Buttoner and 
Rouge Holder, with space for other articles. Size when 
closed, 4% inches long, 2% inches high, 34% inches wide. 


Above prices subject to cash discount of 6 per cent. only. Order to-day 


WALLENSTEIN, MAYER & CO. 


Wholesale Jewelers 


31-39 East 4th St., CINCINNATI, O., U.S.A. 


Write for our large 850 page complete catalogue J. 











July 15, 1914. 
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A. B. Cohn has opened a new store on 
Mercantile PI. 


W. B. Kelly, 555 S. Broadway, is having 
his third anniversary sale. 

Max Hirsch, representing Newark man- 
ufacturers, is here accompanied by his 
wife. 

A. M. Gilbert, of M. Schussler, of M. 
Schussler & Co., San Francisco, has been 
here for about a week past. 

George Germain, of the E. Bastheim Co., 
will start soon for a trip up the coast. His 
first stop will be at Oxnard. 

J.G. Rogers, of the Carl Entenmann Jew- 
elry Co., will start soon on a business trip 
around the “Kite-Shaped” track. 

Joseph Lawton, of Brock & Co., is tak- 
ing a vacation with his wife at Corona del 
Mar, a Summer resort down the coast near 
Balboa. 

E. B. Bastheim and George Germain, of 
the E. Bastheim Co., with their families, 
enjoyed a motor trip to Coronado as a 
Fourth of July outing. 

Clarence Liebenkorn, of the Adams & 
Abel Co., has just made a trip around the 
“Kite-Shaped” track with his motor car, 
visiting the trade en route. 

C. S. Douglas has assumed charge of the 
silver department of Feagans & Co. Mr. 
Douglas was formerly for 19 years with 
E. T. Roberts & Sons, Pittsburgh. 

The Southwest Turquoise Co. has discon- 
tinued its auction sale, and expects to move 
to its new location in the Metropolitan 
building on 5th St., in a few days. 

Arthur P. Care, head of the material de- 
partment of the E. W. Reynolds Co., has 
gone by motor car to tle Yosemite Valley, 
to be gone two weeks. He is accompanied 
by his wife. 

Mr. and Mrs. E. W. Reynolds, Mr. and 
Mrs. A. B. Ebner, and Mr. and Mrs. But- 
ler spent the Fourth of July at Glenn 
Ranch, a_ resort in the mountains above 
San Bernardino. 

The window of the Golden State Gem 
Co., 736 S. San Pedro St., was broken by a 
burglar a few nights ago, and two small 
diamonds, three amethysts, two moon 
stones and two sapphires were stolen. 

George Brock, son of G. A. Brock, presi- 
dent of Brock & Co., is spending the Sum- 
mer vacation from school in the store. 
Miss Enid Ross, diamond registration clerk 
for the same firm, is back from her vaca- 
tion. 

Edgar Sprague, of the Carl Entenmann 
Jewelry Co., is back from a five weeks’ 
trip to the east. Most of his time was 
spent in Chicago visiting his mother and 
his friends in that city. His trip was a 
pleasant one. 

The following out-of-town jewelers have 
been here recently: A. Protsch, Redondo; 
J. H. Padgham, Santa Ana; C. C. Rich- 
dale, Santa Barbara; A. Finch, Covina; 
Joel Kloss, Corona, and Theodore Rob- 
erts, Anaheim. 

Harry Crouch, whose store was robbed 
recently by a burglar, who entered through 
a hole in the ceiling, has as yet learned no 
clue to the robber or to any of the stock 





taken. He is still hopeful however, that a 
portion of his goods at least will be recov- 
ered. 

William J. Wilson, formerly president 
of the W. J. Wilson Co., and vice-president 
of the Sierra Mfg. Co., has severed his 
connections in those companies and will 
no longer represent them on the road. He 
has just returned from a three. months’ 
trip in the east. 

J. P. Tait and W. Lawhorn, of Tait & 
Lawhorn, W. 7th St., spent their Fourth of 
July holidays fishing in the upper San Ga- 
briel River. They walked about 15 miles 
over a mountain trail, going into camp at 
3 A. M., spent two days fishing and_ re- 
turned Sunday night. 

George G. Koeberle, head watchmaker 
for the Donavan & Seamans Co., who in- 
vented a novel advertising device in the 
form of a sun-dial, a cut and description 
of which were printed some time since 
in THE JEWELERS’ CrrcuLar, has received 
a letter from England asking for one of 
the cards. A clipping from THe JEweEL- 
ERS’ CIRCULAR, with the description and 
the cut was enclosed with the letter. 

Seven fine repeating gold watches were 
sold in Los Angeles in one day last week, 
all to be presented to officials in Mexico. 
Three of them were sold by Feagans & 
Co., two by S. Nordlinger & Sons, and two 
by Brock & Co. Such orders generally 
heretofore have gone to eastern houses, but 
these sales indicate that Los Angeles is 
coming to be recognized as a center where 
such orders may be filled, and that the city 
is getting its share of Mexican trade. 

A large number of the force of Brock 
& Co. planned for a delightful outing at 
Playa del Rey on July 11. The start was 
made from Los Angeles at 1 p. m. With 
Jack Portenstein as chairman of the day; 
Fred Krough, Thomas B. Buchan, Joe 
Portenstein and Paul Stephenson as en- 
tertainment committee, a program of some 
12 interesting events was arranged. After 
the program a dinner was served by the 
firm. The trip was made in automobiles. 

What is said to be the largest cut glass 
basket ever made is being exhibited in the 
window of Brock & Co. It was made in 
Pasadena by the Sommans Co., for which 
Brock & Co. are exclusive agents in this 
section. It is 28 inches high and 18 inches 
in diameter. The weight of the blank was 
50 pounds, 12% pounds of which was re- 
moved in cutting. The basket is ornamented 
with a Cherokee-rose design, a flower 
which is especially prominent and prevalent 
in southern California in the Spring. It 
is intended for exhibition next year at the 
Panama-Pacific Exposition in San Fran- 
cisco. 

A burglar attempted to gain entrance to 
the store of Mrs. E. C. Fleming, 322 W. 
6th St., a few nights ago. A florist’s shop 
next door was entered and a_ hole partially 
made through the wall into Mrs. Fleming’s 
store. The wall, however, happened_to be 
so constructed that it acted almost like a 
sounding board, and the noise, which was 
unavoidable in making the hole, is thought 
to have frightened the man from his work. 
The cash register in the florist’s shop was 
robbed of a small amount of money, but 
of course nothing was secured from Mrs. 
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Fleming .The detectives are convinced that 
the man’s main object was to get into Mrs. 
Fleming’s store. 

A burglar entered the store of A. B. 
Watson, 122 S. Broadway, one night re- 
cently, gaining access through a_sky- 
light at the rear end of the store, over the 
optical department. About $50 worth of 
glasses, most of them prescription lenses, 
were taken from the optical department, 
of which H. E. Hart is manager. Mr. Wat- 
son has not definitely determined the 
amount of his loss. The goods taken from 
him comprise mainly silverware and a con- 
siderable quantity of cheap jewelry. Fin- 
ger prints were found in numerous places 
about the store, and these have been re- 
produced for use by the city detectives. No 
other clue has yet been discovered. 








Pacific Northwest. 





N. H. Melton has sold out in Freewater, 
Ore., to M. H. Burrus, formerly of Walla 
Walla, Wash., and is leaving for some 
point in Montana, where he will re-engage 
in business. 

‘Chas. R. Green, who for the past three 
years has been employed in Tacoma, Wash., 
as railroad watch inspector, has opened a 
retail store at the entrance of the new 
Apollo Theater on C St. 

A recent fire partially destroyed the A. 
B. Crawford business block on Main St., 
Othello, Wash. with a loss of $1,000, 
which is covered by insurance. The first 
floor was occupied by several establish- 
ments, among which was A. B. Crawford’s 
jewelry store. The origin of the fire is un- 
known. 

D. W. Roof, who has conducted a small 
jewelry store in the front of the Peery 
drug store at Springfield, Ore. for a num- 
ber of years, has purchased the fixtures of 
the J. J. Jacobson jewelry store and has 
taken possession. Mr. Jacobson has packed 
what stock he has left and has shipped it 
with his household goods to South Dakota, 
where he has been called on business for 
an indefinite time. 

After he had sold his jewelry store in 
Bellingham, Wash., because of sickness, a 
young man from Chicago recently engaged 
in a game of poker with three affable look- 
ing strangers at Spokane, Wash. As a 
result he lost $350 in American Banker As- 
sociation checks, and then asked the serv- 
ices of the police. In telling his story to 
Captain Burns, the young man stated that 

he was not certain the game was crooked, 
but that $300 was more than he could af- 
ford to lose and that unless he got it back 
he would be stranded. The unusual part 
of the case was the fact that the strangers 
gave back $50 of the money with which 
to help the jeweler get out of town. 








The Minden City Pharmacy, Minden 
City, Mich., which deals in both drugs and 
jewelry, has filed a voluntary petition in 
bankruptcy. The schedules show liabili- 
ties of $2,847, and assets, consisting of 
stock, $2,500; household goods, $300; ac- 
counts, $200; books, etc., $25, making a 
total of $3,025. The first meeting of the 
creditors will be held at the store of the 
bankrupt next Friday. 
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Harry Friedman, Phoenix, Ariz., is 
spending a vacation in the San Francisco 
Bay district. 

J. W. Lewis, manufacturers’ agent, is 
back on duty after a pleasant sojourn in 
the Yosemite. 

Ralph Goldberg, Bakersfield, Cal., has 
left for home after being ill in this city 
for about three weeks. 

When J. L. Scheu, Susanville, Cal., was 
in town recently and showed the trade his 
invention of a new safety tie clasp. 

T. L. Lyons, manager of the Lyons Gem 
Co., is expected home the end of the month 
from a trip east as far as Kansas City. 

J. A. Wirtner, secretary of R. Mohr & 
Sons, plans to stop at Yellowstone on his 
return from the Elk Convention in Denver. 

H. C. and A. W. Van Ness left the first 
of the week for the south on their Fall 
trips in the interests of H. C. Van Ness 
& Co. 

L. A. Giacobbi returned a few days ago 
after an extended pleasure and business 
trip in the east. He was accompanied by 
Mrs, Giacobbi. 

The California Optical Co. is having a 
new front installed at its retail store on 
Post St., which will increase the window 
display space about 50 per cent. 

J. Monasch, traveler for S. H. Friend, 
is at headquarters for a few days after 
visiting the southern Coast towns, and is 
about ready to leave on a long trip over his 
territory. 


S. J. Hammond, Coast representative of 
the Ansonia Clock Co., is working his way 
homeward from the northwest via Denver, 
and is not expected to reach here again 
until next month. 

J. C. Feige, who recently severed his con- 
nection with A. Eisenberg & Co. after a 
long service and went east to arrange. for 
some lines on his own account, is expected 
back in San Francisco shortly to establish 
an office. 

The following members have been ap- 
pointed on the executive committee to ar- 
range for the world’s optical congress here 
next year: F. C. Chinn, H. W. Harrison, 
H.W. Clark, W. S. Hough, A. R. Fenni- 
more, Geo. W. Turner, W.-C. Jones, C. L. 
Hogue, W. C. Jones and J. W. -Payne. 

E. Mahy, formerly of the Jacobson-Mahy 
Co., diamond cutters and wholesale jew- 
elers on the Arcade floor of the -Phelan 
building, has gone into the diamond cut- 
ting business for himself with headquarters 
on the 7th floor of the same building. The 
other business is being continued under 
the same name by Mark E. Jacobson. 


The new firm of Nordman & Aurich, the 
members of which are well known to the 
trade, opened their establishment on the 
third floor of the Jewelers’ building on July 
6 with a complete stock of materials. On 
opening day many of their friends ex- 
tended best wishes for their success in their 
new enterprise, and several handsome floral 
pieces adorning the place were further evi- 
dence to good will toward the new concern. 

The meeting of watch inspectors of the 
Southern Pacific Co. held in San Fran- 


cisco-recently -was a decided. success from 
every standpoint. - It was held at the call 
of the time service department of the ‘rail- 
road, and was the first convention of its 
kind ever arranged in this section at least. 


The large attendance was very gratifying ~ 


to the railroad officials, who had charge of 
the affair. Out of 86 watch inspectors on 
the system over 60 were at the meeting, 
the principal object of which was to fur- 
ther the “safety first” work in which the 
company is interested. Several interesting 
addresses were delivered by officials of the 
system, particularly by R. J. Clancy, as- 
sistant to the general manager, who quoted 
statistics on what the company has accom- 
plished in this work. The meeting was 
then thrown open to the visiting inspectors, 
and many helpful hints and much valuable 
information was brought out in their dis- 
cussions of their experiences, observations 
and connection with the service. So much 
interest and enthusiasm was shown in the 
proceedings that it was practically agreed 
to make the get-together meeting an an- 
nual affair. Among the watch inspectors 
in attendance were: A. W. Anderson, 
Salinas; A. C. Amstutz, Napa; C. H. 
Badgley, Livermore; C. Colquist, Duns- 
muir; J. R. Dupen, Chico; Frank Dobrow- 
sky, Redding; E. Y. Dollemeyer, Watson- 
ville; A. J. Dutton, Porterville ;. Peter En- 
gel, Marysville; R. S. Fulford, for Hanford 
Jewelry Co., Hanford; J. J. Fretwell, Los 
Gatos; A. O. Gott, Alameda; E. H. Gott- 
schalk, for Mrs. J. H. Hoever, Willows; 
J. Herbert Hall, Pasadena; A. A. Handle, 
Berkeley; H. T. Harger, Sacramento; O. 
W. Halstead, Oroville; John Hood, Santa 
Rosa; J. G. Heermance, Suisun; F. B. 
King, Redlands; H. J. Kuechler, Stockton; 
O. R. La Montague, for Smith Bros., Vis- 
alia; R. M. Lee, Beaumont; E. B. Lewis, 
Pacific Grove; J. G. McAlpine, Gilroy; W. 
A. Manson, San Bernardino; Newton 
Moore, Los Angeles; G. P. Martin, Wat- 
sonville; A. D. Matz, San Fernando; E. 


~ Hy Morrill, Oakland; A. A. Poole, Santa 


Barbara; A. W. Paquegnat, Riverside; H. 
H. Paulson, for Luckenbach & Co., Los 
Angeles; O. A. Poulsen, Richmond; E. H. 
Pratt, Lompoc; H. P. Proctor, San Rafael; 
C. T. Saake, Truckee; E. B. Smith, Santa 
Ana; Frank J. Stumm, Benicia; C. Strauss, 
for the West Oakland Jewelry Co., West 
Oakland; P. H. Shuey, San Francisco; Z. 
Von Dack, Tracy; G. G. Vooge, for C. D. 
Davidson Co., Los Angeles; B. S. Witham, 
Colfax; A. .O. Warner, Fresno; R. F. 
Winslow, San Pedro; W. Wilcox, Merced; 
E. G. Weed, Weed; C. E.. Wyatt, Winters ; 
G. C. Wilkins, Red Bluff, Cal.; H. A. Beld- 
ing, Portland, Ore.; F. M. French, Albany, 
Ore:; J. A. Hoffman, Hillsboro, Ore.; M. 
L. Kreamer, Eugene, Ore.; C. H. Morris, 
Dallas, Ore.; E. A. Priest, Canby, Ore.; 
E. W. S. Pratt; Corvallis, Ore; F. M. 
Upp, Klamath Falls, Ore.; H. L. Whited, 
Ashland, Ore.; E. M. Bosch, Winnemucca, 
Nev.; J. A. Munson, Ogden, Utah. The 
following railroad officials were also pres- 
ent at the meeting: R. J. Clancy, assistant 
to the general manager ; B. A. Campbell 
and E. R. Anthony, assistant superintend- 
ents; C. E. Gaylord and C. J. Walters, train 
masters; H. R. Hicks, chief clerk of the 
Coast division; W. F. Hayes and F. A. 
Roby, assistant general time inspectors. 


July 15, 1914. 


Pacific Coast Notes. 





John Ramage, for nearly three years in 
business iii McKittrick, Cal. is preparing 
to close his store. 

J. W. Moomaw, Portersville, Cal., is 
spending the Summer vacation in the moun- 
tains of southern California. 

W. O. Truax has moved to more desir- 
able quarters in Calexico, Cal., and is in- 
stalling a manufacturing department. 

The business formerly operated by Wm. 
Maybem in Chico, Cal., has been purchased 
by S. W. Crofts; formerly of Los Angeles. 

C. T. Kathe, Visalia, Cal., recently re- 
turned from a trip among the high Sierras, 
bringing back with him a large bear which 
he killed in the mountains. 

Katz Bros., Oakland, Cal., are reported 
to be insolvent. They claim to have stock 
and fixtures valued at about $5,000. The 
liabilities are estimated at about $8,000. 

Theodore Roberts is conducting a re- 
moval sale at Anaheim, Cal., preparatory 
to occupying quarters in a building under 
construction on Center St. near’ his old 
location. 

E. W. Wright is now comfortably settled 
in his. new store in Willows, Cal., which he 
has fitted up in first class shape, one side 
being devoted to the optical department 


‘ andthe other to jewelry. 


C. D. Ledger is back on duty with J. 
Jessop & Sons, San. Diego, Cal., after a 


‘ three’ months’ absence on account of ill- 


ness. He has been with the firm in the 
clock department for 18 years. 
L. J. Bennett, a. pioneer jeweler of 


~ Marysville, Cal., died recently at the Ride- 


out Hospital after an illness of about a 
week.’ Death was. due to a general break- 


down in health. The deceased was 87 


years of age and a native of Illinois, where 
he enlisted for service in the Mexican war. 


- The surviving relatives include two grand- 
_ children. Before coming to ‘this city he 


lived at Wheatland. 

With the approach of watm’ weather 
many of the jewelers and opticians of Pasa- 
dena, Cal., in accordance with the decisions 
of other firms, have decided to close their 
places of business at 1 o’clock in the after- 
noon on Saturdays during July, August and 


‘September. Among those who will follow 


this plan are the Harry Kendall Co., the 


J. Herbert Hall Co., George W. Collis, C. 
“ H. Schroeder, Charles H..Kelly. & Co, 


George H. Gage, C. O. Arnold, Edward C. 
Smith, William A. Penn, J. B. Rodgers, J. 


‘ Nocerino, Dr. A. P. Stocking, Arthur 
~ Heinmann, Floyd R. Jones, Edward .C. 


3ull, the Smith-Simpson Optical Co., the 
F. M. Taylor Optical Co., Earl T. Stein- 
man and Albert A. Heineman. 








V. M. Hayslett, a retail jeweler on Main 
St., Lexington, Va., is in bankruptcy. The 
first meeting of creditors is called for to- 
morrow. Mr. Hayslett is a watch repairer, 
and opened a shop at Lexington in June, 
1909, taking the store formerly occupied by 


~J. S.- Smith, who retired from business. 


In October, 1910, he admitted his brother- 
in-law, one Payne, as a partner, under- the 
style of Hayslett & Payne. This partner- 
ship was subsequently dissolved and Mr. 
Hayslett continued under his own name. 
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TRADE CONDITIONS. 

Most of the traveling salesmen working out of 
Kansas City have resumed their territories. Busi- 
ness, as a result, has taken a turn for the better, 
general feeling in the southwest being one of con- 
fidence in view of the 180,000,000-bushels wheat 
crop and correspondingly good results in other 
States. Corn is coming out well and promises a 
heavy yield. Indications, therefore, are that the 
Fall will be a brisk one with southwestern retailers, 
who are inclined to buy in anticipation of this 
heavy volume of trade. 





Henry L. Linn, Atchison, Kans., will 
close his store at 5 p. M. during July and 
August. 

An ordinance has been passed at Em- 
poria, Kans., fixing a pawnbroker’s license 
at $50 annually. 

Arthur Barton, formerly in the retail 
business at Gallatin, Mo., has purchased a 
half interest in a jewelry store at Bethany, 
Mo. 

The Frost Jewelry Co., Adrian, Mo., has 
purchased the Wilmot Jewelry Co. at 
Odessa, Mo., and has moved to the latter 
place. 

Visitors to Kansas City were few during 
the past week. H. G. Bearns, Hope, Kans., 
and Fred Dryden, Lees Summit, were the 
only guests. 

John Mills, who has been connected with 
a jewelry establishment at Eskridge, Kans., 
has joined a company in the same line at 
Sedalia, Mo. 

Claude Pound, Mountain View, Mo., has 
occupied new quarters, moving from the 
old post-office building to a modern struc- 
ture on Oak St. 

F, E. Frikke, credit manager for the 
Meyer Jewelry Co., left recently on his 
vacation. Mr. Frikke will visit New York, 
Boston and other eastern cities before re- 
turning to Kansas City. 

Howard Esterbrook, formerly in the 
jewelry business at Watson, Mo., was mar- 
ried recently to Mrs. Alice Beaily at Clin- 
ton, Mo. The couple will reside at Watson 
until Mr. Esterbrook re-enters business. 

The Wiener Jewelry & Loan Co. has 
closed its establishment at 12th St. and 
Grand Ave. Mr. Wiener has transferred 
his stock to Port Arthur, Tex. L. Gold- 
man’s Sons have taken over the loans of 
the company. 

The Kiger Farms Co. has been incorpo- 
rated to handle the big farm owned by 
C. A. Kiger, well-known jewelry jobber, 
near Independence, Mo. The company pur- 
chased from Mr. Kiger 10 acres of land, 
the consideration being $67,400. 

Mrs. Mary Dudley, wife of William Dud- 
ley, a Kansas City jeweler, died at the 
family residence at 2212 E. 15th St. on 
July 8. Mrs. Dudley was 30 years old. She 
is survived by her husband and four chil- 
dren. Interment was in Elmwood Ceme- 
tery. 

Clem B. Altman is about again, following 
an accident in which he sustained a sprained 
knee. The jeweler is still using crutches, 
however. The accident took place at his 
home, and occurred while Mr. Altman was 
descending a flight of stairs in the dark. 
His brother is in charge of the Walnut 
St. store. 


Charles Nevitt, who has been with the 
Rock Island Railroad for the last 17 years, 
has resigned and will devote his time to 
watch repairing. Mr. Nevitt will make his 
headquarters at Winston, Mo., for the pres- 
ent, but expects to move to Altamont, 
Mo., in the Fall. He will visit near-by 
towns, including Weatherby, Santa Rosa 
and Altamont during the Summer. 

Funeral services for M. L. Gibson, who 
committed suicide in Swope Park on July 4, 
were held on the following day in a local 
undertaking establishment. The remains 
were shipped to Linneus, Mo., his old home, 
for interment. George Stump, a son-in- 
law, has taken charge of the jewelry stock 
in the Victor building, and will sell it at 
auction in the near future. The stock in- 
voiced at $1,050.46. 

George W. McBride, in the jewelry busi- 
ness in Kansas for 30 years, died of heart 
failure at his home at Clyde recently. Mr. 
McBride, who was 59 years old, complained 
of feeling. ill and returned to his home 
shortly after the store opened for business. 
He died 30 minutes later. Mr. McBride 
was born at Mechanicsburg, IIl., on March 
20, 1855. He came to Kansas in 1876 and 
in 1884 entered the retail jewelry business 
at Jamestown. After 13 years there he 
moved to Clyde, continuing the business 
and building up an extended trade. 

Retail jewelers of Independence, Kans., 
have found it impractical to close their es- 
tablishments on Saturday afternoons and 
evenings, because of the fact that farmers 
in the surrounding country do most of their 
buying on that day. An agreement has been 
reached, however, whereby the stores will 
close at 1 o’clock on Friday, reopening at 
the regular time on Saturday morning. This 
plan will be followed during July and Au- 
gust. The jewelers signing the agreement 
were M. L. Truby, the Kors-Meinhardt 
Jewelry Co., Carl Gansel and J. A. John- 
son. Many other Independence retailers 
will adopt the same course. 

A loss of about $500 was sustained by 
Elmer F. Ashbrook, Jamesport, Mo., in a 
recent fire in that town. The blaze origi- 
nated in a drug store and swept rapidly 
through the business section. Residents as- 
sisted in moving the jewelry stock before 
the fire reached the store, thus minimizing 
the loss. Many articles were placed in the 
safe, which fell over during the course of 
the fire. Most of the jewelry, however, was 
undamaged. Immediately after the fire Mr. 
Ashbrook moved into the Longfellow build- 
ing and resumed business. In the fire he 
lost some carpenter tools brought to this 
country by his grandfather in 1839. 

The indictment returned against the 
Harris-Goar Co. last Fall for alleged ques- 
tionable methods in marketing jewelry by 
mail, probably never will be tried. The 
brief filed by the company is said to have 
convinced Federal officials in Kansas City 
that there was no possibility of conviction. 
The brief is said to have been written by 
P. S. Harris, president of the company, 
who is a graduate of a law school. He 
set forth that inasmuch, by the terms of 
the contracts in vogue, the jewelry never 
legally left the possession of the company, 
it was impossible for the concern to steal it 
or to use wtfair means to recover some- 
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thing which belonged to the company. 
A man was arrested at Joplin, Mo., re- 
cently charged with robbing a jewelry store 
at Okmulgee, Okla. His arrest came after 
he had pawned two watches. The police 
grew suspicious and halted the man, a 
search revealing five more timepieces in his 
possession. It is believed he threw away 
a diamond ring, besides selling others said 
to have been stolen. The police at 
Okmulgee wired the Joplin officials to hold 
the prisoner until their arrival. A new 
ordinance was passed at Joplin recently re- 
quiring pawnbrokers to file daily reports of 
pledges with the police. The arrest was 
the first direct result of this ordinance. 








Columbus, 0. 





Columbus’ new city directory gives an 
estimated population of 257,000. 

Two young men were caught robbing the 
store of Harry Greenberg, 134 E. Long St., 
doing business as Samuel Greenberg & Son, 
at 1.30 Wednesday morning. Police ar- 
rested them. 

Remodeling of the room at Long and 
High Sts. which is to be occupied by the 
Hatton pharmacy and the Bancroft Bros. 
Co. is proceeding rapidly. It is being di- 
vided into three rooms, the north one of 
which will be occupied by the Bancroft 
Bros. Co. The corner room will be occu- 
pied by the pharmacy, and a smaller room 
between the two has been leased to the 
P. C. Harris Co., optometrists, at present 
quartered with the Bancroft Bros. Co. 

An attempt was made last Thursday 
morning to rob the store of E. E. Doty, 
1096 N. High St. The thief threw a paving 
block through the front window, but the 
hole it made was so high in the window 
that he could not reach the jewelry dis- 
played. He threw another block, but be- 
fore he could get anything was frightened 
away by people in the neighborhood who 
had been awakened by the crashing glass. 
Police who answered a hurry call arrested 
a young man on suspicion. 

I. Earl White, of L. E. White & ‘Co., op- 
ticians with T. O. Pickerington, was elected 
treasurer of the Ohio Optical Association, 
which held its 12th annual convention here 
last week. Other officers chosen were: 
C. W. Sloan, Cleveland, president; W. C. 
Nicum, Dayton, vice-president; S. A. Sten- 
gel, Marion, secretary, and Carl Monat, 
Galion, chairman membership committee. 
Charles M. Haynes, Chillicothe, jeweler- 
optician, read a paper before the conven- 
tion. 

Earle Pabody, who worked at the Seiden- 
sticker store at Hamilton, O., when a hold- 
up man stole several thousand dollars’ 
worth of diamonds from the proprietor at 
the point of a gun, is of the opinion that 
the robbery was done by “Chippy” Robin- 
son, who killed an officer and was himself 
shot while being arrested in Boston re- 
cently. Mr. Pabody chased the hold-up 
man and was shot at for his pains. When 
Robinson recovers sufficiently to be brought 
West, Mr. Seidensticker will go to Detroit 
to see if he can make certain a partial 
identification made from a photograph. 








The Eckart Jewelry & Mfg. Co., Ltd., 
New Iberia, La., will move to Tampa, Fla. 
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TRADE CONDITIONS. 
Trade here is about as it has been of late. 
June business was good, and orders are coming in 
from outlying territory. 


The 





Ferd. Phillips, of Richter & Phillips, 
is ill. 

Henry Fox, of Fox Bros. & Co., has 
gone to Charleroix. 

Gus Peck, of Peck, Selmeier & Peck, left 
this week for the west. 

J. D. Jacobs has returned from Indiana 
and started out again in Ohio. 

B. S. Newman, of Frohman & Co., has 
returned home after a six weeks’ trip in 
the east. 

George Detmering, with the M. Schwab 
Jewelry Co., will join Joseph Noterman & 
Co.’s force Aug. 1. 

The Cincinnati Wholesale Jewelers and 
Manufacturers’ Association will meet 
Thursday at the Sinton Hotel. 

C. C. Marlett, Middletown, O., has re- 
turned to business after taking a 1,800-mile 
honeymoon trip in his automobile. 

J. B. Osthoff, of the Klein Bros.’ Co., 
has returned with his family from New 
York. E. F. Hill is home from Toledo. 

James Niven, a diamond setter in the 
Harrison building, sailed Saturday for 
Scotland, where he will visit his relatives. 

E. Klein has been placed on the com- 
mittee to raise funds to establish an op- 
tometry course at the Ohio State Univer- 
sity. 

J. D. Jensen, Henderson, Ky., stopped 
last week in this city on his way home 
from Roanoke, Va., where he spent six 
weeks in his store there. 

Richard Albert, son of Louis Albert, 
of Albert Bros., is making his first trip 
in Ohio. Joe Arnold started up the river 
Monday. J. S. Oswald is in Indiana. 

F. H. Smith, president of the Geneva 
Optical Co. in Cincinnati and Chicago, and 
W. W. Coup, secretary and treasurer of 
the same company, were on a visit to Cin- 
cinnati last week. 

Edwin Gebhardt, of Gebhardt Bros., is 
visiting eastern lakes, the Berkshire Hills 
and northern Michigan. He will return in 
August. Victor A. Gebhardt will spend 
August in the north. 

Miss Bertha Etter entertained the Entre 
Nous Club Thursday at the home of her 
parents, Mr. and Mrs. William Etter. The 
club will probably rent a camp for the 
latter part of the Summer. 

A. M. Plaut, a jeweler of the Arcade, 
will go into camp at Blouchester for 10 
days the last week in July with the Sec- 
ond Independent Regiment, of which he is 
a colonel on the brigade staff. 

Whitehouse Bros. have increased their 
force by the addition of Ed Doll, Louis 
Huber, Clyde Cottingham, formerly with 
Joseph Noterman & Co., and Chas. 
Schmidt, formerly of the Charles Schmidt 
Jewelry Co. 

David Rosenbaum, proprietor of the 
‘American Jewelry Co. in the Arcade, 
underwent a serious operation at the Jew- 
ish Hospital Friday morning. According 
to the latest reports, he is recovering as 
well as can be expected. 
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The Clemens Oskamp Co. has engaged 
W. F. Wilman to take Charles A. Geb- 
hardt’s place until Mr. Gebhardt is again 
able to travel. Mr. Gebhardt will prob- 
ably be strong enough to get out on the 
road again by September. He is at present 
at his home. Mr. Wilman’s territory will 
be Kentucky and Tennessee. 

Visitors to the trade last week included: 
A. Zeff, Russell, Ky.; Herman Fox, of the 
Dalton Novelty Co., Dalton, Ga.; Julius L. 
Feine, Canton, O.; J. D. Jensen, Hender- 
son, Ky.; Walter Gaer, Springfield, O.; P. 
C. Harris and wife and C. N. McDonald 
and wife, Columbus, O.; Thomas Fenzel, 
Middletown, O.; Dr. Herschel Fisher, 
Lebanon, O.; August Goessler, Pomeroy, 
O.; George Klein, Muncie, Ind., and J. A. 
Wood, of the Wood Jewelry Co. North 
Vernon, Ind. 

The fire on Sunday, July 5, in the build- 
ing occupied by the Clemens Oskamp Co. 
caused a loss estimated at about $3,500 on 
the building and about $750 on fixtures and 
stock. The loss is covered by insurance. 
Business was resumed the next Monday 
morning. The clock room in the front of 
the third floor escaped damage except for 
the back wall. A note regarding the fire 
was published in THe JEWELERS’ CrRCULAR 
last week. It has not been determined how 
the fire originated. 

Boys are believed to have robbed the 
Powell Bros.’ store, 315 Central Ave., of 
cheap jewelry worth from $400 to $500 
early Thursday morning. Several hundred 
rings, dozens of cheap watches, cigarette 
cases and spoons were among the goods 
taken. Footprints in the yard showed that 
there was a large number of boys at work. 
Some of the residents of that neighborhood 
say they heard a noise about 3 A. M., but 
paid no attention to it. Entrance to the 
store was secured by removing two panes 
of glass from rear windows. 


The proprietor of a pawnshop on Cen- 
tral Ave. gave himself up to the police 
Tuesday of last week, when he heard there 
was a warrant out for his arrest on a 
charge of receiving stolen goods. The 
goods in question were some diamond ear- 
rings valued at $300 stolen some time ago 
from the home of Molly Schuette, 1579 
Pullan Ave., and traced to the shop, where 
they were pledged for $100. The police 
claimed the pawnbroker refused to return 
the earrings to their owner, so last week 
she secured a writ of replevin in the 
Municipal Court and Deputy Sheriff Jones 
went to the shop to serve the papers. It 
was then the pawnbroker denied having 
the earrings and the plaintiff swore to the 
warrant. 








The former mansion of Theophilus Zer- 
brugg, late president of the Keystone Watch 
Case Co., who left half a million dollars 
to found a memorial hospital at Riverside, 
N. J., has been purchased and is being re- 
modeled as a foundation for the institu- 
tion. The Riverside Musical and Literary 
Society. has given $1,200 for the operating 
room and the principal of the legacy re- 
mains intact for future buildings and main- 
tenance. A block of lots adjoining the 
mansion has been purchased from Mrs. 
Zerbrugg for $25,000. 
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M. D. Franks and family have gone to 
Lamont, la., for two weeks. 

C. L. Shook, who has been attending the 
convention at Denver, Colo., has returned 
home. 

The Brodegaard branch store at 15th 
and Forman Sts. will hold their grand 
opening next week. 

President T. L. Combs, of the A. N. R. 
J. A., has returned from Denver, where he 
attended the Colorado State convention. 

Christ. Hansen, for years with the 
Brodegaard Jewelry Co., has opened up 
a store of his own at 24th St. and Ames 
Ave., this city. 

Upon his retiring from the office of in- 
ternal revenue collector, Hon. Ross Ham- 
mond was presented with a large diamond 
stud last week. The C. B. Brown Co. 
made the sale. 

Among the out-of-town jewelers in 
Omaha last week were: J. A. Kervin, 
Griswold, Ia.; W. F. Cash, Underwood,. 
Ia.; Jno. Morris, Carson, Ia.; J. E. Vlach, 
Wahoo, Nebr.; O. W. Morey, Valentine, 
Nebr.; O. E. Clarke, Mondamin, Ia.; E. 
J. Bunting, Blair, Nebr. 

The opening of the T. J. Bruner Co., the 
new wholesale jewelry firm of this city, 
was held Wednesday, July 8, and a great 
many local and out-of-town retail jewelers 
called to see the new handsome sales- 
rooms of the firm. Quite a number re- 
plenished their stocks from the line of 
new goods shown. The new house is lo- 
cated on the eighth floor of the Brandeis 
building, occupying rooms on the north 
side. The traveling force for the company 
will start out July 13. J. G. Mawer will 
cover Nebraska and southern Iowa; J. P. 
Dorty will travel western Nebraska and 
eastern Colorado, Wyoming, Montana and 
South Dakota. C. H. Thomsen will cover 
Iowa and part of Nebraska. 








New Enterprises. 





J. H. Leasure has opened a store at 
Charleston, S. C. 

E. Mahy has started in business in the 
Phelan building, San Francisco, Cal. 

E. Burlingame has opened a new store at 
2085 E. Jefferson Ave., Detroit, Mich. 

C. B. Bender and Charles B. B. Zellers, 
Hagerstown, Md., will engage in business. 
in Los Angeles, Cal. 

‘Charles H. Green has opened a new store 
at the entrance to the Apollo Theater, on 
C St., Tacoma, Wash. 

The Publicity Clock Co., New York, is 
the name of a new concern recently incor- 
porated with a capital of $95,000. 








A dispatch from Washington says the 
block and zone system of maximum express 
rates as instituted Jan. 1 by the Interstate 
Commerce Commission is to remain un- 
changed, according to a decision handed 
down Saturday in the investigation of 
rates on breadstuffs and bakery products. 
Shippers of express from the large cities 
to small suburban towns complained that 
under the new rates established by the 
commission their rates would be increased 
where the shipments crossed a zone or 
block line. 
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TRADE CONDITIONS. 


Having waited patiently for the turning point, it 
can now be said in all sincerity that that period 
has arrived in Pittsburgh, not only in the jewelry 
trade, but in all lines of endeavor and particularly 
in the steel business. Carerul investigations shows 
that there is a steadily increasing business in the 
volume of orders’ being booked at the steel mills 
of the Greater Pittsburgh district, which means that 
more coal will be needed, more machinery wanted, 
more railroad supplies to furnish and kindred other 
works affected as a result of increased business, 
The settlement of the strikes of the employes of the 
Westinghouse interests was also an important factor 
last week. Railroads are beginning to place large 
orders for steel rails and steel cars, while increased 
business is also reported in structural steel. Pitts- 
burgh’s payroll is now close to $1,000,000 a day, 
what it amounts to in fairly active times, and it is 
predicted that by the time the fall months arrive it 
will be nearer $1,500,000 a day. Jewelers generally 
are more optimistic than at any time this year. 
More building is going on here and being projected 
than ever before. Jewelers depending on these va- 
rious lines of industry for the success of their 
business, it is only natural that they feel more opti- 
mistic regarding the future. Many of the down- 
town retailers report a better volume of trade for 
June than for sometime. But the most essential 
thing of interest at the moment, is the decided opti- 
mistic view which the jewelers have taken regarding 
the future outlook. With splendid crops assured, 
they now see nothing but a prosperous fall trade 
and splendid holiday business—for few persons of 
the middle class have really been affected anytime 
this year, so far as Pittsburgh is concerned. All 
of the best authorities in the steel trade are agreed 
that there is now a decided improvement in the 
steel business. 


J. S. Bickart, of the I. Ollendorff Co., 
writes that he is enjoying his vacation at 
Cambridge Springs. 

Emanuel DeRoy, of Joseph DeRoy & 
Sons, has gone to Mt. Clemens, Mich., to 
spend a few weeks’ vacation. 

Ludwig Wolff and family, Canton, O., 
have taken up their cottage at Turkey Foot 
Lake in Ohio for the Summer. 

Ben Vey, the North Side jeweler, mo- 
tored to Rye Beach last week, where he has 
a cottage, and where he expects to spend 
several months. 

A. R. Spencer, of Spencer Bros., mo- 
tored from Pittsburgh last week down 
through the Shenandoah Valley with a 
party of friends. 

J. Alexander Hardy, who is erecting a 
series of stores in Penn Ave. and 5th St., 
is having fireproof hollow tile partitions 
built in the structure. 

L. M. Smit, of the M. J. Smit ‘Co., who 
went to New York by automobile to meet 
Mrs. Smit upon her return from Europe, 
motored over to Atlantic City, where he 
remained all of last week. 

W. J. Spahr, who was painfully injured 
in an accident while riding his motor cycle, 
is reported to.have nearly recovered from 
his injuries. He spent several days in the 
Valley Hospital, Tarentum, Pa. 

Sol Cerf, of Sol Cerf & Co., has returned 
to Pittsburgh from a business trip to 
Providence and Attleboro, where he had 
been buying goods. He also spent a few 
days’ vacation at Atlantic City. He reports 
business as improving. 

Out-of-town merchants in Pittsburgh 
last week buying goods included: John M. 
Berryhill, Scottdale; L. A. Schmidt, Dil- 
lonville; F. Furtwangler, Greensburg; F. 
B. Rebman, Youngstown; Frank Bloser, 





New Kensington; F. H. Hayes, Wash- 
ington. 

Word was received in Pittsburgh last 
week that George E. Woodward, Bradford, 
Pa., had died there. He was a member 
of the Pittsburgh Association of Optom- 
etrists, but the particulars regarding his 
death are not known here. 

Records at the office of William R. Blair, 
referee in bankruptcy in the United States 
Court, show that David Levy, who bought 
the bankrupt stock of the Morgan Jewelry 
Co., paid $525 for the stock and fixtures. 
It is said that the creditors will not receive 
very much for the claims. 

Sam “F. Sipe sailed Saturday on the 
Olympic for Europe, accompanied by Mrs. 
Sipe. Before leaving Pittsburgh Mr. Sipe 
made an address before the members of the 
Chamber of Commerce of Pittsburgh on 
the amount of publicity the last trade-ex- 
tension tour of that body received for the 
benefit of Pittsburgh. A souvenir booklet 
issued for the occasion by a Pittsburgh 
printing company cartooned Mr. Sipe as 
forming a combination with a large Pitts- 
burgh glass concern, with the assurance 
that “there is millions in it.” Mr. Sipe’s 
photograph appeared in several places in 
the booklet. 

Jewelers are warned that there are a few 
Greek merchants who are endeavoring to 
ply a scheme among instalment houses for 
the purpose of defrauding them. The case 
of one merchant was cited.this week. A 
Greek merchant presented letter-heads re- 
garding his business and gave other proof 
that appeared to make him trustworthy. 
But investigation proved that he had sold 
his business and was about to go to 
Europe. The Greek wanted credit for a 
$700 diamond and had paid a deposit of $70 
on the stone while the investigation was in 
progress. The dealer here refused to re- 
turn the money paid on deposit when he 
learned the facts, and in order to dismiss 
the case the customer was given goods to 
the value of the payment and made no 
complaint when confronted with the evi- 
dence regarding his intended movements. 
It is reported that quite a few have re- 
sorted to the scheme, and that some have 
managed to carry it out. Once out of the 
country there is no way to bring such per- 
sons to account. 

George A. Gow will not receive the $1,000 
damages awarded him against the Adams 
Express Co., as Judge John C. Haymaker 
has set the decision aside. The termination 
of the suit recalls the details of a package 
of diamonds stolen from the express office 
after they had been shipped from a jeweler 
at Sharpsville to Sam F. Sipe, to whom 
they were being returned, having been 
shipped by the latter on memorandum. 
Gow was an employe of the express com- 


pany, and another employe told a rather- 


convincing story about the missing pack- 
age, leading to the arrest of Gow, who 
served 72 days in jail before the real truth 
became known. The other employe, who 
had fastened the theft on Gow, when 
brought into court, said that Gow had 
nathing to do with it. As strange as the 
proceeding may appear, the judge who re- 
ceived the employe’s plea, and whose false 
accusation had caused Gow’s imprisonment 
and dismissal from the express company, 
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actually paroled the man who confessed for 
two years. Gow brought a suit for dam- 
ages against the express company, claiming 
$1,000 due him on a charge of false arrest. 
His action was based on an alleged mali- 
cious prosecution. Judge Haymaker held 
that Gow’s imprisonment was caused by the 
other employe of the express company, and 
that the company was not responsible. THE 
JEWELERS’ CIRCULAR published the first story 
of the missing package of diamonds, valued 
at close to $1,000, all of which were recov- 
ered, but not until the express company 
had settled with the owner of the diamonds 
for his loss. 








Wallingford, Conn. 





The factory of the Sessions Clock Co., 
Forestville, Conn., will start work on 
Thursday of this week. 

The H. C. Thompson Clock Co., Bristol, 
Conn., has discontinued operations for the 
annual two weeks’ vacation. 

George H. Bullock, a retail jeweler and 
optician, has removed all his stock and fix- 
tures to his new store, 140 Center St. 

The retail jewelry store of George H. 
3ullock, 140 Center St., will be closed for 
business at noon on Thursdays during July 
and August. 

The retail jewelry store of Anthony W. 
Hull, 260 Center St., will be closed Thurs- 
day afternoons for the clerks’ half holiday. 
This rule will be continued untii Sept. 10. 

Charles H. Tibbits, manager of factories 
L and M of the International Silver Co., 
was recently elected committeeman of the 
Central School District. Mr. Tibbits’ term 
is for three years. 

Charles D. Morris, assistant treasurer 
and superintendent of the R. Wallace & Sons 
Mfg. Co., has been elected a member of the 
grounds and lots and trust funds and in- 
vestment committees of the In Memoriam 
Cemetery Association of this town. 

William Holding Browning, superintend- 
ent of Simpson, Hall, Miller & Co. (factory 
L of the International Silver Co.), and 
Miss Anna T. Flannagan were recently 
married in Providence, R. I. Mr. and Mrs. 
Browning have returned to Wallingford. 

3askets of flowers were sent out Friday 
morning by Charles H. Tibbits, manager 
of Simpson, Hall, ‘Miller & Co. and the 
Simpson Nickel & Silver Co. (factories L 
and M of the International Silver Co.), 
and Mrs. Tibbits, containing the cards of 
their daughter, Margaret E. Tibbits, and 
Robert Herschel Taber, Brooklyn, N. Y., 
as announcement of their engagement. 

The members of the fire brigades at the 
factories of Simpson, Hall, Miller & Co. 
and the Simpson Nickel & Silver Co. (fac- 
tories L and M of the International Silver 
Co.) left Saturday morning on_ special 
trolley cars for their annual outing at 
Mansfield’s Grove. Athletic sports, includ- 
ing a baseball game, were run off during 
the day. Following the shore dinner the 
members left for a sail on the Sound, stop- 
ping at Savin Rock, West Haven, Conn. 








A front window in the jewelry store of 
Arthur E. Pero, 127 Main St., Worcester, 
Mass., was found broken one night recent- 
ly by Policeman Walbridge. Mr. Pero 
was notified, and after an investigation he 
found that three watches had been taken. 
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A. J. Lill, Jr., arrived home from his trip 
to, France-July 9. 

Charles E. Huggins, with D. C. Percival 
& Co., is on an outing trip in the British 
Provinces. 

Peter Ackerman, salesman for the Poole 
Silver Co., is making Ipswich Shore his 
Summer home. 

Victor J. Hyde, salesman for the Shreve, 
Crump & Low Co., has gone to Annapolis, 
N. S., on an outing. 

Nathan Fish, traveler for I. Alberts’ Sons 
Co., announces his engagement to Miss 
Flora Wolf, of New York. 

Hans Lundstrom, formerly with F. W. 
Hands, Eliot St., has entered the employ of 
Harwood Bros. as salesman. 

Mr. and Mrs. E. C. Fitch, Jr., have been 
at the Fitch farm, near White River, Vt., 
during part of the past week. 

C. A. Woodsome, of the E. B. Horn Co., 
is on an auto trip to Cape Cod Summer 
resorts for the month of July. 

Thomas Addison, of Addison Bros., 
Chelsea, with a party of friends has gone 
to his camp at Small Point, ‘Me. 

E. H. Ensign, one of the buyers for 
Bigelow, Kennard & Co., has been in New 
York the past week on a business trip. 

Edward E. Hardy, of D. C. Percival & 
Co., and George E, Homer have returned 
from an outing trip to Shirley Hills, N. H. 

C. A. Cooley, of the Jewelers building, 
has returned from a busines trip to Roches- 
ter, and, incidentally, an outing voyage on 
Lake Ontario. 

James Patten, salesman in the wholesale 
department of the Smith Patterson Co., 
has been out the past fortnight on account 
of serious illness. 

Justin Margot, salesman for Harwood 
Bros., who has been ill with heart trouble 
for the past two months, is recuperating at 
New Rochelle, N. Y. 

Charles J. Addison, of Addison Bros., 
Chelsea, has the sympathy of many friends 
in the trade in his bereavement by the death 
last week of his wife. 

Eugene W. Rollins, with Nelson H. 
Brown, is on an outing trip during the cur- 
rent fortnight, visiting Washington, Balti- 
more and the Gettysburg battlefield. 

The Boston friends of F. Schneider, the 
Lawrence, Mass., jeweler, who is traveling 
in Europe, have received the past week sou- 
venirs from him posted at Innsbruck, in the 
Alps. 

Lawrence F. Percival, of D. C. Percival 
& Co., with his new Class R boat Sally X/1., 
won the Greenwich cup at the races for 
yachts of that type in Long Island Sound 
last week. 

Edward Reagan, with C. A. W. Crosby & 
Son, has gone to Forestdale, on Cape Cod, 
for the month of July, where he is in camp 
with Charles Cobb, well known in the jew- 
elry trade. 

The New England Watchmakers’ Club 
has named Aug. 23 as the date of its mid- 
summer outing, and will go to Salem Wil- 
lows. Joseph Emanuels is chairman of the 

committee. 

F. R. Hollister, of the Chapin & Hollister 
Co., and Mrs. Hollister, who have opened 




































































their cottage at Kennebunkport for the 
season, had as guests over the recent holi- 
day Mr. and Mrs. Chapin. 

William E. Crocker, with D. C. Percival 
& Co., lives in Salem, and had a narrow 
escape from being burned out in the con- 
flagration, the flames sweeping away the 
dwellings on the opposite side of the street 
from his home. 

In the note published last week regard- 
ing the Old South Diamond Co., 305 Wash- 
ington St., it was stated that M. L. Asher 
was the proprietor of the concern. This 
was an error, as he should have been men- 
tioned as manager. 

The Tuttle Silver Co., which has recently 
engaged in more extensive manufacturing 
operations, finds it necessary to increase its 
plant, and has added two rooms in the Bal- 
lard building to its quarters, installing also 
additional equipment. 

D. J. Dannehy has returned from his trip 
to Buffalo and Toronto with a team that 
met players in both those cities in “bowl- 
ing on the green” contests. In Toronto the 
3oston men were winners, but in Buffalo 
the situation was reversed. 

A. W. Armington, of the Shreve, Crump 
& Low Co., who is also head of the depart- 
ment of diamonds and other precious 
stones, sailed last week for Europe, and 
will visit the principal centers of the trade 
in England and the Continent, buying for 
the house. 

W. T. McLain, jewelry buyer for the 
Jordan, Marsh Co., is on a vacation trip to 
the White Mountains. Henry Landry, as- 
sistant buyer of silverware, has gone to 
Ontario on an auto, tour. Wallace Buxton, 
of the clock department, sailed this week 
for Havana. 

New incorporations chartered at the 
State House last week under ‘Massachusetts 
laws included the F. B. Stanton Co., Attle- 
boro, manufacturer of jewelry and metal 
products; capital, $25,000; incorporators, 
F. B. Stanton, president; Walter B. Mar- 
ble, treasurer, and L. Burgess. 

Everett Hardy, of the diamond depart- 
ment of D. C. Percival & Co., who is a for- 
mer Harvard College pitcher, got back into 
the game July 4, when he went to Farming- 
ton, N.'H., with Norman Hayes for an out- 
ing over the holiday. He was inveigled 
into the box for the local team on that oc- 
casion and won the game, incidentally hav- 
ing 18 strike-outs to his credit. 

Buyers in town during the week in- 
cluded: H. L. Parker, Lyndonville, Vt.; 
Joseph Geoffrion, Manchester; A. B. Dun- 
can, Portsmouth; Charles H. Sinclair, Con- 
cord, N. H.; John B. Hill, Beverly; F. H. 
Jessup, Wareham; A. Rosenbloom, Haver- 
hill; Fred Strauss, Lowell; E. I. Pendle- 
ton, Natick; J. F. Wippich, Ipswich; E. F. 
Welch, Westboro; ‘Mr. Kopelman, of Frei- 
man & Kopelman, Lowell; David ‘Robert- 
son, South Framingham; A. Montanari, 
Plymouth; Brett & Allen, Beverly. 

Margaret Holland, of 257 Shawmut Ave., 
charged with receiving stolen property, was 
found guilty and sentenced to six months 
in the House of ‘Correction by Judge Ben- 
nett in the Municipal Court last week. The 
principal witness against the woman was 
her 12-year-old son, Willie Holland. Ac- 
cording to the story the boy told on the 
stand before Judge Bennett stopped him 
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and ordered him to discontinue his tes- 
timony, he and another boy broke into the 
jewelry store of Samuel Ullian, 1113 
Washington St., and the pawnshop of Abe 
Sisson, on Dover St., and took jewelry 
and other goods worth $102, which he 
turned over to his mother, who repawned 
them. 








Evansville, Ind. 





TRADE CONDITIONS. 

While crop conditions in southern Indiana, 
southern Illinois and western Kentucky are more 
promising than they were this time last year, rain 
is badly needed, and from reports received here 
the drouth that has prevailed in some sections will 
cause heavy losses to farmers. Corn in some <ec- 
tions is literally burning up for want of rain, and 
the oats crop is short. The wheat yield was above 
the average for this section. Wholesale and retail 
dealers in jewelry say in spite of these things 
their trade for this time of the year is as good as 
anticipated and they are looking for a good Fall 
trade. There is a feeling that there will be an im- 
provement in all lines later on this year. 





Miss Tillie Blauth, 500 Washington Ave., 
who had three fingers cut off recently in an 
electric fan in the store of Bitterman Bros., 
at 204 Main St., will soon be able to return 
to her work. 

John Rohlander, retail jeweler at 609 
Main St., is looking for a brisk picking-up 
in trade after the heated season is over. 
Mr. Rohlander is one of the oldest jewelers 
in the city in length of time engaged in the 
business. 

Curiosity led Gus Bergstrom, Bedford, 
Ind., to open a mussel shell that he picked 
up in White River while wading in shallow 
water. He found a pearl in the shell seven- 
sixteenths of an inch in diameter. He has 
refused an offer of $300 for the pearl from 
a Bedford jeweler. 








Rochester. 





Philip Present reports business on the 
gain. His records for this month to date 
show an increase of 25 per cent. over the 
business for the whole previous month. 

A large plate glass in the shop window 
of Charles Fogelman’s jewelry store at 343 
Central Ave., was broken one evening re- 
cently by a pedestrian. The man was strick- 
en with a fainting spell and he was cut 
about the neck and face by the broken glass. 

William Levinson, of Rosenbloom & Co., 
has recently returned from a five weeks’ 
business trip to European diamond mar- 
kets. A. M. Weinberg will be sent to the 
middle west, Gus Kaminsky in this State, 
and S. Berkenstein will go in the south- 
west section for the concern. 

A break in the canal embankment oc- 
cured most unexpectedly and inundated the 
southwest residential section of this city, 
early in the week. Among the beautiful 
grounds ruined by the flood were the lawns, 
flowers, walks and shrubberies surrounding 
the residence of Philip Present. A land- 
scape gardner had recently completed his 
work at the Present home. 








Lee Skiles, who for the past seven years 
has been employed as a watchmaker and 
optician at the store of S. J. Michelson, 
Cairo, Ill., has opened a shop in his own 
name in the Miller-Schuh building, 709 
Washington Ave., Cairo. 
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Consul Jewett, Kehl, Germany, Submits Report on European 
Watch Crystal Selling Agreement. 








WasHINGToN, D. C., July 8&—Consul 
Milo A. Jewett, Kehl, Germany, has sub- 
mitted a report to the Department of Com- 
merce and Labor regarding a European 
watch-crystal selling agreement which is of 
general interest to the trade. The report is 
as foilows: 

“After some years of price-cutting war 
between the different European manufac- 
turers of watch crystals an agreement has 
been reached for a uniform scale of prices 
and peace is declared. In 1905 the Watch 
Glass Factories’ Association, with headquar- 
ters at Strassburg, was in control of all 
the important European manufacturers of 
watch glasses and was able to fix the pro- 
ducers’ selling prices for practically the 
whole world. However, through the lapse 
of some agreements and the establishment 
of new and independent manufacturers, 
competition in selling prices grew up until 
prices were so reduced that there was little 
or no profit in the industry. Until recently 
the combine consisted of three factories in 
Lorraine (one of which also has a factory 
in France), one in France and a fifth un- 
important factory in Lorraine that, while 
not an actual member of the combine, sold 
its watch glasses to or through the com- 
bine. The independents consisted of one 
factory in Lorraine, one in Alsace, two in 
Switzerland and one in Bohemia. The an- 
nual output of the combine factories was 
said to be 500,000 gross of watch glasses, 
and the independents could make about 

300,000 gross yearly. 

“The chief feature of the present agree- 
ment concerns the selling prices. It is 
said that all the manufacturers referred to 
have agreed to sell at fixed and uniform 
prices. There is also some understanding 
in regard to the distribution of territory 
to be covered by different concerns, and 
also in regard to the distribution of busi- 
ness, output and sales. While all the dif- 
ferent factories are now ‘independent,’ 
the Vereinigte Uhrglasfabriken Vogesen- 
strasse, Strassburg, Alsace, will continue to 
act as selling agents for some of the more 
important manufacturers and will exercise 
general control in regard to the matters 
that form the subject of the present agree- 
ment. 


“As a result of this new arrangement 
prices of watch crystals have been ad- 
vanced from 60 to 90 per cent. While these 
higher prices will affect wholesale pur- 
chasers in America, it is not likely that the 
consumer will be much affected. Watch 
crystals were sold extremely low here, and 
prices will still be relatively low, although 
about double what they have been. Ordi- 
nary watch crystals were selling as low as 
4 francs ($0.772) a gross, which is about 
a half cent apiece. 

“This is an industry where hand labor 
must be employed to a considerable extent, 
and the workmen employed in making the 
watch crystals and the girls that are em- 
ployed in putting the labels on each glass 
and in packing them receive very low 


wages. It is for this reason that watch 
crystals cannot be made in the United 
States in competition with European man- 
ufacturers.” 


LETTERS TO THE EDITOR. 


Proposes a Tax on Inter-State Mai! 
Order Business. 
WasHINcToN, D. C., July 8, 1914. 
Editor THE JEWELERS’ CIRCULAR: 

The thought has just come to me that 
since the parcel post has been introduced 
with its reduced express rates something 
should be done by the jewelers and other 
merchants who suffer from keen competition 
from the mail order and catalogue houses 
generally. These houses throughout the 
country have the advantage of all retail 
jewelers and through recent conditions are 
stronger competitors than ever. 

I realize that these houses have a right 
to exist and that as corporations they pay 
a personal and also an income tax. At 
the same time, they have obtained special 
privileges through the parcel post, and I, 
for one, feel that it would be but fair for 
Congress to consider a bill taxing mail 
order houses that do business in interstate 
trade. It would both regulate and curb an 
evil in the mercantile world, even if it did 
not bring much revenue. 

Would it not be well for THE JEWELERS’ 
CrRCULAR to agitate this proposition before 
the trade? 

Very truly yours, 
; Victor E. Desio & Co. 











The Federal Trade Commission Bill. 
New York, July 4, 1914. 
Editor THE JEWELERS’ CIRCULAR: 

Admittedly the most far-reaching devel- 
opment in the formulation of anti-trust 
legislation is the President’s approval of 
the incorporation in the Federal Trade 
Commission Bill of provisions declaring 
“unfair competition” to be “unlawful,” and 
prescribing that “the commission is hereby 
empowered and directed to prevent corpo- 
rations from using unfair methods of com- 
petition in commerce.” The commission, 
under these new sections of the bill, is fur- 
ther empowered to call upon the Federal 
ccurts to enforce its orders in the event of 
disobedience. 

Senator Newlands, chairman of the In- 
terstate Commerce ‘Committee, has re- 
ported the bill to the Senate thus amended. 
This legislation, now assured by this agree- 
ment between the executive and the legis- 
lative leaders of the majortiy party, will 
be an admission by Congress of the evils 
which are the cause of the country-wide 
support of the Stevens bill (H. R. 13305), 
“to prevent discrimination in prices and to 
provide for publictiy of prices to dealers 
and to the public.” This latter bill aims to 
take away from the big retailing monopo- 
lies the chief weapon of cut-throat compe- 
tition by which the great producing trusts 
have established themselves, and requires 
all manufacturers operating under it to 
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publish and file schedules of prices with 
the trade commission. 

This new turn of affairs at Washington 
has resulted from constant pressure by 
consumers and small business men for 
laws which will really penetrate to the 
roots of dishonest business practises. 

The passage of the Stevens Standard 
Price Bill will be an eloquent tribute to 
the real power of “small” business, which 
at least seems to be working unitedly in 
the interest of legislation needed to pro- 
tect the public from the exactions of the 
rapidly extending monopoly in retailing by 
big-city aggregations of capital. 

The following editorial, from the St. 
Paul (Minn.) Daily News of June 18 is 
an example of a forceful stroke in a good 
cause: 

An “AwrFut MENACE” Exposep. 

The nub of the legislation which Wilson is ask- 
ing Congress to pass now, before Summer ad- 
journment, is this: : 

Declaring unfair competition in commerce un- 
lawful, and creating a commission to drag it into 
the open. That’s all there is to this awful threat- 
ened interference with prosperity. 

Can you think of a single good reason why 


honest business should object to such a law and 
try by might and main to obstruct its enactment? 


Neither can we. 

As a matter of fact, we doubt that the obstruc- 
tion originates with honest business. 

He whose skirts are clean needn’t fear the spot- 
light. 

A word from you will help every honest 
merchant and every consumer in the coun- 
try. Will you say it? 

Yours faithfully, 
AMERICAN Fair: TRADE LEAGUE. 
Edmond A. Whittier, Sec. 





Exclusive Sales Arrangements. 
New York, July 2, 1914. 
Editor THE JEWELERS’ CIRCULAR: 
” $ 

Herewith I enclose an extract from the 
report of the special committee of the 
Chamber of Commerce of the United 
States entitled “Exclusive Sales Arrange- 
ments,” dealing with one of the provisions 
of the Clayton Omnibus Anti-Irust Bill, 
now before the Senate. It reads: 

Exclusive sales arrangements with middlemen 
are widely used by manufacturers. These arrange- 
ments can be detrimental to the public interest 
only when they are used as means of obtaining 
monopoly; when so used they now come under 
the prohibitions of the Sherman act. In ordinary 
business practise they are not a means of mon- 
opoly, they afford manufacturers of limited re- 
sources an opportunity for representation of their 
goods in distant markets, and they encourage 
effective competition. There should be no legisla- 
tive denunciation of a settled business custom used 
generally in situations where there is no suggestion 
of attempt at monopoly. If the proposal should 
be enacted, manufacturers would be harassed and 
put to added expense to the extent of ascertaining 
if dealers who sell their goods are in fact selling 
competitors’ goods, and refusing to sell more 
goods to such dealers as in fact handle competitors’ 
merchandise. 

This statement of the matter is so effect- 
ive that perhaps you may like to give it 
some attention in your columns. 

Very truly yours, 
Watter D. WILE. 


W. E. Walker, Vidalia, Ga., has been 
appointed chief watch inspector for the 
Macon, Dublin & Savannah Railroad. Mr. 
Walker has been watch inspector for the 
M., D. & S. for some time, but. it was only 
recently that he was appointed chief in- 
spector and made his first trip in that ca- 
pacity. 
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Representative Line of Vests 


You know—every jeweler knows—that 
there is a steady demand for vests. A 
number of your customers won’t wear any- 
thing else, whatever the watch chain fad of 
the moment may be. A _ representative 
line of Simmons Vests will be among the 
steadiest selling, most staple, profitable 
class of goods you can stock up with. 


SIMMONS 


TRADE MARK 


CHAIAS 


The quality of Simmons Chains, in material, workman- 
ship and finish, and the wide range of our patterns, is 
nowhere more evident than in our line of vests. We 
not only have always made vests; we also have always 
made a feature of them, to such an extent that you 
probably know us as “The Vest Chain House.” 


A glance at our long line of artistic patterns will show 
you how well we merit the name. Those shown in this 
ad will catch the eye of the man who likes that style 
of chain. More next week. 


Wholesale Jewelry Houses, Distributors 





R. F. Simmons Co., Attleboro, Mass. 


Established 1873 


Main Office and Works at Attleboro, Mass. (Our factory will be closed from July 25th to Aug. 3d) 
Sales Offices: 9 Maiden Lane, New York—10 So. Wabash Ave., Chicago—95-97 King St., E., Toronto 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
Tue Jeweters’ Cirecutar regarding any. advan- 
tageous device or plan which they are utilizing 
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‘n connection with their business. 



































A Plan to Increase Your Business. 


Written expressly for The Jewelers’ Circular by W. A. Olsen. 





























Neer boys and girls in the public schools 
of this or any other country represent 
the surplus energy of the nation. Utilizing 
that energy before it becomes transferred 
into a natural working asset is stealing a 
march on Father Time. It is also capital- 
izing an inherent commodity before its 
proverbial maturity. 

The future of any successful or embryo 
business is dependent upon these growing 
men and women. The trade of to-day is 
but a whisper to the possible howl of the 
trade of to-morrow. It is a significant fact 
that few, mighty few, retailers call upon 
this surplus energy locked up within the 
possibilities of the school boys and girls 
before it becomes a commercial commodity. 

It has long been the established order of 
things among merchants to go after the 
children’s trade through the grown folks. 
Any departure from this sanctified rule 
would be suicidal, to all apparent purposes. 
The possibility of going after the grown 
folks through the children never seemed to 
intrude itself upon our complacent reflec- 
tions. 

And yet what an infinite store, what a 
reservoir of opportunity, there confronts 
us if we only possess the business acumen 
to see it. What a fountain of fertility we 
have long permitted to go barren. Here 
was and is a veritable avalanche of oppor- 
tunity which we have long neglected with 
abysmal contempt. 

Imagine what a terrific force for adver- 
tising your store is contained in the small 
boys and girls. Think of the thousands of 
little advertisements walking around on two 
legs that you can employ to boom trade in 
your establishment. And now pause long 
enough to consider how many retailers 
have taken advantage of this eager and en- 
thusiastic force. Vitalizing an existing but 
dormant power is visualizing the opportuni- 
ties of the future. 

The inspiration to use this mighty force 
came to me, as all good inspirations do, 
with a sudden and overwhelming prompt- 
ing. There lurked in the inner recesses of 
my mind the question, Why has this never 
been done before? Here was a perfectly 
natural and profitable source of energy 
which only needed the incentive to trans- 
form itself into action. -Obviously the 


thing for me to do was to supply the in- 
centive. I did, with amazing results. 

Fortunately I had one of the largest re- 
tail establishments in the largest. city of 
the United States behind me. This fact in 
itself, however, made no tangible or ma- 
terial difference in the activities of the 
youngsters. The smallest retailer in a city 
or fair-sized town could put the same plan 
into effect with proportionate results. 

And the plan in the process of its un- 
folding was simply this: First, I wrote up 
a sensational circular, the contents of 
which were to the effect that we were to 
offer handsome rewards (not prizes) to all 
those boys and girls who enrolled in our 
cause. Next I wrote up a postal card 
which was to be returned to us requesting 
a coupon book, providing the sender also 
wrote the names and addresses of 10 other 
small boys and girls who were liable to be 
interested. The envelope enclosed the cir- 
cular matter and postcard. 

After: having a good many thousands of 
these printed I sent out 10 young men each 
day just before 9 o’clock, when school usu- 
ally opened; just before noon, when the 
children came out to lunch, and a little be- 
fore 3, when they went home for the day. 

The men were taken from the packing 
and selling forces at hours when it is, as a 
rule, slack in the way of business. These 
men handed one envelope with its enclosure 
to each child coming out of school. The 
city was covered by school districts, and in 
about two weeks we had covered all the 
schools we cared to reach. 

Immediately the cards began to come in 
requesting coupon books. And each card 
contained 10 more names and addresses. 
Of course, there was duplication to the ex- 
tent of about three per cent. The coupon 
book was composed of 50 little coupons 
with a stub, like a checkbook. Each book 
was numbered, so that the holder was 
identified by the number as well as the 
name. And each coupon bore the same 
number as the book. 

With the coupon book was sent another 
large circular illustrating some of the re- 
wards and indicating what was necessary to 
attain them. When the boy or girl got his 
or her coupon book, he or she immediately 
started to canvass his or her family, rela- 


tives and friends. To each the boy or girl 
gave a coupon, with the injunction to go 
to Smith’s (assumed) the next time any 
merchandise was to be purchased. 

When the person to whom the coupon 
was given came to the store and made a 
purchase, he or she handed the coupon to 
the salesman and the amount of that per- 
son’s purchase was registered to the credit 
of the holder of the coupon book. For in- 
stance, if Willie Jones had been sent a 
book he would probably tear out a coupon 
and give it to his mother. Let us say his 
number was five. When the mother came 
to the store and bought something, a cou- 
pon with No. 5 stamped on it was handed 
the salesman. He put the amount on it 
and it was then credited to Willie Jones. 
The mother told Willie how much she 
bought, and Willie kept a record for him- 
self on the stubs. When all the coupons in 
the book were used up, we simply sent 
Willie another book with the same number. 
Each boy and girl had his or her own 
number, and there was not a single mistake 
from beginning to end. The operation of 
the plan was simplicity itself. 

When merchandise to the amount of $100 
was sold to the credit of Willie Jones, he 
was rewarded with a handsome $10 (retail) 
watch, camera, etc. The higher the amounts 
the more attractive and remunerative be- 
came the rewards in proportion. For in- 
stance, when the amount became $200 he 
was entitled to a reward worth at least $25 
(retail), and pro rata. Even an automobile 
was in the running. 

A letter was sent to the 10 names and 
addresses furnished by the original seek- 
ers inviting the recipients to become holders 
of coupon books also, and describing the 
alluring rewards. These were again asked 
to supply 10 names and addresses, so the 
list became larger and ever widening each 
week. Starting like a snowball, it con- 
tinued adding to its size the longer it kept 
on rolling. 

Very soon requests came dribbling in 
now and then from children living in the 
suburbs and near-by towns, indicating that 
even away from its immediate vicinity the 
proposition was taking hold. Its popularity 
could not be denied. 

Soon after I ran small advertisements 
in a number of out-of-town newspapers 
outlining the proposition. A large number 
of boys and girls responded, and to these 
I sent the coupon book itself without wast- 
ing postage, time and expense in sending 
them the preliminary literature and waiting 
for a reply. 

The idea caught on like wildfire. More 
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Watch Cases 


The Highest Grade 
Gold Filled Cases 


RAISED GOLD DIAMOND SET ) 
ENAMELED EMBLEMS } 

















ENGRAVED 


Signatures Reproduced 
IN 


ENAMEL 





Lodge and Fraternity Insignias 
IN 


Enamel—Engraved and Raised Gold 





SOLID GOLD BOWS 
SOLID GOLD FIVE-KNUCKLE JOINTS 


Ask Your Jobber to Show Samples 
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ELGIN, ILLINOIS CHICAGO, 904 Heyworth Bldg. 
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Storekeeping Department. 








really new faces came into our store in 
one day than evidenced themselves in a 
whole month before my plan had started. 
The one big, vital purpose was to get as 
many coupon books in the hands of en- 
thusiastic youngsters as possible, and see 
that each holder of a book really worked 
for us. New ambition was kindled and in- 
creased interest stimulated from time to 
time by offering additional rewards for va- 
rious reasons. For example, the boy or 
girl who was the first to have $100 regis- 
tered to his or her credit was rewarded 
with just double the original proposition, 
and so forth. 

But the interest seldom lagged. In fact, 
before many weeks it gave me a difficult 
problem to solve. The youngsters became 
so eager that as soon as school was out 
some of them would hang around the door 
of our store and importune those going in 
to use their coupons. But I stationed a 
salesman at the door, who advised those 
coming in that the coupons taken from the 
youngsters around’ the door would not be 
registered. This soon cured the obstrep- 
erous ones, and even stimulated them to go 
out for new purchasers, which was just 
what we were after. 

Even some of the newspapers had to 
comment on the activities of the young 
ones, and they incidentally had to give us 
columns of free and exceedingly valuable 
advertising. This was in addition, mind 
you, to the tremendous advertising of the 
boys and girls themselves. 

Before long we had a small army en- 
listed in our cause. The first thousand 
books out brought in an average of a dollar 
a book for the first week. Of course, this 
percentage could not possibly continue. 
After giving out 5,000 books to 5,000 dif- 
ferent boys and girls, we stopped for rea- 
sons of efficiency only. When you get an 
army of this character working like so 
many busy bees for a business, you have 
got something infinitely valuable and tre- 
mendously productive. 

Gne year after the system had been in 
operation we traced, as closely as we could, 
an increase of $50,000 in new business de- 
pendent upon and influenced solely by this 
new but natural force of boys and girls, 
who still considered the whole thing a lark. 
Now and then, of course, some parent ob- 
jected, but they were exceptionally small in 
comparison to those who even urged their 
children on. The expense of conducting 
the campaign, including the total costs of 
the rewards given out, etc., aggregated that 
first year around $2,000. 

But the best part of all is not the present 
prosperity, but the permanent and future 
possibilities. As these boys and girls grow 
up it is reasonable to assume that a great 
number of them will have become staunch 
and steady patrons themselves of the stores 
for which they, perhaps unwittingly, 
worked. And this process will be continu- 
ally duplicating itself in the new genera- 
tions that arrive. “Out of the mouths of 
babes falls wisdom,” and out of the activi- 
ties of children falls prosperity. This great 
vital force, potent in possibilities, is the 
most neglected of all. Any retailer can 


utilize it to his own advantage by realizing 
its worth and appreciating its cumulative 
effect. 





The Store and Selling Methods of the Lovett 
Jewelry Co, Alliance, 0. 





LLUSTRATED below is the retail jew- 

elry establishment of the Lovett Jew- 
elry Cs., Alliance, O. The store is 40 
feet long and 14 feet wide. The fixtures 
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in spite of anything that can be done theré will accuthu- 
late each year some stock that fails to’ move as it should. We 
positively refuse to allow old stock to accumulate if price will 
move it. So once cach year we conduct ane of these sales 
We have selected a varied assortment of goods—Jewelry, 
China, Silverware, Glass, etc., etc. all of which is marked at 
the original price. Commercing Thursday, each 
price will be reduced 10%. Friday all prices wili be reduced 
another 10% and each day following the prices wil} go down 
10% per cert until everything is sold 


Watch Our Window for Goods at Your Own Price. 


The Lovett Jewelry Co. 


546 E. Main Street Alliance, Ohio 








= 





A SPECIAL SALE ADVERTISED WITHOUT ANY 
ABNORMAL PRICE REDUCTION. 


are of oak, including wall and show cases. 
The doors in the wall cases are of plate 
glass, while the showcases are made en- 
tirely of plate glass. The repairing depart- 
ment, which does not show in the photo- 
graph, is located in the front of the store, 
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at the left of the entrance. The latter is 
a central one. 

One of the firm’s ads is illustrated here- 
with. It has been reduced from a space of 
six inches, double column, and shows how 
the concern conducted a clearing sale with- 
out any injudicious slaughter of prices. 
The reduction was simply 10 per cent. The 
advertising is cleverly linked up with the 
window display. Attention is called to the 
latter by the phrase, “Watch our window 
for goods at your own prices.” It will also 
be observed that a very sane reason is 
given for these special sales. 


Three Times. 





PROFESSOR in an agricultural col- 
lege was quizzing a class, and asked: 
“How many kinds of farming are there?” 
After some hesitation one member an- 
swered: “There are three kinds of farm- 
ing—extensive, intensive, and pretensive.” 
The reply fittingly describes the classes 
of salesmen as well as farmers. The “ex- 
tensive” salesman spreads too much; cuts 
too wide a swath for clean work. The 
“intensive” salesman holds a too narrow 
view of things, thus his vision of oppor- 
tunities lying all about him grows re- 
stricted. And the “pretensive”’ salesman, 
doubly more numerous than both the other 
kinds, just dawdles at the game and is al- 
ways on the lookout for something easier 
with bigger pay. 

Let us combine the virtues of the first 
and second—the “extensive” and “inten- 
sive”—classes, and in that way get out of 
or avoid the third, the “pretensive” sort.— 
Wm. T. Goffe, in “The Business Philos- 
opher.” 








David Lindquist, The Dalles, Ore., has 
executed a chattel mortgage on fixtures in 
his store for $100. 











INTERIOR VIEW OF THE STORE OF THE LOVETT JEWELRY CO., ALLIANCE, 0. 
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Swan Service Chats No. 2 


Repairs :— 


This is perhaps the most important and also the 
most generally neglected item of service. The man- 
ufacturer and dealer both are too apt to look upon it as a necessary 
evil, but nothing will create or destroy good-will so rapidly or surely 
as the repair service accordingly as it is good or bad. Our repair 
department has at its command the unequaled facilities of our entire 
factory organization. As we make every part of the Swan pen in 
one factory including the gold pen it is not necessary to subject repairs 
to further delay by sending them outside. We return ordinary repairs 
the day following their receipt. Isn’t this service worth something ? 


Mabie, Todd & Co, 205 sun siaese,curcaco ¥ 


FACTORY ESTABLISHED IN NEW YORK CITY SINCE 1845 











THE BEST BUY TODAY 


Centurys 
$420 


EACH 














Centurys 
$420 


EACH 























18 Size 7 Jewel Nickel 


Open Face are Pendant Set, Hunting Lever Set. We sold 65,000 last year. 
Only 35,000 left. Order today. 


HOLSMAN & ALTER 


The House That Undersells Them All. 
179 Madison Street, CHICAGO, ILL. 


Write for our bargain Catalogue, mailed to Jewelers on application only. You will eventually, so doit today. 
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Little Lessons in Storekeeping. 














Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of ‘‘ How to Advertise a Retail Store.” 


























(Continued from issue of July 1.) 
Making Vacations Pay a Dividend. 


S ebeeadsl merchant can make the vacation 
~ period one of the most profitable in 
an indirect way. No matter how many 
there are to have vacations, it is an easy 
matter to arrange so that everyone has 
scme vacation and that it will prove profit- 
able to the store. 

In the first place, there is the feeling of 
good-will that is felt toward the merchant 
who is liberal in giving vacations. This is 
worth a great deal in the store. If the 
salesmen think the “boss” is a good fellow 
they will work all the harder to deserve all 
the favors they receive. 

Next, there is the value to the merchant 
of having fresh workmen. A vacation is 
primarily for the purpose of giving the 
tired salesman a chance to recuperate 
strength and add new vigor to his work. 
This in itself is well worthy of considera- 
tion, especially when the business keeps the 
clerks tied down as closely as the retail 
store does. 

And above all this, there is the vacation 
that is made a combination of business and 
pleasure. In the jewelry store there is an 
opportunity for one or more of the clerks 
to take splendid holidays and yet be learn- 
ing something about the business that will 
prove of great value upon their return. 
Take the number of schools that the clerk 
may attend during a Summer vacation. 
There are usually many Summer courses 
open for him. 

In the larger centers of trade, like New 
York and Chicago, there are schools of 
salesmanship, advertising, window dressing, 
etc. These schools offer the clerk a chance 
to take a couple of weeks’ training while 
being surrounded with examples of good 
storekeeping from which he may learn 
thousands of good ideas that may later be 
applied to the work in his own store. 

Besides these, there are schools of en- 
graving, optical schools, etc., which might 
be taken advantage of by the clerk who is 
anxious to advance in his work. 

The merchants of the country are not 
half alive to the advantages of having their 
salesmen properly trained in all of these 
branches of business, or they would make 
an effort to induce them to attend these 
schools and, indeed, would offer induce- 
ments for them to do so. These induce- 
ments might be in the nature of an addi- 
tional time off at regular pay, or they 
might be in the nature of a partial pay- 
ment of the schooling expenses. Even to 
the full payment of the tuition expenses 
the merchant will be sure to receive more 
in return than he gives. 

And just here let us urge this matter to 
the attention of the salesmen. Any clerk 
in a jewelry store that has any idea of get- 
ting better pay or of getting a better paying 
job must do something on his own behalf 
if. he ever expects that day to arrive. It 


is all well enough for the salesman to say 
he has no time to study or that the ex- 
pense is too great. It is not so. The dif- 
ferent schools of the country offer the 
poorest paid clerk an opportunity to get an 
education, because their rates of tuition 
are very low. Of course, we cannot all go 
to Harvard, but we can go to the school 
that is within our reach. We do not even 
have to go away from home to go to col- 
lege these days; there are a number of 
correspondence schools that will help any 
aspiring clerk to better his position by fit- 
ting him for a better one. 

Clerks who are too busy or too lazy, too 
poor or too thriftless, need not expect the 
“boss” to come around every once in a 
while and say: “You have done so well 
that you deserve a raise; hereafter you'll 
get two bucks more each week, etc.” How 
can the clerk expect a raise when he is per- 
forming exactly the same services to-day 
as he did five years ago? He does not 
improve with age after he reaches a cer- 
tain limit, so why should the merchant im- 
prove his salary? There are many new 
men in the market, men anxious to get 
ahead; many of these are better than the 
old heads that are behind the counter now. 
“Live and learn” should be the salesman’s 
motto, and he should strive to live up to 
it. Then there will be advancement at peri- 
odic times in the size of the pay check. 

Now to get back to the merchant. He 
needs vacations as well as the clerk. There 
are many merchants who boast that they 
have not had a vacation for 10 years, for 20 
years. We all know what kind of mer- 
chants they are. They are narrow-minded, 
weak financially and take but little part in 
the world’s affairs. They are like the 
clerks who do not make any effort to ad- 
vance their knowledge of the business in 
which they are engaged. Neither will ever 
make much impression outside of their 
own little circumscribed circle. 

Get away from your business; get out 
into the world; get a little’ outside into 
your make-up. We all need it.. We do not 
get enough of it. Why not make this year 
an exception and get a little newness into 
our veins? “All work and no play makes 
Jack a dull boy.” 

There is a decided tendency for the re- 
tailer to work less and to live more. This 
includes, of course, both merchant and 
clerk. In some of the cities there has been 
a decided effort to close all stores at 6 
o’clock every night in the week. This is 
especially commendable for the two vaca- 
tion months of July and August, and 
should be followed in the smaller towns. 
Saturday night closing will come in time 
and the whole trade will benefit thereby. 

Another innovation of late years is the 
weekly half-holiday. Where this is a fea- 
ture of the retail business there is a vast 
improvement in business and in business 
methods. These half-holidays have been 
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the means of bringing the trade into closer 
relations, of removing trade abuses and of 
bringing the health of the merchant and 
his staff up to a higher: efficiency in their 
work. 

Many merchants have made the holiday 
a means of reward for extra efforts on the 
part of their salesmen. For instance, one 
firm, employing about a dozen men, has the 
following schedule of holidays with full 
pay: 

All salesmen who have been employed 
for one year are given one week with full 
pay. All who have been employed two 
years are given two weeks with full pay. 
All salesmen who have been with the firm 
for over five years are allowed three weeks 
with full pay. This in itself is an induce- 
ment for the salesmen to remain with the 
firm instead of trying to make a change all 
the time. 

Then, besides this, there is a reward of- 
fered for the biggest increase in sales. 
This is figured out in this way: Each sales- 
man’s sales for the year are tabulated. 
The man who makes the greatest percent- 
age of increase over the previous year re- 
ceives an extra week off. This makes 
everyone anxious to make more sales; yet 
the reward is not so large that there are 
any questionable methods used for the pur- 
pose of piling up a good showing. 

Smaller stores may follow out this plan 
to some extent. Even where there are only 
two employes there is a chance for com- 
petition. 

Let every merchant have a vacation this 
Summer. Let every clerk have a vacation, 
too. Everyone needs it. Everyone will 
benefit from it. Everyone will benefit 
everyone else by having it. Try it. 

(To be continued.) 





The Little Business Man. 


(By MaypeLtteE StRAwBRIDGE, in The Business 
Philosopher.) 
O you realize, little business man, what 
an important factor you are in the 
business world—and just how much it ex- 
pects of you in the future? You would 
hardly believe, would you, that the boss 
who rides down to his mahogany private 
office mornings in a red motor car was 
once, perhaps, just a little hard-skinned, 
chap-handed, bashful boy like you, and 
probably worked in a country grocery store 
for $2 a week? 

The majority of “bosses” have worked 
their way up from your very level, step by 
step, to affluence and wealth. But you will 
not find the road upward an easy one, little 
Business Man. You will have many strug- 
gles and heartaches on the way. 

If yeu are not afraid of work you will 
push on in spite of everything and finally 
reach the top. There is little glory in only 
going halfway up, and the climber lacks 
ambition who is content to rest on the 
center rung of the ladder. 

To be really worth while you must at 
least climb near the top—but if you can 
clear it you have reached the pinnacle of 
business: success. You will never get a 
footing, however, if you kill time playing 
marbles with lazy boys in the alley, for 
only Industry and Honesty will keep your 
eyes clear and spur you on to Success. 
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Draw Your Trade 


through the 75% of people who 
wear GLASSES. 


We can teach you all there is 
to know about FITTING 
CLASSES. 


We can make you worth more 
to your business and your 
business more profitable to 
yourself. 
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T. J. BRUNER CO. | | 
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| Wholesale Jewelers 





||| 842 to 854 Brandeis Bldg. OMAHA, NEB. || 





Our new quarters on the 8th floor, Brandeis 
Bldg., are the most commodious and finest 
| in the Middle West—our salesrooms occupy 
| over three thousand square feet of space. 
| Everything New in Diamonds, Watches, 
| Jewelry, Clocks and Silverware. Our 





Write for Catalogue 


NORTHERN ILLINGIS COLLEGE 
OF OPHTHALMOLOGY 


| 
| 
| 
| 
| 

] | G. W. McFATRICH, M.D., Secretary 
| | 
T. J. BRUNER CO. 

8th floor, Brandeis Bldg. OMAHA, NEB. Siz SI 
—- +9) 


CHICAGO, ILLINOIS 
| | L_—__\— ———— ——— 


stock is now complete. We solicit your 
patronage and guarantee prompt and effi- 
cient service. 


SEND US YOUR MAIL ORDERS 












you will be satisfied with results. 
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rT vo | | Special Announcement 

ite | Swartchild & C ’s New Catalog 
Your Largest Profits | No BS Now Realy 
| ri n th e Inv estm ent The greatest publication ever issued in the Jewelers’ Supply Line 


! 

It is absolutely complete—fully illustrating and describing 
| the latest and largest variety of articles ever shown. A 
catalog that every Watchmaker, Jeweler, Engraver and Opti- 
cian should have. Sent FREE upon application to the 
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| are made on your legitimate trade, charges prepaid. Write for it at once. 
SWARTCHILD & CUMPANY 

i - | World’s Largest Jewelers’ Supply House 
29 East Madison Street Chicago, III. 
Special Orders and Repairs | 
| | \ 
Send them to us. | $ 
| We guarantee you : | HII IN 
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the Right Service. ae scat ke 








Paid to Engravers 


Get particulars of our Home Study Course 
Catalogue Free. 






















Residence and Correspondence School 


\) NEW YORK SCHOOL OF ENGRAVING 
WN 71-73 Nassau Street, New York 





| 
| Fred. Blauer & Co. 
| 


8 North State St., Chicago, II. | 
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John Tweezer’s Talks. 


Written expressly for The Jewelers’ Circular. 























What Does Your Advertising Cost? 
HE cost of their advertising is very 
carefully itemized by the big concerns 
which invest many thousands of dollars 
annually in this direction—the outlay is so 
considerable that accuracy in the tabula- 
tion, and accuracy in compiling the results, 
is absolutely essential to an intelligent plan- 
ning of future operations. Indeed, the net 
cost of advertising is now more exactly 
determined than the cost of delivery—for 
the results.can be gauged with greater ex- 
actness; and many merchants now know 
more precisely what to spend for adver- 
tising than for rent. 

The total gross cost of all advertising in 
the United States was made the subject of 
careful investigation a few years ago; the 
figure was a trifle over $600,000,000 in the 
year. I do not have at hand the proportion 
of this total which was expended by the 
752,000 retailers of the country, but of 
course it was much the largest part of the 
sum; and it is a significant fact that an 
investigation of the causes of retail fail- 
ures in business shows that 84 per cent. of 
those who failed spent nothing on adver- 
tising. 

What part of this total advertising ex- 
penditure by retailers was profitably spent? 
What better results could have been ob- 
tained by the same expenditure if the ad- 
vertising had been better done? If, as has 
been stated by an authority on advertising 
statistics, less than five per cent. of retail- 
ers know how to advertise scientifically, 
the “cost” of their advertising was much 
too great—that is to say, the results ob- 
tained should have been much larger than 
was produced from their share of the total 
expenditure of $600,000,000. 

What does your advertising cost? Do 
you expend on it more, or less, than the 
average jeweler? Do you get better, or 
poorer, results from it than the average 
jeweler? Have you any idea at all as to 
the net profits from your advertising? Do 
you keep an accurate record of costs and 
results of your advertising, or do you “go 
it blind,” depending on no formula what- 
ever and proceeding by rule of thumb? 

I feel quite sure that a majority of jew- 
elers keep no accurate record of their ad- 
vertising costs and net results; that a very 
great many keep no record of any kind that 
would provide them with instructive data. 
In consequence, they do not know the final 
cost of their merchandise; and it is small 
wonder indeed that many are disappointed 
in the profit returns of the year. 

And those that keep a record of adver- 
tising do not always include all the items 
of cost. For instance, do you charge into 
the advertising account the proportional 
rental space of your window and take credit 
for the selling value of the window dis- 
play? A close estimate of the value of the 
show window gives a value, the country 
over, of $10 per week; one of the big de- 
‘partment stores in the heart-of a great city 


charges the department using a window 
$300 per day during the period of its use. 
The rental cost and the resultant profits of 
the window are clearly items of debit and 
credit in the advertising account. 

An investigation conducted by System, 
from figures furnished by 1,000 stores, 
shows the percentage of advertising ex- 
penditure to the total sales in retail stores. 
By this it is shown that while the grocer 
spends only .83 per cent. of his sales on 
advertising, the hardware dealer spends 1.17 
per cent., the shoe man 1.65, the clothing 
man 2.16, the jeweler 2.85, the department 
store 4.01 and the mail-order house 7.21. 
3ut while 2.85 per cent. on the sales may 
thus be taken as the standard advertising 
expenditure by the jeweler, it should not 
be regarded as the definitely right percent- 
age for all cases. Local competitive condi- 
tions must be considered. Thus, while one 
very successful jeweler in the middle west 
spends only 1.14 per cent., another in New 
York gets no larger net profits in spending 
4.62 per cent.; but it might easily happen 
that 4.62 was less “cost” than 1.14, if it had 
produced proportionate results. The net 
result is the thing; and the net result of 
one year must not be taken by itself but 
must be considered in relation to the years 
that follow. For ome year may show very 
big profits from advertising unworthy 
goods that produce great gains, or from 
misrepresenting values, or from the various 
deceits which produce big present profits 
and ultimate disaster. 

I have repeatedly urged on this page that 
the fundamental factors in successful ad- 
vertising were telling the absolute truth 
without exaggeration, selling worthy goods, 
putting a personality into the advertising, 
keeping everlastingly at it and saying some- 
thing more than merely listing your wares 
and prices. Who violates any or all of 
these fundamentals pays too much for his 
advertising, however little he pays. 

“Advertising is a window through which 
you invite customers to look at your offer- 
ings. If this window is blemished with 
fake statements and half-truths and crook- 
ed ideals, the consumer will notice it sooner 
or later—then follows ruin and disgrace.” 
The jeweler who gets people into his store 
because of overstatement in his advertise- 
ments is at the mercy of mere words; and 
the competitor who can lie more convinc- 
ingly will beat him out, until he, in turn, is 
beaten. While truth-telling is good morals, 
it is better business; for it brings to the 
counter the trade that stays with you, after 
it has learned to avoid the dealers who have 
lied to it. 

The stock behind the advertisement and 
the service behind the stock build sales just 
as surely as your printed words. The sale 
of unworthy goods, continuously, spells 
ruin. The record shows that 95 per cent. 
of successful merchants rank quality first 
and price last, and invariably sell right 
goods as a matter of second nature. The 
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stock must back up your advertised claims 
for it, or you are undone. 

If you would increase the returns from, 
and so reduce the cost of, your advertising, 
put individuality into it. The merchant 
whose personality rises above the average, 
on the pageful of advertisements, is marked 
by the mass of readers; similarly the store 
can be given an individuality which will 
distinguish it from a dozen competitors. At 
another time [ shall expand further on 
“Store Individuality.” 

A conspicuous fault in most advertise- 
ments is their deadly dulness. A man who 
at the moment is intent on buying a watch 
may give second thought to your printed 
line, “Elgin Watches, $5 to $100”; but the 
profit in advertising comes from exciting 
desire and creating a want. You must do 
more than print a list of wares and prices 
—must make your statement interesting to 
hold attention and to continue attention to 
all your subsequent advertisements. Put 
some facts into it that will compel the 
reader to sit up and take notice—make it 
newsy. Say, for instance, instead of the 
stiff line above, “A watch is run by one 
one-millionth of one horsepower, and one- 
tenth of a drop of oil lubricates it for a 
year. [ sell all kinds of watches, at all 
prices, and each is the best of its kind, 
whatever the kind.” There are hundreds 
of interesting facts connected with jew- 
elers’ goods that would brighten up your 
dull advertisements, give interest to your 
recital of prices and make your printed 
statement looked for when the newspaper 
was unfolded. The purpose of the adver- 
tisement (namely, first to get attention, then 
a reading, then a favorable decision) would 
be accomplished for two of these objects 
and a “fighting chance” for the third. The 
“newsy” advertisement costs less than the 
dull one, even if you pay more for it. 

The occasional advertisement is not often 
profitable. You must keep everlastingly at 
it. You've got to keep hammering at Jones’ 
attention, or he’ll forget you when his want 
comes. The good wife explained, “I don’t 
believe in nagging my husband, but I feel 
it is my duty to keep some facts before 
him.” Jones has no reason to keep you in 
mind except for your own insistence on it. 
The cumulative results of persistent good 
advertising make investment in that direc- 
tion nearly as good as Government bonds 
—and much more profitable. 

It will thus be seen that the “cost” of 
your advertisement is not necessarily only 
the price you pay for the space; that you 
pay too much if your work is not well 
done; and that the only measure of the 
worth of your advertising is the net profits 
from it over an extended period. Conse- 
quently I urgently advise that you keep an 
accurate record of costs (all the costs) and 
results as a guide for your future going. 








One taking property in good faith, under 
the honest belief that it is his, is held, in 
Wilson vs. State (Ark.), 41 L. R. A. 
(N. S.), 549, not to be guilty of larceny, al- 
though his belief proves to be erroneous. 
A note to this case discusses the authorities 
on the question of larceny or embezzlement 
as affected by belief in right to property 
taken. 
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Where Jewelers Are Like The Lawyers 


They are Interested in Celebrated “Cases” 
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EWELERS, like lawyers, take note of 


famous cases—but in the former in- 


stance it is watch cases. he case here 
considered has all the “evidence” in its 
favor. The “precedents” support it; it has 
arecord. It is backed by “authority,” the 


maker's name. It has won the “judg- 





ment” of the trade. We refer to the ENGLISH 
BARLEY 

Wadsworth 25-Year “Pilot” | ENGINE 
TURNING 


Are you acquainted with this noted 
case? If not, you have yet to learn the 
possibilities of a 25-year case. Most 
modern of the modern. Richest English 
Barley Engine Turning—latest thing out. 
Fine Solid Gold French Bows. 


Great sellers. 


Supe- 


rior in every point. 




















The Wadsworth Watch Case Co. pfisieriy 


FACTORY, 


NEW YORK CHICAGO 


17 Maiden Lane Columbus Building 
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Cams Used in Horology. 





7 Written expressly for The Jewelers’ Circular by E. James, Professor 
of Theory, School of Horology, Geneva, Switzerland. 























AMS are non-circular pieces, carried on 

an arbor having a rotary movement. 
They serve to transform a circular move- 
ment into an alternating, straight line 








In planning a cam, the core—that is to 
say, its smallest. part—is drawn first. This 


core is developed ; it is on this development 
that we apply the “principle” of movement. 
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The speed, the distance covered in a second, is indicated by the horizontal lines. 


movement, and have been employed for a 
long time in automatons. 

Vaucanson, Jaquet-Droz, employed cams 
to give life to their celebrated flute player, 
drummer, shepherd and dog, etc. The 
clocks at Strasburg, Lyons, Berne, etc., also 
have automatons. In our times cams are 
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employed in automatic machinery for mak- 
ing certain horological parts, such as studs, 
collets for the cutting of wheels, etc. The 
heart pieces of chronographs, the hour, 
quarter and minute snails, the eccentrics of 
steam engines, are cams. 


It is usually sought to obtain a uniform 
movement. Now, this movement is repre- 
sented on co-ordinate axes by a straight 
line, more or less inclined. If the straight 
line approaches the axis of X we have a 
slow movement; if the line approaches axis 
Y we have a rapid movement (Fig. 1). 
The speed, being the distance covered in 
a second, is represented by a horizontal 
line. Thus the speed corresponding to the 
distance traveled by A is the straight line 
m; the speed corresponding to the distance 
traversed by B is the straight line K. 
Example: Plan a cam that gives during 
three-quarters of a revolution a uniform 
movement of 45 millimeters, during one- 
eighth of the revolution rest, and a uni- 
form return movement (Figs. 2 and 3). 
The core is drawn, which is developed 
into AB. We divide A B into eight parts; 
we carry 45 millimeters on the division 6 
and join AD. Between 6 and 7 we draw 
a horizontal line DC and from 7 to 8 an 
inclined straight line C B. The core is di- 
vided into eight equal parts, which are 
numbered; then we carry, starting from 
the core, the heights 1, 2, 3, 4, etc. We join 
the points thus found and we obtain the 
cam. 
Plan a cam that gives a uniform move- 
ment, going and returning, of 40 milli- 
meters. 


We draw the “principle” and carry the 
heights 1, 2, 3, etc., starting from the core. 
We see that we thus obtain the heart cam 
used in chronographs (Figs. 4 and 5). 

The heart piece of the chronograph 
should be inclined sufficiently to be able to 
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return with rapidity; this inclination should 
be greater than the angle of friction. 

We know that in determining the co- 
efficients of friction we use an inclined 
plane, on which is placed the object of 
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which we desire to determine the friction. 
For instance: On an inclined plane of 
polished steel we place a piece of polished 
steel; the incline is raised until the piece 
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of steel descends of itself. At this moment 
we note the inclination and look in a table 
of trigometrical lines for the value of the 
tangent of this angle. 

For polished steel sliding on polished 
steel the angle is 8° 30’, of which the tan- 
gent is 0.15. It will therefore be necessary 
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STILL SUPREME 


Patek, Philippe & Co. 
WATCHES 


GENEVA - SWITZERLAND 


ANNUAL TRIUMPH AGAIN REPEATED 


Nearest to Perfection as yet Reached by 
Portable Timepieces 


LATEST ACHIEVEMENTS 


Records of 1913-1914 


GENEVA OBSERVATORY TIMING 
CONTEST 


Ending February, 1914 
The Very First Prize between Makers for the 


Best Average Running (9 manufacturers com- 
peted). 

The Very First Prize for Best Average Running of 
a Single Watch. 


2 First Prizes out of 4, of which the Very First One. 

3 Second Prizes out of 9, of which the First Second. 

8 Third Prizes out of 20, of which the First Third. 
36 Honorable Mentions out of 63. 


50 Out of a Total of 103 Awards 


In individual watches the Patek, Philippe & 
Co. watch excelled all others by 24 points, 
Collectively the five Patek, Philippe & Co, 


watches excelled any other five watches 
by 14.6 points. 














All of these Brilliant Results were accomplished by 
watches of our usual Commercial Quality. 


They are FOR SALE by the 
PATEK, PHILIPPE & CO. AGENTS 





Awarded Hors Concours (Beyond Competition): Milan, 1906; St, 
Louis, 1904; Paris, 1900; Geneva, 1896; Chicago, 1893; Antwerp, 1885; 
Zurich, 1888. Gold Medal: Nuremburg, 1905; London, 1886; Calcutta, 
1888; Groningen, 1880; Melbourne, 1880; Paris, 1878; Philadelphia, 
1876; Valparaiso, 1875; Paris, 1867; Paris, 1855; London, 1851; Paris, 
1844. Silver Medal: New York, 1853. Diploma of Honor: Amster- 
dam, 1888. Highest Award: Vienna, 1875. 


ALFRED G. STEIN 
68 Nassau Street New York 

















During the next few months get busy with a 
course in 


ENGRAVING AT BRADLEY 


One can start in at present and be thoroughly 
well equipped to handle the holiday trade. 
The tuition for a course of Engraving at this 
Institute is $45.00. Do not let this go by. 
There are six instructors employed the year 
round, and in the rushed seasons more are added, 
so that all may be kept busy without waiting for 
assistance. All our instructors have to do is to 
instruct. They do not have to do a day’s work 
on repairs or trade work, and then do instructing 
on the side. Every minute of their time is de- 
voted exclusively to the students. 
Address a postal card to Horological, Bradley Polytech- 
nic Institute, Peoria, Ill., asking for our latest catalog. 























“MAN Polishing Dust Collector 


Save your gold and platinum polishing dust. If you dose ever so little you 
can afford to buy one of these polishing outfits. They collect the dust in 
the tank by means of the powerful suction at both hoods. A very little dust 
pays for the machine and then you have a steady income thereafter. Don’t 
wait—get one now because you are losing enough every day to pay for a ma- 
chine. The very smallest shops doing repair work as well as the largest fac- 
— use them. Made in sizes to suit your particular work. Get Catalog 
0, 4 


LEIMAN BROS., 62B John Street, NEW YORK 


Get our catalog of motor-driven outfits for sandblasting, turning, drilling, lapi- 
dary work, enameling, melting, soldering, rolling, etc., also work benches and 
complete up-to-date shop equipment for jewelers. 
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for the angle of inclination of the heart 
piece to be greater than 8° 30/—for ex- 
ample, 10°. We are then certain that the 
heart piece will return with rapidity. 

A cam that is much employed is that 
which produces a uniform movement with 
rapid return (Figs. 6 and 7). 

Cams are also made of which the move- 
ment is parallel to the axis. This style of 





Fic. 6. 


cam is frequently found in the automatic 
watch manufacturing machines. 

Suppose in the cylinder A we wish to 
cut a cam that gives a movement of 25 
millimeters during five-eighths of a revo- 
lution, then a uniform return movement. 
(Figs. 8 and 9). 








The cylinder A (Fig. 8) is divided into 
eight parts, is developed and the “principle” 
is drawn. We make the plan of the cyl- 
inder A, which is also divided into eight, 
and carry out the divisions on the cylinder. 
The points a, b, c, d, etc., are projected on 
the cylinder and we obtain the cam. To 
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construct it, we cut out the “principle” and 
glue it on the cylinder, and have only to 
file it, following the paper. 

We may be called upon to find the “prin- 
ciple” of movement of a given cam. It is 
then the reverse problem that is presented. 

Let us take the eccentric of the steam 
engine, an eccentric used in some recording 
chronographs (Figs. 9 and 10). 






THE HOROLOGICAL REVIEW 


The core is divided into a certain num- 
ber of equal parts—for instance, eight. The 
core, also divided into eight, is developed. 
We carry the dimensions of the cam, start- 
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movement, consequently a drawing a little 
out of the ordinary is required. 

Let us draw, for instance, the hour snail. 
Let r be the radius of the circle on which 
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ing from the core on the development 0, 1, 
2, 3, etc. On joining these points we have 
the “principle” of the movement. 

We realize that the motion furnished by 
the eccentric is not a uniform movement, 


‘inasmuch as we do not obtain straight lines. 


We have stated that the hour, quarter 
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and minute snails were cams. Only these 
cams do not impart a movement; they 
limit the movement of a rack, a quarter 
rack or a minute rack. The arm that falls 
on the cam is usually operated by a circular 
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noon should be struck, R the radius of the 
circle on which 1 o’clock should strike 
(Fig. 11). 

The difference between the two radii we 
divide into 11 equal parts so as to obtain 
12 steps. The circumference of the radius K 
passes through the center of the arm of the 





8. 


rack. It is this circumference which we 
divide into 12. 

From each of these divisions we draw an 
arc passing through the center of the snail; 
the intersections with the preceding circum- 
ferences enable us to draw the steps of the 
snail. The quarter and minute snails are 
drawn by the same method. 

We can see by this drawing that we can- 
not cut a snail on an ordinary milling ma- 
chine; it is necessary that this machine 
take into account the difference of the di- 
visions dependent on the distance K from 
the snail to the center of the arm working 
with the snail. 
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Watches with our 
Bow can be had 























in all sizes 





At your jobber, if not write to us and we will 
give you a list of jobbers who keep same. 
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mj; HE Wachter Safety Ball 
6}; Bearing Bow is not an ex- 
y>* periment as it is used since 





the last five years by the 
foremost Watch Manufac- 
turers in Switzerland, Eng- 
land and this country. 


Sold 3 million last year. 


Try cases with our Bow, it 
means an increase in your 
watch sales. 








Write for samples of our 
pendant which are free of 
charge. 


Patented July, 1905; May,1907; March, 
1909; May, 1914. 


Patented in Foreign Countries. 





























SIGNIFIES ROY] QUALITY 


TRADE HARK REGISTERED 


For Over a Quarter Century the 


Leading Gold Watch Case Manufacturers 








704 MARKET ST. 
SAN FRANCISCO 











Tower and Street Clocks 


lary write us,mentioning The Jewelers’ Ciroulas- Weekly. 
E. HOWARD CLOCK CoO., 


cer. te42. SOSTON, MASS... U. 6. A. 
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N WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
iNTS GRANTED BY THE UNITED STATES AND GREAT 
SRITAIN. THE UNITED STATES PATENTS THAT HAVE 


2XPIRED AND THE REGISTERED TRADE-MARKS.] 





UNITED STATES PATENTS. 





ISSUE OF JULY 7, 1914. 


1,102,266. PORTABLE WATCHMAN’S CLOCK. 


Otto E. Hausspurc, New York. Filed March 
31, 1918. Serial No. 757,838. 

In a watchman’s clock, a driving spring barrel 
provided with an arbcr, a detachable carrier disk 
adapted to be directly connected upon said arbor 
of said spring barrel for rotating a 12-hour report 
dial, a detachable carrier disk provided with a 
driving gear adapted to be rotatably mounted upon 
said arbor of said spring barrel, and a reduction 





transmission gearing interconnecting said driving 
gear of the latter carrier disk ‘with said spring 
barrel for rotating a 24-hour report dial, said re- 
spective carrier disks being adapted to be inter- 
changeably connected with the arbor of said spring 
barrel, substantially as and for the purposes set 
forth. 


1,102,350. PEN OR PENCIL HOLDER. Apo.pu 
Myers and Lreopotp Myers, Birmingham, Eng- 
land. Filed July 18, 1913. Serial 779,703. 

A pen or pencil holder formed from a single 
sheet of metal blank free from rivets and having a 
plurality of spring gripping tongues, each taperir 
inwardly to its lower extremjty, a_ horizontal 
ribbed circular socket disposed above said tongues, 





a back plate projecting downwardly from the ribbed 
circular socket and bent at its free end, a gripping 
member bent from the upper edge of the ribbed 
circular socket disposed parallel to the back plate 
and having its lower end pointed and bent inwardly 
and upwardly toward said back plate, all as herein 
set forth. 


1,102,437. BAG-FRAME FASTENER.  Jacos 
Ritter, New York. Filed Jan. 9, 1914. Serial 
811,161. 

In a bag frame, the combination of a prim 
lock comprising two oppositely directed spring fast- 
eners engaging the frames of the bag, and a sec- 
ondary lock comprising a plate hinged to the top of 








the frame and having its side flanges extending 
downwardly on both sides of the frame, and having 
openings in said top plate for the primary locks to 
pass therethrough. 


1,102,503. SAFETY CATCH. Cuartes D. HeEa- 
ron, Providence, R. I., assignor to B. A. Bal- 
lou & Co., Inc. Filed Nov. 14, 1912. Serial 
800,994. 

In a safety catch, a cradle comprising spaced 
plates, and a bar integral with said plates, said 


plates and- bar being provided with a continuous 





longitudinal groove, and a clamping member having 
a body portion embracing the bar and rotatable 





thereon between said plates, and arms continuous 
with the clamping member, either of which may be 
made to overlap or extend across said groove. 


1,102,541. FASTENER FOR HANDBAGS AND 
THE LIKE. Kart Oswatp, Irvington, N. J., 
assignor to David Morgenstern and Max Brill, 
partners under firm name of Morgenstern & 
Brill. Filed June 20, 1913. Serial 774,759. 

The combination with a pair of hinged frame 

sections of a shoulder on one of said sections, a 

notched knob adapted to resiliently engage said 





shoulder and retain said sections together, and a 
secondary locking member for preventing said knob 
from being released, said secondary locking mem- 
ber being retained from opening by said knob. 


1,102,556. SPRING HINGE. Frep M. Swartz, 
Providence, R. I., assignor of one-half to 
Charles Manshel, Providence, R. I. Filed Sept. 
11, 1913. Serial 789,245. 

Two members, spaced knuckles upon one member, 
one of said knuckles being provided with a slot, 
spaced knuckles upon the other member alternating 
with the first-named knuckles, a resilient, torsional 
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pintle traversing all of the knuckles and fixed in one 
of the knuckles of the second member with an end 
concealed within one of said knuckles, and a lateral 
extension upon said pintle extending into said slot. 


1,102,621. WATCH-CASE RECEIVER. Harry 

B. Wier, Jersey City, N. J., assignor to West- 

ern Electric Co., New York. Filed April 16, 
1912. Serial 691,125. 

In a telephone receiver of the class described, a 

nagnet system, a receiver shell therefor, and a plate 





embedded in said shell for supporting the magnet 
system jn the receiver. 
1,102,645. CHAIN. Herpertr Cocxsuaw, New 
York. Filed April 29, 1913. Serial 764,308. 
A chain comprising hollow sections longitudinally 
linked together by interlocking links having por- 
tions secured to the inside of said sections and 


enlarged portions partly seated in the ends of said 
sections, and means for securing said portions in- 
side said sections. 
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1,102,925. HOLDER FOR CIGARS AND 
CIGARETTES. PierrE Husert Hovuncet, 
Vonda, Saskatchewan, Canada. Filed March 
22, 1912. Serial 685,474. 

In a device of the class described, the combina- 
tion with a holder provided with a mouthpiece, of 
a container on the said holder and adapted to re- 
ceive a smokable article, a spring carried in the 
holder and extending into the container to engage 
an end of the smokable article, a bead at one end 
of the container, and a split, spring-like retaining 
sleeve for removable engagement with the con- 
tainer, the said sleeve being engaged by the said 
bead to retain the sleeve in engagement with the 
container. In a device of the class described, the 














combination with a holder of a container for re- 
movable connection therewith, a spring in the 
holder and extending into the container, and a 
split, spring-like retaining sleeve for removable en- 
gagement with the free end of the said container, 
the spring-like action of the split sleeve being 
adapted to normally retain the same in connection 
with the container. 


1,102,978. SALT AND PEPPER SHAKER. 
Cuarces A. Concer, Oakland, Cal., assignor of 
one-half to John P. Clark, Alameda, Cal. Con- 
tinuation of application Serial 634,207, filed 
June 20, 1911. This application filed Aug. 12, 
1911. Seria] 643,643. 

A container for condiments divided into compart- 
ments by a vertical partition and having substan- 
tially vertical side walls, an imperforate top and 
semi-spherical protuberances upon the side walls, 








which protuberances are perforated in their upper 
portions but imperforate in their lower portions, 
and communicate respectively with the compart- 
ments of the container through openings in the 
side walls thereof. 


Designs. 
16,040. WATCH BRACELET OR SIMILAR 
ARTICLE. Georce B. Austin, Attleboro, 


Mass., assignor to Austin & Stone, Inc., Attle- 





boro, Mass. Filed April 9, 1914. Serial 830,- 
814. Term of patent 7 years. 


16,042. BACK FOR MIRRORS, BRUSHES OR 


SIMILAR TOILET ARTICLES. Georce H. 
Berry, Shelton, Conn., assignor to Interna- 
_tional. Silver Co., Meriden,.Conn. Filed May 
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SERIES 104—17 SIZES—HIGH BASE—FLUSH SETTINGS—WITH LONG CRAMPS 
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BAKER & CO., INC., NEWARK, N. J. 


NEW YORK OFFICE, HUDSON TERMINAL BLDG. 


PLATINUM 


in Any Shape and Hardness 





REFINERS AND WORKERS 
OF 
PRECIOUS METALS 





SETTING DEPARTMENT 
SERIES 45—24 SIZES—SKELETON SETTINGS—WITH LONG CRAMPS 
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YTHING ELECTRICAL) 
on a 
WIRELESS 

_ 


TOLEDO On0 Fil 





=| Wireless Time Service 


Duck’s Big 325 page Electrical and Wireless Catalog 












Will place in your possession the most complete line of wireless instruments extant. Catalog contains more high 
class wireless instruments than any other three catalogs published. Over 125 pages of Wireless Instruments, including 
full directions for erecting an Aerial, Diagrams, etc. Catalog is a treatise on wireless. Mailed upon receipt of 8 cents 
in stamps or coin. Great cost of catalog and low prices prohibit distribution otherwise. 


MURDOCK RECEIVING SET AUDION DETECTOR 


Wonderful results are being obtained with our Audion Detector, the most sensitive type of 
detector in existence. 

THE CELEBRATED AUDION DETECTOR —one and one-half to three times more sensitive 
than any form of crystal or electrolytic detector. A wonderful detector for bringing in wonm sig- 
nals clear and strong. 













Mr. Kerney, whose letter we print herewith, is a young 
man attending high school. Note that he lives in the ex- 
tremely western part of Iowa. 






“I certainly am obtaining fine results with the other bulbs 
and I suppose it sounds almost unbelievable when I say that I 
can hear Port Arthur (VBA) with the phones a foot away 
from my ears and (NAR) Key West almost that far, but such 
is a fact. These results are with the Brandes Superior 
Phones (cost $5.00) as they have not yet sent my Navy Set 
















This Set Approved by Elgin National Watch Co. IDEN KERNEY, Council Bluffs, Ia. Price, $18.00 






We have wireless patrons in every town and city in the United States. Names furnished to our patrons upon request. 
Their services if desired may be secured at a nominal cost. They will consider it an honor and pleasure to help you 
install your set in case you desire assistance. 


THE J. J. DUCK COMPANY, 348-350 St. Clair Street, TOLEDO, OHIO 
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4,.1914. Serial 838,370. Term of patent 7 





years. 


46,043. BACK FOR MIRRORS, BRUSHES OR 
SIMILAR TOILET ARTICLES. Georce H. 
Berry, Shelton, Conn., assignor to Interna- 
tional Silver Co., Meriden, Conn. Filed May 





| 4, 1914. Serial 836,371. Term of patent 7 
- years. 
i 46,044. BACK FOR MIRRORS, BRUSHES OR 


SIMILAR TOILET ARTICLES. Ggorce H. 
Berry, Shelton, Conn., assignor to Interna- 
tional Silver Co., Meriden, Conn. Filed May 


SD a 





4, 1914. Serial 836,372. Term of patent 7 
years. 


46,045. BACK FOR MIRRORS, BRUSHES OR 
SIMILAR TOILET ARTICLES. Gegorce H. 


Berry, Shelton, Conn., assignor to Interna- 
tional Silver Co., Meriden, Conn. Filed May 





4, 1914. Seria] 836,378. Term of patent 7 





years. 


46,049. BADGE. Cuartes J. Dieces, New York. 
Filed May 11, 1914. Serial 887,947. Term of 





patent 7 years. 


46,050. BOX OR CASE FOR HOLDING AND 
DISPLAYING WATCH BRACELETS. Gezo. 


FriesEter, Bellmore, N. Y., assignor to Hayden 





“~<“ W. Wheeler & Co., New York. Filed April 8, 
1914. Seria] 830,547. Term of patent 7 years. 
46,053. CIGAR CUTTER. Josern Kaurman, New 
York. Filed May 8, 1914. Serial 837,843. 
~. 


5 ee 





Term of patent 3% years. 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS, 1918, rrom The 
Illustrated Official Journal.) 





ISSUE OF JUNE 865, 4914. 

5,275. WORKMEN’S TIME CHECKING AP- 
PARATUS. T. Montcomery and J. McNert, 
both in Greenock. March 8. 

Relates to workmen’s time checking apparatus of 





THE JEWELERS’ CIRCULAR-WEEKLY 123 


the kind in whict checks are inserted and are 
guided by a clock-operated shoot into one of a 
series of receptacles according to the time of entry. 
Means are now provided for setting the apparatus 
to work at any predetermined time, the clock then 
changing the shoot at each quarter of the hour fol- 
lowing. An hour-wheel a has holes for the recep- 
tion of a setting-pin m, which raises an arm h 
linked to the shoot D. The arm h is attached to a 
thin arm m having a beveled projection m! which 
springs, when raised, over on to the edge of a 


- 
7. 
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cam f having four levels for the quarters of the 
hour. At the end of the hour, the beveled projec- 
tion m1 rests on the boss 5 of the cam, and is 
simply displaced sideways by the cam inactively 
until a pin again raises the arm into active posi- 
tion again. 


5,319. SAFETY PINS FOR JEWELRY, ETC. 
W. A. Mincutin, Shinrone, Kings Co. March 8. 

A safety pin or fastener for jewelry, etc., com- 
prises a single length of wire bent to a rectangu- 
larshape, b, c, e, f, Fig. 1, with a coiled spring 
d at one corner and having an eye g and a point 
a on the free ends of the wire at the diagonally 








Ay d 


opposite corner, the free ends being adapted to be 
engaged or released by a sliding movement. To 
attach an article of jewelry, the article is formed 
with three rings, i, j, k, to receive the pointed 
portion b of the pin, the eye g of the pin being 
located between the rings j, &. 


5,422. NECKTIE RETAINERS. F. Tueax, Lon- 
don. March 4. 

Relates to stud fasteners for neckties, ete. of 
the kind composed of two detachable members, 
one of which is provided with a stem adapted to 
be inserted in and clipped in the hollow shank 
of the other member, which also serves as a collar 


FIC 4. 





stud. The invention consists in the provision of a 
clamping plate C, Figs. 2 and 4, having a central 
hole d and radial slots ¢, the plate C being adapted 
to clamp the fabric of the tie D against the base 
a of the stem member A when it is pushed on the 
stem b. The slots e form jaws on the clamping 
plate to grip the stem b. 


5,489. TIE AND LIKE CLIPS. W. C. Spittte, 
Olton, near Birmingham. March 5- 
A tie or like clip consists of spring jaws 2, 


Se 
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Wireless Time Reeeivers ) | 


Manipulation 


of Steel in A 
Watch Work | 





By John J. Bowman 





Our illustrated catalogue, which we want to send you, 
describes instruments which embody the latest scientific 
improvements and which, prices considered, have no equal. j 
Prices on regular sets range from $35.00 and upward. : 





Special (built to order) DeForest Audion and “Ampli- 
fier” sets range from $75.00 and upward. 

















The Jewelers’ Circular Publishing Co. 

Write to-day. 11 John Street, New York 

The Davis & Hawley Jewelers, Inc. 
WATERBURY, CONN. Reduced Price, 50 Cents, Postpaid | 























When Undecided or in Doubt Ask for 


BIGNEY’S “MIRROR FINISH”, HIGHEST GRADE 
GOLD-FILLED CHAINS 


They Have Gold on Them, They Endure. 











Our 1/8 and 1/10 highest grade gold filled chains look and wear like solid gold. 
Sold Through Wholesalers Only 
Factory: ATTLEBORO, MASS. 


N. Y. Office: 13 Maiden Lane. Chicago Office: 501 Heyworth Bldg. 
San Francisco Office : 717 Market St. Toronto Office: 52 Yonge St. Arcade. 











PRACTICAL COURSE IN ADJUSTING 





Published Price, $2.50. Special Reduced Price, $1.50 





ALL JOBBERS, OR JEWELERS’ CIRCULAR PUBLISHING CO. 
1} JOHN STREET, NEW YORK 
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contained in a U-shaped frame 1, and pressed to- 
gether by the rotation of a rod 5 bearing at one 


sFIC 2. 








end a handle 7 and at the other end a cam 6 in 
the form of a disk, triangle or arm. 

5,768. POINT PROTECTORS FOR PINS. A. 
McKetrar, Cumnock, Scotland. March 8. 
Consists in forming a point protector of finely- 
coiled hard-drawn wire so that it tapers to a fine 





le 
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point at the closed end. It may be secured to a 
brooch by a chain, and preferably carries an ex- 
tension G adapted to engage with the brooch pin 
catch. 





Applications for British patents, June 15-25. 

14,352. NOSEPIECE FOR EYEGLASSES. F. 
W. BatTeMAN and F. BaTeMAN & Co. 

14,497. FOLDING STAND FOR DISPLAYING 
HATPINS AND LIKE ARTICLES. E. 
JoHNSON. 

14,527. BROOCHES. G. Owen and H. Owen & 
Sons, Ltp. 

14,678. INSTRUMENTS FOR MEASURING 
THE CURVATURE OF LENSES. E. Cut- 
VER, 

Complete specifications accepted. 
1914. 

4,767. COMBINED ALARM CLOCK AND FIRE 

SIGNAL. STEVENS. 





UNITED STATES TRADE-MARKS. 
[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 
TRADE-MARKS PUBLISHED JULY 7, 1914 
Ser. 75,382. (CLASS 33. GLASS WARE.) ALt- 
BERT H. FrANKEL, New York. Filed Jan. 23, 
1914. 
The word “Holdfoam.”’ 


‘HOLDF OAM 


Particular description of goods.—Covered glass 
containers—viz., pitchers, bottles, jugs, jars and 
tankards. 

Claims use since about Jan. 1, 1914. 


Ser. 76,000. (CLASS 33.. GLASS WARE.) Im- 
PERIAL GLAss Co., Bellaire, O. Filed Feb. 18, 
1914. 


Particular description goods.—Thi 
ware is what is commonly called table glass 
ware, such’ as_ tumblers, goblets, vases, butter 
dishes, water jugs, punch bowls and similar glass 
articles used on the table. 

Claims use since Jan. 12, 1914. 


1 
s glass 


Ser. 78.802. (CLASS 27 . aT = / oa 5 : ; 
Ser, 78,302, (CLASS 27. HOROLOGICAL IN-  merly occupied by the Nye Wilson store. 
STRUMENTS.) Georce Borcretpt & Co., . Bo : D>: toes i i 
New York. Filed May 15, 1914. B. Pate, Fort Ritner, Ind., is displaying 
a handsome 30-grain egg-shaped pearl 

. taken from a mashboard mussel found on 
Toe Head bar in: White River, near Bono. 
Vincennes pearl buyers have offered to pay 
$700 for it, but their offers have been re- 
Particular description of goods.—Alarm clocks. fused. ; ae 

Claims use since May 6, 1914. A happy gathering of friends assembled 
Ser TS.559. (CLASS 14. METALS AND at the home ot E. H. W etherhold, a jJCcu- 
METAL CASTINGS AND FORGINGS.)  eler at 723 Hamilton St., Allentown, Pa., 
\pranamM Levy, New York. Filed May 26, one night recently in honor of his 47th 

1914. : : ; . = . 
birthday anniversary. The gathering was 
VER largely of business and professional men. 
Sivem > Flowers, letters and telegrams came in 
\ <SILVE numbers from friends at a distance who 
WEAR could not be there, but who sent their best 
— wishes. Mr. Wetherhold was assisted in 
No claim being made to the words “Ever Wear entertaining by his wife. The Wetherh Id 
Silver.” business enterprise was started in a small 
Part ular description of goods.—Brass, copper, store on N. 7th St., near the Lafayette 
gold and silver. 


ee fo en as P 2 vear a0 
. te G ~ 2 ane Tr years go 
Claims use since Jan. 1, 1914. Hotel, 25 years ago, and three } S agi 


it was moved to the room next to M. 
TRADE-MARKS REGISTERED JULY 7, 1014. S Young & Co.. on Hamilt n St. 
het weet iy CLOCKS. Ansonié ir. Wetherhold now owns and occu- 
“0 O, sVew OTK. ° ror . “ 
Filed March 20, 1914. Serial 76,785. Pub- pies the store at 723. Hamilton St. 
lished May 5, 1914. During the evening the party were enter- 
98,263. TEN-CARAT GOLD WATCH CASES. tained by a mandolin club and selections 
Tue Dvueser Watcu Case Mrc. Co, Can- on the victrola and piano. The lawn was 


ton, O. : 244 ‘ 
Filed Nov. 30, 1912. Serial 67,183. Published beautifully decorated with electric lights 


Jan. 20, 1914. and Chinese lanterns, all combining to 
98,264. EIGHTEEN-CARAT GOLD WATCH’ make a beautiful setting for the happy 
CASES. Tue Dueser Watcu Case Mra. Co, party. During the evening a bounteous 


Canton, O. 1 ‘+h was served on the lawn 
Filed Nov. 30, 1912. Serial 67,184. Published “UNC? was served on the lawn. 


March 3, 1914. The 14th annual convention of the Wis- 
consin Association of Optometrists, held 


at the Palmer House, Fond du Lac, Wis., 
UNITED STATES PATENTS THAT on June 30, July 1 and 2, was well at- 


HAVE EXPIRED. tended, 55 optometrists and their friends 
ene. my bis Lathe hg tony a - being present to help make the gathering 
+ SWENARTON (ex-Examiner U. 5S. Patent ice), ae Oe eave 4 rae, ad 
Counsel in Patent and Trade-Mark Cases, New a success. Officers for the coming year 





York.] were re-elected as follows: President, 
Joseph H. Scholler, Janesville; vice-presi- 
Patents expired July 6, 1914. dent, August A. Lueck, Antigo; secretary, 


585.813. HOLDER FOR ADJUSTABLE Che a r. ane ee ie 
! Charles D. Waugh, Milwaukee; treasurer, 

GUARDS FOR EYEGLASSES. F. L. Bur- rarles | “es, : Pitag 
rows, Cranston, R. I. . paps : anh : . 
586,074. SPECTACLES. J. P. Orr, Pittsburgh, cis F, Cobabe, Milwaukee. The following 
Pa. new directors were elected to act as the 
educational committee: For three years, 


Louis Muskat, Milwaukee; director, Fran- 


Designs granted June 11, 1907, for 7 years. ‘ 
38,611. HANDLE FOR SPOONS, FORKS OR J. M. Johnston, Portage; for two years, 
SIMILAR ARTICLES. J. Cruzer, Walling George F. Imig, Sheboygan; for one year, 
ford, Conn. Joseph H. Schaefer, Milwaukee. The con- 
38,612. BACK FOR BRUSHES, MIRRORS OR vention recommended to the board of 
ate tae LES. L. C. Hutter, Wal’ directors that the next convention be held 

in Madison. After adjournment the board 

of directors met and elected the following 
News Gleanings. legislative committee: George Durner, Jr., 
Milwaukee; H. C. Evenson, La Crosse; 
The jewelers of Oil (City, Pa., will close Willard R. Denu, Madison; George F. 
their stores at 5 o’clock, except Saturdays, Imig, Sheboygan, and C. D. Waugh, Mil- 

















during the months of July and August. waukee. 
Leonard Wetterau, a jeweler at Tama- 
qua, Pa., has purchased the John Mac- Birmingham, Ala. 
Pherson jewelry store at Mauch Chunk, cain 
Pa. The jewelry firm of Moore & Johnson 
Clarence E. Daniels has opened a jewelry has been changed to Barnett & Johnson. 
store at Islesboro, Me., for the Summer The firm will remain at the old stand, at 
season in connection with his Rockland, Third Ave. and 18th St. 
Me., business. During July and August the following 


Plans have been made by Winkelstein jewelers will close their establishments on 
Bros., 206 E. Water St., Elmira, N. Y., to Thursdays for the afternoon: M. D. Bran- 


move their place of business to 140 E. des, P. H. Linnehan, Farmer & Cannon, 
Water St., about Aug. 1. Sam Myer, A. & A. Ash, the Taffe Jewelry 

The new store of the Elite Jewelry Co. Co., the Radius Diamond Co. and the Jack- 
has been opened at 234 W. Capitol St., son Jewelry Co. The following will close 
Jackson, Miss. J. Ater is the manager of on Saturdays at 6 o’clock: F. W. Brom- 
the store. The concern has a long-term berg, the Herzog, Thompson, Lyn~ Jew- 


lease on the new quarters, which were for-  clry Co. and the Tobe-Rose Jewelr. 
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“As a Man Thinketh.” 








Address by Cuas. T. Evans, Vice-President of the A. N. R. J. A., Before the Annual Convention 
of. the Wisconsin Retail Jewelers’ Association, at Milwaukee, July 7-9. 











6¢—C2OR as a man thinketh in his heart, so is 
he.” 

Solomon, King of Israel, has ever been cited 
as the wisest man who ever lived since the 
world began. It was Solomon who built the 
magnificent temple which so glorified his name, 
and which was the wonder and admiration of 
succeeding ages. The sayings of Solomon have 
been regarded as concentrated wisdom. 

The Book of Proverbs redounds with advice 
which is of the most practical kind, and in addi- 
tion, from a literary standpoint, its standing is 
unquestioned. In this most wonderful book is 
found the quotation which I have chosen for my 
subject, ‘“‘For as a man thinketh in his heart, so 
is he.”” Now this statement is not an accepted 
truth, and perhaps many of my hearers will dis- 
agree with the statement, but it will be my en- 
deavor to prove to you that when Solomon pro- 
mulgated this theory he stated one of the most 
practical] truths which has ever proceeded from the 
mouth of man, and also that it will pay you from 
a financia] standpoint to believe this old saying, 
and accept it as one of your mottoes to be thought 
of every day in the year. 

Suppose that we accept the truth of this state- 
ment unquestioned. The next thing which natu- 
rally occurs to our minds is, how can we apply 
this truth to ourselves, and to what particular 
end or benefit? In the language of the present 
day, what is there in it for me? Prove to any man 
that there are good returns from any investment 
and you have no difficulty in securing his accept- 
ance of your plan, if he can finance the proposition. 
In the acceptance of this plan of mine there is 
no financial obligation. The gift is yours for the 
asking, and it rests with you entirely as to 
whether you will accept the offer or not. 

We all realize that to have the respect of others 
we must first cultivate self-respect. The man 
who is embued with a due respect for himself, 
has no difficulty whatever in securing the respect 
and esteem of those with whom he comes in con- 
tact. Right living and right acting promotes self- 
respect; in short the Golden Rule followed will 
obtain for you the respect of yourself as well as 
others. The ability to look a customer or a com- 
petitor squarely in the face is worth a great deal, 
and to complete a sale without sacrifice of truth or 
honor is a far more laudable undertaking and 
eminently more satisfactory in completion than 
the much quicker sale made through false repre- 
Sentations or excessive guarantees. 


A jeweler who has respect for his knowledge of 
his business has no difficulty in impressing his cus- 
tomers with the fact that his knowledge of styles 
and qualities is sufficient to guarantee to them 
the fact that the purchase they are contemplating 
is of a character that will satisfy them when they 
have it at home. Too often the jeweler or his 
salesman have but a smattering of information re- 
garding their wares, and to cover up this lack of 
information must paint glowing word pictures 
descriptive of the goods which the quality or price 
do not warrant. There is no one thing which 
better fits a man to sell gems and precious metals 
than to be able to talk intelligently regarding the 
use and beauty of the article; its mode of manu- 
facture; nature of the stones used, and where 
found; practicability and adaptability for the par- 
ticular purpose the customer wishes the article 
for, and so on. 

Never advise a customer against his interest, 
not even though you imagine that you are acting 
for your own best interest. There is no such 
thing as a satisfactory sale which is not mutu- 
ally satisfactory. Better lose a sale occasionally 
and keep the good opinion of your customer and 
yourself than to make sales through undue influ- 
ence. Your own self-respect requires that you con- 
sider your customer’s interest above your own. It 
pays in the long run, because if you conduct 
your business along such lines you cannot fail to 
become a bigger business man in every sense of 
the word and considered from both sides of a 
counter. 

A number of years ago I was told of a retai! 
jewelry salesman who, my informant said, he con- 
sidered was one of the best he had ever met. He 
further informed me that this particular salesman 
could look a customer straight in the eye and tell 


a bare-faced lie. In answering my friend I told 
him that that kind of disposal of goods was not 
salesmanship, and further, that the man who could 
tell a customer the exact truth about goods and 
then make the sale was the greater salesman of 
the two. And in addition, the latter is able to 
keep his own respect and acquire a more generous 
share of the customer’s regard, which will be a 
determining factor in many another sale. Business 
is not a temporary matter. If we are fortunate 
enough to live the allotted time appointed for man 
we have all a great ways to go, and the satisfac- 
tion of building character at the same time we 
develop our business, is surely more desirable 
than climbing a ladder of fabricatious dishonesty. 

Your name in your community is a priceless 
treasure—guard it as you would your very life. 
Remember that every transaction leaves its trace, 
and you are either a bigger and better man after 
each, or else you are becoming smaller and less 
desirable as a tradesman. 

Knowledge is power. Become familiar with your 
stock; learn how to determine values; study the 
workmanship of each new piece of goods; discover 
why precious and semi-precious stones are valued, 
and what the connoisseur looks for in the piece of 
jewelry. Have something more to offer regard- 
ing your diamonds than their weight and the 
usual run of trade talk, “blue white and abso- 
lutely perfect.”” Be an expert regarding stones, 
and learn how to enthuse over color and brilliancy, 
and realize that size and weight are as nothing 
unless accompanied by color and brilliancy. 

It is comparatively easy to construct selling 
talks on the various articles you have for sale, 
and by following as far as possible the same sys- 
tem with each customer, you will land a greater 
number of prospects. Read the trade literature 
such as is found in the trade press, and also in 
the advertising’ matter sent out by the various 
manufacturers. You cannot help but learn, and in 
learning you acquire a self-confidence which cre- 
ates within the feelings of the customer a belief 
in your ability to minister to him in a satisfac- 
tory manner. On the other hand, if their questions 
are unheeded or indifferently answered they have 
a right to believe that your knowledge of your 
goods is not sufficient to justify them in making 
purchases at your store, for fear that, although 
honest, you may through ignorance deceive them. 

Self-confidence does not mean a “swelled 
head,” nor do we have to act in such a way that 
our friends and customers will be reminded of 
Goldsmith’s quotation: 


“And still they gazed and still their wonder grew 
That one small head could carry all he knew.” 


There are several ways of telling the same 
thing, and through study and practise we should 
be able to choose that which will produce friend- 
ship and esteem rather than disgust. 


“Know then thyself, presume not God to scan, 
The proper study of mankind is man.” 


Human nature is much the same wherever we 
find it, and if we could only apply the lessons 
which we learn in other successful establishments 
to ourselves, we will become better business men 
each succeeding day. 

When customers purchase try to learn through 
proper inquiry what influenced the sale. When 
you lose a sale try to discover the reasons there- 
for. I do not mean to waste the day in vain 
regrets, but experience is said to be the best 
teacher, and we should try and profit from these 
lessons. 

“As a man thinketh.” Yes, we should think 
well of ourselves and be willing to let our cus- 
tomers understand that we do have that belief. 
This does not mean arrogance, but it means a 
quiet dignity which inspires a feeling that we do 
know what we are talking about, and that our 
judgment is such that one may may safely con- 
fide in it. Once this becomes a recognized fact 
you are reasonably sure of a successful business 
career. In order to have necessary information 
on hand, we should call liberally upon those from 
whom we buy our goods for information regarding 
them. Never hesitate to show your ignorance. 
The fellow who asks questions or who asks the 
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fatal question in some fool conundrum may be 
laughed at for his trouble, but his knowledge is 
augmented every time he asks the question. Many 
another, through fear of ridicule, refrains from 
asking questions fearing to expose his ignorance. 
Thus, inasmuch as it is impossible for every man 
to personally investigate and learn about every 
conceivable thing under the sun, he bars himself 
from much knowledge which might be of consid- 
erable value to him in a business way. The ques- 
tion asker or interrogator here referred to is not 
the professional busy-body, but the man _Who 
feels that anything he can learn about his business 
by asking is going to be his. 

Admitting that we have the necessary self-re- 
spect, self-confidence and self-assertion to obtain 
and hold the respect, confidence and recognition of 
others, what then is the effect upon ourselves? 
Well, having placed ourselves on a high plane, it 
becomes a proposition to maintain our position 
and avoid a drop from our commanding position. 
We must strive every day to be a little further 
along in a business way. The jeweler is becom- 
ing more and more of a business man, and is 
beginning to occupy in his community his proper 
position, which is next to the banker. The jeweler 
receives from his patrons gems of untold value 
and timepieces of priceless worth, at least to the 
owners. These he receives in most cases without 
issuing a receipt or check of any kind. Surely a 
tribute to his honesty and worth. 

“As a man thinketh.”’ How does that appertain to 
success or failure? Well, in just this way. If you 
are building your character and business upon 
a proper foundation, you are able to con- 
vince others that you are the reliable; then 
if vou have the stock and know how to figure 
expenses and profits, your success is almost posi- 
tively assured. On the other hand, if you are 
conducting your business on the lines that cus- 
tomers will not know whether the goods you sell 
them are as you represent them, you will acquire 
a sneaking hang-dog look, which will be easily 
recognizable by most customers and will deter 
many people from purchasing who size you up, 
and who feel that they like the other fellow’s 
looks and talk better, and who will go back to 
his store to make their purchase. 

What is life anyway? Is it a mere struggle to 
accumulate a few dollars, or is it an opportunity 
for the development of character? I think the 
latter, because if measured in dollars most of our 
lives must be considered as failures, and many 
lives counted as successes because they have 
amassed great fortunes at the expense of other 
men’s sweat. My idea of success is the conduct- 
ing of a business in an honorable way, and re- 
ceiving in return an amount sufficient to enable 
us to provide for our families a comfortable liv- 
ing, with many of the little luxuries of life which 
we have of late years come to regard as necessi- 
ties. Robert Louis Stevenson has summed up in 
a few lines which, to me, best express my idea 
of a successful Jife, and so I quote him: 

“To be honest, to be kind, to earn a little 

and to spend a little less, to make upon the 

whole a family happier for his presence, to re- 
nounce when that shall be necessary, and not 
be embittered. To keep a few friends, but these 
without capitulation. Above all, on the same 
grim conditions, to keep friends with himself. 

Here is: a task for all that a man has of forti- 

tude and delicacy.” 

There are men, failures we sometimes call 
them, who place upon their families the necessity 
for strict economy because of the extravagances 
which they practise, and which to them, selfish 
as they are, seem to be absolute necessities. Giv- 
ing up some selfish pleasure for the purpose of 
providing some little treat for one’s family pro- 
duces a feeling of pleasure and satisfaction which 
cannot be measured. Being of some use to your 
fellows is another viewpoint. Strive to live in 
such a way that you can think well of yourself. 
This does not mean mistaking a lapse of memory 
for a clear conscience. Consider the force of 
example, and remember that every man is an 
example for some boy, his own or someone else’s; 
see that it is a good one. 

Many people live right, work hard and, as the 
world sees it, result only in failure, but the world’s 
standard of success is the almighty dollar, which 
however is not almighty, for it never has been 
able to purchase respect and esteem. If we can 
live respected and die regretted we have accom- 
plished the purpose for which we have lived, and 
incidentally, in the development of character, we 
have lived such lives as tend to make us happier 
and healthier. 

Wealth is a matter of opinion and comparison. 
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In the eyes of some people we may be considered 
wealthy. Comparison with other people of our 
city dispels the illusion, and were we to go further 
in our comparison of our wealthy resident with 
the rich men of the country he would pale into 
insignificance. Commodore Vanderbilt once said 
that all he received from his immense Business 
propositions was a living. That is so in every case. 
True, the style of living differs largely, but it is 
comparatively the same. 

Solomon, wisest of men, is also accredited with 
this saying, ‘“‘Seest thou a man diligent in busi- 
ness, he shall stand before kings.’’ Diligence in 
business means giving it your careful attention. 
It does not mean that you should never leave it, 
but it does mean that you should not neglect it. 
To leave your store to participate in some civic 
enterprise is not neglecting your business. To go 
to the afternoon matinee or ball game is neglecting 
it, unless that is your way of taking your 
vacation, 

And, by the way, the association movement has 
done much to encourage men to break away from 
business once in a while and meet with those who 
have trodden the same paths and attempted the 
climbing of the same height, and make comparison 
of results achieved or hoped for. 

“As a man thinketh.” Many of them imagine 
that they are too busy to take any interest in a 
retail jewelers’ association, and some are even 
too busy to pay their dues. Some others feel that 
it is foolish for them to pay dues in the. association 
because they cannot attend the conventions. Abso- 
lute rot. If one man can afford to pay dues and 
also afford to attend the convention, the other 
stay-at-home surely can afford the payment of 
dues. It is “as a man thinketh.” 

If perchance there js one word of suggestion in 
this address I shall be very happy, and, on the 
other hand, I shall have much regret if a consid- 
erable number of my good friends in Wisconsin 
do not find herein a thought which will lead them 
to a larger development of themselves first, and 
their businesses afterward. For, after all, in the 
jewelry business it is the man first and the 
article second. Otherwise there would not be 
such a difference in severa] stores in the same 
town all handling merchandise very similar. 

If you remember nothing else, remember the 
subject of this address, “‘As a man thinketh,” for 
I believe in my heart the absolute truth of that 
Statement, made thosuands of years ago by the 
wisest of all men, Solomon, King of Israel, and 
the builder of the Temple, ‘For, as a man thinketh 
in his heart, so is he.” 








Lancaster, Pa. 





Frank J. McCorkle has gone to St. Louis 
and Denver on a business trip. 

Charles C. Baldwin, ‘Milwaukee, stopped 
over in Lancaster a few days last week, en 
route to Philadelphia and New York on 
business. 

3enjamin H. Hackenberger, jeweler, was 
married July 8 to Miss Florence R. Schoen- 
berger, of this city. They are spending 
their honeymoon at Atlantic City. 

The Arion Musical Association, com- 
posed largely of employes of the Hamilton 
Watch Co.’s factory, went into camp for 
10 days at Fishing ‘Creek, on the Susque- 
hanna River, July 10. 

Edw. Rosenstein, head of the United 
Novelty Co., left on Sunday for Chicago, 
where he will open an office at the Palmer 
House. He will make an extended trip 
through the northwest. 

Among the few jewelers recently in Lan- 
caster were: A. K. May, York, ‘Pa.; Syl- 
vester I. Kennedy, Philadelphia, Pa.; 
Aaron G. Philpot, Baltimore, Md.; Rowan 
V. Cartaret, Cleveland, O., and Daniel S. 
Manlick, Pittsburgh, Pa. 

The silver cup and solid gold penknife 
awarded as prizes at the recent golf tour- 
nament at the Lancaster Country Club were 
furnished by W. W. ‘Appel & Son. Among 
the contestants in the polo match was 
Percy L. Appel, junior member of the firm. 
Harry Killian, a student of the Ezra F. 
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Bowman Technical School, is visiting a 
former student at Morgantown, W. Va. 
E. H. Oyler, of Chambersburg, Pa., and 
Melvin R. Raezer, of Talmage, 'Pa., have 
entered the school as students in engraving. 

Henry M. Shreiner, now 88 years old. 
and the oldest jeweler in harness in Penn- 
sylvania until his retirement about a year 
ago, and wife celebrated their 60th wedding 
anniversary last week. Their only two 
surviving children were present. Mr. 
Shreiner was in the jewelry business for 
68 years, really since boyhood, and both he 
and his wife still enjoy fairly good health 
and have their faculties unimpaired. 

A letter written June 22 at London, Eng- 
land, by John J. Bowman, of Ezra F. Bow- 
man’s Sons, now traveling in Europe, stated 
that he was about leaving the British Isles 
for a visit to Switzerland. Christian M. 
Bowman is home from a trip to Washing- 
ton, D. C., where he visited the Arlington 
wireless sending station and was shown 
its entire equipment. As he operates the 
wireless time receiving apparatus at the 
technical school the inspection was of great 
interest to him. 








Canada Notes. 





Edmund Scheuer, Toronto, has gone to 
Europe on a two months’ trip. 

Joseph Gibson, traveling representative 
for Quebec and the Maritime Provinces 
of the Goldsmiths’ Stock Co., Toronto, is 
on a visit to relatives at Peterhead, Scot- 
land. 

Robert Strathern, a civil engineer em- 
ployed by the city of Toronto, who was 
suffocated by sewer gas in a trunk sewer 
on July 7, was the son of George Strath- 
ern, jeweler of Midland, Ont. 

Out-of-town buyers calling on the To- 
ronto trade last week included: R. A. Mil- 
burn, Hanover; C. H. Mallory, Listowel; 
M. Geller, Hamilton; D. Lundy, Mount Al- 
bert; J. J. Hollingshead, Weston, and H.C. 
Langford, Ottawa, all Ontario. 

Harry C. Brittain, who died recently at 
Moose Jaw, Sask., was formerly in the 
jewelry business at Strathroy. He was a 
native of Liverpool, Eng., and came to this 
country with his parents when 12 years of 
age. He is survived by a widow, one son 
and three daughters, five brothers and one 
sister. He was 48 years of age. 

The first wireless outfit to be installed 
in Canada for the transmission of the cor- 
rect time has been put in at the jewelry 
store of A. H. von Gunten, Chatham, Ont. 
It is proposed to get the time twice a day 
from the United States naval station at 
Arlington, from which it is transmitted to 
the American warships. 

Frank Rose, manager of the jewelry 
store of Marceau Bros. at Calgary, Allta., 
who started an oil-brokerage business when 
the Calgary oil boom broke out, was ar- 
rested June 2 on a charge of obtaining $15 
by false pretenses. He sold shares in an 
oil company to Vernon Knowles on the an- 
nouncement that oil had been struck, but 
this, it was alleged, proved to be incorrect. 








George Beers, brother of S. G. Beers, 
a Taunton, Mass., jeweler, is reported ill 
with a new attack of a chronic ailment, and 
has been obliged to relinquish his position 
in the employ of his brother. 






















































































TRADE CONDITIONS. 


Considering the fact that the wedding season is 
about over in Louisville for the present, and that 
a large number of people are out of town on vaca- 
tion trips, business is excellent with the jewelers. 
While few of them can show much gain over the 
same period of last season, no losses are being 
registered. Collections are fairly good. 


W. C. Wiseman, one of the Market St. 
jewelers, expects to leave about Aug. 1 for 
a month’s stay at Atlantic City. 

William Kendrick, senior partner in the 
firm of William Kendrick’s Sons, was re- 
cently at Crestwood, Ky., where he had a 
few days’ outing. 

Manager D. J. Gleason, of the jewelry 
department of J. M. Robinson, Norton & 
Co., has returned from a two weeks’ buy- 
ing trip in the east. 

W. G. Buschemeyer, one of the leading 
manufacturing jewelers of the city, re- 
ports that platinum and diamond work is 
very good just now. 

Rich. G. Tafel, one of the leading Mar- 
ket St. jewelers, has a party of his friends 
down at South Park, Ky., where they are 
occupying Mr. Tafel’s cottage for a few 
weeks, 

J. R. Riggs, the blind jeweler of Lebanon 
and Loretto, Ky., was in the city this week. 
He was accompanied on the trip by his 
sister. While in the city he purchased 
rings and diamond mountings. 

Louis Chiquelin, an engraver for Will- 
iam Kendrick’s Sons, who was taken ill at 
the store a short while ago, is suffering 
from a nervous breakdown and will prob- 
ably be away the balance of the Summer. 
A long rest has been prescribed for him 
by his doctor. 

George Rieger, who conducts a jewelry 
store in the Starks building, recently re- 
turned from a trip to Grayson Springs, 
Ky., but left almost immediately for a two 
weeks’ trip to Somerset, Ky. His son, 
George Rieger, Jr., is taking care of the 
business in his absence and will probably 
go east as soon as his father returns. 

I. M. and F. L. Klein, of the Klein Bros. 
Jewelry Co., recently returned from suc- 
cessful selling trips through Indiana and 
Mississippi. They left almost immediately 
to buy in the east. A strong demand for 
higher grade goods has been noted and a 
larger stock of the finer lines will be added. 
Future orders for Fall delivery have been 
very good and a large stock will be needed 
to fill these orders. The new concern has 
been successful so far, and its officers are 
more than pleased. 











Among the pieces offered at a sale of old 
porcelains at Christie’s, London, recently, 
were a pair of Chinese powdered-blue vases, 
enameled with ladies in famille-verte, the 
ground penciled with kylins in gold, which 
brought $3,255; a pair of Chinese figures 
of kylins, with a young kylin and ball, en- 
ameled in famille-verte on a groundwork 
of trellis and swastika ornament, which 
sold for $1,207, and a salt-glaze jug, painted 
in brilliant colors, with the arms of the 
Blacksmiths’ ‘Co. on plume mantling, pur- 
chased for $680. 
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GOLD, SILVER 


Dealers 


and PLATINUM 





July 15, 1914. 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: 
John Street 
NEW YORK 


SMELTING WORKS: 


32-40 Flushing Avenue 


BROOKLYN 














4 Kt....16c. per dwt. 
6 Kt....24c. per dwt. 
8 Kt....82c. per dwt. 
10 Kt....40c. per dwt. 
12 Kt....48c. per dwt. 
14 Kt....56c. per dwt. 
16 Kt....64c. per dwt. 
18 Kt....72c. per dwt. 
20 Kt....80c. per dwt. 
22 Kt....88c. per dwt. 
$1. 00 per dwt. 


Established 1850. 


You Get Better Prices Than These for Your 


OLD GOLD and SILVER? 


We have been serving our customers satisfactorily for over 61 years. 
We pay special attention to mail and express orders; we pay the bullion 


assay price for same, and solicit a trial order. 
Returns on express orders will be made within 24 hours. 


specialty. 
Our reputation is our strongest guarantee. 


Ore assays a 


A WwW YORK Y 
A. C. SONTHALL, oe ee Mantes aad Willem © 


Assayer, Smelter and Refiner 


SUCCESSOR TOL. DURR & BRO. 

















ENGINE-TURNING FOR 








THE TRADE 














Write Us Your Needs 


on jewelry and silverware. 


We shall be pleased to show designs 


and quote prices for engine-turning 


We are 


making a specialty of brocading work. 


FIELD ENGINE-TURNING CO., 117 Point st., Providence, R. I. 











HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 


Manufacturer of Fine Balances and Weights 
for every purpose where accuracy ie required 
170 BROADWAY, NEW YORK 
Tel. 370 Cortlandt 


Office and Salesroom, 
Send for Price List 


IN GREAT DEMAND 


Owing _ to the thorough training given in 

Engraving our graduates are greatly sought 

after. 

READ “The Art of Monogram Designing and 
Engraving,” by Fred Holmes Rees. 


The Rees School granite, ou"sin? 


Learn Watchmaking 











Refined, profitable labor. Competent men always 
in demand. Ve teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship. Money earned while 
studying. Positions secured. Easy terms. Send 


for catalogue. Address 


St. Lewis Watchmaking Scheol, st. Lous, Mo. 


— ee. 


Jewelers’ Supplies, 
Etc. 
Established 1850. 

_ Je &H.BERGE, 


95 John Street, 
NEW YORK. 


W. H. Swenarton 


(Er-Eraminer U. S. Patent Office) 
Counselin Patent Causes 


2 Rector Street, New York 




















Patents Trade=/Marks 








U. S. SMELTING AND REFINING WORKS | 
Works: 16 New York Avenue, Newark, N. J. 


L. & M. WOLLSTEIN, Inc., 16 John Street, New York 


Positively Highest 


SWEEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
IMPORTERS OF PLATINUM. 


Prices Paid for Old Gold and Silver. 


Ore and Bullion Assays a Specialty 














ESTABLISHED 1858 


GOLD AND SILVER REFINERS 


L. LELONG Se BRO. ASSAYERS AND SWEEP SMELTERS 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


Prompt attention given to 
Gold and Silver Bullion 


SMELTING 
FOR THE TRADE 








a (joa ‘Seamless Platinum Tubing 
any shape. Plate and Wire 

in any hardness. 

Refiners, Assayers. 


SOE} 


Our New York Office: 


CHARLES ENGELHARD 
30 Church Street 
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LEES & SANDER 


Ten to 14 days longer to wait for our 
returns, but they are worth waiting for. 





SWEEP SMELTERS. 


BIRMINGHAM, ENG. 




















One of 


Our Prices 


Cook and foot balance hole jewels in 
setting made to fit any make of 
American watches. 


$.52 a dozen 


CASH NET 


They fit exactly like genuine. 


34% 


Made in sizes from 1% to 4 Miu and carried in stock in Gold and Platinum. 


HERPERS BROS. 


A trial will show you how to save 
$1.48 on every dozen of jewels you 
use. 


Boston Jewelers Supplies Co. 
345a Washington St. Boston, Mass. 











BEZELS FOR ENAMELING 


(SUBSTITUTE FOR ONYX) 


<= 
1390 


¢ 


3% 23% 2" 13% 





NEWARK, N. J. 

















WE TELL YOU THAT 
The Henrich Platinum Plating Solution 
SOLVES THE PLATING PROBLEM 
Perfect Color—Rapid and Simple to Use. SAMPLE $3.50. 
“Money Back Guarantee” Makers of All Colors in Gold Solutions 


FOR SALE BY 
E. W. REYNOLDS CO., Los Angeles, Cal. 
THE THOMA BROS. CO., Cincinnati, 0.; THE HENRICH COMPANY 
H. H. HAWLEY CO., - Dallas, Texas 
SWARTCHILD & €O., - Chicago, Ill. | 93 So. Main St., Memphis, Tenn. 


Your jobber—or direct from 





Don’t Stay in a Rut.—You can 

INCREASE YOUR PROFITS 
without increasing your output, by using the | 
factory methods. 


SES 


rom little ret r shonc t biggest f tories il 
rt SAVING MONEY Find it how YOU can 
We SOLVE all shop pl! y rel 


melting, et 


| lems,—plating, g, 
~ Sam W. Hoke, Manager 
Jewelers Technical Advice Co, 12 John 5t., N.Y. (No Agents) 


Beware the Impostor. 























. High Grade Balances 


For Diamonds and Jewelry 


Alse 
VOLAND’S NEW METRIC ™ 
CARAT WEIGHTS 
Send- for. Catalogue. 
VOLAND & SONS , 
Estab. 1888 New Rochelle, N.Y. _Tel. 1192 New Rochelle 

















Missman’s. Cork Graver Handles 


Made of selected cork spun around 
wood center. No slipping from, perspir- 
ation. Gives a firmer and more con- 
venient grip without cramping. Made 
also in egg shape. 60c. dozen. 


Sold by all jobbers. 
, Manufactured. by , 
MISSMAN TOOL CO. 


18 Dunham Place, BROOKLYN 

















‘| 
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DIAMOND LA VALLIERES — 6 for $19.50 








i~ | ee le ee ey. These 10Kt. Gold 

a emia Bis ig eh ee ae La Vallieres are 
set with nice, 
snappy, full cut 
diamonds _ slightly 
over a 1/32 Carat 
and real _ pearls. 
Send your order 
now. 


& cd “ # FF 
Pe ees re a 





SE EE RO ae 





90 Rue du Pelican 



































Antwerp 
JOSEPH FRACKMAN COMPANY, Inc. 51-53 MAIDEN LANE 
DIRECT DIAMOND IMPORTERS NEW YORK 
> : WE MAKE CROSS BAR EAR 
Series 82, High Cramp. wines to rrr taese serrines 


AAU AAU AU AU ATAU ATER 
BLANCARD & CO. 
Setting Makers 





96-98-100 MAIDEN LANE NEW YORK CITY 



















DIFFICULT 
JEWELRY REPAIRING 
NO MATTER HOW BADLY DAMAGED 
Silverware Mesh Bags 
of every description Repaired, Resilvered and Relined 
wie =| 7c. to 
Monograms Removed Without Lining, 50 to 75c. 








Parts Furnished 
GOLD AND SILVER COLORING AND PLATING 


BRESLAVSKY BROS. (isss) 51 Maiden Lane, New York 











Do YOU WAN'T : ee 
romptness, Economy and Satisfaction, consistent 


with Good Workmanship on your JEWELRY, SILVERWARE AND MESH BAC 
REPAIRING OR PLATING WORK? if so, send that next trial order to the 


COHAN-EPNER CO., 51 Maiden Lane, New York 




















1m. si00 | —/MESH, BAGS |¢— is Te 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED tic. a word for first 
25 words. Additional words, 3c. p r word. 

Heavy type 5c. a word; minir-um charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the ad- 
vertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 








YOUNG MAN wishes position with jewelry store 
to gain experience. Address “‘J., 7087,” care 
Jewelers’ Circular. 





YOUNG MAN wishes position as second watch- 
maker; best references. Address “A., 7148, 
care Jewelers’ Circular. 


A1l WATCHMAKER AND ENGRAVER, 10 years’ 
experience; expert on railroad work. Address 
‘Box 548,”’ Sheridan. Wyo. 


WATCHMAKER, first class, German, 
manent position; best reference. 
318 W. 57th St., New York. 


FIRST CLASS watchmaker, jeweler and good, 
plain engraver, desires position; have own tools; 
references. E. Vogel, Cascade, Ia. 


FIRST CLASS ENGRAVER who can assist in 
jewelry work desires to make change. Address 
“*B., 7097,” care Jewelers’ Ci:cular. 








wishes per- 
A. Ising, 











SALESMAN wants a manufacturer’s line of gold 
or platinum mountings; city or road. Address 
“F, R., 6511,” care Jewelers’ Circular. 





GENERAL MAN on fine platinum work wishes 
steady position; will go out of town. Abraham, 
179 Mermaid y Pe oney Island, N. Y. 





DIAMOND SALESMAN with years of experience 
in middle west is open for engagemet. Address 
“O. P. E., 7039,” care Jewelers’ Circular. 





WANTED, POSITION in retail store; can do re- 
pairing of jewelry; age 23; would like to travel. 
—_ Smutney, care General Delivery, Lincoln, 

ebr 





WATCHMAKER AND 
change in this vicinity; 
ried; Al references. 
Ohio. 


ENGRAVER, _ wishes 
$16 to $20 aw eek; mar- 
C. N. Keith, Springfield, 





YOUNG 
bookkeeper ; 
Address L. 
York. 


MAN, 21, desires 
good penman; 
De Freitas, 619 W. 


position as assistant 
accurate at figures. 
148d St., New 





14 YEARS’ EXPERIENCE with trade in city and 
on road, or office assistant; can furnish best of 
references. Address “L., 7150,” care Jewelers’ 
Circuiar. 





JEWELRY COLORER, plater, polisher, first class 
maker of all solutions, wishes position with a 





ood concern. A. J. Novak, 208 E. 70th St., 
ew Yo: 
WATCHMAKER AND OPTICIAN, married, 


strictly temperate, open for permanent position; 
best references. Address 8915 Birchdale Ave., 
Cleveland, O. 





GOOD ALL AROUND MAN, 380 years old, 12 
years’ experience, married, open for position 
Aug. 1; lowa or adjoining States. C. F. Quinn, 


Ossian, Iowa. 





FIRST CLASS JEWELER on manufacturing 
and jobbing; 25 years of age; long experience, 
good references. W. Witte, 295 Pacific St, 

Brooklyn, N. Y. 





GOOD WATCHMAKER and jeweler wants steady 
position; guaranteed with good party; Ameri- 
can; have all tools. Address “B., 7157,” care 

Jewelers’ Circular. 


WATCHMAKER, young 
tion; meat appearing 
optics; Al references. 
Jewelers’ Circular. 





man, 238, desires posi- 
salesman, knowledge of 
Address “‘M., 7166,” care 





SALESMAN, covering south, desires silver, glass, 
jewelry or silver novelty line; long experience, 
best of reference. Address “S., 7065,’’ care 
Jewelers’ Circular. 


WATCHMAKER AND ENGRAVER, is open for 
position with good firm; state salary and full 
particulars in first letter. Address “A., 7140,” 
care Jewelers’ Circular. 








SALESM: AN, 
of jewelry trade, 
travel on Pacific coast; 
Box 45, Winsted, Conn. 


thoroughly familiar with all branches 
desires position at once, to 
moderate salary to start. 








HIGH CLASS ENGRAVER, 20 years’ practical 
experience, for first class jewelry store trade; 
references exchanged. Address ‘‘Ability, 6995,” 
care Jewelers’ Circular. 

JEWELER, good manufacturing jeweler, special 
orders, repairing and some stone setting, wishes 
steady position. Address B. Rotenberg, 509 
Stone Ave., Brooklyn, Ne Xs 





YOUNG MAN, age 22, wants Position as watch- 

maker and jeweler; three years’ experience; 

salary $18; married; best habits, reference. E. 
Cc. 


F. Long, Rocky Mount, N. 





YOUNG MAN with a leading manufacturing house 
on Maiden Lane for 4% years, desires position; 
inside work and selling ability. Address “O., 
7093,”’ care Jewelers’ Circular. 





FOREMAN, practical, executive experience in the 
manufacture of gold and platinum jewelry; 
steady and reliable; good reference. Address 
“J., 7132,” care Jewelers’ Circular. 





WANTED by a middle aged man with long ex- 
perience on fine watch and clock repairing, a 
permaneut position with good house. Address 


W.,” Box 504, Babylon, L. I 





WATCHMAKER, jeweler, engraver, optician, 20 
years’ experience, total abstainer, iy me age 
89, married; references: salary $25. R. E. Cor- 
bin, 69 Eldred St. Williamsport, Pa. 





EXPERT DIAMOND POLISHER wishes position 
with jewelry firm to recut and es md no ~ 
tion to western city; highest references. Ad- 
dress “‘D., 7030,’ care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER and plain en- 
graver wishes permanent position with good 
firm; have own tools; reference; married, Ad- 


dress “*L., 7107,’’ care Jewelers’ Circular. 





BY FIRST CLASS engraver and watchmaker; ex- 
perienced, good reference; fair knowledge of 
sporting goods; prefer east or central States. 
Address “C., 7100,” care Jewelers’ Circular. 





WANTED TO CORRESPOND with a hustling 
jewelry, Al all around man; tied up with a 
drone at present; south or southwest preferred. 
Address ‘‘G., 6855,” care Jewelers’ Circular. 





WATCH AND CLOCK REPAIRER, fully com- 
petent on Swiss and railroad work and compli- 
cated clocks, desires position; good references. 
Address ‘H., 7163,’’ care Jewelers’ Circular. 








EXPERIENCED and well-known silver salesman, 
traveled middle west and east, would like position 
with manufacturer, either July or Jan. 1 engage- 
ment. Address “‘F., 7011,” care Jewelers’ Circular. 





FIRST CLASS watchmaker, 
graver, wishes perm: anent position with good 
firm; over nine years’ experience; own tools; 
good references. D. H. Walter, Cumberland, Md. 


jeweler,’ plain en- 





WATCHMAKER, young man who speaks only 
German wishes position to finish trade; have 
own tools; New York city preferred. Address 


Louis Jankowitz, 181 E. Houston St., New York. 





WATCHMAKER, 18 years’ experience on railroad 
watches, with watch factory experience, sober, 
honest and reliable: best of references; prefer 
Pioride. Address “I., 7118,’’ care Jewelers’. Cir- 
cular. 


Alert 

YOUNG MAN, SALESMAN, five years in jew- 
elry line, at present employed, desires to make 
change with wholesale or manufacturing con- 
cern. Address ‘‘O., 7066,” care Jewelers’ Cir- 
cular. 





BOOKKEEPER, 
position; 10 
thoroughly 
references. 
Circular. 


CASHIER, 28, desires permanent 
years’ practical experience and 
capable to take entire charge; best 
Address ‘‘X., 7063,” care Jewelers’ 





WATCHMAKER, JEWELER, plain engraver, de- 
permanent position; own tools; experi- 
enced on high grade watches; good references. 
Address ‘‘Watchmaker,”’ 603 W. Lemon St., Lan- 
caster, Pa. 


sires 





SALESMAN OR INSIDE MAN, 28, of good ad- 
dress and business ability, desires permanent con- 
nection; thoroughly familiar with jewelry line; 
best references. Address ‘‘R., 7064,” care Jew- 
elers’ Circular. 





JEWELER on high platinum and gold work, also 
cigarette, vanity and jewel case maker, some de- 
signing; capable taking charge; moderate salary 
for steady position. Address “G., 6929,” care 
Jewelers’ Circular. 





BOOKKEEPER, expert accountant, office manager, 
thoroughly competent; five years with manufac- 
turing jewelers and diamond house; highest ref- 
erences; Salary $85. Address ‘‘F., 6928,” care 
Jewelers’ Circular. 





FIRST CLASS watchmaker and engraver desires 


position; capable of taking charge of repair de- 
partment or store; own tools; temperate, mar- 
ried, good references. Address “L., 7165,” care 


Jewelers’ Circular. 





THOROUGHLY EXPERIENCED in buying and 
selling, also appraising diamonds, precious stones 
and all kinds of jewelry, open for position; 
._ best of references. Address “R., 7169,” care 
Jewelers’ Circular. 





JEWELER, new work, finishing, repairing gold, 


platinum; can also color and polish; accustomed 
to best work; best references; willing to leave 
town over summer. Address ‘‘M., 7089,” care 


Jewelers’ Circular. 





MANUFACTURING JEWELERS, attention! Are 
you desirous of securing the services of a west- 
ern representative who can make pay For 
particulars address S. N. Becker, 3256 Ogden 
Ave., Chicago, III. 





WATCHM. \KER, jeweler, engraver and optome- 
trist, 12 years’ experience; total abstainer, Ameri- 
can, age 32, married; good reference; own tools; 
salary, $25. Ralph oO Warren, 111 W. Center 
St., Madisonville, Ky. 





IF YOU NEED A RELIABLE MAN to take care 
of your watch and clock repairing department, 
also to make himself generally useful in your 





store, write for particulars to ‘Reliable, 7098,” 
care Jewelers’ Circular. 
ENGRAVER, English, expert all around, desires 


engagement with leading jewelry firm; could 
take charge and carry out successfully all kinds 
of work; references. Address ‘Script, 7164,” 
care Jewelers’ Circular. 





YOUNG MAN, 26 
mountings, cases, 
small jewelry; 
some designing; 
Frary Ave., 


years old, wants work on 

repairing, and assembling of 
can do good work with hand saw; 
moderate wages. Max Obreiter, 
Meriden, Conn. 





POSITION by fine all around manufacturing and 





repair jeweler and stone setter; all kinds of 
special order work; can take charge; only first 
class retai] firms need apply. Address “K,, 
7086,” care Jewelers’ Circular. 

YOUNG MAN, 23, capable and energetic, experi- 
enced bookkeeper, has knowledge of line; ex- 
cellent references; willing to start moderately 
if given a chance at selling end. Address “E,, 


7094,” care Jewelers’ Circular. 





YOUNG MAN, 21, desires inside or outside posi- 
tion with wholesale jewelry house; have some 
established trade, five years’ experience in whole- 
sale jewelry business; reference. Address “‘J., 
7168,” care Jewelers’ Circular. 





SALESMAN, acquainted with department store 
buyers, retail jewelers, middle west territory 
past 12 years, wishes to connect with a manu- 
facturer. Address ‘‘J., 7154,” care Jewelers’ Cir- 
cular. 





MAN, 81, good appearance, character and of 
executive ability, Al salesman, take ful] charge, 
is open for engagement Aug. 1; five years with 
last firm; highest references. Address ‘“X., 
7155,” care Jewelers’ Circular. 
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SITUATIONS WANTED - Continued. 








SS 
SECOND WATCHMAKER AND CLERK, good 
clock maker in all kinds of clocks; age 18, Rus- 


sian, five years in United States, good reference, 
wants posi tion. E. L. Dobrin, care Greenberg, 
jeweler, 312 State St., “Madison, Wis. 





HAVE SEVEN YEARS’ EXPERIENCE in the 
jewelry line; can work at the bench, polish, he 6 
color, make gold solution, smelt gold and polish, 


also do lot of other things; 


willing to travel. A. 
Damsker, 1686 Park Place, ‘* 


Brooklyn, N. Y 





Al SALESMAN, commanding a first class retail 
trade throughout New England, New York State, 
_ nsylvania and middle west, desires to com- 
municate with good house, open for position now. 
Ad hiveas “S., 7118,” care Jewelers’ Circular. 





TOP NOTCH WATCHMAKER, graduate optome 


trist, open for position Sept. 1; equipped to 
build a watch and can if necessary; western of 
north central States preferred; state salary and 
hours; reference. Address ‘“‘M., 7152,” care 


Jewelers’ Circular. 





SALESMAN 
out Philadelphia, 
Jersey, eastern 
nine years with last 
ary cr commission. 
Jewelers’ Circular. 


acquainted with retail trade through 
Baltimore, Washington, New 
Pennsylvania and the South; 
firm; best references; sal- 
Address “‘H., 7151,” care 





FIRST CLASS WATCHMAKER, exceptional ex- 
perience on railroad work, fair engraver, Ameri- 
can, with highest recommendations wishes to 
make a change by Sept. 1, or earlier; vicinity of 
New York preferred. Address “Railway, 7127,” 
care Jewelers’ Circular. 





WATCH AND CLOCK REPAIRER, 25, 12 years’ 
bench experience, Swiss and American work, all 
around man, own tools, best references, desires 
position about Sept. 15; middle west preferred; 
moderate salary to start. Joslen, care Levene, 
1340 N. Franklin St., Philadelphia, Pa. 





ENGRAVER, first class on monograms, lettering, 
inscription, crests, ornamental engraving, cutting 
for enamel, carving on gold and platinum, etch- 
ing on silver cups and trophies; 16 years’ ex- 
perience, highest references; will submit sam- 





ples. Address “O., 7171,” care Jewelers’ Cir- 
cular. 
SALESMAN representing one of the 


largest diamond importers is desirous 
of making a change. Address ‘‘Con- 
fidential, 7119,’ care Jewelers’ Cir- 
cular. 





DIAMOND SALESMAN, having a large acquaint- 
ance with private trade, wishes to connect with 
a diamond house where goods can be had on 
consignment at the right price; business guar- 
anteed from $25,000 to $30,000 a year cash 
basis; can furnish references and bonds. Ad- 
dress “W., 7071,” care Jewelers’ Circular. 





15 YEARS’ EXPERIENCED watchmaker, jew- 
eler, salesman, wants a position; take charge of 
a repair department or manage a retail jewelry 


store in any part of the United States; I am of 
a good character, have best of reference; mar- 
ried; 29 years of age and good appearance. A. 


1428 Crotona Park E., Bronx, New 


S. Ryesky, 


York. 





POSITION WANTED with large manufacturing 
r retail concern; have had 25 years’ experience 

in jewelry and silverware line; am well acquaint- 
ed with jewelry and department store trade, have 
covered New York City, New York State, Penn- 
sylvania, Ohio and eastern cities from Boston to 
Richmond; am willing to travel or fill position as 
office manager and salesman, or as buyer for go- 
ing retail concern. Address “Efficiency, 7124,” 
eare Jewelers’ ‘Circular. , 


help Wanted. 


3c. a word; minimum charge, 75c. 





WANTED AT ONCE, 
jeweler, one who can 

‘ called upon; 4] 
engraving and 


Moline, Ill. 


first class engraver and 
repair clocks and sell goods 
tion permanent; send 
references. ( a * 





samples of 


Delaporte, 





advertised Laugh- 
Laugh- 


SALESMAN WANTED; widely 
lin Non-Leakable Self-Filling Fountpen. 
lin, Detroit, Mich. 


SY SEP 1, a 
setter; only 
dress “Q., 6939,” 





good all around jeweler and 


care Jewelers’ Circular. 





SALESMAN who has knowledge and experience of 
selling fine « amon id mountings; give references. 


\ddress *O,, 7145,” care Jewelers’ Circular. 





WANTED, a first class watchmaker; must come 
well recommended; give salary expected. Wm. 
Schweigert & Co., 702 Broad St., Augusta, Ga. 


Al OPTICIAN 
3oard of Optometry; 
interest in business. W. L. 





who can stand examination State 
salary or will sell half 
Davids, Troy, Ala. 


TO GO TO GEORGIA, a good manufacturing and 
jobbing jeweler; furnish all particulars in first 








letter. Address ‘ ‘L., 6940,” care Jewelers’ Cir- 
cular. 

WANTED, first class watchmaker and engraver; 
must have good habits and furnish reterences; 
position permanent. Victor Bogaert Co., Lexing- 
ton, Ky. 





EXPERIENCED SALESMAN for jobbing house, 
for city and surrounding towns; state salary and 
references. Address “O., 7130,” care Jewelers’ 
Circular. 





WANTED, watchmaker and engraver; must be 
very competent; best of reference required. Wal- 
lenstein, Mayer & Co., wholesale jewelers, Cin- 
cinnati, 





YOUNG LADY for general office work; permanent 
position; state age, es and Lrg ex- 





pected. Address “L. H. K. & Co.,” 64 Nassau 
St., New York. 
WANTED, a first class watchmaker, engraver and 


optician; must be high grade man and fine optt- 
cian. C. C. McBurnett, 113 S, Chadbourne St., 
San Angelo, Tex. 


experienced man need apply. Ad- 


WANTED AT ONCE, first class watchmaker and 
engraver i complicated and railroad work; in- 
spector; $30 per week; permanent; references 
and ete engraving in first letter. Willet L 
Robertson, Rawlins, Wyo. 





AN EXPE RIE N¢ F 1) optician-engraver who can 








assist wat er; permanent to right man; at 
once or by 1; write fully as to ability, ref- 
erences; old se, modern store S. A. Little 
Jewelry Co., ¢ De ind, Md 

WANTED, SALESMAN Tennessee, Arkan- 





sas, Pexas and other so 
with jobl 


hern points; experi- 
ying houses require 

excellent opportt unity for the 
Kahn & Co., formerly Ritter- 
Arch St., Philadelphia, Pa. 





ence on the road 
established trade; 
ht man. M. L. 
i & Co., 1014-16 









MANAGER for retail store in large city, 30 to 35 
years old, a hustler, of good a ppearance, capable 
of buying and taking full charge of $50,000 
stock; will pay Ps: salary; state experience ‘and 
reference. Address “R., 7008,’ care Jewelers’ 
Circular. 





WANTED, an experienced jewelry and silverware 
buyer to take charge of a department in a high 
class middle western store catering to the best 
trade in a community of 75,000; give full de- 
tails of experience and salary expected in first 
letter. Address ‘“‘X., 7046,’ care Jewelers’ Cir- 
cular. 

SALESMAN WANTED to handle a_ well-estab- 
lished high grade line of cut glass in Missouri, 
Iowa, ansas, Nebraska, and Illinois; prefer 
resident of one of these States; position for Fall 
season with opportunity for permanent position 
after this year; must have good references, Ad- 
dress “H., 7110,” care Jewelers’ Circular. 


WANTED, first class engraver and 
watchmaker; good salary and per- 
manent position to the right party. 
Tobin & Canham, jewelers and op- 
ticians, 522 S. Side Square, Spring- 
field, Ill. 











WANTED, a good watchmaker, optician, jewelry 
repairer ‘and engraver for town in Indiana; must 
have good record. Klein Brothers Co., 906 An- 
drews Bldg., Cincinnati, O. 





WANTED, first class jobbing and manufacturing 
jeweler; would prefer one who can engrave; 
state salary and particulars first letter. Address 
“*P., 6938,”" care Jewelers’ Circular. 


FIRST CLASS WATCHMAKER on all grades 
and railroad watches; must have complete set 
of tools; $20 weekly; references required in 
first letter. M. F. Doering, Anniston, Ala. 








SALESMAN WANTED, commission, or salary and 
commission, to sell to jobbing trade, cheap jew- 
elry line; only those with established trade need 
to apply. Room 70, 51 Maiden Lane, New York. 


ENGRAVER WANTED, able to do small die cut- 
ting and also cutting for enamel; to $25 per 
week; a ermanent position; will pay transporta- 
as Address ‘‘A., 7045,” care Jewelers’ Circu- 
ar. 








JEWELER, a good al! around workman and stone 
setter; only one with experience and references 
need apply. -, Eisensmith, Charleston, W. 

a. 


DIE AND TOOL MAKER WANTED; 
man expe rienced on fine 14K. and platinum jew- 

y work; steady work year round. The Traub 
Mfg. Co., Ave., Detroit, 





high grade 


j oak Ave 
‘Mich. 


205 W oodward 





WANTED, a first class jeweler and engraver, com- 
petent on new work and repairs; permanent posi- 


tion; send samples of engraving, copy of refer- 
yee. first letter. Address J. Levinski, Waco, 
exas 








Side Lines. 


3c. a word; minimum charge, 75c. 








SALESMAN who-would’ like to take~side line of 
14k. jewelry. .Address “O., 7088,” care Jewele:s’ 
Cireular. ‘ * , ‘ 


‘ 


WANTED AT ONCE, first class watchmaker, pre- 
fer assistant engraver; this is not necess ary, 

sr, if you are a real watchmaker; $20 
ability. Ray DeLaMater, 





to $25, according to 
McAlester, Okla. 





FOREMAN; manufacturer of diamond. mountings 
and diamond jewelry requires a high grade, prac- 
tical and executive superintendent; state salary, 
age, experience, etc. Address “F., 7105,” care 
Jewelers’ Circular. 





SALESMAN “éalling on ‘the’ very’ best retail trade 
os to. canry/:a< snappy: lime of 44k; -layallieres and 
scarf pins on commission; when applying furnish 
references. Address “X., 7122,’ care Jewelers’ 
Circular. 





WANTED, SALESMAN, with established trade to 
carry manufacturers rolled plate line on commis- 


sion; give previous experience, territory and ref- 
erences in first letter. Address “P. O. Box 
354,’’ Attleboro, Mass. 








WANTED, SALESMAN to travel from 
Chicago, by well known manufactur- 
ing jewelry firm, with established 
trade in the middle west; one who is 
acquainted with this trade preferred; 
salary and commission; give experi- 
ence and references. Address ‘“‘M., 
7096,” care Jewelers’ Circular. 





JEWELRY DESIGNER WANTED, a 
resourceful and cultivated man who 
can render in an expert way sketches 
and designs for modern diamond jew- 
elry; a good salary will be paid to 
an experienced man; answer by mail 
only, enclosing a sample of render- 
ing, which will show quality of work- 


manship. Bigelow, Kennard & Co., 
Inc., 511 Washington St., Boston, 
Mass. 








for Sale. 
Stores, Stecks and Businesses. 


3c. a word; minimum charge, 75c. 








GOOD LOCATION FOR JEWELER in a town of 
about 800 and fine farming country. Address 
Lock Box 12, Denmark, Wis. 


JEWELRY 





BUSINESS, established in same build- 





ing 60 years, for $5,500; invoice $6,200; in cen- 
tral IHinois town’ of 6,000. Address “No. 122x,” 
H. M, Sallee, Broker, Litchfield, Il. 

FUR SALE, complete fixtures and small jewelry 
stock in South Dakota town of 1,200; good Soe. 
ing ste man with small capital. ge O. 


iM emmon, S. Dak., or C, W, I 


Phelns, 


erland, 


sriggs, Suth: 





established 25 
will take $800 cash; un- 
and optician; inves- 

7143,” care Jew- 


JEWELRY BUSINESS in Detroit, 
years; invoice $1,800, 
usual opportunity for jeweler 
tigate at once. Address “B., 
elers” Circular. 


(Special Notices ‘continued on page 134.) 
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Special Notices. 


(Continued from page 133.) 








FOR SALE—Continued. 








ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
reterences of the highest order. Van Praag & 
Co., 15-17 Greene St., New York, established 
1859. 





PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 





JEW ELRY STORE in western Pennsylvania; pay , . . 
rolls $300,000 per month; best location: low ness confidential; national bank ref- 
rent; stock and fixtures invoice about $3,000; erences. H. Schwartz, 1209 Hey- 
must sell at once. Address “M., 7116,” care . | 
Jewelers’ Circular. worth Blidg., Chicago, Ill. 

FOR SALE, high class modern jewelry store, in WANTED, PARTNER who has good trade to 
one of the best cities of about 100,000 in the join two salesmen who have an established trade 
State of Pennsylvania, very best location; lease to purchase an old established wholesale jew- 


all of $20,000 


with part or 
*Penn- 


Address 
Circular. 


and fixtures for sale, 
stock; owner wishes to retire. 
sylvania, 7131,” care Jewelers 





BEST PAYING JEWELRY STORE in Ohio, net 
profits annually $1,600 to $2,000; a more desir- 
able little city with 2,000 population cannot be 


found; store 1s modern in every respect and will 
sell right; $38,000 cash will handle it; if you 
mean business | solicit your corres} ondence, il 
not do not write. Address “E., 7103,” care 
Jewelers’ Circular, 





FOR SALE, JEWELRY STORE, established 15 
years in the busiest, liveliest and wealthiest 
town of 18,000 inhabitants in western Pennsyl- 
vania, in heart of coke region; store is in fine 
location, fixtures and stock right up to date; 
present stock about $15,000 of clean merchan- 
dise, no junk. If interested address “‘Coke, 7009,” 
care Jewelers’ Circular. 





A GOOD OPPORTUNITY and a bargain for any- 
one wanting to go in business. on one of the 
best business streets on the north side near Lin- 
coln Ave., Chicago; new fixtures, uew stock, good 
trade, making money now; owner’s health reason 
for wanting to sell; stock can be reduced typ 
$2.000; terms can be arranged to suit purchaser. 
Address Central Jewelry Co., 5 N. Wabash Ave., 
Chicago, Il 





R., L. & M. FRIEDLANDER, 30 Maiden 
Lane, desire to se!l at once, their 
well assorted up-to-date stock of 
watch materials, tools and optical 
goods, with privilege of free rent in 
the store until Dec. 31, 1914. R., 
L. & M. Friediander, 30 Maiden Lane, 
New York. 








for Sale. 
Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








FOR SALE, ship’s chronometer in first class con- 
dition, $35. William J. Kettler, 682 G St., N. W., 
Washington, i ad 


elry business in Philadelphia; to be sold owing 


to the death of owner; a rare opportunity; all 
letters will be confidential. Address ‘Business, 
7167, care Jewelers’ Circular. 





PAY CASH ffor your’ diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
5418 Prairie Ave., Chicago, lil. 





YOU GET quickest and best returns by 
sending your surpius stock of jewelry 
and diamonds to me; highest prices 
paid; bank references. Emanuel 
Maltz, Mallers Bldg., Chicago, III. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





DIAMONDS at great bargains, $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the regu- 
lar price; sent on memo. bill to rated 
dealers; sold for cash only. Dan |. 
Murray, 3 Maiden Lane, New York. 


PART OF OFFICE in Silversmiths Bldg., 15 
Maiden Lane, New York, to sublet; good light, 
rent moderate; suitable for manufacturer’s rep- 
resentative. Waite-Evans Co., Room 1703. 





FOR RENT, portion of desirable office 
in best part of city. Mandalian & 
Hawkins, 1 W. 34th St., Century 
Bidg., New York. 





FOR RENT, desirable room for a jewelry store; 
business block in a manufacturing town of 
3,000 population; old established location; rent 
reasonable. For particulars address The Park- 
ersburg National Bank, Parkersburg, Pa. 





FOR RENT, Gibson Bldg., 35-87 John St., corner 
Gold, a large light loft containing approximately 
3,900 sq. ft.; situated on the corner; the loft 
is lighted from two sides by 13 windows and 
would be an ideal location for light manufactur- 
ing or ware rooms; the building is equipped with 
an electric passenger and freight elevator; steam 
heated and is wired for power. For terms apply 
to Rodney Gibson, 85 John St., New York, or 
your broker. 





THREE MINUTES FROM MAIDEN 
LANE, two lofts about 200 ft. by 90 
ft.; windows (14 each) on all sides; 
passenger and freight elevator 
service, electric power, gas and water; 
especially desirable for manufactur- 
ing jewelers. D. H. Darrin, 131 Lib- 
erty St., Between Greenwich and 
Washington Sts., New York. 














To Exchange. 


3c. a word; minimum charge, 75c. 








in Chicago income 
Address Amos C., 


property 
Williams, 


WILL TRADE equity 
for good jewelry. 


Altus, Okla. 








Lost. 


3c. a word; minimum charge, 75c. 











IS YOUR BUSINESS FOR SALE? We 
will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 








POLISHING DUST COLLECTOR, foot press, 
screw press, mvior, blower, dynamo, benches, 
tools, dies. 62 John St., New York, up stairs. 





JEWELERS requiring machinery should consult 
us; we manufacture and furnish complete shop 
om ment or individual articles; state what you 
need. Leiman Bros., Newark, N. 


JEWELERS OR WATCHMAKERS roll top work 
desk, countershaft, foot power, etc.; also Mosley 
lathe and full equipment of tools; cheap. J. A. 
Coburn, 260 W. 44th St., New York. 


JEWELER’S CASES AND TRAYS, suitable for 
jobbers sample line; four 15-inch, one 11-inch, 
and three 6%-inch Crouch & Fitzgerald sample 
cases, with 166 Wiggers & Froelich 8x 
13% trays and 650 purple partitions to sell] at 
give-away prices; sent on approval to responsible 
parties. A. Potter Co., Providence, R. I 











SS 


Business Opportunities. 


3c. a word; minimum charge, 75c. 











HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
iralson, Masonic Temple, Chicago, I!I. 


I 





Wanted to Purchase. 
3c. a word; minimum charge, 75c. 








WANTED, second-hand % to 1 horsepower motor, 
hand ro'], air comnressor and tank. Stark, the 
jeweler, Cedar Rapids, Ia. 





WANTED TO PURCHASE two 8 ft. oak 
or mahogany wall cases and a large 
jeweler’s safe, also one floor case. 
S. H. Hostetter, Parksburg, Pa. 








== To Det. 


3c. a word; minimum charge, 75c. 








PART OF OFFICE FOR RENT to watchmaker, 
engraver, or some novelty line; very desirable, 
Call, Room 83, 87 Maiden*Lane, New York. 





PART OF OFFICE in Columbus Memorial Build- 
ing, Chicago, Ill., counter, safe, desk and all con- 
veniences. Inquire “Room 1802,” 15 Maiden 
Lane, New York. 


SIX RINGS between Eldridge St. and Maiden 
Lane, Tuesday, July 7. Liberal reward for re- 
turn to M. B. Bryant & Co., 7 Maiuen Lane, 
New York. 




















Trade Insurance 








The safest policy for the retail jeweler of 
to-day to adopt is to insure his trade and a 
continuance of their patronage by selling 
them goods with a known reputation of 
quality. Best values always give 


Best Satisfaction 


Our 1914 catalog of 900 pages explains. 
Have you seen it? Did you get your copy? 
If not, send for it and be convinced. It 
will help you in your business, 


THE OSKAMP-NOLTING CO. 


CINCINNATI, O. 











In future please 
address all com- 


NOTICE ‘icrars: 
WILLIAM CODMAN 


611 Elmwood Ave., Providence, R.I. 
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Diza rd S aie x oe 
of the ae) Get Our Proposition 


AAmmMmer 








For Summer sales, write for information what we 
offer the Jeweler. 
A Profit Sale-in Hot Weather. 


BATTLE CREEK, Mich., June 10, 1914. 
Messrs, TYLER & GREGORY, 

37 South Wabash Avenue, Chicago, III. 

Dear Sirs: We have just finished straightening out our stock after the 
very successful auction sale which you conducted for us, and we desire at this 
time to express our entire satisfaction with the results of the sale. We have 
7 : realized almost 100 cents on the dollar after paying your commission. Our 
| wy luctioneers stock is practically free from old and undesirable pieces, leaving a well- 

/ assorted stock of just such goods we would be obliged to buy again. 

/ 0 f national Also we are particularly pleased with your method of conducting the sale 
ey / and the treatment you gave our customers. In short, you have more than 
i) re a ut stin 1 fulfilled every promise made to us, and we extend our very best wishes for the 

oP Deane ~ continued success which you truly merit. 
: Sincerely yours, 





MAYO BROTHERS. 


Correspondence confidential. When writing always give amount of stock and size of room. 
Should we be out of the city a few days delay may occur—wait for reply, we answer all letters. 








TYLER & GREGORY JEWELRY 37 South Wabash Avenue 
AUCTIONEERS ART CHINA CHICAGO 




















PRACTICAL COURSE IN ADJUSTING 


By THEO. GRIBI 





Published Price, $2.50 
Special Reduced Price, $1.50 


Post Prepaid 








THE JEWELERS’ CIRCULAR PUBLISHING CO. 


PUBLISHERS 
11 John Street, corner Broadway, New York 
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“America’s Leading Jewelry Auctioneer” 


JAMES L. HAND 


14 MAIDEN LANE _NEW YORK 


i - —_ 





























“An Auctioneer with an International Reputation” 


Hand has conducted the sales of the largest and finest Jewelry stocks ever 
sold at auction on this continent. Assisted at each sale by a jewelry auctioneer of 
standing and ability, the Hand methods are different. All the objectionable fea- 
tures of the old-time auction are absent. Satisfactory results and your reputation 
well guarded. All sales personally conducted and only your own goods sold. Three 
noteworthy sales recently concluded: 


C. J. Scheer, of Rochester, N. Y., one of the representative stores of the Empire 
State, a stock of over $100,000, reduced for removal. 


N. Beaudry & Sons, the oldest jewelry concern in Montreal. Stock and fixtures 
entirely closed out under the supervision of the Canadian courts. 


Estate of Percy J. Harwood, of Calgary, Alberta. Inventory $150,000. Calgary 
is about 3,000 miles from Broadway. Hand was selected to close out this fine stock 
after the qualifications of every prominent jewelry auctioneer of the United States 
and Canada were carefully investigated. 


I have the fine fixtures and lease of this store for sale. Are you interested? 
Have conducted sales for United States and Canadian courts, for Banks, ‘rust 
Companies and Trustees. 


I advance cash and render any honorable assistance. Whether you have de- 
cided on a sale or not, allow me to explain my methods and proof of results. 





All correspondence strictly confidential. 
JAMES L. HAND. 











= : Luck Counts Once in a While 
‘Trained Efficiency Counts All the Time 


Trained efficiency, gained by twenty or more years of work in the 
auction field—a close study of all the factors that make for success or 
failure in that field and years of preparation as retail jewelers before 
entering the auction business, has given us a training for this work 
fi ae possessed by few auctioneers to-day. 


q Success Is NotSo Much a Matter of Effort 
As Intelligent Direction of Effort 


It is this “intelligent direction of effort” and “trained efficiency” that 
have made our sales so invariably successful and that have helped us 
to “win out” in sales that other auctioneers had tried to “make go” 
but couldn’t because they lacked these two essentials. 


We Sell All Your Stock. We Sell It at 
a Profit. Our Sales Average from 
$5,000 to $20,000 per Week 


Convincing evidence, supporting the above statements, from some of 
the largest and most progressive jewelers in the United States and 
Canada, yours for the asking. 


MITCHELL & TILLOTSON 


Jewelers’ Auctioneers 80 Maiden Lane, New York 
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Sales made for legiti- 
mate jewelers only. 
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Mian of th 
J. A. CONN 





—— 


Correspondence confiden- 
tial. All sales personally 


lees 
O 
y- 





Auctioneer 


Diamonds, Jewelry and Art 


415 Hippodrome Bldg., Cleveland, O. 
Home Office, 126 N. Main Street, Urbana, O. 








What I have done for 
others I can do for you 








UMRICHSVILLE, O., June 6, 1914. 
To Whom It May Concern: 


Contemplating the employment of a 


Jeweler’s Auctioneer, it gives me 


great pleasure to recommend as such 
Mr. J. A. Conn, of Urbana, O. Capa- 
ble, reliable, and thoroughly compe- 
tent, he merits the success his efforts 
win him. After clos 
April 11, 1914, it pleases me to recom- 
mend a trial, with assurance tha 
work will more than equal his prom 
ises, and your expectations. 


Respectfully, 


MR. JEWELER: 


Do you know I can make your store the busy store during 
the dull months? I turn your old merchandise into ready cash 


without a loss. 


ing a sale for me 





J. A. CONN. 














Every Customer a 
satisfied Customer 








Jamestown, N. Y., June 12, 1914, 
Dear Sir: 

If you wish to have an auction | 
bee to recommend Mr. J. A. Conn, 
who managed a sale for me in May, 
1914. 

From my acquaintance with Mr. 
Conn, as well as from the high opin- 
ion entertained of him by others, | 
have every confidence in stating that 
his personal character and thorough 
knowledge of his business are such as 
would render him a valuable man for 
any one requiring the services of an 
auctioneer. 

He did fine for me—he will for 
you. Joun C. Mason, 

Jeweler, Jamestown, N.Y. 


Write or wire me to-day for date and references. 


~] 





THE JEWELERS’ CIRCULAR-WEEKLY July 15, 1914. 


GAR GOLD 
ERLING SILVER 
OLLED PLATE 








(OLDSMITH, STERN & (0 


5517043 GOLD ST. NEW YORK. 


BR. ANCH OFFICES: CHICAGO, ILL. 31 North State St. AMSTERDAM,HOLLAND, 10 Tulp Straat. PARIS, FRANCE 51 Rue deCha 4 Tell 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST.,.NEW YORK. 

















Cameo goods. 
Rings. 

La Vallieres. 
Pendants. 
Chains. 
Bracelets. 
Watch bracelets. 
Watch holders. 
Scarf pins. 

Bar pins. 
Brooches. 

Ring mountings. 
Gold, silver and 


plated thimbles. 


Rope chains. 
Neck chains. 
Coat chains. 
Vest chains. 
Sautoir chains. 


Lorgnette chains. 
Bead neck chains. 


Pearl necklaces. 
Studs. 

Vest buttons. 
Crosses. 

Hat pins. 
Barrettes. 
Emblem goods. 
Lapel buttons. 
Key rings. 

Gold and silver 

, cigarette cases. 
) Bib holders. 
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THE LARGEST MANUFACTURERS 





Onyx goods. 

Link buttons. 

lie clasps. 

Gold, silver and 
plated knives. 

Lockets. 

Charms. 

Fobs. 

Gold, silver and 
plated collar 
buttons. 

Patent safety 
guard bracelets. 

Cigar cutters. 

Amber cigarette 
holders. 

Lorgnettes. 

Monocles. 

Baby pins. 

Fichu pins. 

Tulle pins. 

Veil pins. 

Lingerie clasps. 

Earrings. 

Gold and silver 
match boxes. 

Class rings. 

Locket rings. 


Fine platinum ; 
jewelry of every — 

description. a 
e 

Lapidary work. 





OF GOLD JEWELRY IN THE WORLD : IMPORTERS OF DIAMONDS 


GOLDSMITHSTERN & CO. 


5331043 GOLD STREET NEW YORK CITY. 


BRANCH OFFICES: CHICAGO,ILL.3I NORTH STATE ST, AMSTERDAM, HOLLAND, 10 TULP STRAAT. 
PARIS, FRANCE,5! RUE DE CHATEAUDUN. 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST., NEW YORK. 














COMMOUNITTY 
SILVER. 


The Silent Salesniun 


Persuasion is unnecessary when 
selling Community Silver. — Its 
attractive advertising creates a 
desire for possession. A _ glance 
at the goods completes the sale. 


ONEIDA COMMUNITY, LTD. 
ONEIDA, N.Y. 
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